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MICHIGAN MEETING HELD 


AGENTS HAVE ANNUAL MUSTER 





Petoskey Is the Host to the Locals As- 
sociation—Combine Serious 
Business With Outing 





NEW OFFICERS 
President—J. K. Livingston, Detroit. 
Vice-Presidents—Mark Geer, Saginaw; 

Thomas Ribble, Bay City; C. C. Heck, 
Port Huron; B. P. Barnes, Manistee; John 
P. Olds, Sault Ste. Marie; Vet S. Moloney, 
Cheboygan. 





Committee—John L. A. Gal- 
ster, Petoskey; H. B. Vernor, Detroit; 
Harry Wright, "Port — ee ge 

evance Committee—G. W. Ames, Bay 
City; F. A. | caer Saginaw; Geo. E. 


onan Committee — Leo  K. 
Hennes, Detroit; C. A. Jenison, eg ty 
Cc. M. Thatcher, Escanaba; Geo. H. Lynn, 
Hillsdale; Fred L. Winters, Muskegon. 


NEXT MEETING PLACE—DETROIT. 


(Prom a Staff Correspondent) 

Petoskey, Mich, July 17—Petite 
Petoskey smiled her prettiest on the 
Michigan Local Fire Agents’ Associa- 
tion meeting this week in their four- 
teenth annual convention. Petoskey is 
somewhat removed from the center of 
population of the association’s mem- 
bership, which accounts for a smaller 
attendance than in some former years. 
However, it was evident from the start 
that matters of the greatest importance 
to local fire insurance agents would 
be dealt with and the purpose seemed 
to be general to make the convention 
one in which the rank and file would 
receive much enlightenment on legis- 
lative enactments pertinent to the busi- 
ness of insurance. 

How Tuesday Was Spent 

Only one brief business session was 
held Tuesday, in which William A. 
Eldridge of Detroit gave reports in his 
capacity as secretary and treasurer. 
Among the special agents present were: 
Frank Vernor, E. J. Hicks, Charles 
Livingston, John R. Heenan, Howard 
Luce, M. V. Whitney, A. F. Powrie, A. 
C. Gilbert, W. C. Fowler, John Sheri- 
dan, W. S. Abbott. 

Tuesday afternoon was spent at Har- 
bor Springs, reached by a special 
launch chartered by the Petoskey lo- 
cal agents. Harbor Springs was host 
then to the Chicago Yacht Club and a 
number of interesting and exciting out- 
door athletic events had the attention 

(CONTINUED ON PAGE 34) 
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OHIO FIELD MEN GATHER 


IN SESSION AT CEDAR POINT 








Fire Prevention Association Listens to 
Addresses by State Fire Mar- 
shal Zuber and Others 





(Prom a Staff Correspondent.) 

Cedar Point, O., July 17—Practically a 
century of the members of the Ohio 
State Fire Prevention Association un- 
der Centurian W. G. Shannon, mem- 
bers of the Field Club, the League and 
the Underwriters Association are revel- 
ing in the joys of Cedar Point in their 
annual outing. Many are accompanied 
by members of their families and other 
guests. State Fire Marshal John W. 
Zuber, Legal Deputy Sharp and Dep- 
uty Bell are here and Manager Hollis- 
ter of R. G. Dun’s insurance depart- 
ment, is renewing old acquaintances 
among the Ohio boys. The outing will 
last through tomorrow, which will be 
devoted to pleasure. All the business 
sessions were held today. 

The field organizations met this 
morning in routine sessions then ad- 
journed until fall. The question of dis- 
banding the league was postponed until 
September. 

Fire Prevention Meeting 

At the meeting of the Fire Preven- 
tion Association in the assembly room 
at the Breakers this afternoon the most 
important action was the authorization 
of a special committee to cooperate 
with the fire protection and water 
supplies committee to bring about the 
appointment of a hydraulic engineer in 
the Ohio Inspection Bureau to devote 
his entire attention to water works 
systems in the state.. 

J. B. Felber of the Felber Moving 
Picture School Company, Cleveland, in 
an address pointed out that most mov- 
ing picture theatre fires were due to in- 
experience of operators and urged co- 
operation of the insurance men to 
bring about a higher standard. He de- 
clared that motor operation of pic- 
tures was safer than hand operation 
but that the presence of the operator 
in the booth at all times was essential 
to safety. 

Ernest Palmer of thé new bureau of 
publicity and education at Chicago out- 
lined the aims of the bureau and the 
probable scope of its work. 

Fire Marshal Zuber Speaks 


Fire Marshal Zuber outlined the 
benefit of the proposed plan to depu- 
tize field men as special officers of his 
department for inspection work only. 
Six active and two associate members 

(CONTINUED ON PAGE 33) 
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DISCUSSES RECIPROCALS 
“ONE-MAN INSURANCE SCHEME 


Calls Interinsurance a Cross Between 
Mutuals and Lioyds with Attor- 
ney-in-Fact Granted On 








An attorney who has given a more 
than ordinary amount of attention to 
interinsurance concerns recently sent 
this paper the following interesting ac- 
count of the growth of this system and 
caustic comments on its imperfections 
and abuses: 


Section 13% of the recent Illinois mu- 
tual liability law, provides that the in- 
surance superintendent may authorize in- 
dividuals, firms or corporations by them- 
selves or their attorney-in-fact to provide 
among themselves insurance to each other 
against the liability of employers on ac- 
count of injuries to persons occurring 
in connection with the transaction of the 
business of any employer, through the 
medium of interinsurance contracts, if, 
in his opinion, the plan proposed and the 
financial strength of the parties in inter- 
est will properly safeguard the interest 
of the insured. 

Tendency to Supervision 

The law referred to is the latest legis- 
lative expression on the subject of inter- 
insurance and, assuming that this sec- 
tion was prepared and submitted by the 
legislative agents of the interinsurance ex- 
changes, it indicates on the surface a de- 
cided change in attitude on the part of 
the interinsurance fraternity towards sub- 
mitting to state regulation and super- 
vision by the state insurance departments 
and an abandonment of their old-time 
contention that the exchange of interinsur- 
ance contracts is not a matter of public 
interest. It is certainly noteworthy that 
the interinsurers should thus ostensibly 
deliver themselves into the hands of the 
Illinois state insurance department, and 
we may well speculate as to whether that 
seeming submission was but a hasty act 
in extremity; or, a deliberate, well-con- 
sidered move to get the good-will of the 
insurance commissioners just as the com- 
missioners are going into convention to 
consider, among other things, a uniform 
law for the proper regulation of such 
concerns. 

Law on Interinsurance Likely 

The forty-eight varieties of laws which 
we have in this country applying to the 
subject of insurance in all its various 
aspects have either compelled or per- 
mitted the interinsurance promoters to 
weave in and out in a very devious course, 
often doubling back in their tracks. Now, 
they are confronted with a crisis in their 
affairs, in that a uniform law will prob- 
ably be submitted by the coming conven- 
tion of insurance commissioners to the 
various state legislatures, with the prob- 
ability that the same will be generally en- 
acted. The interinsurers no doubt antici- 
pate that their assdciations will be sub- 
jected to much .the same regulation and 
supervision as the mutual and stock com- 
penies, and that the fictions and sophis- 
tries which have heretofore been their 
chief reliance in avoiding regulation and 
supervision will be exploded by legislative 
declarations. 

Attorney-in-Fact Graft 

We may find a striking analogy to the 
interinsurance scheme in nature. Some- 
thing over thirty years ago a Burbank of 
insurance by crossing the old time garden 
variety mutual with the ancient Lloyds 
produced a stock on which he saddle- 
grafted an attorney-in-fact scion. The re- 
sultant hybrid was named “interinsur- 
ance.” Its roots, trunks and branches ex- 
hibit certain well-defined characteristics 
of the mutual and ent Awd stock, but, as 
is the rule in horticulture, the grafted 
scion determines the kind of fruit, and it 
is said that “by their fruits ye shall know 
them.” Without the attorney-in-fact 
graft there would be no interinsurance. 
The only person who really cares to see 
the interinsurers persist is the attorney- 
in-fact. It is the attorney-in-fact seek- 
ing to saddle his graft on mutual insur- 
ance who propagates interinsurance. Elim- 
inate the attorney-in-fact and interinsur- 
ance will wither away and be no more. 
In view of the analogy drawn it will 
perhaps seem fitting and no doubt desir- 
able to the association of interinsurance 

ropagators that their business be sub- 
ne ted to regulation and supervision by 
the various state departments of agricul- 


ture. 
Barly Concerns High-Grade 

Back of the present proposal looking 
towards the regulation of interinsurance 
concerns there is a rather interesting his- 
tory: The first reciprocal or interinsur- 
ance association of which there appears 
any record was organized by the late John 
R. Waters. In 1892 this exchange, to- 
gether with two or three other similar 
concerns, was actually operating on a sub- 
stantial basis in New York. The pioneer 

reciprocal associations met a real demand 
that existed in New York city for fire 
insurance on mercantile risks, it being 
difficult to procure full insurance on such 


(CONTINUED ON PAGE 17) 
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MICHIGAN MEN EMBARRASSED 


Have Not Been Officially Notified of 
the West Virginia Association 
at Detroit 


Members of the Michigan State Fire 
Prevention Association are somewhat 
distressed over the forthcoming trip 
of the West Virginia Fire Underwrt- 
ers Association to the City of the 
Straits. More than a month ago the 
Michigan association decided on an in- 
spection of Marquette, in the upper 
peninsula, for the same dates as those 
later set by the West Virginia associa- 
tion, for its visit to Detroit. They have 
not been officially notified that the West 
Virginia boys are going to visit them, so 
they can do nothing except sit tight un- 
til West Virginia opens negotiations 
looking to a re-arrangement of dates 
which will permit the Wolverines to ex- 
tend the hospitality for which they are 
famous. 





Back in Local Business 


Edward Schroeder, former president 
of the Milwaukee German, has taken 
the New Hampshire Fire for Milwau- 
kee county. He retired from the local 
business some time ago to devote all 
of his attention to the Milwaukee Ger- 
man, and on its reinsurance is return- 
ing to the agency field. He will give 
more attention than ever to his real 
estate and loan business. 





Stockholders of the National Industrial 
Fire of Louisville, have approved its 
merger with the Great Southern Fire of 
that city. This gives the Great South- 
ern Fire, $350,000 of paid-up stock. 
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AUTO INSURANCE NEWS 
NEW JOINT POLICY PUT OUT 





United States Fidelity & Guaranty and 
Maryland Motor Car Give 
Complete Coverage 





The first two American companies 
to issue a joint automobile policy, giv- 
ing complete coverage, are the United 
States Fidelity and Guaranty and the 
Maryland Motor Car, both of Balti- 
more. Three other joint policies are 
on the market. The Liverpool & Lon- 
don & Globe of England and the Globe 
Indemnity of New York, the Commer- 
cial Union of England and the Ocean 
Accident and Guarantee of England, 
and the Royal of England and Royal 
Indemnity of New York are the three 
pairs issuing such contracts. The Royal 
and Royal ‘Indemnity, however, are 
writing the joint policy only in eastern 
territory. 

‘Will be Issued from New York 

The complete automobile policy of 
the United States Fidelity & Guaranty 
and the Maryland Motor Car will be 
issued from the New York office of the 
former companies and applications and 
supplies are now being placed in the 
hands of agents and brokers of both 
companies. All automobile business of 
the casualty company, which has 
hitherto been handled by the liability 
department at the home office, will now 
be handled by the automobile depart- 
ment with Henry K. Brent, managér of 
the casualty department for Greater 
New York, as manager. 

What Is Covered 

In the joint policy the United States 
Fidelity & Guaranty covers the hazards 
of liability, property damage and col- 
lision. The Maryland Motor Car cov- 
ers fire from external causes, self igni- 
tion, explosion, lightning, transporta-. 
tion and theft. 


Only Two Companies Comply 


But two companies, the Insurance 
Company of North America and the 
Home, have complied thus far with the 
recent ruling of the Iowa department 
regarding automobile policy forms. It 
is likely that other companies will seek 
to have the ruling withdrawn. The let- 
ter, which was signed by Auditor 
Bleakly and dictated by Chief Clerk 
C. S. Byrkit, says that in order to 
comply with the provisions of section 
1729 of the Iowa code all automobile 
floater policies must have incorporated 
in the forms, the annual short rate 
cancellation table, and further to com- 
ply with section 1743, referring to 
compulsory appraisals, clause 8 of the 
usual policy must be modified to the 
extent that the property insured can 
be thrown into an appraisal only at 
the written request of the assured. 


STANDARD VERY ACTIVE 
The Standard of Hartford, which just 
entered the automobile field, is very active 
pushing its fire floater policy. The con- 
tract contains the automatic reinstate- 
ment clause, common on marine policies, 
but not used on all fire floaters. 


ROBES, CLOTHES, ETC. 

Question—Does an automobile floater 
under the theft clause cover loss of robes, 
coats, etc, 

Answer—All personal equipment is not 
covered under the theft clause, Com- 
panies add an endorsement for an extra 
premium covering robes, clothes, gloves, 
etc., belonging to the chauffeur, owner or 
members of his family against loss by 
fire but not theft. Technically a company 
would not be liable for extra tires or tools 
carried but so far they have paid losses 
on such items. 


AUTOMATIC REINSTATEMENT 
Many agents overlook as a talking point 
in the automobile floater policy, that 
clause which restores the policy to its 
full face after repairs have been made 
without additional premium. As is known 
in the regular fire insurance policy the 
amount of insurance is reduced an amount 


equal to the loss paid. The amount of 


insurance in an automobile floater con- 
tinues without reduction save during the 


pnd that repairs are being made. 
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ATTENDANCE WILL BE SMALL 





Thought Only Twenty States Will Be 
Represented at Spokane Meeting 
of Insurance Commissioners 





From present prospects only twenty 
states will be represented at the an- 
nual meeting of the National Conven- 
tion of Insurance Commissioners at 
Spokane next week. There will also 
be a small attendance of outsiders, 
several having found it necessary to 
cut the meeting out because they could 
not spare the time to go so far. It is 
believed by some that henceforth the 
selection of the place will be left to 
the executive committee. Last year 
Commissioner Shively, who is a good 
fellow and a good boomer, virtually 
stampeded the Milwaukee meeting in 
favor of Spokane. Two years ago the 
commissioners went way down to Mo- 
bile, Ala. to please Commissioner 
Julian. Now sentiment is said to be 
turning against taking such long trips 
from the center of population and busi- 
ness as a compliment to anybody. 


A party left Chicago Sunday morning 
on the “Columbian” of the Chicago, Mil- 
waukee & St. Paul. Among those aboard 
were the following: Commissioner John- 
son of Pennsylvania, his daughter and 
two of her friends and Deputy Commis- 
sioner McCullough; Commissioner Mans- 
field and Actuary Hammond of Connecti- 
cut; Superintendent Potter of Illinois and 
his son; Deputy Superintendent Appleton 
of New York; Commissioner Palmer of 
Michigan; J. V. Barry, former commis- 
sioner of Michigan; E. E. Rittenhouse, 
former commissioner of Colorado; William 
BroSmith and Andrew R. Gates of the 
Bureau of Publicity of the casualty com- 
panies; Charles A. Jenney, editor of the 
Weekly Underwriter; Commissioner Young 
of North Carolina; Commissioner McMas- 
ter of South Carolina; Commissioner 
Deavitt of Vermont; State Auditor Darst 
of West Virginia; Alfred Hurrel, Asso- 
ciation of Life Insurance Presidents; 
Thomas R. Weddell, Insurance Post, and 
wife; W. E. Mallalieu; general agent, Na- 
tional Board of Fire Underwriters; O. B. 
Ryon, manager legislative bureau, Western 
Union, and his wife and son; Allen E. Bro- 
Smith, Travelers, Llewellyn Jordan, Treas- 
ury Department. 

At St. Paul this party was to be joined 
by Commissioner Ekern of Wisconsin, 
Commissioner Preus of Minnesota, former 
Commissioner Hartigan of Minnesota and 
Mrs. Hartigan and Charles A. Farnham, 
consulting attorney of the Minnesota de- 
partment. The crowd is in the Yellow- 
stone National Park this week. At Butte 
it will be met by State Auditor McCoy of 
Montana and his predecessor, Harry R. 
Cunningham and shown through the 
mines. Commissioners Done of Utah, 
Cooper of California, Ferguson of Oregon 








and Shively of Washington will meet them 
at Spokane. 

Commissioner Button of Virginia has 
been detained at Richmond by the illness 
of his deputy, but if his condition im- 
proves sufficiently Colonel Button will 
leave about the end of the week and go 
directly to Spokane. Commissioner Har- 
dison of Massachusetts will leave Boston 
on Friday and go directly to the meeting. 
Superintendent Emmet of New York mav 
do so, but there is doubt about his go- 
ing. It was expected that J. Scofield 
Rowe, vice-president of the Aetna Life, 
who is much opposed to the movement 
to regulate agents’ commissions by law, 
would attend the meeting, but his going 
is now doubtful. Presidents Alexander of 
the Continental Casualty, Moore of the 
New Amsterdam Casualty and Lott of 
the United States Casualty, all of whom 
expected to go, weré obliged to give the 
trip up for want of time. 

Much interest is felt in the agitation by 
J. A. O. Preus, commissioner of insurance, 
for the preparation of a “blue sky” law 
governing wildcat promotion and invest- 
ment schemes. He will also present a 
plan at Spokane, to permit deferred pay- 
ments of policy loans on life insurance. 
In the blue sky law he wants a special 
clause which requires promoters selling 
stock in the state to furnish a bond which 
will enable creditors to recover in the 
event the stock sold should prove to be 
fraudulent. This plan will meet with the 
earnest approval of many bankers and 
others who see the need of it. 





Changes in the Field 











John F. Zimmer 

John F. Zimmer, secretary of the 
Capital Fire of Lincoln, has taken the 
Nebraska state agency of the Security 
of Connecticut, New Haven Under- 
writers and the Reliance of Philadel- 
phia, and is meeting with good success 
in placing the Security with a num- 
ber of old friends throughout the 
state. 





J. F. Snyder 
J. F. Snyder, who has been connected 
with the insurance department of the 
Shawnee agency at Topeka for the past 
thirteen years, has been appointed spe- 
cial agent for the St. Paul Fire & Ma- 
rine, with headquarters at Wichita. 


Carl V. Nipp 
Carl V. Nipp of Rushville has been 
appointed special agent of the Security 
of New, Haven in charge of its farm 
business in Indiana. Hitherto the Se- 
curity has done scarcely any farm busi- 
ness in the state, but from now on it 








proposes to be a factor. Mr. Nipp is 
one of the crack local farm agents of 
the American in the state. He has had 
special agency experience, having been 
per diem special of the Northwestern 
Underwriters when James A. Bawden, 
now state agent of the Security and Re- 
liance in Indiana, was special agent of 
the Milwaukee company. 





J. W. Rodger 


J. W. Rodger, a local agent at Jop- 
lin, Mo., who formerly travelled in the 
state for the Phoenix of Hartford, has 
been appointed special agent in Mis- 
souri to assist State Agent E. E. Wells. 
of the Liverpool & London & Globe. 
He will have his headquarters in St. 
Louis. 


D. H. Painter and M. C. Rathburn 


Following the recent resignation of 
J. W. Hubble, Illinois state agent of 
the Liverpool & London & Globe, to 
become vice-president and general man- 
ager of the State of Illinois, the com- 
pany has rearranged its field and will 
hereafter have no Illinois state agent. 
It will divide the state into two parts. 

D. H. Painter, whqg was formerly 
special agent for the company in Okla- 
homa, has been appointed special agent 
for northern Illinois, with headquarters 
at Springfield. 

M. C. Rathburn, who served the com- 
pany in Nebraska and South Dakota, 
has been appointed special agent for 
southern Illinois, with headquarters at 
Springfield. 

ROBERT H. WILLIAMS 


Robert H. Williams of Nashville, Tenn.., 
for several years special agent for the 
Philadelphia Underwriters in Kentucky 
and Tennessee, has been appointed special 
agent for the Liverpool & London & Globe 
in Tennessee. The growth of the com- 
pany, necessitated a division of the two 
states. Frank G. Snyder of Louisville, has 
been covering the field for fifteen years 
and will continue as state agent of Ken- 
tucky. 





DANIEL M. TANNER 


Daniel M. Tanner, state agent in IIlli- 
nois, Indiana and Ohio for the Citizens 
of Baltimore, has had Kentucky added 
to his field and as soon as another field 
man can be secured will be relieved of 
Illinois and Indiana. The company has 
hitherto handled the blue grass state 
through the Henry Clay Fire of Lexing- 
ton with the agents reporting direct to 
the home office. 








M. O. ROWLAND, Pres. 


Detroit National Fire Insurance Co. 


DETROIT 


HENRY J. GUTHARD, Sec’y 





Join the forces of a live, active, growing, strongly backed western 
company, progressive yet operating along sound lines. 
confined to Michigan, where we can render real service to our agents. 


Business 








resembles a plate glass insurance policy. 





MANAGED BY.MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD. 
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WOULD AMEND THE LAW 


LEWIS ON RATING MEASURE 


Kansas ‘superintendent Wants Act 
Strengthened—Recommenda- 
tions Are Made 


Defects in the Kansas antidiscrimi- 
nation law, and suggestions as to im- 
portant changes in the Kansas valued 
policy law are contained, together with 
his reasons for offering recommenda- 
tions of changes, in the annual report 
of Ike S. Lewis, superintendent of the 
Kansas insurance department, filed a 
few days ago with Governor W. R. 
Stubbs of Kansas. 

The advisability of taxing fire in- 
surance premiums is seriously ques- 
tioned by Mr. Lewis. The report also 
urges the enactment of a fire marshal 
law, proposed for Kansas. Several in- 
stances are cited in which the activa- 
ties of a fire marshal would have been 
of immense value. 

Valued Policy Law 

Regarding the valued policy law, and 
the regulations thereof, Superintendent 
Lewis makes a suggestion that he 
thinks will be of value in any state 
that, like Kansas, authorizes the as- 
sessment of real property at its actual 
value. He urges that the last returns 
of the tax assessors be made the basis 
for the maximum amount of insurance 
carried on any real property. This, he 
believes, would solve the problem of 
over-insurance, and would deter in- 
cendiaries, such being unable to secure 
sufficient insurance to warrant their 
burning their property for it. 

Mr. Lewis also makes numerous rec- 
ommendations of new laws or changes 
in the laws, that he believes will aid 
the department, and place it in a po- 
sition where it will be better quali- 
fied to carry out its duties. He asks 
that additional assistance in the form 
of expert rating men be furnished, to 
aid the department where complaints 
regarding rates are made. 

he report in part is as follows: 


Taxes Add to Cost 


Of the total of $338,756 collected from 
all the companies in Kansas, the sum of 
$173,010 was collected from fire insurance 
companies of other states and countries. 
It is not denied that this amount operates 
as an additional charge upon the pur- 
ehase of fire insurance. Such being the 
ease, is it wise or just to continue a 
system which adds additional revenue to 
the state by direct contributions of pur- 
chasers of fire insurance? 

The citizens of Kansas were paid the 
sum of $3,111,272 during 1911 on account 
of losses sustained by fire. These figures 
represent about 50 percent of the total 
loss sustained. It does not and cannot 
take into account losses by those who 
carried no insurance; it does not include 
losses paid by companies or societies 
which provide for insurance for their 
membership or other companies or con- 
cerns over which this department exer- 
cises no supervision. This enormous loss 
represents property destroyed for all time 
in an amount approximately equal to $3 
for every man, woman and child in the 


state 
Losses Due to Carelessness 


All are agreed as to the desirability of 
securing as low a rate of insurance as 
can be obtained commensurate with safe 
business. We buy insurance for protec- 
tion, but it is manifest that protection is 
unsound unless there can be a margin 
above 'the 1 and exp of placing 
the business. In order to obtain a lower 
rate of insurance, therefore, it follows that 
the fire waste must be reduced. 

I believe that fully one-half of the fire 
waste may be placed at the door of the 
careless. Carelessness in handling the 
match, faulty construction and equipment, 
the careless smoker, carelessness in per- 
mitting rubbish to accumulate upon the 

remises. In France and Germany care- 
essness upon the part of the people of 
the character stated above is made a 
erime against the state. 


Make Public Understand 

It is lamentable that too many people 
feel that their responsibility ends as soon 
as their property is covered by insur- 
ance. The education of the whole people 
to the importance of safeguarding their 
property against fire by the elimination of 
carelessness is the end sought. The Kan- 
gas State Fire Prevention Association is 
splendid work along this line and 

be commended and encouraged. 





should 





The proclamation issued by your excel- 
lency, designating a general clean-up day, 
is an advanced step toward the attainment 
of the object sought and, in my opini 

one day in each year should be set aside 
and designated “Clean-up Day” by statute. 
If means can be devised whereby the pub- 
lic may understand that one-half of the 
enormous fire waste is directly attribut- 
able to carelessness and through this 
knowledge be influenced to the extent of 
eliminating it, a reduction of the rate 
of insurance proportionately must and will 


follow. 
Pavors Fire Law 


The loss by fire, originating through the 
incendiary origin, is much greater than 
the average citizen is aware of and ap- 
pears to be on the increase. Contrary 
to the general understanding, the insuring 
public pays for the losses of this char- 
acter by increase in the rate of insur- 
ance. Resting under the delusion that the 
insurance companies are the only suffer- 
ers, the public remains indifferent and the 
— are allowed to escape punish- 
men 

The enactment of a law, creating a fire 
marshal and clothing him with authority 
to rigidly investigate all questionable fires, 
to administer oaths and compel citizens 
to testify before him, would result, as it 
has in other states, where this .aw has 
been enacted, in the conviction of many 
criminals, preservin thousands upon 
thousands of dollars property, a direct 
saving to the people, the saving of many 
human lives and a lower rate to insurers. 

Lays Blame on Agents 

The incentive of the incendiary is that 
of obtaining more for his property by 
burning it than can be obtained other- 
wise. His unlawful and inhuman ambi- 
tion is made possible by the insurance 
companies through over-insurance. While 
we must hold the insurance companies re- 
sponsible, they cannot altogether be 
charged as blamable inasmuch as they 
promptly reject insurance on property 
greater than its value when they have 
knowledge of it, but the blame attaches 
to them through and on account of the 
ignorance or cupidity of the agent. No 
person will burn his property for the in- 
surance if he can sell it for more. 

From my viewpoint, the remedy for a 
cure of over-insurance, and consequently 
the elimination of incendiarism, is to fix 
by statute an insurance valuation on all 
real property, a maximum value for in- 
surance in no case higher than its real 
value. A solution which would make the 
problem simple indeed would be to pro- 
vide that the value fixed by the last as- 
sessor’s returns on real estate shall be 
the insurance value. 

I recommend the enactment of a law 
along the lines of the suggestion above. 
Would Amend Rating Law 

The wisdom of the enactment of the 
law regulating fire insurance rates and 
to prevent discrimination in the transac- 
tions of the insurance business is evi- 
denced by the fact that four other states 
have already followed Kansas in the 
enactment of similar laws. Kansas, in 
passing this law, took an advanced step 
in the right direction in the solution of 
that vexed question of fire insurance rates 
which sooner or later, in my opinion, will 
be acknowledged by all the states in the 
enactment of similar laws. But the states 
enacting this law since its enactment in 
Kansas have had an advantage by observ- 
ing the practical workings of the law 
here and have thereby been able to ma- 
terially strengthen certain features of the 
law found to be weak. 

Basis Rates and 

Our law requires companies to file with 
the superintendent of insurance general 
basis schedules showing the rates 
upon all classes of risks and all 
charges, credits, terms, privileges and 
conditions which in anywise effect 
the rates or the value of the in- 
surance to the insured. In order to ob- 
tain a proper rate the various companies 
through a system of inspection classify 
the various cities and towns of the state 
as first, second, third, fourth, fifth and 
sixth class and a basis rate is estab- 
lished for each class, dependent upon the 
adequacy of the fire department, fire fight- 
ing apparatus, water system, etc. To the 
basis rate is added many charges for ad- 
ditional hazards, such as occupancy, thick- 
ness of walls, openings in walls or floors, 
character of roofs, area, height, skylights, 
heating and defective electric wiring, 
which are all taken into consideration in 
determining the rate. 

Where Law Is Weak 

Section 199, Chapter 55, of the laws of 
Kansas, provides that when the superin- 
tendent of insurance shall determine that 
any rate made by the insurance companies 
is excessive or unreasonably high he shall 
direct the companies to file a lower rate. 
The weakness in the law consists in its 
failure to provide proper means of ascer- 
taining whether a rate is too high or not. 
Take this for example; A city complains 
that the inspectors of the insurance com- 
panies have classified it into a lower class 
than proper and, in consequence, a higher 
rate of insurance is established than is 
justified and asks relief from this depart- 
ment. The department undertakes an in- 
vestigation by the only means at hand, 
correspondence through the mails. The 
insurance companies contend that the 





water system is totally inadequate—insuf- 


SHREWD AS A FINANCIER 
COMMENTS ON HENRY EVANS 
Analysis of Investments of the Conti- 


nental of Which He is at 
the Head 





_ The Baltimore Star furnishes some 
information as to the manner that 
President Henry Evans of the Conti- 
nental and Fidelity-Phenix takes care 
of the investments of those companies. 
Some deductions are drawn and com- 
ments made as to the selection of cer- 
tain classes of securities. The article 
1S: 

When a man has $20,000,000 to invest, 
and has spent his business life in the task 
of building up that fund from relatively 
small proportions to its present magnitude 
and has gained in his trade the reputa- 
tion of being one of the most successful 
investors of his class, it becomes worth 
while to make a record of what he owns 
and to draw from this record whatever 
lesson one may draw. 

Ability as a Financier 

It is not an uncommon saying in insur- 
ance circles that the president of the Con- 
tinental deserves the reputation he has 
earned, not so much from any extraordi- 
nary ability in the fire insurance business, 
but because of very ret ability in hant- 
ling, conserving and increasing the in- 
vested funds of that institution. He now 

under his administration, in the Conti- 
nental alone, securities worth, according 
to the report just published by the New 
York insurance department, $19,497,263. 
Of this total, $5,272,860 is invested in 
bonds and $14,224,403 is invested in stocks. 
The following list shows all the bonds 
that are held in amounts of $100,000 or 
upwards: 
$1,010,000, Atchison convertible, 4 per- 


cent. 
$745,000, Fire Companies Building Cor- 
poration, 4% percent, 
663,000, Panama Canal, 3 percent. 
508,650, City of New York stock. 
$409,000, New York State Canal. 
$242,500, Northern Pacific-Great North- 
ern Joint, 4 percent. 


$242,500, General Rubber Debenture, 4% 
percent. 

$218,250, Southern Pacific Convertible, 4 
percent. 

$154,500, Union Pacific Convertible, 4 
percent. 

$113,000, Fort Worth & Denver City, 6 
percent. 


Leaning Toward Convertible Bonds 

It will be noticed that this investor has 
a leaning toward convertible bonds. In a 
great many insurance companies almost 
all the investments in securities are in 
bonds and not in stocks, but the Conti- 
nental has always been known as one of 
the insurance companies that went in for 








ficient pressure, mains too small, etc.— 
and this condition prohibits a higher class- 
ification, all of which is denied by the 
city authorities. 
Wants Department Inspectors 

Hundreds of individual complaints reach 
this department that the companies 
through their inspectors in making up a 
rate have added charges for hazards that 
have no existence. This department must 
have help to be able to intelligently de- 
termine the facts. It should be provided 
with funds sufficient to employ a compe- 
tent person or persons to make a thorough 
investigation by personal inspection. In 
my Opinion this is imperative and unless 
provision is thus made, this law must 
fail. At the present time no _ pro- 
vision is made for inspection by the 
superintendent or by any other means of 
investigation except through correspond- 
ence, and this method has proven un- 
satisfactory and practically of no value. 
Other states having passed this law have 
provided means for its proper enforce- 
ment. Complaints of inspections made 
by the insurance companies should be met 
by sending a competent person to check 
up the reports filed by the companies and 
ascertain their correctness. 


Laws Recommended 


I recommend the enactment of addi- 
tional laws as follows: 

A law defining an agent for an insur- 
ance company. 

A law requiring the approval of the de- 
partment of insurance of all reinsurance 
contracts where transfers of membership, 
finances or interests of policyholders are 
made to other similar corporations. 

A law providing that copies of all re- 
ports made by a receiver or receivers ap- 
pointed to take charge of the affairs 
of any insurance or guaranty company 
incorporated under the laws of this state 
shall be filed with the superintendent of 
insurance, and that the expense of pre- 
paring such copies shall be made a part 
of the costs of such receivership. Here- 
tofore the records of the department of 
insurance are lacking in information per- 
taining to the dissolution of Kansas in- 





stocks very heavily and on the whole very 
successfully. Therefore, even in its bond 
list, it likes to have securities that are 
convertible into stocks. The principal 
outside investments in stocks are as fol- 
lows, at market values: 

$1,104,000, D. L. & W. Railroad, 
$1,258,000, Lake Shore R. R. 

$1,202,000, Lehigh Valley R. R. 
$866,000, New York & Harlem R. R. 
$617,000, Central Trust Company of New 
or 


$565,000, Southern Pacific Company. 
$566,000, Consolidated Gas Company. 
$542,000, Louisville & Nashville R. R. 


Investments in Stocks 


The whole investment in stock consists 
of forty-eight items of an average market 
value of about $295,000. It will be ob- 
served that the largest single item in the 
list, viz., the Lackawanna stock, amounts 
to not quite ten percent of the total stock 
investments. 
Here is a first-class example of the care- 
ful method practiced by a scientific in- 
vestor who is fully prepared to take a 
business risk in stocks, and who at the 
same time uses a es deal of inside and 
expert knowledge in making his selection, 
but who, nevertheless, cannot afford and 
will not undertake to put more than 10 
percent of his fund into any one security, 
It should be borne in mind that the above 
list of securities was selected for its 
adaptability to the security for the re- 
serve funds of an insurance company. 
The same mind would probably make a 
different assortment for the funds of an 
individual investor. 
Can Get Many Hints 
A great many valuable hints for the 
carrying on of an investment fund, even 
of the smallest size, could be gained from 
a detailed study of this list. It will be 
observed, for instance, that there are in 
the list practically no unknown securi- 
ties, that is securities that do not have 
recognized market value. It might also 
be noted that the securities chosen rep- 
resent almost every section of the coun- 
try and every class of railroad, so that 
no collapse in one part of the country 
or in one class of railroad traffic could 
make any serious difference in the value 
of his general list. 
Does Not Take Big Chance 

After all these conclusions are drawn, 
however, the one big fact that remains 
as a lasting impression is that not even 
the president of the Continental, recog- 
nized as one of the shrewdest and best 
students of stock market investment 
values, will back his judgment of any 
one stock to the extent of more than 10 
percent of the fund which he is handling. 
If one forgets everything else about this 
fund and remembers this one fact well 
enough to apply it, of course with com- 
mon sense modifications, to his own little 
fund and his own savings, this story will 
be well worth while. 





A New Tourist Policy 


A tourist policy, more liberal in one 
feature than the average contract of 
this nature, has been issued by the 
Liverpool & London & Globe. In gen- 
eral the policy follows the usual lines, 
the exceptional clause reading as fol- 
lows: “This policy also covers prop- 
erty insured against loss by fire while 
accompanying the assured on any auto- 
mobile or motorcycle outside of the 
garage of the assured.” All other tour- 
ists floaters limit such insurance to 
the property of the owner or guests. 
For coverage in the United States and 
Canada the rate is 2 percent and for 
worldwide coverage, which is granted 
by endorsement, an additional ™% per- 
cent is charged. 





Gunning for Rebaters 

William M. Sheehan, commissioner 
of Maryland, has gone agunning for 
rebaters and acceptors of rebates. Un- 
der the new Maryland statute the giv- 
ing or accepting of a rebate or special 
privilege on any policy of insurance, 
fire, life or casualty, is a misdemeanor, 
punishable by fine. The commissioner 
has issued a warning to all agents and 
the general public, and plans to report 
all infractions he learns of to the 
state’s attorney for prosecution. 





San Francisco Premiums 

The San Francisco fire premiums for 
the first six months of this year were 
$1,547,694, a 12.5 percent decrease from 
1911. The L. & L. & G. leads with 
$160,181. The Home of New York is 
second with $137,659. The Royal re- 
ports $97,511. 





Superintendent E. H. Moore of Ohio, is 
preparing a revised edition of the insur- 
ance laws of that state, which he will 





surance or guaranty companies. 


issue before he retires from office. 








July 18, 1912. 


THE WESTERN 





UNDERWRITER. 5 








NEWS ABOUT COMPANIES 


PEOPLE’S NATIONAL’S REPORT 





Examination By Four States Shows the 
Company Has Policyholders’ 
Surplus of $1,138,013 





The insurance departments of Penn- |. 


sylvania, New York, North Carolina, 
and Massachusetts have completed their 
examination of the ‘Peoples National. 
The net surplus is found to be $138,013 
and the policyholders’ surplus $1,138,- 
013. Insurance Commissioner Maull of 
Delaware, the state under whose laws 
the company is incorporated, has writ- 
ten the company as follows under date 
of July 12: 

I have reviewed the report of the very 
thorough examination which your com- 
pany has been subjected by the insurance 
departments of Pennsylvania, New York, 
North Carolina and Massachusetts, and it 
affords me pleasure to congratulate your 
company on the results of same, which 
show that the institution is in every 
way solvent, fully responsible for all its 
obligations and worthy of public confi- 
dence, with a surplus to policyholders 
gregating about $1,138,012.90; a reserve 
$619,108 and assets of $1,955,922.96. 
While this department has always had 
entire confidence in the management of 
your company and the report, consequent- 
ly, is not a surprise to us, it is very satis- 
factory to find that our good opinion 
of your institution is confirmed by this 
drastic examination by other states, and 
that the rumors and innuendoes circulated 
by unscrupulous competitors proved to be 
without foundation, in fact. 

Amonson’s Action on Salary 

The action of your president in voluntar- 
ily giving back to the company one-half of 
the salary to which he is entitled under 
his contract in order to reduce expenses, 
is so unusual that it merits special com- 
mendation, and I am glad to find that his 
example has been followed by other of- 
ficers of the company, as well as the 
board itself. 

With such a spirit prevailing in your 
management, there is ~~ reason to an- 
ticipate a bright future for the Peoples 
National, and the company is entitled to 
the support and cooperation of your stock- 
frolders, 
public. 


0. 


your agents and the general 


Will Silence the Gossip 


With the improvements that have taken 
place in the general business situation, 
and the strengthening of the company, 
which followed the unprofitable experience 
of last year, from which most fire in- 
surance companies suffered severely, 
there is no reason why the Peoples Na- 
tional should not show continued prog- 
ress financially and otherwise, and thus 
silence once and for all the malicious 
gossip with which it has been persecuted 
for a long time past. 


EXAMINATION COMPLETED 

New York, July 17—(Special)—The ex- 
amination of the People’s National Fire 
by the states of New York, Massachusetts, 
Pennsylvania and North Carolina, has been 
completed and shows the company’s con- 
dition May 31, 1912, as follows: 
$1,000,000.00 

138,012.90 


CG EEE cb coddssecscces 
Surplus over all liabilities.... 
Surplus as regards policyhold- 


OG ww 652 Cbs 694 ha ch WE 0 20 ote 1,138,012.90 
Unearned premiums and all 

other liabilities ............ 817,910.06 
Total assets ..... reer ++. 1,955,922.96 


The report shows that the examination 
has been thorough and has gone back to 
the organization of the company; the 
stocks, bonds, mortgage loans, collateral 
loans, cash bank deposits, etc., were all 
checked off and verified. The unpaid 
losses were carefully examined and the 
method of arriving at the unearned pre- 
mium fund explained. The report refers 
to contingent commissions paid several 
years ago and says that they should have 
been based on underwriting rather than 
trade profits. 

The report says in part: “During the 
Past twelve months, however, a decided 
improvement has been observed, not only 
in the quality of risks placed upon the 
books, but also upon the managerial ex- 
Penses. The present management has 
given evidence of a sincere desire to ad- 
minister the company in a more econom- 
ical way. The salaries of the principal 
officers have been reduced, and the rec- 
ords remodeled in such a way as to pro- 
mote the general efficiency of the office.” 

+. = . 

Sterling Fire, Indianapolis—It is now 
doing business in twelve states. It may 
add Pennsylvania. The company is well 
satisfied with the amount of business com- 
ing in, which is much larger than the 
officers had dared to hope for, at so early 
a stage of its career, 

. + - 


Pirst National Fire, Washington, D. C.— 
This company, which is being promoted 
with a capital of $1,000,000 is selling its 
stock at two for one. The main people 


‘man & Dudley. R. R. Tuttle was anf 
general and local agent of Syracuse, 
Y., and is now vice-president of the Com- 
mercial Fire*of Washington, D. C. Richard 
Wightman is an advertising expert who 
has gotten out the literature for the 
company. 

The stock seemingly is being sold largely 
through the mails. It has an imposing 
list of directors, many of whom are 
former or present government officials. 
It is stat that Tuttle, Wightman & 
Dudley will be the managing under- 
writers of the company. 

. 


©. . 
of West Virginia—At the last 
meeting of the board of directors the mat- 
ter of increasing the capital was con- 
sidered but no definite action taken. Some 
directors believe that doubling the present 
stock of $350,000 would be sufficient to 
meet present needs while Others desire 
to raise the capital to $1,000,000 immedi- 


ately, 


ae . 


Retailers Fire, City—At the 
annual meeting last week, the following 
officers were elected; President, M. D. 
Scott; first vice-president, A. M. Greiner; 
second vice et Louis Berlovitz; 
treasurer, J. F. Harbour; secretary and 
manager, R. M. Eacock. Mr. Eacock is 
an old insurance man, with experience in 
Illinois and on the Pacific coast. 

. * . 

Parmers & Merchants, Neb.—The Na- 
tional Collection Agency of Lincoln, Neb., 
is offering creditors twenty per cent of 
their claim. It is stated that the com- 
pany may eventually pay out from twenty- 
two to twenty-eight per cent. It is all 
contingent on the sale of its home office 
building. 


Capital Fire, Lincoln, Neb-—P. F. and 
John F. Zimmer took over the manage- 
ment of the Capital Fire of Lincoln, Neb., 
in March, this year, the latter being 
elected secretary and treasurer. This is 
the only company in this territory mak- 
ing a specialty of threshing machine in- 
surance, and will make about a 50 percent 
increase in business over the past sea- 


son. 


a 


Home Co. of New York—lIt 
has declared a semi-annual dividend of 
17% percent, payable to stockholders of 
record, July 1. This is at the rate of 35 
percent annually, which rate was paid for 
the first time last year. 





Unauthorized Insurance 

A more general cooperation between 
insurance commissioners is likely to be 
made use of in dealing with the mat- 
ter of unauthorized insurance, it being 
realized that this is the most effective 
method of checking this abuse. This 
has been advocated by Commissioner 
Done of Utah and has been made good 
use of recently by Commissioner Henry 
of Mississippi, who made complaint to 
Commissioner Jobe of Arkansas re- 
garding one J. A. Byrd and the Arkan- 
sas Mutual Life. Investigation showed 
that Byrd had no authority to repre- 
sent the company, which had no de- 
sire to do business outside of Arkan- 
sas, and which requested that he be ar- 
rested. Byrd has not been located yet, 
but the police and the Mississippi in- 
surance department will keep up a 
search for him and assist in his prose- 
cution when he is found. 





THINK CAMPAIGN UNNECESSARY 


Many mutual insurance men think the 
campaign instituted by Paul Lachmund, 
secretary of the two mutual companies 
operated by the Wisconsin Retail Lum- 
ber Dealers’ Association, to have the cor- 
poration laws of the state amended is 
unnecéssary. Mr. Lachmund is exercised 
over the recent decision of a Texas dis- 
trict court which held that a corporation 
could not carry interinsurance. Because 
the Texas and Wisconsin corporation laws 
are similar Mr. Lachmund fears that such 
a decision might have influence in Wis- 
consin and affect mutual insurance. He 
has resultantly circularized his policy- 
holders asking them to do their part to- 
ward securing a specific statute allowing 
corporations to carry mutual insurance. 
Other mutual men hold that the Texas 
decision cannot by any stretch of the im- 
agination be made to apply to mutual 
companies. Carrying interinsurance, they 
say, is engaging in the insurance business 
while carrying mutual insurance is hold- 
ing stock in a corporation. Buying and 
holding stock in other corporations is 
permissible to corporations under the 
laws of both Texas and Wisconsin. 


WOULD ESTABLISH CIVIL SERVICE 


A form of civil service for every em- 
ploye of state insurance offices except the 
head of the department, who might be 
an elective or appointive officer, is a plan 
Cary J. Wilson, assistant superintendent 
of the Kansas department, believes would 
result in great good h to the public 
and to insurance companies. He says 





that both the state and the companies lose 





behind the enterprise are Tuttle, Wight- 


wiien experienced men go out every four 
years. 





HOME FIRE INSURANCE CoO. 


WHEELING, WEST VIRGINIA 


Cash Capital, $250,000.00 Surplus to Policyholders, $300,404.00 
COMPARATIVE STATEMENT—CASH ASSETS 


_ Ck RSC 5 ae bebbeinesin peadind ..- -§ 20,854.26 
anuary 1, 1908........ eetith teies eer uta 9212.44 
EY SM, 6 occcccéconsnertitepccscad dibou asocsdesndi 211,907.92 
ey IS A FONV CUS Ad hak Me 9 6nd onde canéasedess neat 906. 


Reliable agents wanted in all the principal cities of Ohio 
ADDRESS HOME OFFICE WHEELING, WEST VIRGINIA 


PITTSBURGH FIRE INSURANCE COMPARY 


Organized 1861 1808-11 Commonwealth Buliding, Pittsburgh, Pa. 


Capital.......<+0.+.. ..+++++-$200,000.00 . $176,557.54 
Assets, January 1, 1912.... 560,383.49 vase 376,557.54 


Licensed to do business in Pennsylvania, Illinois, Michigan, Ohio and Wisconsin 


R.J. WILSON, President ‘D.C. SHAW, Vice-President _‘R. J. McKNIGHT, Sec’y and Treas. 
W. J. R. MAGILL, Ase’ Secretary JOSEPH H. GORDON, General Agent 


norms vs GERMANIA 
WESTERN SE meen 


Insurance Company pan i 
of Pittsburgh 


Cash Capital, - - $1,000,000.0 
FIRE AND TORNADO [4st $6,852,645.9 
CAPITAL ° - 


Net Surplus, - $2,289,631.9 
Surplus for Policy 
SURPLUS TO POLICY $3 289,631.94 
ASSETS - 


Holders, 
HEAD OFFICE: 
LOSSES PAID Cox. William and Cedar Streets 


Industrial Fire Insurance Co. 














° $ 300,000.00 
HOLDERS, 368,405.06 
- 965,491.48 

5,080,781.00 
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Cash Capital $100,000 AKRON, O. Surplus $50,000 
AN OHIO COMPANY WRITING OHIO Farm 
BUSINESS THROUGH OHIO AGENTS Department 

s U R P L U ~ Exceptional facilities for handling 

Surplus and difficult lines and un- 


usual forms of insurance in best 
companies and at Lloyds, London 
YOUR BUSINESS SOLICITED. PROMPT ATTENTIOB 


F. R. THOMPSON 


1960 Ins. Exch., Chicago, IIl. 
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JOHN QO. ADAMS, Secretary 
Michigan, Detroit 


of WatattaantT. 8 
W. H. STEVENS, President 


STUART MORGAN, State Agent 
N.T. JULIAN, State Agent, Ohio and West V ginia, Columbus 
F,. G. HERMAN, State Agent, Indiana and Kentucky, Mattoon, III. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin,2127 Ins. Exchange, Chicago 
RAYNOLDS BARNUM, State Agt., Missouri, Kansas and Oklahoma, Kansas ti » Mo. 
E. S. FREEMAN, State Agent, lowa, Nebraska and Minnesota, Omaha, Neb. 


Marsh & McLennan 


SURPLUS INSURANCE 
Deed CHICAGO OFFICE epee 


Minneapolis 2037-53 Insurance Exchange New York 
The Sovereign Fire Assurance Company 


OF CANADA 














Head Office UNITED STATES BRANCH 
Temple Building, TORONTO 55 John Street, NEW YORE 
H. 8. WILSON, Managing Director 
W. IRVING OSBORNE, President JAMES A. PATTEN, Vice-Pres, OTTO E. GREELEY, Secretary 


CALUMET INSURANCE COMPANY 





INSURANCE EXCHANGE, CHICAGO 
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sau. There will be a meeting of 
the joint conference committee Friday 
of this week and afterwards a meeting 
of the executive committee of the West- 
ern [nsurance Bureau. 

While some of the members of both 
organizations are taking exception to 
different features, yet most show a very 
liberal spirit and think that the joint 
cominittee will not be arbitrary but will 
decide the various cases on their merits 
and eliminate any injustice. For ex- 
ample, there has been much contention 
over the mixing of bureau agencies by 
the presence of companies that recently 
went into the Union when such agen- 
cies had no intention of mixing their 
offices, but were caught on April 6 with 
a union company. In many cases the 
agent had notified the company or its 
field man that he did not desire to keep 
it. Where an agent had resigned a 
company in a bona fide way, the com- 
mittee has shown a disposition to re- 
quire the union company to withdraw 
from the agency and allow the agency 
to continue on a bureau basis. If the 
committee observes this spirit of justice 
and equity to the agents, it will do 
much to reduce the friction and pro- 
mote the spirit that should be mani- 
fest in the guidance of the work of the 
two organizations, 

Some of the bureau companies balked 
at the instructions sent out by the 
Glens Falls and Connecticut, telling 
their agents not to make any move 
after the advices promulgated by Chair- 
man Halle of the bureau, to the effect 
that these companies had to withdraw 
from otherwise clear bureau agencies 
at the expiration of the time given them 
by the Western Union to clean house. 

A few bureau companies state that 
they will not make any changes as to 
comrnissions until this matter regard- 
ing the Connecticut, Glens Falls and 
County has been definitely established. 
Even in this case, some of the bureau 
companies have issued instructions to 
thei: field men not to interfere with 
the business of these companies, feel- 
ing that time will bring about the de- 
sired changes and there is no need of 
creating an uproar at present concern- 
ing the representation of these com- 
panies in bureau offices. 

It is stated that in some instances 
the New Hampshire, which reinsured 
the Milwaukee German, has appointed 
the old Milwaukee Germen agent as 
agent of the New Hampshire. Some 
of the bureau field men claim to have 
run across such cases, but, doubtless, 
it is due to some mistake, as the Union- 
Bureau agreement is very explicit on 
this point, stating that in case of a 
reinsurance of a company of one or- 
ganization in a company of the other 
organization the status of agencies is 
not disturbed unless the agent rep- 
resents only the one company. In 
other words, the New Hampshire would 
not be permitted to go into a clear 
bureau agency and take the Milwaukee 
German’s place. F 


. 
MAY GET INTO HAIL FIELD 
The Liverpool & London & Globe is 
trying an interesting experiment this 
year on hail insurance on growing 
crops. It may decide to enter this 
branch of the business in a direct way. 
But this year it is reinsuring hail busi- 





Minnesota and Wisconsin 
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Hlinois Surety Company 


HOME OFFICE, 134 S. La Salle Street, CHICAGO 


No Red Tapeand “ WE ISSUESURETY BONDS” Literal Commissions 
Local Agents Wanted Everywhere 


INCORPORATED APRIL, 1905 


WRITE TODAY Attractive Contracts 











ness for the Northwestern Fire & Ma- 
rine of Minneagolis to the extent of 
about $100,000 in premiums. If the big 
foreign company enters the field as a 
direct writing company it will be able 
to procure a satisfactory business from 
the start. The hail business so far is 
confined to United States companies. 
* 2% 
REINSURANCE AGREEMENT 

The reinsurance arrangement organ- 
ized by a number of companies belong- 
ing to the Western Insurance Bureau 
went into effect this week and Manager 
Scholbe had several cessions offered by 
companies, to be divided among the 
forty-five members of the reinsurance 
bureau. This will entail additional work 
on the Western Insurance Bureau. 
Daily reports are sent to each of the 
companies, regarding the transactions of 
the day and all the work is done at the 
Western Insurance Bureau office. It 
is thought that this arrangement will re- 
sult in a great convenience to bureau 
members and will also give a number 
of members reinsurance which they 
have not been able to obtain before. 

The bureau has made the apportion- 
ment of the percentages among the 
companies in the different states. Some 
of the companies are not entered in all 
the states and there are a few that are 
entered in only two states. This makes 
a different apportionment on almost 
every risk that is offered. The Insur- 
ance Systems & Audit Company worked 
out the detail plans for the reinsurance 


department. 
7 - 


* 

_ CONFER WITH O. B. BRYON 

M. O. Brown, of the Westchester, 
who is chairman of the legislative 
committee of the National Board, ac- 
companied by W. E. Mallalieu, general 
agent of the National Board, were in 
Chicago last Saturday and held a con- 
ference with O. B. Ryon, chairman of 
the publicity bureau of the Western 
Union and some of the union members, 
regarding the establishment of a na- 
tional bureau of legislation and pub- 
licity in charge of Mr. Ryon, to be con- 
ducted under the auspices of the Na- 
tional Board. The scheme contem- 
plates the merging of all legislative 
work under one head and to secure 





The Reisch Indemnity Company 





(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Chicago Office, 1560-1564 Insurance Exchange 


Resources Exceed $4,000,000 Dram-Shop Indemnity 





NORD-DEUTSCHE 


INSURANCE COMPANY 


Established 1857 Hamburg, Germany 


UNITED STATES BRANCH 
123 WILLIAM STREET 


Assets $650,294.07 


NEW YORK 


Surplus $461,238.84 


J. H. LENEHAN 


United States Manager 


Notice to.Fire Insurance Stock 
Salesmen 


Wanted for the New England, Central and Western states, 
10 high class fire insurance stock salesmen. Leads furnished, 
with letters of introduction from bankers and business men. 
Liberal arrangements made producers. 


Address replies to 31-I, care The Western Underwriter. 


Where Quality~ 
eAlone Counts 


q The best of everything has made that white marble palace, the Pan-Ameri- 
can Building at Washington, D. C., the finest edifice in the United States. 

q This new home of the Pan-American Union, donated by Andrew Carnegie 
several years ago, cost one and a quarter millions. The materials, decorations 
and furnishings are the best. The per cubic foot cost was greater than that of 
any other structure of any nature in America. 

q@ And when it came to selecting a watchman’s time-recording service that 
would be in keeping with the structure itself, the best was sought. An investi- 
gation, not of prices, but of efficiency and durability, resulted \in an order for 
a NEWMAN WATCHMAN’S CLOCK. The request to the Newman Clock 


Company was to properly equip the building—no competitive trial was asked, 
no bids were sought. 


The same old reason—QUALITY 
NEWMAN CLOCK COMPANY 


Makers of Watchman’s Time Detectors for Forty Years 
NEW YORK CHICAGO 
FOREIGN REPRESENTATIVES 


The Newman Clock Co., Ltd. The Newman-Munderloh Clock Co., Ltd. 
LONDON, ENGLAND MONTREAL, CANADA 


Liabilities $180,055.23 
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thereby the cooperation of the Western 
Union, the Pacific Board and the South- 
eastern Underwriters’ Association. 

Mr. Ryon and Mr. Mallalieu left 
Sunday in company with a number of 
insurance commissioners to attend the 
commissioners’ convention at Spokane 
next week, and from there they will go 
to San Francisco to confer with some 
of the Pacific Board members regard- 
ing the legislative bureau proposition. 

* * * 
PATROL AND BOARD MEET 

Fire protection at the Chicago union 
stock yards came in for consideration 
at two different meetings last week. 
The fire department committee of the 
local board reported to that body that 
the installation of 24-inch main in Ex- 
change avenue between Center and Ash- 
land avenues would greatly increase the 
supply in the district. At a meeting 
of the contributors to the fire insurance 
patrol, including representatives of both 
insurance companies and others, it was 
decided to make an additional appro- 
priation of $5,000 for the stock yards 
patrol on condition that the packers 
continue their contribution of a similar 
amount. It was decided at the same 
meeting to continue all patrols for the 
coming year and appropriations 
amounted to $157,000. Under the law 
2 percent of this amount goes into the 
patrolmen’s pension fund and it was 
decided to make an additional contri- 
bution of 2 percent. Prior to this meet- 
ing was that of the board. It was voted 
to eliminate from the lumber schedule 
the charge heretofore made for auto- 
mobile trucks entering yards. If the 
approval of the fire marshal is given, a 
66-foot clear space maintained and fire 
hydrants changed this charge will be 
cut off. Three new members were 
elected for the executive committee, J. 
W. Cochran of the Fire Association, 
Harry Fox of the Milwaukee Mechan- 
ics and Alfred Enger of Enger & Bar- 
nett. : 

. aa 
PECULIAR HOTEL LOSS 

The Hotel Utah, the magnificent 
fireproof structure at Salt Lake City, 
met with a peculiar loss the other day, 
which shows that not even fireproof 
buildings are exempt from loss. It 
seems that a chimney caught fire and 
the soot caused quite a blaze. The 
flames came close into contact with 
a large electric sign in front of the 
building. The firemen, in throwing 
water up the chimney, caused a short 
circuit of the electric wires in the sign, 
which set it on fire and caused a total 
loss of $5,000. The rate on this hotel 
is 88 cents. 

* * * 

GET AFTER J. J. HARRIS & CO. 

Miss F. W. Brockelbank, of the insur- 
ance brokerage firm of J. J. Harris & Co., 
in Chicago, has been held to the federal 
grand jury on charges of using the mails 
to defraud. 

J. J. Harris and Joseph Ryan, who are 
the other members of the firm, are sought 
on _ warrants alleging a similar offense. 

The complaint was made by Edward 
Geer, a horseman of Memphis, Tenn., who 
claimed that this firm issued a live stock 
policy on a horse and refused to pay the 
$2,000 loss. It is stated that this firm 
issued a London Lloyds policy and there 
has been considerable of a question among 
the insurance men as to the reliability of 
the indemnity. oun 

SOME LOCAL EVENTS 

Charles E. Rollins of Rollins & Burdick, 
leaves this week on a trip abroad. 

General Manager H. P. Magill of the 
Central National, leaves this week on a 
trip abroad. 





With Chicago Brokers 











_ The decision by the appellate divis- 
ion of the New York Supreme Court 
that the New York law providing that 
applicants for licenses as fire insurance 
brokers must be “principally engaged” 
in the insurance business is unconsti- 
tutional seems to open the doors in 
New York state to any and all persons 
who desire to earn a little extra money 
by writing fire insurance policies for 
their friends. It is exactly the 
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TOURIST FLOATER INSURANCE 


Special Policies in Strong Companies Insuring Against Loss by 

‘ ON PERSONAL 
Fire and Theft“ sircrs 

$1,000—for 3 months in U.S. . . $8.00 


Anywhere in United States or Europe 
$500—for 3 months Worldwide . . $5.00 


MOORE, CASE, LYMAN & HUBBARD, "Sagi" 








result the irresponsible broker, the 
lawyers, clerks, saloonkeepers, under- 
takers and others now holding state li- 
censes have been hoping for. The rep- 
utable and really qualified insurance 
brokers have supported the law, since 
it meant the eliminating soon of these 
insurance quacks and sideliners. 

The effect of the new license law 
which goes in effect on Jan. 1 and 
which will govern the issuance of all 
the new licenses is not entirely nullified 
by this adverse decision. That pro- 
vided that the superintendent of insur- 
ance shall also take into consideration 
the qualifications of the applicant for 
a license, and it is expected that the 
New York insurance department will 
provide a thorough examination into 
the fitness of those applying for bro- 
ker’s licenses. The forces arrayed 
against decency in the insurance bro- 


undoubtedly make a vigorous protest 
against such an examination and legal 
interference is expected immediately 
when the law goes in effect. 

* * * 


In the decision handed down by the 
appellate court of New York on the brok- 
ers’ license law, concurred in by four 
of the five justices, it was held that the 
act was primarily for the protection of 
brokers rather than for the protection of 
insurance buyers. It further stated that 
the law, empowering the superintendent of 
insurance with the right to refuse a 
license to applicants who were not prin- 
cipally engaged in the insurance business 
is plainly an interference with the liberty 
of the citizen to follow a lawful pursuit. 
It recognizes the desirability of imposing 
regulations upon the companies and per- 
sons engaged in the insurance business 
but holds that the intent of the amend- 
ment giving the superintendent power to 
refuse a license was for the purpose of 
preventing rebates. It believes that other 
language in the law covers or might be 
made to cover this point and that the ul- 
terior purpose of the provision was to 
protect brokers. The contention that the 
business of insurance is so complicated 
that only specialists should be allowed to 
transact it was not taken seriously. The 
dissenting opinion of Justice McLaughlin 
stated that the question of the invalidity 
of the law should not have been considered 
as the case was simply the suit of an un- 
licensed broker against a company for 
commission, 

. * . 

Henry Cohn, who has been an adjuster 
for the assured, has given up that work 
and started as a broker connected with 
Brown, Anderson & Young’s office. 


The insurance broker who climbs half 
a dozen flights of stairs in search of busi- 
ness is very apt to find Opportunity wait- 
ing for him at the top, while he who 
waits at the foot of the stairs will wait 
He vain for Opportunity to come down to 

m. 





The stock subscriptions for the Great 
Western Fire & Marine of Minneapolis 
have been transferred to the Bankers & 
Manufacturers organization of the same 
city. The work on the Great Western 





plan was checked by the death of Otto 
O. Tollefson, its promoter. 


kerage business in New York state will. 
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CLARK & ASH COMPANY 


INSURANCE PRINTERS 
732 SHERMAN STREET 





108 South La Salle Street, Chicago. 

Inspects special hazards, sprinklered and large mer- 
cantile risks in all important towns in the Central 
West, St. Louis excepted. Inspects all classes and 
hazards in Cook County. 

Straightforward, non-technical reports by experi- 
enced men. References furnished. Inquiries cheer- 
ully answered. Ask those who use us, 


Puonss {| HARRISON 4170 
AUTOMATIC CHICAGO, ILLINOIS 
NATIONAL INSPECTION COMPANY E. A, Botmar, President. WasasH 274 
In rated 1903. 
Joserpn G. HuBBELL, Manager. 


INSURANCE SYSTEMS & AUDIT CO. 


FIRE 819 Insurance Exchange CASUALTY 
MARINE 175 West Jackson Boulevard SURETY 
CHICAGO 


AUDITS—SYSTEMS—OFFICE ORGANIZATION 





TABULATOR SYSTEMS—DETAILS RE-INSURANCE DEALS 





Capital Paid in, $400,000 
JAMES B. HOBBS, Pres. 


CENTRAL 





D. H. DUNHAM, President 


FIREMEN’S 





CHARLES COLYER, Vice-President 
INSURANCE 
COMPANY OF 


ORGANIZED 1855 


Surplus Paid in, $400,000 


HENRY P, MAGILL, Genl. Mgr. 


FRANE M. RICE, Secy. 


NATIONAL 


FIRE INSURANCE COMPANY 
1523 Insurance Exchange, Chicago 
FARM DEPARTMENT 


A. H. HASSINGER, Secretary 


NEWARK, Nv. J. 


ASSETS $6,375,623.55 CAPITAL $1,000,000.00 NET SURPLUS $2,808,679.70 

SURPLUS TO POLICYHOLDERS................. w<see¥ $3,808,679.70 

Western Department. ° ° ° ° ‘ A . 137 S. La Salle Street 
NEAL BASSETT, Manager 


Arkansas, Colorado, Illinois, Indiana, lowa, Kansas, Kentucky, Michigan, Minnesota, Missouri, Montana 
Nebraska, Ohio, Oklahoma, Tennessee, Utah. Wisconsin, Wyoming, Province of Manitoba, Canada. 
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OHIO AND WEST VIRGINIA 


RENDERS PECULIAR DECISION 


Supreme Court Holds Chattel Mort- 
gage Does Not Void Policy If 
Paid Before Loss 











The Ohio supreme court has handed 
down a decision involving a chattel 
mortgage that is astounding to insur- 
ance men. It involves the loss of A. 
M. Stewart, of Butler, Ohio, who had a 
loss on his goods Nov. 14, 1908. There 
was a chattel mortgage put on the 
property without the knowledgé of 
consent of the company. 

There were two suits filed as test 
cases, which were carried to the su- 
preme court. One set involved com- 
panies that were put on after the chat- 
tel mortgage was paid off and in their 
case the amount of loss only was in 
question. The other companies denied 
hability on the ground of the chattel 
mortgage. 

It developed that before the fire oc- 
cured, the chattel mortgage had been 
paid off. The assured took the ground, 
therefore, that his insurance was in full 
effect. e companies argued that a 
chattel mortgage voided the policies 
and although afterwards the mort- 
gage was paid off, it did not reinstate 
their validity. The Ohio supreme court, 
however, seemingly contrary to many 
decisions, holds that the existence of 
the chattel mortgage at the time of the 
issuance of the policies did not void the 
policies if the amount of the chattel 
mortgage was paid off before the loss 
occurred. 





FIREBUG TO BE EXECUTED 

Milton Smith, a Gallia county murderer 
and firebug, has been been received at the 
Ohio penitentiary and will be executed 
Nov. 22. He is colored and is the first 
murderer convicted on dictograph evi- 
dence. On Feb. 24 it is charged that 
Smith and his brother went to the home 
of Peter Serreir, near Gallipolis, mur- 
dered him, robbed the house and set fire 
to the place to conceal the crime. A 
dictograph, placed in the cell, while the 
brothers were in jail, furnished evidence 
for conviction. The brother is to be tried 
Ohio later. 





MANY AJTOMOBILE THEFTS 


Cleveland agents of automobile com- 
panies say there is an epidemic of theft 
of machines there. A number of private 
garages have been entered or machines 
have been taken while standing on a 
street. 





COURTHOUSE BURNS AT NORWALK 


The Huron county courthouse at Nor- 
walk, Ohio, was destroyed by fire on 
the night of July 9. Loss estimated 
$100,000. The fire started in rubbish and 
spread so rapidly that the building was 
doomed and the firemen had all they 
could do to save adjoining property. 

This is the second courthouse that has 
burned recently, the Butler county court- 
house at Hamilton having been destroyed 
a few months ago. 





Ohio Agency Appointments 
Amer. Cent.—Mrs. E. A. King, Columbus. 
Atlas, Eng.—A. W. Laughlin, Barnesville; R. 

P. Smith, Fremont; Purmort Bros., Van Wert; 
R. J. VanHyning, Montpelier. 

Boston—Conrad Wein, Murray. 

Camden—M. O. Thomas, Lancaster. 

oon. Union, Eng.—A. W. Laughlin, Barnes- 
ville. 

Connecticut—J. L. Jones and G. J. Seitz, 
Cleveland. 

Ger. Amer., N. Y.—R. C. Kah, Sidney; E. J. 
Kaderly, New Philadelphia; W. H. Stone, 
Urichsville. 

oa“. State—J. P. Mourer, Fostoria. 

W. Natl.—H. M. Conger, Sebring; J. Saly, 

Pata F. Hensgen, Cincinnati. 

Pa. Fire—J. M. Gledhill, Warren; Loop & 
Hall, Salem; C. H. Brown, Zanesville, 

Fireman’s Fund—S. F. Burnham, Woodstock; 
L. E. Miller, Springfield; I. L. CS & 
Co., and E. A. Lease, Batavia; happle 
and The Fred P. Thomas Co., ia etnas J 
McVay, Xenia; W. A. Gage & Co., Byesville; 
Frank Ayres, Hillsboro; Whittlesey ’& Co. and 
Hayden & King Co., Toledo; Zimmerman & 
Weaver, Plain City; J. O. Carpenter, Spencer; 


WE REPRESENT ONLY 
FIRST CLASS COMPANIES 


Aetna, Connecticut, Massachusetts 
F. & M., Empire State Surety Company 
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G. W. POHLMAN, JR., President 
E. A. WINTER, Secretary 











F. H. HAWLEY, Pres, 


Ohio Farmers Ins. Co. 
Organized 1848. 
Assets............ ...-$2,900,829.63 Reserve for 


Insurance Exchange Building, 


W E. HAINES, Sec’y. 


LE ROY, OHIO 


. .$125,000.00 
Net Surplus,............ $1,076,392.1 sy 
AGENTS WANTED IN ILLINOIS AND MICHIGAN. 
McCONNELL & HECOX, Gen’l Agen‘s 
CHICAGO, ILL. 














MARS E. WAGAR, President 


Western Reserve Insurance Company 
o&f CLEVELAND, OHIO 
CAPITAL, « 


An Ohio Company Operating in Ohio Only 


Ghe 


8250,000.00 
J. EDGAR LYONS, Secretary and Treasurer 

















Ohio Surplus Lines 


In Companies Authorized 
in the State 








KEYSTONE UNDERWRITERS 


OF PITTSBURG, PA. 
Underwritten by the following companies: 


German Fire Insurance Co. Union Insurance Co. 
German American Insurance Co. 


The Agency with the Service All of Pittsburg, Pa. 
neve oN DNS ok cds dst 8oe yee bebe nedersnbe eae abe $ 900,000.00 
THE POHLMAN AGENCY CO. Surplus to Policyholders............+---.---- 188 008.00 
ee LG aty. JASPER E. WILHELM autte aguas want HENRY WACHTER 
Alliance, Ohio i Ines and‘ 218 Fourth Ave., Pittsburg 








Earls & Johansing Cincinnati 





Central Insurance Agency, Youngstown; Mc- 
Cabe-Shepherd-Coe Co., Dayton; G. H. Outland, 
Paulding; F. T. Kneer, Payne: 5. Lehman, 
Canton; J. M. Gledhill, Warren; N. D. Wilson, 
Bowling Green. 

Phoenix, Ct.—Paul  Gellespie, 
Mary Danahy, Cincinnati. 

Pittsburgh—H. A. Weiblen, Ashtabula; G. S. 
Spring, Geneva; W. E. Donaldson, Painesville: 

Prov. Wash.—C. A. Bratton, Barnesville. 

Royal—C. A. Bratton, Barnesville; Howard 
Fellner, Lorain. 

Standard, N. J.—Jones & Wallace, Toledo. 

Sun, Eng.—M. D. Wilson, Bowling Green. 

Allemannia—G. H Shank, Springfield. 

Amer. Union—G. Conrad, Troy. 

Camden—W. H. Milies Leipsic. 

eas . Kerr, Gallipolis; G. W. 
Quinby, Sy gs nk Connor, Cleveland. 

City of N. Wh. Wilson, Ironton; F. C. 
Holden, Van Wen: 

Dutchess—John Kelly, Youngstown. 

Fidel. Und.—A. W. Laughlin, Barnesville. J. 
A. fisher, Steubenville; E. W. Wickham, Cald- 
well 

Fire Assn.—I. J. Howard, Belleville. 

Firemens—R. K. Furbay, Urichville; G. W. 
Quinby, Wooster. 

a ay Pa.—Haner & Clinger, Upper San- 
usky 

Ger. Am., Md.—P. A. Kahle, Lima; J. C. 
Spencer, Findlay. 

erman, Va.—O. E. Cleveland, Ashtabula. 

pon ae Bi ee a & Lloyd, Waterville; c. 
E. ee moe ag Quincy. 

Girard—J. N McIntyre and W. C. Ewart, Cin- 
cincinnati; Laura B. MacCracken, Urbana. 

Humboldt, Pa.—W. L. Baker and E. J. Hamm, 
Portsmouth. 

State of Pa.—R. S. Hayes and H. C. Upson, 
Cincinnati. 

State of Ill.—T. Murph hy Toledo. 

a at a RE Su yk, Fremont. 

National, Ct.—Barkwell & 


Cambridge; 





odous, Cleveland; 





OHIO STATE AGENCY 


The North River Insurance Co. Assets, $2,389,805 
United States Fire Insurance Co. 1,046,940 
Empire City Fire Insurance Co. a 1,149,468 
The Nassau Fire Insurance Co. 4s 840,845 
The United States Underwriters Policy “ 5,427,940 


For agencies of any of the above, address 


F. F. MURRAY, State Agent 


911 Commercial-Tribune Building CINCINNATI 
Long Distance Phone, Canal 190 


Southern Hotel| HOTEL EUCLID 


Columbus. Ohio | Euclid Ave. Huron Road & E. 14th St. 
f CLEVELAND, OHIO 


Five minutes walk from 
center of Insurance district 


EUROPEAN PLAN 
! $1.50 Per Day and Upward 


(Western Underwriter on file in Reading Room.) 





Insurance Men’s Official Hotel 
FIREPROOF 


Corner Main and High Streets 
J. R. DOWNEY, Manager 


| 
| 
| 


FRED S. AVERY 


Western Insurance Co. 
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David Davis, Cincinfati; A. C. Frank, Lindsey; 
ph Smith, Fremont, 
on. 1 Lanc.—Hawthorné & Hawthorné, Troy. 


MICHIGAN AND INDIANA 





echanics—Michael Surdyk, Fremont. 
onli. Mech —C. A. Halm, Fremont; G. W.| OHIO FARMERS MEN TO MEET 
uinby, ooster. 
Natl. Uslon—G. W. Quinby, Wooster. ‘ — 
New Heee—C. A. atten, Barnesville, Indiana Agents Association es 
ord tsche—Ohio-Cooper Agency, Dayton; for Its Annual Gathering at 


F. L. Sikes, Portsmouth. 
North River—N. Rivkin, Cleveland. 
.o— Eng.—Paul Gillespie, Cambridge; J. 


Winona Lake, Ind. 





at amy ee af Laughlin, B - The annual meeting of the Indiana 
° SA. . uy; in, arnesvl1 > $ + $ Z 
A. ‘Stuller, Pettisville; Paul Gillespie, Cam-| 4@¢ents Association of the Ohio Farm 


ers will take place at Winona Lake, 
Ind., July 23-24 These gatherings are 
always enjoyable and develop still fur- 
ther the “get together” spirit of the 
Ohio Farmers family. The officers of 
the association are: C. C. Orahood, 


ridge; M. D. Wilson, Bowling Green. 
Pelican—Mrs. Eva King, Columbus. 
Phoenix, Ct.—Mrs. Margaret Mason, Cincin- 
nati. 
Reliance—Julius Csaszar, Cleveland. 
Royal Exch.—Charles Weisfeldt, Cleveland. 
Scott. Union—C. A. Bratton, Barnesville. 
Security, Ct—W. E. Roush, New Vienna. 


Springfield—C. A. Bratton, Barnesville; C. E.| Camden, Ind., president; J. A. Moul- 
Patterson, Bellaire; Paul Gillespie, Cambridge. | ter, Plymouth, Ind., vice-president; A. 
Sun, Eng.—C. T. Johnson, Loveland; L. 


J. Smith, Hobart, secretary; J. L. Cole- 
man, Warsaw, treasurer. The reception 
committee consists of J. W. Coleman, 
E. A. Loop, James McConnell, L. F; 
Coleman, Frank Federspiel, Ella Mc- 
Hugh and Olive Mathews. 
The program is: 
Tuesday, July 23 

2:00 to 4:30 p. m.—Informal reception of 
home office officers at Winona hotel and 
taking of group picture. 

5:00 p. m.—Boat ride. 
8:00 p. m.—Entertainment at Audito- 
rium. 


Hinkley, Greenspring. . 
Western, Ont.—Leonard Agency Co., Canton. 
Westchester—M. W. McCready, Ashland; A. 

B. Wells, Nelsonville; W. R. Tyler, Huron; R. 

W. Lindsey & Co., Cambridge. 

Wmsburgh City—L. H. Davis, Waverly; James 

Lane, Canton; De Ford & Alexander, Minerva. 


OHIO 


The General Fire has placed its Ashta- 
bula agency in the office of H. J. Bailey. 


At Shelby, Ohio Ervin Sharer takes as 
a partner, C. J. Dasen. The firm name 
will be Sharer & Dasen. 


The Ohio Inspection Bureau has issued 
new advisory estimates on Sharon Cen- 
ter, Tiltonville and Urichsville. 


John Hitz of Massillon, Ohio, charged 
with arson, is out on $500 bond. He is 
charged with nearly wiping out the vil- 
lage of McDonaldsville on May 27. 


Miss Emma Clark, bookkeeper for the 
F. A. Williams and C. W. Jaques fire in- 
surance offices at Ashtabula, Ohio, was 
recently married to Allen T. Faulkner of 
Ashtabula. 


Troy, Ohio, agents have offered insur- 
ance on the Troy Wagon Company’s plant 
under a blanket form and three year 
term, but companies have réfused other 
) + ne specific insurance and for annual 
erm. 


James Reed, a veteran local agent of 
Ashtabula, died very suddenly after a two 
days’ illness last week. Mr. Reed was 
at one time postmaster at Ashtabula and 
was highly respected. What disposition 
will be made of this agency is not yet 
decided. 


The Cincinnati insurance clerks’ outing 
will be held some time in August. Neither 
the time nor place has as yet been se- 
lected, but William Klappert has been 
apointed a committee to see about con- 
tributions, and with the funds provided, 
the rest should be easy to arrange. The 
outing is an annual affair, and the fire 
insurance people of Cincinnati look for- 
ward to it every year with a great deal 
of anticipation. 





Wednesday, July 24 
9:00 a. m.—Assembling of all agents. 
Music—(Under direction of Miss Hess- 
mer of Lawrenceburg). 
Invocation—Rev. Sol. C. Dickey. 
a emene Address—C, C. Orahood, presi- 
ent. 
Response—President F. H. Hawley of 
the Ohio Farmers. 
Music. 
Memoriam—M, W. Moore, followed by 
Lee Elliott and others. 
General discussion. 
Election of officers. 
Payment of dues. 
Reading—Mrs. Hawley. 
Adjournment. 





NWO DANGER AT SHELLDRAEKE 


Reports have been current that the 
vicinity about Shelldrake, Mich., was in 
danger of forest fires. It has been very 
dry there, but rains have come and the 
drouth has been broken. The Bartlett 
Lumber Company had a $2,000 loss dur- 
ing the dry spell which the newspapers 
reported at $75,000. Agents writing busi- 
ness in that locality say that companies 
need have no solicitude. 





Indiana Agency -Appointments 

Amer. Auto.—W. H. Freyersmith, South Bend; 
J. E. Sowers, Terre Haute. 

Calumet—W. A. Sykes, Elkhart. 

Girard—H. L. Greene, South Bend. 

Granite State—A. S. Schéllingér, South. Bend. 

London—Durbin Myers, Anderson; Jackson & 
as ae 4 South Bend. 

a, L. & 





A jury at Columbus, Ohio, has found 
State Senator Isaac E. Huffman of Ox- 
ford, guilty of accepting a bribe to in- 
fluence his vote on the Cetone-Whittemore 
insurance bill before the legislature last 
winter. He was sentenced to three years 
in the penitentiary, but a stay of execu- 
tion for twenty days was granted and 
Huffman is out on bond. 


G., Eng.—Happ & Faggart, South 


Orient—-W. G. Mead, Salem. 

Peoples Natl.—Cyril Plumback, Laporte; Zim- 
mer & Fitzgerald, Gary. 

Scott. Union—Oates Agency Co., Peru; O. D. 
Alsman, Shelbyville. 

Western, Ont.—F. A. Payne, Wabash. 








Michigan Agency Appointments 
Amer. Auto.—J. E. Sawyer, Pontiac; W. 


Butler, Ann Arbor; J. H. Bidwell, Lapeer; P 





H. 


V. Gadola, Owosso; Algoe & Stone, Flint; E. F. 
Percival, Pt. Huron; Hitchcock & Collins, Al- 
; pena. 
Boston—Badgley & Kilmer Agency, Jackson. 
Caledonian—C. Jackson, Detroit. 
California—F. J. Maginn, Flint; I. P. Huyser, 
Lansing. 


Cent. Natl—J. W. Waller & Co., Cheboygan. 

Connecticut—A. J. Pruim, Zeeland. 

Detroit Natl—J. G. Liddle, Jr., Wyandotte; 
W. H. S. Sprague, Grand Rapids; Pell & Percy, 
Big Rapids; F. W. Culver, Albion; Detroit Un- 
derwriters Co., Detroit. 

Fid.-Phenix—W. R. Hatch, Corunna; Marsh 
& McLennan, Inc., Chicago; Sanford, 
Stephenson; C. R. McPherson, Lansing. 

rmania—McCuen-Arms Co., Jackson. 

Hanover—W. R. Hatch, Corunna; C. S. Alex- 
ander, Hudson; A. M. Phillips, Jackson, C. R. 
McPherson, Lansing. 

Hartford—Elmer Blickley, W. H. S. Sprague 
and O. A: Willyard. Grand Rapids. 


INSURANCE CO. 
NASHVILLE, TENN. 
CAPITAL- - - - - - - $200,000.00 
NET SURPLUS - - - - $122,760.00 
H. H. RIMINGTON, Manager 


AGENTS WANTED IN OHIO 
C. A. ROWLAND, Special Agent 





wood ot Home—Dunwell & Stray, Ludington. 

21 S. Lin Ave., Crafton, Pa. North Amer.—Reed, Shaw & McNaught, Inc., 
OPERATING IN Toronto, Canada; C. O. Duncan, Pt. Huron. 

P L. & L. & G., Eng.—D. C. James & Co., Inc.; 


West Vir: Ttanentn pin <a 
Indiana, Illinois and Colorado 


Detroit Insurance Agency, Inc., Detroit. 
Ohio Farmers—M. T. Vanden Bosch & Co., 
Grand Rapids; M. F. Jordan, Middleville; F. 


W. Wilson, Muskegon; George Bode, Newaygo; 


Our Automobile Department 

















is the best equipped 
in the State. Write 
You can’t 


today and find out what we do and how we do it. 
afford to wait. 


Neale Bros. & Company, 


Richland Mutual Insurance Company 


MANSFIELD, OHIO 








The Central Manufacturers’ Mutual Insurance Company 


VAN WERT, OHIO —_ Organized 1876 
Cash Assets-—-$548,668.71 Cash Surplus---$334,720.34 


H. V. OLNEY, Presidenl. C. A. L. PURMORT, Secretary 


KNOX COUNTY MUTUAL INS. CO. 
MT. VERNON, OHI 
CASH SURPLUS $181,951.76 K 


BUSINESS CONFINED TO OHIO 
W.A. BOUNDS, President 














ORGANIZED 1837 


H. H. GREER, Secretary 











Organized in 19082 


Ohio Underwriters Mutual Fire Insurance Company 


COLUMBUS, OHIO 
Columbus Endorsement Spreads AGENTS WANTED 


6 Dayton Mutual Fire 


Columbiana County 
Mutual Fire Ins. Co.|Insurance Co.,°Suto “ 
B.C. COLEMAN, Secy. 


Lisbon, O. 
Assets Jan. 1, 1912, $146,673.87 





1837 
Wm. M. Hostetter, Sec. and Treas. 


A Conservative and Careful Management 
Ohio's oldest company doing a general 








waar AGENTS WANTED 
Our contracts have been good for three- 

fourths of a century and are still good. | Address Home Office. 

ENDORSED AT HOME APPROVED ABROAB 


THE PITTSBURGH CASUALTY COMPANY 


PITTSBURGH, PENNSYLVANIA 
ACCIDENT, HEALTH, PLATE GLASS INSURANCE 
Surplus and Reserve to Policy Holders, $178,746 


Write for attractive Propositions in Pennsytvania, Ohio, West Virginia and New Jerse, 
ve ara JOHN M. BOCCS, Seo’y and Cen! Mg. 


HUDSON UNDERWRITERS 


AGENCY OF THE 
Lumber Insurance Company of New York 
CAPITAL, $400,000.00 

S42 William Street 


GERMAN FIRE 
INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 
Cash Capital $200,000, Net Surplus $234,549.29 





NEw YorRE 


Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. 6 M. Ins. Co. Security Ins. Co. 
Organized 1864 Organized 1881 








COMBINED STATEMENT 





WM. F. STIFEL, President Capital - - - . $250,000 
F, R I E s T E R *. Secretary Assets é e e Pm e 720,044 
S. W. RICE, Supt. of Agencies Surplus to Policy Holders- 462,618 
E. A. KEELER ; 
714 Hippodrome Bldg.. Cleveland, Ohio | p,q, ROTHIER, Prest. | ADAM BENUS, Secty. 





Special Agent tor Ohio and Indiana R. HEINTZ, Asst.Secy. R. B. HEATON, State Agt. 


PITTSBURG UNDERWRITERS 


GEO. R. DAVIES, Manager Commonwealth Blidg., Pittsburgh, Pa. 








Cleveland, Ohio 


ERWRITTEN BY 
Allemannia Fire Insurance Co. Humboldt Fire Insurance Co. 
National-Ben Franklin Fire Insurance Co. Teutonia Fire Insurance Co. 
Capital 700,000.00 Assets, gunmen “ Policy Holders, $3,392,150.11 
° ” < us to cy s, $3, . le 
sro Westmeyer, Toledo, Ohio, Special Agent for Indiana and Ohio 
R. P. Oc > rt, Ill., General t for Illinois 
New Agents Solicited ulkamp, Madison, Wis., General Agents for Wisconsin 
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Hearn s. J lish, Benton Harbor; G. R. Mce- 
Dowell, oseph. 

Law U eles Ceres Gibson, Detroit. 

Lon. & Lanc.—Russell Colquitt and F. C.Ship- 
man, Detroit. 

Mech. & Trad.—O, W. Fishbeck, Monroe; F. 
J. Willette, Sg A. R. Giberson, Vicksburg. 

Mich, F. & M.—C, S. Alexander, Hudson; 
F. C. McElroy, Columbus, Ohio. 

Millers Natl.—Tobias & Watts, Adrian. 

National, Ct.—C. B. Herman, Carleton. 

Natl. Union—McCuen-Arms Co., Jackson; F. 
O. Fecteau, Detroit. 

New Hamp.—C. E. Beegle and Edith A. 
Thomson, Lansing. 

Northern, Eng.—E. R. Besore, Alma; Mrs. 
E. R. McNichol, Oscoda; I. P. Huyser, Lansing. 
Norw. Union—P. A. Belleperche, Detroit; 

H. Jewell, Manistique. 
Prov. Wash.—V. W. Tourje, Durand; Gilmon 
& Hansen, Jackson; Edith A Thompson and C. E. 


Beegle, We 
ueen—W Coleman, Detroit; C. Loken, 
. Beegle and Edith # “Thompson, 


Fountain; C. E 
nsing. 
Belidnes-Giahem & Magnam, Manistee. 
Royal Exch.—E. H. Jewell, Manistiqu 
Royal—S. J. Throp, Big Rapids; Tiews & 
Showers, Lawton; Dunwell & Stray, Ludington; 
H. E. Wellman, Mancelona; E. H. Jewell, Man- 
istique. 
Security, 
Srceutlie: Almont. 
Corcoran’ Insurance Agency, 
Ltd., Crystal Fatis; Stearns Insurance Agency, 


Kalamazoo; . wears Norway; 
—* as a Te J. Mack, Scottville. 
Sun, Eng-—J Broke & Son, St. Joseph. 
vea—C. he eegle and Edith A. Thompson, 
Lansing. 


United States—R. E. Roeder, Bay City; Isaac 
& Co., Holland. 
Westchester. “h M. Foe | Belleville; M. A. 
Nadeau, Chassell; J. raser, Holly; m 
Packard, Iron River; G. E. Sanford, Stephenson. 


Western, Ont.—W. D. Hoist, Saginaw. 

Western, Pa.—F. J. Wittliff, Pt. Huron; L. 
A. Donahoe, Dowagiac; Mc- “Cuen- Arms Co., 
Jackson. 





INDIANA NOTES 


The Home Insurance Agency of Indi- 
ana, at Indianapolis, has increased its 
capital stock to $200,000. 


An initial report has been made on the 
property of the Spencer-Hogin Grocery 
& Fruit Co., 405-407 East 4th street, and 
406-408 East 8rd_ street, Marion, Ind. 
Risk has a Grinnell 1912 dry pipe sprink- 
ler system supplied by city water and 
gravity tank with auxiliary Siamese 
steamer connection. The protection is 
classed as superior. Line of insurance, 
$30,000 on building and $110,000 stock. 


An original inspection has been made 
on the sprinklered Fs pd factory of John 
H. Fendrich, E. 8. ley avenue, Evans- 
ville, Ind. Sprinklers are Niagara-Hib- 
bard 1912 on wet and dry pipe systems, 
supplied by city water and two gravity 
tanks with auxiliary Siamese steamer 
conection. The insurance will amount to 
900,000 and will be written in the 

estern Factory Association. 

. tection is classed excellent. 


MICHIGAN NOTES 


H. F. Burtch of Grand Rapids, Mich., 
has opened a fire insurance office at Big 
Rapids. 

Throp’s agency at big Rapids, 
has taken over the agency of 
Waldo in that city. 


Insurance agencies of Muskegon, Mich., 
have agreed to close their offices Wednes- 
day afternoons during July and August. 


At Iron Mountain, Mich., it is reported 
the lumber of the Von Plat Lumber Co. 
has been written without coinsurance, 
water barrels and pails and watchman 
clauses. 


The eigen Inspection Bureau has is- 
sued speci hazard reports upon the 
following risks: Anderson Hlectric Car 
Co., Detroit; Boehm & Rauch (Plant No. 
2), Monroe; Central Heating Co., Detroit; 
Edison Illuminating Co., Delray Station, 
Station “F,” Grand River Station, High- 
land Park Station, Station “A,” Detroit; 
Grand Rapids ~~; Fly Paper Co., 
Grand Rapids; King Motor Car Co., De- 
troit; C. R. Wilson Body Co., Detroit. 
New book of estimates has been issued 
for Shelldrake. 


The pro- 





Mich., 
N. E. 





The Prudential Fire of Manchester, N. 
H,, has appointed for the state of New 
Jersey, W. L. Pettibone & Co., of Newark, 
as general agents. 


IN ILLINOIS AND WISCONSIN | .: 


LOCALS AGAIN WIN THE GAME 


Put It Over the Specials in Great An- 
nual Baseball Contest—“Best” 
Picnic Held 











Milwaukee agents seem to have a 
good friend in the weather man, for in 
spite of a heavy storm Friday night 
and threatening skies Saturday morn- 
ing, the sun came out when the three 
car electric special started for Wauke- 
sha Beach at 11 o’clock with 140 local 
and special agents bound for their an- 
nual picnic. ; 

Several parties enjoyed the trip by 
automobile and all had hearty ap- 
petites for the chicken dinner which 
was served at 1 o’clock. Some of the 
real enthusiasts could not wait for the 
ice cream as the lure of the baseball 
field was too strong. The annual game 
has become the central feature of these 
outings and the contest this year was 
the second for a handsome silver cup 
donated by Walter Schroeder. 

These games have been played between 
teams composed of local and special 
agents for some eight or nine years and 
the specials won some of the earlier con- 
tests, but the life of a field man is a 
strenuous one and that may account for 
the successive victories of the locals for 
several years. The score Saturday was 
a repetition of last year’s—8 to 0 in 
favor of the locals, who were represented 


by Zipter, s. s.; Fons, c.; Hug, 3 b. and 
p.; Calhoun, 1 b.; C. Roberts, p.; Ernst, 
2 'b.; A. yr ~* ec. f.; Steuve, 1. f.; Wil- 
kinson, 2. Soevig, r. f. 


The SEL team consisted of Finney, 
eo £5 lis, s. s.; Zechlin, c.; rao P.; 
Ww. Calhoun, 1 b.; Delahunt, r. 

3 b.; Janda, 2 b.; Jackson, i 7, 
Locals 9 hits, 4 strike-outs, 3 errors. 
Specials 6 hits, 6 strike-outs, 5 errors. 
Space does not permit the mention of 

the many wonderful fn og Fire Marshal 

—— and Ernest ske were the um- 

pires. 

The rest of the program was interesting 
and the events well contested, and hand- 
some prizes were awarded the following 
winners: 

Sharpshooting with rifle—A, M. Ander- 
son, 

Smoking—A. G. Rose 

Railroad ball-team captained by Ernest 
Jeske. 

Tug of war-team captained by Harvey 
Bloomer. 

Hop, skip and jump—Hampton Leedom. 

Sack race—Paul Seydewitz. 

Roller skating—Frank Delahunt. 

Rowing—oO. Janda. 

Catching live ducks in water—Walter 
Hoffman and Paul Seydewitz. 

Bread-cutting contest—Emil Hunkel. 


; Cormany, 


After supper every one was tired but 
happy and there was nothing left to do 
but entrain for Milwaukee and another 
“best” picnic was only a memory 

There is talk in Wisconsin that the 
legislative investigating committee may 
recommend that local boards be abolished. 
It would have been a politic move to 
have invited the committee to the picnic, 
as they would then at least have ex- 
cepted the Milwaukee board in order that 
future picnics might be held regularly. 

Frank J. Meyer and his able assistants 
deserve praise for the interesting pro- 
og and the entire absence of friction in 

ts carrying out. 





Discrimination Is Charged 

There is considerable complaint in 
the territory adjacent to Madison, Wis., 
owing to the charge of the local agents 
in the towns near the state capital, that 
Madison agents are accustomed to 
write business at lower rates in these 
neighboring towns while they adhere 
to the tariff in their home city. They 
object to this on the ground that it is 
discrimination and it is stated that the 











DETROIT, MICH. 


Assets... 2.6... 6600000. $1,372,882.79 


M. W. O'BRIEN 
President 





THE MICHIGAN 


Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE 
INSURANCE INDEMNITY FOR THIRTY-ONE YEARS 


It has paid $6,179,000.00 in losses. 


IT 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 
E. J. BOOTH 
Vice-President 


BE. P. WEBB 
Asst 


J. R. SUTTON, 
Pie Prorscrion ENGINEERS 


LOCAL AGENTS! WE CAN HELP YOU 
th your Big Risks. and Inventories of Sound bam maces Working with 
sy re SATI CUSTOMERS and obviates danger from competition. We 
are always glad to help with as to forms. 


Write Us... THE POLICY HOLDERS SE! SERVICE @ ADJUSTMENT CO. 


DETROIT, MICH. 
ADJUSTERS FOR THE ASSURED = 














Total Assets . e 


F. D. Bennett, President 
B. L. Hewett, Ass’t Secretary 





FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Insurance Company 
Lansing, Michigan 


Surplus to Policy Holders . > 


A. D. Baker, Secretary and Treasure 


$1,104,776.10 
482,759.67 


Raters Henkel, Vice President 
Ralph Rawlings, Ass*t Secretary 





























GEORGIA LIFE INSURANCE 7 


Casualty sresasmen 


MACON, oe 


GEO. M. COBB & C@., Gen’l Agts., Newton Claypool Bldg., INDIANAPOLIS 





ASSETS $1,083,959.55 


W. H. MILLER, President 


ORGANIZED 1853 
LOSSES PAID $9,593,145 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, PENNA. 


SURPLUS $523,622.54 


A. S. McCONKEY, Sec’y & Treas. 














ESTABLISHED 1870 





Detroit Underwriters Company 


SUCCESSORS TO! 


BIERCE & SAGE 
The Largest and Oldest General Agency in Our Field 


CAPITAL $125,000 




















ii BREVOORT 


Hotel 
Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison St., near La Salle 
One minute from the Insurance District 


The Patronage of - gee Men 
Is Solici 


Whitney Office Building b b DETROIT, MICH. 
STRICTLY FIREPROOF FRED’K H. WAY, President F. H. DOUGLASS, Sec’y 
GEORGE W. BANKS, Gen. Agt. 


ORGANIZED 1853 


Williamsburgh City Fire 
Insurance Company 
150 Broadway, New York 


F. M. GUND, Manager Western Dept. 
FREEPORT, ILL. 


a. , eace. Cook County Managers 
Insurance Exchange, Chicago 





RIENT 


INSURANCE 
COMPANY 


OF HARTFORD, CONN. 


CHARLES E. DOX 
MANAGER 











» HE. EVERETT 
Secretary 








39 S. La Salle St., Chicago, Ill. 


THE CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 





Cash Capital - =. $300,000.00 
Reinsurance Reserve - 1,025,167.84 
Reserve for all other Liabilities 170,830.12 
Surplus to Policyholders - 644,634.51 
Total Assets - - 1,740,632.47 





STATE AGENTS: 
A. R. MARKS, Peoria, Ill., for Ill. 
F. C. SECOR, Detroit, Mich., for Mich. and Ind. 
P.E. NORRIS, Columbus, Ohio, for Ohio. « 
¥. E. HOFFMAN, Jr., Sedalia, Mo.,for Kas. and Mo, 
A. E. CLARK, Des Moines, Iowa, for lowa and Neb. 
E. G. FORD, Seattle, Wash., for Wash. and Ore- 
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attention of the legislative investigating 
committee has been called to this prac- 
tice. 





Ockenga Goes to Peoria 


R. P. Ockenga, of Freeport, IIll., gen- 
eral agent of the German-American of 
Baltimore, Allemannia, Pittsburg Un- 
derwriters and the Commerce of Al- 
bany in Illinois, will, during the month, 
move his headquarters to Peoria, IIl., 
in order to be nearer the center of the 
territory. He is building up a fine busi- 
ness. 





Invited to Moline 


At the suggestion of the local board 
Mayor Carlson of Moline, IIl., has in- 
vited the Illinois State Fire Prevention 
Association to hold its next monthly 
meeting in that city. Moline is anxious 
to reduce its fire hazard and hearty co- 
operation has been promised the organ- 
ization. As yet the executive commit- 
tee has not acted upon the invitation. 


WILL HAVE JOINT MEETINGS 

The Illinois State Board and Illinois 
Feld Club will hold joint meetings of their 
executive committees in Chicago about 
every two weeks to e up matters of 
mutual importance in the state. Now that 
the agreement between the company or- 
ganizations is in effect, the field asso- 
ciations will have no trouble in getting 
cooperation. 





NEW ENGLAND MUTUALS APPLY 

Following the admission of the Boston 
Manufacturers Mutual and the Firemen 
Manufacturers Mutual of Providence, R. 
I., ten other New England mutuals from 
the conservative group have applied for 
admission to Wisconsin. This is pursuant 
to the policy recently adopted by these 
mutuals of seeking admission to such 
states as have legislation making their 
admission practical and desirable. In Wis- 
consin the desirability of their admission 
is especially applicable from the fact that 
the state has a law which imposes the 
tax otherwise collected from authorized 
companies upon the owner of the property 
where the insurance is in any unauthor- 
ized company. By being admitted to the 
state these companies relieve the owner 
from this tax, and while assuming its 
payment they, on the other hand, in 
Massachusetts relieve themselves of the 
tax which that state imposes upon pre- 
miums collected in states other than those 
in which the company is authorized to do 
business. 





HAIL CLAIMS AT ROSSVILLE, ILL. 

One of the local agents at Rossville, 
Ill., states in answer to the statement 
that some of the companies object to pay- 
ing losses on window glass in that city, 
due to hail on the ground that there was 
not sufficient wind to cause tornado losses, 
there was a very heavy windstorm at the 
time damage was done to glass. He calls 
attention to the fact that streets were 
obstructed by fallen trees, telephone poles 
and wires, and also says there was more 
or less damage to buildings. 





Illinois Agency Appointments 

Union, France—B. H. Taylor, Canton; Freese- 
Clark & Co., Bloomington. 

American, N. J.—Melms & Son and L. A. 
Washburn, Chicago; Keck Agency, Fairbury; 
M. D. York, Marengo. ‘ 

Amer. Union—Rogers & Rollo, Chicago. 

Buff. Ger.—Nelson & Cherry, Aurora. 

Connecticut—W. R. Gunion, Mackinaw. 

Detroit F. & M.—G. C. McCabe, Mattoon. 

Fireman’s Fund—E. I. Soule, La Harpe; 
McEldowney & Co., Chicago Heights; B. L. 
Mayne, Al ion; Welge & Lessman, Raymond; 
Steinbeck & Meyer, Chicago; W. T. Caldwell, 
Milford; Edward Moschel, Meadow; Gibbon, 
Dickelman, Furst & Bourke, Peoria; Lamphier 
& Co., Springfield; O. B. Ryon, Streator; C. L. 
Tracey, K ee; O. J. Stephens, Joliet; J. 
w. Marphy & Son, Eldorado. 

German, Ind.—W: R. Reherd, Geneseo; T. A. 
Culligan, Sheldon; H. C. Johnson, Tampico. 

Hartford—W. T. Caldwell, Milford; i A. 
Carroll & Bro., R. C. Duncan, S. A. Hiil’ and 
H. F. Wuerffel, Chicago; E. B. Wyle, Waverly; 
J. M. Catron, Belle Rive; Reinhard Rixman, 


R. P. Ockenga 
Freeport, Il. 
Illinois General Agent 
German American Fire Ins. Company 


Baltimore 
Policy Holders’ Surplus . $982,907.87 
Allemannia Fire Ins. Co., Pittsburg 
Policy Holders’ Surplus . . . $802,437.20 
Commerce Insurance Co., Albany. N. Y. 
Policy Holders’ Surplus . . . $463,035.18 
Pi Underwriters of Pennsylvania 
Policy ‘Surplus . . $3,392, 150.11 








Irvington; C. D. Kern, Macedonia; J. W. Cal- 

lison, Dewitt; E. S. Gail Highland Park; H. W. 

Willoughby, Staunton; J. G. Boblander, Hins- 
ie. 


London—L. H. Yeck, Browning. 

New Hamp.—Sam Helck, Grayville. _ 
Nat’l Ben Franklin—J. C. Jasper, Quincy. 
Ohio Farmers—Haines & Son, Pekin. 
Phoenix, Eng.—Miller, Wagner & Co., Chi- 


me 
enix, France—E. H. Sperry, Champaign. 
Prov., Wash.—Straubus & Knake, Cissna Park; 
Walter Bros. & Walsh and C. A. Noble, Joliet. 
Rhode Island—Sarah M. Monier, Champaign. 
Allemania—H. W. Cole, Rushville. 
American, N. J.—Mrs. E. L. Frazier, Mat 


toon. 

Agricultural—E. T. Guthrie & Co., Mattoon; 
H. x McHose, Griggsville. 

Boston—O. E. Hering and Frank J. John- 
son, Chicago. ’ 

Buff. Ger.—George Champion, Granite City. 

City of N. Y.—Gibberson Insurance Agency, 


ton. 

Coml. Union, Eng.—G. F. Devenney, Prophets- 
town. 

Calumet—R. C. South, Watseka; Frank Lind- 
sey, Verseilles; Corneil & McManerny, Taylor- 
ville; W. T. Caldwell, Milford. 

Continental—C. M. Allensworth, Galesburg; 
John Zengerle, Chicago; C. L. Finley, Chenoa; 
G. H. iller, DeKalb; A. L. Cusic & Sons, 
Princeton. 

Forest City—Leo Miller, Armington; J. B. 
Legate, Elsak; G. C. Churchman, Kampville. 

ire Assn.—G. H. Helm, Algonquin; A. C 
Smith, Chicago. i 

lens Falls—Miss Vera O’Connell, Pontiac 
. A. Diefenback, Dwight; Miss L. A. Wash 
urn, Chicago. 

Germania—S,. A. Tyler, DeKalb; McDowell & 
Miller, Forrest. 

Ge W. Va.—J. H. Zorn, Danville. 

Ger. Amer., N. Y¥.—C. E. Ballou, Blandins- 
ville; B.- H. Rich, Chadwick; A. L. Stimple, 
Geneva; Harry Typer, Polo; ¢é. C. Pond, Syca- 
more; H. C. Parker, Watseka; F. H. Cook & 
Son, Wenona. 





Wisconsin Agency Appointments 
Agricultural—Frances E. Egan, Chippewa 


alls. 
Calumet—J. G. Schweizer, La Crosse. 
Coml. Union, Eng.—J. R. Schuster, Beloit. 
General—Edward Madden, Fond du Lac. 
Girard—Frances E. Egan, Chippewa Falls. 
Imperial—William Fehland, Madison. 
fe erson—A,. R. Bock, Wausau. 
. W. Natl.—Frank McConick, Friendship, 
ae River—Franees E. Egan, Chippewa 
alls. 
VU. &. ym | Lawson, Eau Claire. 
United Amer.—W. F. Pinnow, Chilton; W. L. 
Davis, Waukesha. 
Westchester—O, K. Ziebur, Shawano. 
Western, Ont.—J. O. Martin, Wauwatosa. 


ILLINOIS NOTES 


Cave In Rock, Ill., a frame town on the 
Ohio river, was visited by a conflagration 
last week. 


The Gardner agency at Bloomington, 
Ill., has been incorporated with $10,000 
capital, under the name of the W. H. 
Gardner & Son Company. The incorpor- 
ators are W. H. Gardner, W. H. Gardner, 
Jr. Harold P. Gardner and Lyle F. 
Straight. 


The authorities have approved a rate 
of 15c building and 30c contents on the 
brick department store, sprinklered, of 
Schippe & Block, 122-126 South Adams 
street, Peoria, Ills., provided the 80 per- 
cent reduced rate and watchman’s war- 
ranty clauses are attached to policies 
and risk furnished with the sprinkler su- 
pervisory service. 





WISCONSIN NOTES 


Jewelers of Wisconsin have decided to 
revive the Wisconsin Retail Jewelers’ 


| Mutual Fire, which was started about 


four years ago, but went to sleep. 


C. E. Bennett of Edgerton, Wis., a grad- 
uate this year of the mechanical engi- 
neering course at the University of Wis- 
consin, has been appointed fire prevention 
inspector on the staff of the Wisconsin 
insurance department—a new position. 
Civil service rules were followed in mak- 
ing the appointment. 


The Wisconsin department has licensed 
the Ohio Millers’ Fire Insurance Com- 
pany of Canton, Ohio. An amendment of 
the articles of the Concordia Fire, in- 
creasing its capital stock from $300,000 to 
$600,000, has been received. The Con- 
cordia’s increase in capital was decided 
upon some time ago. 





SURPLUS LINES SPECIAL HAZARDS 


C. L. Evans & Co. 


PEORIA, ILLINOIS 


WOOLNER BUILDING 





Reputable American Companies 





Prompt Service 





IN THE GREAT NORTHWEST 


1OWA, MINNESOTA, NORTH AND 
SOUTH DAKOTA 








OFFICERS MUST BE LICENSED 





Commissioner Taylor of North Dakota 
Gives Some Information as to 
Statutes Governing Agents 





Commissioner Taylor of North Da- 
kota has the following to say, in his 
last official bulletin, regarding the li- 
censing of all who solicit insurance: 


Much misunderstanding and misinfor- 
‘mation is current regarding the statutory 
provisions in our law relating to agents’ 
licenses. In one quarter the impression 
prevails that officers of a domestic in- 
surance company may solicit applications 
for insurance and issue policies by mere 
virtue of their official relations with such 
company. 

This is not true. No special privilege 
or exemption doth hedge about the officers 
of insurance companies. In their official 
capacity their duties are administrative 
or clerical, as the case may be; but solicit- 
ing insurance and issuing policies is an 
entirely different function, over which the 
state very properly has supervision. Sec- 
tion 4508, Revised Codes of 1905, provides 
that “Whoever solicits insurance on be- 
half of any insurance corporation or per- 
son desiring insurance of any kind, or 
transmits an application for a policy of 
insurance, other than for himself, to or 
from any such corporation, or who makes 
any contract for insurance, or collects 
any premium for insurance, or in any 
amanner aids or assists in doing either, or 
transacting any business of like nature 
for any insurance corporation, or advertis- 
ing to do such thing, shall be held to be 
an agent of such corporation to all in- 





tents and purposes.” 
have licenses. 

An officer of a bank, let us say, receives 
authority to act as agent for a company 
writing fire insurance or hail insurance or 
both. The license is then treated as if it 
blanketed everyone connected with the 
bank, whereas, it confers authority ex- 
clusively upon the individual to whom it 
is issued. The agent cannot delegate 
authority to others to represent him. Sec- 
tion 4509 provides that no agent or sub- 
agent of any insurance corporation of any 
kind, except county mutuals, shall act 
or aid in any manner in transacting the 
business of or with such corporation, in 
placing risks or affecting insurance there- 
in, without first procuring from the com- 
missioner of insurance a certificate of 
authority as provided by law. 


And agents must 





HELD LIABLE FOR DECORATIONS 

Judge W. L. Kelly, of St. Paul, in the 
district court, ruled that insurance com- 
panies are held for decorations and trim- 
mings where the lessee bears the original 
cost of the work. The case was that of 
the Walter A. Pocock Company, lessees 
of the Hotel Ryan, St. Paul, against nine- 


EQUITY 


FIRE INSURANCE 


ASSOCIATION 
GENERAL INSURANCE BUSINESS 


AGENTS WANTED IN IOWA 
409 UNITED BANK BLDG. 
SIOUX CITY, IOWA 


T. W. PURCELL J. V. F. BABCOCE 
President Sec’y and Treas. 








’ The Indiana and Ohio 


Live Stock Insurance Company 
OF CRAWFORDSVILLE, IND. 


Organized in 1886 


Cash Paid-up Capital $200,000.00 


Assets Almost a Half Million Dollars 


@ Producing agents wanted in all unoccupied territory where the company fs 
writing business. It pays to sell live stock insurance if you represent the “Indiana 
and Ohio.”” Promptness and fair dealing make it popular with farmers and stock- 
men. Our system of advertising is helpful to the agent. Write Home Office at once. 


INDIANA AND OHIO LIVE STOCK INS. CO. 
Crawfordsville, Ind. 





THE OLDEST FIRE INSURANCE COMPANY IN NEW JERSEY 


CHARTERED Isii. 


Neidaett Sire 


INSURANCE CO. 


NEWARK N. J. 


If you would like to represent a company a hundred years 
old, with an absolutely clean record and modern under- 
writing methods, we should be pleased to hear from you. 





The Yorkshire 


Insurance Company, Ltd 
of YORK, ENGLAND 


Is now entered for Agency Business in New York, Massachusetts, Ohio, 
Pennsylvania, New Jersey, Maryland, Louisiana, Georgia, an 
the Pacific Coast States, and will soon be prepared to consider other territory. 
ESTABLISHED 1824 
The “Yorkshire” is the Oldest and Strongest of the English Fire Com- 
panies not heretofore represented in the United States. 
Ample funds have been furnished for purposes of United States deposit 


and investment. 


FRANK & DUBOIS, 
United States Managers. 


ERNEST B. BOYD, 
Underwriting Manager. 


O. E. LANE, Superintendent of Agencies 
No. 47 William Street, New York 


New York Life Insurance & Trust Co., United States Trustee, No. 52 Wall Street 
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teen insurance companies. There was a 
fire in the hotel in January last, and the 
agreed loss by the fire was $3,457. The 
companies refused to pay $1,976, which 
represented damage to decorations and 
trimmings, on the ground that the Po- 
cock company did not own the building. 
The decision of Judge Kelly was against 
the companies. 


THEY OBJECT TO THE DELAY 


Daily Report Examiners in General 
Offices Want More Speed at Min- 
neapolis and | and St. Paul 





There are whisperings of discontent 
among daily report examiners in Chi- 
cago general offices in connection with 
business coming through the inspection 
offices at Minneapolis and St. Paul, 
Minn, It is reported that there is con- 
tinued delay on the part of these offices 
in sending in cancelled policies which 
entails double work on the examiners 
in many cases. There are many large 
risks in the twin cities, a large num- 
ber sprinklered, and companies write 
them liberally. Whenever a large pol- 
icy is cancelled and a new one issued, 
the company, it is said, receives the 
daily report of the new line several 
days before the cancelled palicy ar- 
rives. - 

If the new report fails to show that 
policy is issued in lieu of another one, 
the examiner construes the new offering 
as an additional line and either rein- 
sures the excess or wires for cancella- 
tion if line is already full. In the first 
case, when the cancelled policy finally 
comes along, he finds he must reduce his 
reinsurance on the new line, thus making 
double work for him and the reinsurance 
department. If he wires for cancella- 
tion, he either gets a reply that the former 
policy is cancelled or the agent complies 
with his request and, both policies being 
cancelled, the company loses its line. 
Some examiners say the fault may be 
with the local agents as they may fail 
to send the cancelled policy to the stamp- 
ing office at the same time they send the 

dally report of new line. It is generally 
thousne. however, that the laxness occurs 
in the stamping offices, and the boys 
would like a little more speed by who- 
ever is remiss. 


Craft With a Mutual 
Frank A. Craft, who retired from the 
office of state fire marshal of South 
Dakota, July 1, becomes secretary of 
the South Dakota Mutual Fire, of 
Aberdeen. S. R. Nugen is president, 
coming from Canton, S. D 








Minnesota Agency Appointments 
Centl. Natl.—Ed. Schultz, St. Cloud. d 
United States—D. C. Davies and E. Gugis- 

berg, Mankato; M. A. Peterson, Red Wing. 
orth River—J. C. Ross, Winona. 
Western, Ont.—Gu La Anna Ewing, Prince- 





Marries J. G. Jelle, Two Harbors; J. A. Fesen- 
Cloquet. 
yw F. Oehn, Minneapolis. 
ger N. Moonan, Waseca; H. 
W. Hurlbut, Austin. 
Norw. Union—A: L. Egge, Hibbing. 
Hanover—E. % Anderson, Morristown; J. A. 
Stoen, Ironton; P. Sawyer, Glenville. 
Queen—J. . J: O'nrien, South St. Paul; David 
oS 


Russell, San 
. Constans and T. H. Nolan, 


Firemens—H. 
St. Paul. 

Royal—J. S. Lawless, Waterville; J. E. Cal- 
houn, Minneapolis. 

Natl. Union—Emil Nelson, Albert Lea; A. C. 
7 ent 

& L. , Eng. oe P. Deneen, Triumph; 

us Boteed, Sherbur 

Springhield—Alfred. ved, Gilbert; H. W. 
Wheaton, Hokah. 


Schroeder, Bowerville. , 

Germania—H. E. 

Detroit F. & M.—H. R. Kohagen, Duluth. 
New Hamp.—F. J. Leonard, Jordan; A. 
Helgeson and C. H. Dart, Litch eld; H. J. 
ge Wabasha; A. J. Irvin, Belle Plaine; P. 
B. Gaass, Red Lake alls. 

National, Ct.—G. W. Schaffer, Comfrey; Al- 
fred Hoel, Gilbert; C. C. Ersted, Donnelly. 
we, Ct. + C. Baker, Brownton; T. F. 
Devine, Elysian; J. M. Haven, Big Lake; A. P. 
Stoll, Pierz. 





MINNESOTA NOTES 


Bernard H. Beuning has just opened 
an insurance agency at Albany, Minn. 


C. W. Sexton, of the C. W. Sexton Com- 
pany, Minneapolis, has returned from a 
trip to Europe. 


At Winnebago, Minn, M. C. Dalton 
succeeds H. W. Parker as vice-president 
of the State Bank of Commerce and man- 
ager of the bank’s insurance department. 


The report of the state fire marshal of 
Minnesota, Charles E. Keller, does not 
show any improvement for Sune, 1912, 
when the losses were $150,000 more. In 
June, 1911, the loss was but $117,578. 


It is reported the lumber of Bardwell- 
Robinson Co., situate between 24th and 
26th avenues north and ist and 2nd 
Streets north, Mineapolis, has been writ- 
ten under a form not in accord with the 
Minnesota standard requirements. 


A report has been made on the sprink- 
lered harness factory of the Dodson, 
Fisher & Brockman Co., 15-19 Third street 
North, Minneapolis. The manufacturers 
wet pipe sprinkler system is classed su- 
perior. Line of insurance, $150,000 


An advance report has been made on 
the flour mills of the Commander Mills 
Co., at Montgomery, Minn. Risk is being 
largely sprinklered by the General Fire 
Extinguisher Co. with Grinnell dry pipe 
phate ra and indications point to excellent 
service. 


An original report has been issued on 
the sash, door and blind factory of E. M 
Leach & Sons, of Minneapolies. Risk is 
equipped with Grinnell 1912 dry pipe 
sprinkler system, supplied by city water 
only and classed fair or worth 70 percent 
rate credit. 


Reinspection has been made of the J. 
Rothschild & Co., millinery and lace store, 
213-219 E. Fourth street, Minneapolis. 
Manufacturers wet pipe sprinkler system 
pronounced good, or worth 80 percent rate 
reduction. Line of insurance, $50,000 to 
$75,000 on stock. 





ton; J. A. Borth, The police of Minneapolis believe a 
State of Ill—H *Hamilton, Detroit; Wil- | pyromaniac is at work firing barns in dif- 
liam Nordland, L ie. ferent parts of the city.. Several barns 
Orient—V. L. Hitch, Brainerd. have been burned of late, and in some 
Lon. & Lanc.—V. L. Hitch, Brainerd, instances, there have been losses of stock 
Calumet—O. J. Anderson, Fergus Falls. in the fires. Reports are that just be- 
Commonwealth—S. N. lac wm Waseca; H.| fore a fire was discovered, there was seen 
W. Hurlbut, Austin; Sal lisbury, Jr.,ja man of peculiar appearance leave the 
F.E KENNASTON, Pres. C. W. RANSOM, Vice-Pres JOHN H. GRIFFIN, Sec’y and Treas 


CONSOLIDATED 


Fire & Marine Insurance Company 
MINNEAPOLIS, MINN. 





JANUARY 1, 1912 


NAS a ouidh abtewile coccee ch ob ekess 
Liabilities (except capital)................... 
NO REOUAGES TOUUUING. 6 cic cc cc ecccccerecs 
Net Premiums Received, 1911. 
Net Losses Incurred, 1911...... 


$362,410.27 
138,030.39 
224,379.68 
132,966.57 
76,201.77 


eeeeereeereeeeee 





THE SPALDING 


HEADQUARTERS FOR INSURANCE MEN 
DULUTH’S LEADING HOTEL 


Modern and up-to-date. $100,000.00 recently expended in improvements. 
excellence. Restaurant prices reasonab 


Plan. Cuisine of acknowl 
Breakfasts, Club Luncheons. 


ment. Bamgese 


LEE HOTEL CO., Proprietors 
EDWIN H. LEE, Managing Director 


‘recently established middle western head- 
‘conjunction with the Hawkeye & Des} 








loft. The police are attempting to follow 
up from the description. 


NORTHWESTERN NOTES 


The Rupert-Warner Agency of Fargo, 
N. D., has been given the local agency 
for the American of New Jersey. The 
Rupert-Warner Agency is the only ex- 
clusive bureau agency in North Dakota 
writing over $5,000 in premiums. 

The Rock Island Railway Co. which 


——, 
M. C. TIFFT 


Insurance Law 
a Specialty 








quarters in Des Moines, is working in 


901-2 Andrus Bldg. 
MINNEAPOLIS, MINN, 


Moines Fire on plans for a new six story 
building to be jointly occupied by these 
two corporations. 





“It is well to know what you are, even if it 
doesn’t give you anything to brag about.” 

















Body Building Uphoistering 


AUTOMOBILE CONSTRUCTION CO. 
2637-45 Cottage Grove Avenue, Chicago 





CHICAGO’S LARGEST GENERAL AUTO REPAIR SHOP 
WE DO WORK IN ALL DEPARTMENTS FOR LEADING DEALERS 
SPLENDID STORAGE FACILITIES 
INSURANCE WORK A SPECIALTY 


Machine Work 


Individual Fire Underwriters of 
St. Louis 


Will assist in carrying risks of good character 
and heavy value. Liberal acceptances. Prompt 
replies. Send full information with inquiries. 


Pierce Building St. Louis 


STOCK SALESMEN 


For the Only Million Dollar Company in Cleveland, Ohio. 
Prominent bankers and business men heading the Company. 


Painting 








The Cleveland National Fire Insurance Company 


Park Building, Cleveland, Ohio 


Capital $1,000,000 Surplus $1,000,000 


Merchants Mutual Insurance Association 
REDFIELD, S. D. 
The oldest Mutual Fire Insurance Association in the Northwest. 
Managers of the Mutual Cash Guaranty Co., formerly of Sioux Falls, S. D. 
H. P. PACKARD, Secretary and Manager. 


HAWKEYE & DES MOINES FIRE 
INSURANCE CO. 


DES MOINES, IOWA 


The consolidation of 2old and substantial lowa 


companies under a conservative management 
which has strengthened the policy contracts of both. 


H. R. tte President 
HUNTE ER, Vice-Pres. 
Cc. HUNTER Sec’ 
W. D. SKINNER, Treas. 
R.S. HOWELL, Asst. Sec’y 


Standard Live Stock Insurance Co. 


1353-1355 Lemcke Annex INDIANAPOLIS 











, 





‘ORGANIZED 1868: 

















OSCAR HADLEY, President FRANK I. GRUBBS, Secretary 





Insures Horses, Mules and Cattle against death from any cause. 
Agents of other branches of Insurance find this the most pro- 
fitable of all. For territory and agency contracts, address 





E. R. SMITH, AGENCY SUPERINTENDENT 
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THE WEST AND SOUTHWEST 


MISSOURI, KANSAS, NEBRASKA, 
ARKANSAS, OKLAHOMA, 
COLORADO 


COMMENT OFFERED BY BLAKE 
Missouri Superintendent Opposes An 


Increase in Rates and Favors a 
Reduction of Commissions 














Speaking of the loss ratio in Mis- 
souri, which has been unfavorable for 
the past three years, especially in 1911, 
when it reached 75 percent, Superin- 
tendent Blake of that state offers the 
following comment: 


Notwithstanding the unprofitable busi- 
ness, this will not justify an increase in 
fire rates, for the reason that a number 
of years must be taken and an average 
struck. The lean years and fat ones 
must be taken together and a general 
average obtained. 

I realize the companies have lost money 
the last three years, and that they must 
make a profit on their business or they 
cannot afford the protection insurance 
guarantees. I appreciate that fire insur- 
ance is the basis of mercantile credit and 
that the preservation of the financial in- 
tegrity and stability of the companies 
is of more importance to the insurer 
than any slight reduction in rates. 

But should the state, merely because 
the companies have failed to make a 
profit for a few years by writing busi- 
ness at rates which they themselves es- 
tablish, approve as reasonable any sched- 
ules they submit without regard to statis- 
tics. If they have lost money it seems 
to me they ought to know enough about 
their business to be able to find out un- 
der what schedules the excessive losses 
occurred. 

The experts say rates can not be based 
on a loss rate of a few years only. 
Therefore, the disastrous showing made 
by the last three years in Missouri would 
not justify an increase in rates. The 
bad showing made in the years 1909, 1910 
and 1911 is offset by the low loss ratios 
of the years 1904, 1905, 1906 and 1907. 

If owners and occupants of buildings 
would only put into effect such precau- 
tionary methods as are suggested by 
common sense, and make frequent in- 
spection of premises, the fire waste could 
be reduced one-half within a short time. 
The fire departments of cities should be 
given greater authority to make and to 
order needed improvements to buildings 
and to make arrests when orders are 
disobeyed. 

What the fire insurance business needs 
is a force of well-trained agents of high 
efficiency and good character. There is 
a reason why in a town of a few thou- 
sand inhabitants there should be fifty 
fire insurance agents. But whether the 
agency force is decreased, the agent’s 
commission should be reduced, 

Commissions have increased from 10 
percent in 1860 to 22 percent in 1910, 
and they increase year by year. Exces- 
sive commissions add only to the property 
owners’ burdens. If it were possible to 
eliminate the agent’s commission alto- 
gether, there would be a saving to the 
property owners at once of 22 percent of 
the amount they pay for fire protection. 

This would save to the people of this 
state, taking as a basis last year, almost 
$2,000,000 a year. I am in favor of a 
law specifying exactly what commissions 
should be paid throughout the state. 
Twenty percent should be the maximum 
on dwellings, 10 on sprinklered risks and 
special hazards and 15 on mercantile and 
other risks. 

Such a law would be favored by the 
companies, but opposed by the agents, 
some of whom receive as high as 50 per- 
cent of the premiums on preferred risks 
in the so-called excepted cities. 

Companies will have difficulty in con- 
vincing property owners that the rates 
are not excessive as long as they pay 
these high commissions to agents.” 





Seeking Flood Insurance 


_Owing to the cloud burst in the vi- 
cinity of Denver a few days ago that 
caused considerable damage on account 
of floods, property owners began seek- 
ing flood insurance. However, that 
class of indemnity is not written in this 
country, at least by any regular com: 
pany. 


MUTUAL GETTING STARTED 


The Federated Merchants’ Mutual of 
Nebraska, put under way at the last an- 
hual meeting of the Nebraska Federation 
of Retailers, held in Omaha, when 292 
members promised to become members of 
the proposed new insurance company, has 
received its charter, and opened head- 
quarters with the federation at 714 South 
Fifteenth street, Omaha. It now has sev- 
enty-five members, and will begin writing 
insurance when it has 100 members. Each 
federation member may become a mem- 
ber of the insurance company, and may 
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Total Liabilities (except capital) 182,433.85 
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Surplus to Policyholders 


- = $555,414.87 
372,981.02 


WE DESIRE AGENTS IN ALL TOWNS IN THE NORTHWEST 


F. C. Van Dusen, President 


John D. McMillan, Vice-Pres. Alfred Stinson, Secretary 





insure to the amount of $2,000 against fire 
and tornado losses. Penn P. Fodrea, the 
first secretary, has resigned because un- 
able to give the time needed, and J. 
Frank Barr, for several years secretary of 
the Nebraska Retail Hardware Merchants’ 
Association, has been elected his succes- 
sor. 


MUTUAL ASKS FOR RECEIVER 


Kansas Company Says It Has Been 
Put to the Bad by Incendiaries 
and Attacks Laws 


While most farmers’ mutuals escape 
the depredations of those who burn to 
get the insurance the National Mutual 
Insurance Association of Pittsburgh, 
Kas., has apparently been put out of 
business by such incendiaries. Many 
farmers’ companies decline to write in- 
surance for more than half or two- 
thirds of the value of the property. 
The directors of the National Mutual, 
however, have issued a statement in 
connection with their decision to ask 
for a receiver, in which the following 
attack is made on the laws and courts 
of the state: 


“The laws and the courts of Kansas are 
responsible. They have educated, fostered 
and protected a vicious and criminal ele- 
ment that is burning out the insurance 
companies and many other unoffending 
parties on the side. The valued policy 
law gives a premium to incendiaries. But 
the people will have to pay the bills.” 


OLD AGENCY CHANGES NAME 

Omaha’s oldest and largest insurance 
agency, that of the H. E. Palmer & Son 
Company, has changed its name to the 
Foster-Barker Insurance Company, fol- 
lowing the names of the owners, The 
agency was founded by the late Captain 
H. E. Palmer, one of Nebraska’s most 
prominent men. Many years ago, Jay D. 
Foster became associated with him; and 
then his son, the late George H. Palmer. 
A few years ago, George H. Palmer died, 
and Joseph Barker was taken into the 
firm, his agency being consolidated into 
it. Captain Palmer later disposed of his 
principal holdings ‘to Messrs. Foster and 
Barker, and withdrew from active partici- 
— in the firm. A few months ago, he 





MUTUAL GOES UNDER 

Commissioner P. A. Ballard of Okla- 
homa, has been notified of the appoint- 
ment of a receiver for the El Reno Mu- 
tual Fire of El Reno, Okla. D. F. Mc- 
Cammon, formerly a bookkeeper in the 
employ of the company, has been named 
to take charge of the company’s affairs. 

According to the commissioners, the 
company has $26,000 in unpaid losses and 
$12,000 in bills payable outstanding, with 
only $25,000 in premium notes, many of 
them overdue, in the way of assets. It is 
claimed that the heavy tornado losses this 
last spring and summer have been more 
than the company could stand, 


BUMNESS IN NEW MEXICO 

Last year the fire insurance companies 
reported $575,198 of premiums in New 
Mexico and paid $318,310 in losses. The 
Hartford leads in the state with $64,442 
premiums and $46,221 losses. The second 
company is the Firemans Fund with $44,- 
914 premiums and $27,980 losses. The 
National of Hartford is third with $30,- 
803 premiums and $17,223 losses. 





PIND ELECTRICAL DEFECTS 

Companies are somewhat alarmed over 
electrical conditions at Gleenwood Springs, 
Colo., as reported by one of the field men. 
It is said the Mutual Light, Heat & Power 
Company has installed a lighting system 
and it is claimed the installation is of a 
very flimsy character, cheap in construc- 
tion and poor in arrangement. A per- 
sonal examination, it is said, showed that 
in a number of places, the new wires were 
in actual contact with those of the old 
company, the Glenwood Light & Water 
Company. Also wires were crossed with 
telephone lines, were in close contact with 
transformers and were generally mixed 
up with the old company’s service and 
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8 eis wires. The companies are endeav- 
on ng, through their special agents, to se- 
cure correction af the Gi the defects. 


Missouri Agency ency Appointments 
Agricultural—A. N., tg ons Fulton. 
American, N. J.—J. H Groves, Adrian; 

i Jr., Gorin; Miller Sayre, ides 


Ci 
( connestintE. C. Brooks, Middle Grove; H. 
oO. brass (3 Parnell; J. L. Wyatt, Fayette; W. 
White, Merwin. 
Franklin, Pa.—A. L. Kendig, Witew Springs. 
Fire Assn.—P. Alexander, St. Ch: oe es. 
Hanover—G. J. Ferking, Corder; J. H 
Lawson; J. B. Bathgate, Polo; Hi. 
man, Polo. 

Natl. Union—W. F: Wilson, Allenville. 
Northern, Eng.—P. Alexander, St. Charles, 
Queen—H. Ragsdale, Ash Grove; Hamilton & 
oe Huntsville; C. E. Smith, Perry; J. H. 
pee: L. : Phillips, Westhark; w. 
urp 


Roney, 
C. Zimmer- 


y, Parma; L. Dohogne, Kelso; T. P. 

Mathews, Marquand. 

Palatine—Austin & Thorpe, Marshall. 

Royal—D. B. Kunkel, Oregon; W. H. Hob- 
litzell, Skidmore. - 

Westchester—E. M. Brooks, was City; 
G. E. Woodruff, Anderson; Godwin, 
Clinton; W. V. Accola, La Grange; W. H. 
Rush, Marshfield; J. H. Hughes, Neosho; G. M. 
Sorenberry & Dixon, Springfield. 





Kansas Agency Appointments 
Amer. Automobile, St. Louis, Mo.—B. W. Hy- 
land, Caldwell; T. M. Trevitt, Osage City; F. K. 

Entriken, McPherson. 
Bremen Far. Mae: &. . Keefohl, Wheaton. 
Brown Co, Far.—O. G. Porter, Easton. 
Connecticut—W, F. Atwood, Oakley. 
Firemens—H. F. George, Girard; . A. Met- 
calf, Elk 
Franklin, a.—W. H. Auteroes, Lincoln; A. 
E Robinson, Minneapolis; J. Crauk, ‘Hill 


Cit 
unover—it. E. Dardy, Virgin. 


erty Amer. gm Ae J sslinger, Cl Clay Center; 
Harden, Hartford; bertson, Zen- 
ith; By V. Smith, Baxter Springs. 
Mech. & Trad.—C. M. Armour, Fort Scott. 
National, Ct.—H. J. Pankratz, Hillsboro; C. 
Cc. Ryan Jefferson; C. E. Pincomb, Casriend 
Park; W.” E. Russell, Oak Vall ey; 
Mistsch, Woodbine; G. I. Huen i t, 


Teh: 
William Rosegrant, Teen Glen 

Richardson, Altoona; A. Knight Amiot; D. 
L. Davis, Baileyville; . M. Deever, Berryton; 
i. McGuire, Bogue; S. C. Smith, Centralia; 
. H. Hill, Centrapolis; N. E. Wood, Chanute: 
¥. H, ony; W. S. Barton, Dinas; 


Rhodes, Co 
4 t Blood, Douglas; O. M. Shaw, Dwight; 
A. Walch, Glen 


Kel Kelly, Edgerton; W. 
Wided; W Bachman, Halstead; J. M. Molz, 
Hardtner; W. B. Lucas, Hoisin: on; R, 
i ree and C. A, Nelson, Lindsborg; W. A. 
ivingston, Mahaska; A. S. Quisenberry, Marion; 
C. Pool, Mayetta; John Maxwell, Menlo; 
M. W. Bulmer, Michigan Valley; J. "L. Rose- 
he Muivane; J & Metre urerers Nickersony 
C. B. Hahn, Osborne; C. onnell, Parker} 
W. ii . Bartlett, Plainville; 1 ‘ Bish ve Quincy; 
F, . Wallace, Randoll; S. Weaver, Scott City; 
D. W. Birch, Scottsville; John Leporin, Seveny; 
A. J. Kautz, Syracuse; Ww. Kaltenbach, 
Toronto; Ross Bray, Webster. 
Queen, N. Y.—J. C. F. Ayers, Gardner; A. 
Burchell, Clearwater; A. N. —. Attica; 


D,. C. Edwards, Jr., Hazelton; ag Seon p= 
arve 
Reliance—J. H. Bryan, 
Haines, Edwardsville; Bert Ainsworth, Norway; 
arbalo; William Rosegrant, Glen Elder; H. F. 


lingame; J, H. Sullivan, es 
H. M. Turner, Muscotah. 
Arkansas City; E. 
Engstrom, cPherson. 

Springfeld—L. E. Doty, Burlingame; D. S. 
E. D. Vincent and 6. Palmer, Washin on; 
R. M. Petherbridge, Basehor; H, E. Cockrell, 

icks, Cawbridge; George Halbe, Dorrance; J. 
W. Rickert, Dennis, 





MISSOURI NOTES 


The loss in the Nelson Morris & Co. 
packing plant in Kansas City, amounted 
to about $50,000. 

Bassen & Spencer, of Hannibal, Mo., 
have sold their agency to the German- 
American Trust Company, which is being 
organized in that city. Joseph Bassen will 
take charge of the insurance department 
of the trust company and Mr. Spencer will 
retire from the business. 


ARKANSAS NOTES 


The Long Insurance & Real Estate 
Agency of Argenta, Ark., has surrendered 
its charter to the state. 

E. B,. Bloom, of Pine Bluff, Ark., secre- 
tary of the Travelers Fire, has filed a cer- 
tificate with the secretary of state sur- 
rendering its charter, The company re- 
tired from business about six years ago, 
yaa reinsured in the Home of Fordyce, 

rk, 








OKLAHOMA NOTES 


The Oklahoma Inspection Bureau has 
issued new books on Bixby, Braggs, 
Mannford, Terlton, Vian and Watts. 


A. J. Meier, representing the sprink- 
lered risk department of the Western 
Union, has been in Oklahoma City this 
week segpecting. the sprinkler systems re- 
cently installed by Carroll, rough & 
Robinson, wholesale grocers, and the 
Oklahoma City Hardware company. 


John M. Shickley, special agent of the 
Home in Nebraska, has ceased walking 
for a period of several days, following 
a violent wrench given the ligaments of 
one of his legs in a street accident at 
Lincoln the past week. 








KENTUCKY AND THE SOUTh 
AWAIT KENTUCKY SELECTION 
Appointment of Secretary of the Rat- 


ing Board Regarded as of Great 
Importance 











Important developments in the plans 
of the state insurance board of Ken- 
tucky are expected in the immediate 
future, as it is understood that the 
board is ready to make its appointment 
of a chief clerk and to plunge into the 
work of passing on schedules and rates. 
Inasmuch as the character of the new 
official, who will be the chief adviser 
and the practical rater of the board, is 
a matter of much concern to the com- 
panies, the appointment is _ being 
awaited with no small degree of inter- 
est. 

During the past week it is under- 
stood that those who were responsible 
for the passage of the law, by the 
authority of which the members of the 
state board were named, have been 
exerting pressure to have someone of 
their selection given the post. Her 
bert Seeley or Robert Shingler, both 
of whom were active in Kentucky dur- 
ing the legislative contest at Frankfort 
last winter, would be the choice of the 
Holt-Zorn interests. If either is ap- 
pointed the adoption of the Seeley 
schedule, as well as an involved situ- 
ation resulting from attempting to 
comply with its admittedly impracti- 
able provisions, may be one of the re- 
sults. 

James C. Chittenden, special agent 
of the Pennsylvania Fire in Kentucky, 
and Harry C. Bean, Owensboro man- 
ager of the Kentucky Actuarial Bureau, 
and former secretary of the Kentucky 
Board, are prominently mentioned for 
the place. George C. Gill, a former 
Kentuckian, who was formerly a rater 
at Quincy, Ill, and who is now doing 
independent adjusting and inspection 
work there, has also been mentioned, 
and there is a chance that he may be 
named. 

Immediately after the secretary is 
named and the study of the schedules 
is taken up, it is expected that action 
will be taken as to a basis rate for the 
entire state. The state board an- 
nounced through the daily papers last 
Saturday that it is going ahead with 
its work, and that action on impor- 
tant matters may be expected shortly. 
Its members expressed the opinion that 
the edict of the supreme court would 
be in line with that of the lower tri- 
bunal. 





Louisiana Board Abolished. 

In accordance with predictions the 
Louisiana state rating board was abol- 
ished by the legislature, as the expected 
reduction of rates was not forthcom- 
ing. The law creating and regulat- 
ing the fire prevention bureau was 
amended to include the commissioner 
and fire marshal on the executive com- 
‘mittee. The state also passed the 
Virginia match bill. 





WILL WRITE FARM BUSINESS 

L. R. Eastman and J. H. Shaver, who 
recently formed a local agency at Nash- 
ville, Tenn., have taken the representation 
of the Home Fire of ; 7 which was 
recently organized. . M. Henry has been 
made president of this company and made 
the appointment. He is planting other 
Tennessee agencies. Eastman & Shaver 
will write farm business for the Home, 
and intend also to feature the industrial 
fire department of the company, which is 
a new idea in Tennessee. 


The report that the settlement of the 
difficulties caused at Henderson, Ky., by 
the sudden metamorphosis of the agency 
of Stanley & Banks from a bureau into a 
union agency would be disposed of amic- 
ably, seems to have been premature, as 
it now develops that the bureau companies 
have taken the case to the joint commit- 
tee for adjudication. It is asserted by 
them that overtures were made to Stan- 
ley & Banks before they had resigned their 
bureau connections, although the special 
agents of the companies which entered the 
agency assert that they did so only after 
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the firm had resigned its old companies. 
The solution of the question should de- 
velop a number of important rulings on 
matters related to the new agreement be- 
tween the two organizations. 


STATE RATING BILL 

A bill has been introduced in the 
Georgia legislature providing for a state 
board to supervise rates, hear complaints 
and generally regulate the insurance busi- 
ness of the state. Expenses are to be 
borne by the insurance companies and in 
turn suposedly to be collected from fhe 
insuring public. The bill is crudely drawn 
and differs materially from other measures 
of this kind. 





SOUTH CAROLINA ACTION 


Insurance Commissioner McMaster, of 
South Carolina, has received assurances 
from the Southeastern Underwriters’ As- 
sociation that outside companies which 
accept tenant dwellings and household 
furniture at the old rates will not be in- 
terfered with by stamping offices. In 
view of this he has stated he will not 
undertake proceedings against the South- 
east Underwriters’ Association. Outside 
companies accepting such property at the 
old rates must do so all through the state 
and not discriminate in any case. 





WANT LOWER TEXAS RATES 

Headed by President Jalonick of the 
Commonwealth of Texas, the Texas com- 
panies have asked the state rating board 
to order decreases in rates on certain 
classes in the state, ranging from 7% to 
15 percent. He says that there is much 
discontent over the existing rates, and 
many risks are going to outside brokers 
and mutuals. President Jalonick says 
that conditions merit a reduction. 





BEQUIREMENTS ARE MODIFIED 


Following a hearing at which company 
managers showing the Kentucky state rat- 
ing board how it would be impossible to 
comply with its demand for farm statistics 
‘for ten years, ding premiums and 
losses of fire, lightning and tornado, the 
board agreed’ to require only the aggre- 
gate figures for five years past, with no 





division as to classes. Expenses and re- 
serves are to be deducted to get the net 
results. 





KENTUCKY 
It is estimated that losses in Louis- 
ville for the first half of 1912 amounted 
to $700,000. This is about 50 percent of 


_the total premium income for the year, 


and is more than an average year’s loss. 


At Murray, Ky., an occupation tax of 
$25 per annum has been assessed upon 
‘each agency doing business in the town. 
Attempt has been made to collect the 
tax from the companies, but they refuse 
on the ground that this is an agency 
tax and should be borne by the ey" 

The Louisville Paper Company, 
Louisville, Ky., which suffered a $100, 000 
loss several months ago, has announc 
that its new plant, at Thirteenth an 
Maple streets, will be equipped with 
automatic sprinklers. The Old Grand-Dad 
Distilling Company, a large whisky house 
of Louisville, is to equip not only its three 
warehouses, but also its distillery. The 
plant is located near Bardstown. 





TENNESSEE NOTES 

It is rumored in Nashville fire insur- 
ance circles that the move of the Nash- 
ville Trust Company in disposing of its 
insurance business to Benedict & Beese, 
who formerly had charge of the business 
as managers of the department of the 
company, will be followed by similar ac- 
tion on the part of other banks and 
trust compaies operating fire insurance 
agencies. Local agents are hoping that 
this is true. 


There has been considerable stir at 
Chattanooga, Tenn., over the renewal of 
Chattanooga Plow *Company line at the 
old rate, although the rate has been 
raised after inspection by the Tennessee 
Inspection Bureau. Improvements were 
suggested which would have brought the 
rate down to about the old figure, but 
two of the agencies went ahead and re- 
newed without waiting for the improve- 
ments. There have been several con- 
ferences of field men in the effort to 
adjust the matter. 
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FIRE PROTECTION DEPARTMENT 








WOULD IMPROVE HAZARDS 


FIRE MARSHALS AT DETROIT 





Movements for Uniformity Started— 
Lindback, Only Member from Can- 
ada, Elected President 





The seventh annual convention of the 
Fire Marshals’ Association of North 
America, held at Detroit last week, saw 
the systematic inauguration of move- 
ments for the betterment of fire hazard 
conditions in several directions. A com- 
mittee was appointed to draft a model 
fire marshal law, to report at an ad- 
journed meeting of the association to 
be held in November or December; 
another committee was instructed to 
formulate uniform methods of tabulat- 
ing fire losses according to causes, and 
report at the same session, and a com- 
mittee on constitution and by-laws was 
appointed to perfect the permanent 
organization of the association. 

New Officers Elected 

Officers were elected as follows: 

President—A. Lindback, fire commis- 
sioner of Manitoba. 

Vice-president—Charles A. Ellison, West 


Virginia. 

Secretary-treasurer—T. M. Purtell, 
Wisconsin (reelected). 

Chairman executive committee—C. A. 
Palmer, Michigan (retiring president). 

Mr. Lindback, the only Canadian 
present, was one of the founders of 
the organization at Washington, D. C., 
in 1906, when there were only five men 
present and only three states and one 
province were represented. In the con- 
vention just closed, twelve states and 
provinces were represented by eighteen 
men; the fire marshals of twenty-eight 
states and provinces, with a population 
of 60,000,000, are members of the or- 
ganization, and there are six more 
states and provinces with fire marshals 
= commissioners eligible to member- 
ship. 

Fire Marshal Parker, of Houston, 
Ly was elected to honorary member- 
ship. 

" Notable Array of Papers 

There was a notable array of papers. 
two of which, that of Colonel ? A. 
Young, insurance commissioner and 
ex-officio fire marshal of North Caro- 
lina, on prosecutions of incendiarism 
and that of John W. Zuber, fire marshal 
of Ohio, on inspections, issue of orders 
and their enforcement, excited much 
earnest discussion. It was brought out 
that differences in the fundamental 
laws of the states made it impossible to 
proceed in the same way in all the 
states, or even to grant to the fire mar- 
shals the same powers; that court pro- 
cedure had to be different in many 
states, and that in many minor re- 


i 


spects there were conditions which op- 
erated to prevent uniform operation of 
fire marshal laws. 


It was out of this debate that grew the 
demand for an early drafting of uniform 
fire marshal law, in which not much atten- 
tion should be paid to details, but embody- 
ing certain broad principles which it was 
believed could be obtained in all the states. 
Mr. Roe of Jowa, pointed out that the 
rights of life and liberty and the rights 
of property were substantially the same 
in all the states, and as the fire marshals 
operated chiefly under the police powers 
of the states it was necessary only to 
stick closely to these two facts and there 
would be substantial uniformity in the 


-laws. 
Use National Board Law 


The model law drafted by the National 
Board and approved by the National Fire 
:Protection Association at its meeting in 
Chicago in May, which had been presented 
to the association by W. E. Mallalieu, gen- 
eral agent of the National Board, was 
adopted as the basis of the new law. Mr. 
Mallalieu will cooperate with the commit- 
tee. The presence of Mr. Mallalieu was 
the cause of much gratification, as it was 
the first time a representative of the un- 
derwriters had attended one of the fire 
marshals’ sessions. 

The entire formal program of the con- 
vention, except the report of the commit- 
tee on resolutions and the election of offi- 
cers, was completed at Thursday’s ses- 
sions at the Hotel Cadillac. This left all 
ef Friday available for the trip up St. 
Clair Flats to the Rushmere Club, where 
the members were entertained by the 
Michigan State Fire Prevention Associa- 
tion and the four Michigan fire insurance 
companies, the Michigan Fire & Marine, 
the Michigan Commercial, the Detroit Fire 
& Marine and the Detroit National. It 
was a most enjoyable occasion. The day 
was perfect, the trip over and back, on 
the big steamer Tashmoo, could not have 
been better, and conditions at the beauti- 
}ful club could not have been improved on. 
The eighteen members of the convention, 
the five newspaper men attending and 
several members of the Michigan State 
Fire Prevention Association and the wives 
of a couple of those present, made a 
party of thirty-eight, to whom the entire 
clubhouse and its grounds were opened. 

Palmer Was Toastmaster 

There was an attractive dinner, with a 
few good speeches, Commissioner Pal- 
mer of Michigan presiding as toastmaster; 
supper was served in the evening, and 
between the two there was the final ses- 
sion of the assocation, at which officers 
were elected, the work of the special 
committees debated and approved and 
that of the standing committees assigned. 

The baseball game was played before 
dinner. To be perfectly frank, it isn’t 
really safe to tell the score. The specials 
accused Old Detroiter, who umpired, of 
robbing them of the game by the score of 
11 to 7, whereas they said it should have 
been 21 to 9 in their favor. The marshals 
accused the same unhappy official of rob- 
bing them of the game by the score of 
11 to 9, whereas they said it should have 
been 19 to 7 in their favor. When, with 
absolute unanimity they all jumped him 
aboard the steamer that night, he said he 
reversed all the decisions he had made 
during the day, and they could fight it out 
among themselves. 

Purtell Was Pitcher 

Tom Purtell, of Wisconsin, is some 
pitcher. He held down the slab for the 
marshals, and until the ball had been 
knocked into the lake a time or two, it 
was a lucky special who could find it. 








Crans, of South Dakota, was the bright 
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particular star at first, and Palmer, of 
Michigan, had glory thrust upon him when 
March, who was pitching for the specials, 
found Palmer with the ball in his effort 
to dodge the bat. Palmer took his base. 
— of Texas played third for the mar- 
shals. 

The old standbys of the Michigan field 
were well represented among the enter- 
tainers—Reekie, Champlin, Ball, Starr, 
Smith, Andrews, March and others, and 
above all, Benallack, of the Michigan In- 
spection Bureau, in whose aid a commit- 
tee had been appointed, but was unable to 
serve, so he served alone until these vet- 
erans heard of his plight and hurried to 
his rescue. One of the pleasant features 
of the meeting was the official welcome, 
on behalf of the city, by Auditor Heinne- 
mann, who is one of the directors of the 
Detroit Fire & Marine, as well as a pop- 
ular city official. 

There was only one exhibit at the con- 
vention—that of S. F. Bowser & Co., of 
Ft. Wayne, Ind., who displayed a com- 
plete line of their smaller equipment for 
the storage and handling of gasolene, 
which was viewed with much interest. It 
was decided to invite a more general dis- 
play, at future conventions, of devices and 
equipment whose use should or could be 
encouraged by the fire marshals. 


CAN’T FUEBNISH PRESSURE 
That the Racine Water Company of 
Racine, Wis., is no longer ‘able to fur- 
nish pressure sufficient to satisfactorily 
combat with large conflagrations anu that 
auto trucks and new steamers are abso- 
lutely necessary for Racine at this time, 





were the statements made by Fire Chief 
Cape, Mayor Goodland and other city offi- 
cials when the common council met in 
a committee of the whole recently to con- 
sider the fire protection question. Both 
Chief Cape and Mayor Goodland strongly 
recommended the purchase of new auto 
trucks and steamers and were opposed 
to the plan of some of the aldermen for 
repairing the present equipment. 


TWO WESTERN CITY REPORTS 


Committee of National Board Com- 
pletes Inspections of Chicago 
Heights, IL, and Hannibal, Mo. 











Inspections of Chicago Heights, IIL, 
and Hannibal, Mo., have been com; 
pleted by the fire prevention committee 
of the National Board. Reports have 
been made and conclusions are as fol- 
lows: 


Chicago Heights, Tl—The fire depart- 
ment is inadequate to properly protect the 
city. The predominating poor class of 
construction, from a fire prevention stand- 
point, demands a promptness of response 
and concentration of effort during the 
first few minutes of a fire, which can 
best be obtained through a paid depart- 
ment. The present method of supervision 
is unsatisfactory and the appointment of 
permanent. meh for short terms is very 
detrimental to the discipline and efficiency 
of the department. Financial support is 
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weak, Ladder protection and chemical 
service are deficient; engine capacity is 
inadequate unless the city improves the 
water supply as recommended and raises 
the pressure at times of fire. The use of 
fire department horses for other than fire 
Purposes and the dependence on horses 
from another department are both un- 
satisfactory. Minor equipment carried on 
the truck is mainly satisfactory, but that 
carried on the hose wagons lacks many 
appliances considered necessary by other 
cities of this size. The amount of hose 
is inadequate; the use of 3-inch hose 
‘would greatly decrease’ friction losses. 
Drills held are of but little value; build- 
ing inspections by the fire department are 
lacking, and no records are kept. 
7 * > 

Hannibal, Mo.—The supply works, in- 
cluding the pumping station and reser- 
voir, are of ample capacity, and the reser- 
voir is at an elevation sufficient to fur- 
nish excellent pressure for direct hydrant 
streams in the business district and in 
the residential districts at points below 
the 125-foot contour; however, much of 
this pressure is lost because of excessive 
friction, not only in the 14-inch line from 
the reservoir, but in the distribution sys- 
tem, which, owing largely to the numer- 
ous steep hills, some of which rise to 
practically the same elevation as the res- 
ervoir, is poorly gridironed, with numer- 
ous dead ends and long unsupported 
lengths of 6-inch pipe. A considerable 
amount of 4-inch pipe also contributes 
to the weakness, 

In the business and manufacturing dis- 
trict, a fire flow of 4,000 gallons a minute 
should be available in excess of maximum 
domestic consumption, and at a pressure 
of 75 pounds at the hydrant; the fire flow 
tests show that only about 800 gallons, 
three fire streams, are available at pres- 
ent in comparatively strong parts of the 
system. With the adoption of the recom- 
mendations in this report, adequate pro- 
tection will be provided for the mercantile 
district and the manufacturing plants 
along Collier street, provision will be 
made for the residential district along 
St. Marys avenue, at present without pro- 
tection, and it will be possible to maintain 
a minimum pressure of 25 pounds at the 
200-foot contour and 50 pounds at the 
150-foot contour. For protection above 
this elevation, the automobile engine, as 
recommended in the fire department re- 
port, can be utilized. If in the future the 
growth of the city in the areas above 
the 200-foot contour shall justify such a 
step, an auxiliary pumping station and 
elevated tank may be installed and the 
aor levels supplied as a separate serv- 

e. 

Gate valve spacing is very poor through- 
out. Hydrants are of a fairly satisfactory 
size, but they are too widely spaced; it is 
important, especially when direct hydrant 
streams are to be used, that hydrants be 
so located as to make it unnecessary to 
use long lines of hose. 

The fire department is fairly well or- 
ganized, but decidedly undermanned. Auto- 
mobile apparatus is especially well 
adapted to the needs of the city, on ac- 
count of the predominating poor construc- 
tion from a fire hazard standpoint, which 
calls for quick response, the many steep 
grades and the lack of protection in the 
western part of the city, which will neces- 
sitate another station unless automobile 
apparatus is provided in at least two of 
the present stations. Fire protection on 
the higher elevations, where pressures are 
low, is best provided for the present by 
an automobile pumping engine. 

The election of the chief for a short 
term is undesirable, as it is liable to result 
in the reorganization of the department 
every two years; the size of the city and 
local, conditions require a permanent chief 
who can devote his whole time to the 
prevention as well as to the extinguish- 
ment of fires. Financial support is very 
weak. Ladder protection and chemical 
service are mainly satisfactory. The 
amount of hose is decidedly inadequate. 
Drills and inspection of buildings are 
lacking. Aid could be obtained in a short 
time from Quincy, which has five engines 
and is located nineteen miles away. 

The transmitting of alarms of fire by 
telephone is unsatisfactory, as it is liable 
to cause a delay or misdirect the depart- 
ment. The prime requisites of a fire alarm 
system are accessibility, reliability and 
promptness, none of which can be ob- 
tained in their highest forms, except by 
means of a reliable, modern fire alarm 
telegraph system, properly maintained. 


Have a Care, Maybelle 

A benzine soaked rag, used to clean 
the typewriter, started a fire in the Lit- 
tle building, a fire proof office structure, 
in Lincoln, Neb. At least, such is the 
postmortem report of Fire Chief Cle- 
ment. The blaze occurred at night and 
was not discovered until it had burned 
itself out the next morning, though a 
night watchman makes hourly rounds 
of the building. A typewriter desk was 
found entirely consumed and the ma- 
chine a twisted mass of metal. No 
other furniture had burned and wired 
glass windows probably saved the re- 
maining furnishings of the room and 
prevented the fire spreading. It is 
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eously started, had used up the oxygen 
in the room it smouldered on with the 
assistance of the small amount of oxy- 
gen that came beneath the door. This 
was not sufficient to make a blaze and 
when the one desk was burned the fire 
died out. 


REPORT ON AKRON IS MADE 


Criticism of the Fire Protection Facili- 
ties—Water Supply Is Found 
to Be Inadequate 


The National Board has made a re- 
port on Akron, O., giving the follow- 
ing summary: 

Water Supply—Municipal ownership; 
management good. Records incomplete. 
Supply and pumping capacity inadequate; 
equipment in poor and unreliable condi- 
tion; station nonfireproof, with poor pro- 
tection and serious exposures and hazards. 
Reservoir in poor condition, too low and 
not altogether reliable. Consumption high. 
Pressure variable and uncertain. System 
of main feeds incomplete; gridironing gen- 
erally poor. Gate valves in fair condition; 
spacing very poor. Hydrants in poor con- 
dition, of too small dimensions and spac- 
ing extremely wide. Extensive improve- 
ments contemplated provide for good fire 
protection. 

Fire De ent—A fairly strong, full 
paid force under good supervision and civil 


service regulations. Discipline good; 
training insufficient. Companies slightly 
undermanned; well distributed. Protec- 


tion inadequate in the western portion of 


the city. Ladder and chemical service 
adequate. Engine service seriously in- 
adeqate. Hose supply slightly insufficient; 


no 3-inch hose in use. Minor equipment 
good. Response to alarms satisfactory 
and well arranged. Fire methods good; 
no salvage work done. Regular monthly 
building inspections. Records fairly satis- 
factory. 

Fire System.—Automatic system, 
well maintained, but apparatus at head- 
quarters hazardously housed. Equipment 
in good condition but of unreliable type. 
Nearly all boxes interfering, ninety-three 
per cent have brush-break contacts; boxes 
keyless; distribution fairly good, except 
in residential districts; all inconspicuous. 
Overhead circuits bare wire, but well in- 
stalled, not overloaded, and underground 
and interlaced in business district. Wir- 
ing at headquarters and fire stations poor. 
Telephone system not modern, but to be 
improved. Alarms well handled. Tests 
and box inspections good, but records poor 
and no maps kept. 

Fire ent Auxiliaries—State fire 
marshal laws good. Police department co- 
operates with fire department. Public 
service corporations render assistance 
when requested. Telephone service by two 
companies. Several plants have private 
fire appliances. Substantial outside aid 
available in one hour. 

—Available water supply in- 
adequate; pumping capacity insufficient; 
equipment and station unreliable; distri- 
bution system weak. Fire department 
fairly efficient, but slightly undermanned 
and weak in engine capacity. Fire alarm 
system inadequate and unreliable. 

t—Laws deficient in 

a few respects, but mainly excellent. En- 

forcement fair. Fire limits district ex- 

tensive. Structural conditions poor, but 
improving. 

— State 





thought that when the fire, spontan- 
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quire, the elimination of hazardous con- 
ditions by the chief of the fire depart- 


ment. Regular inspections made; local 
conditions fairly good. 
Electricity—Municipal control; inade- 


quate to properly supervise old work and 
outside wiring. National Electrical Code 
adapted by ordinance. Some underground 
construction, but overhead obstructions 
serious in many places. Trouble from 
electrolysis given some attention. 

0 tion Hazard—In the principal 
mercantile district construction is mostly 
weak, the water supply is inadequate, the 
main streets are wide but the others are 
not; high winds are rather frequent and 
the fire department, though efficient, lacks 
adequate engine capacity. Automatic 
sprinkler equipment and protection to ex- 
posures is small in amount but of great 
value. Serious fires involving more than 
one block are probable, but a general con- 
flagration is improbable. Manufacturing 
plants generally have efficient private fire 
protection. Minor mercantile districts are 
subject to group fires. The danger of 
spreading fires in the residential districts 
is moderate. 


Give $1,000 for Equipment 

Reforms move slowly but the insur- 
ance men at Des Moines believe they 
have finally made a tangible start in 
their warfare for better fire protection 
methods in Des Moines. The city 
council has passed a stringent building 
ordinance for one thing and Fleming 
Bros., owners of the Fleming building, 
an eleven story structure in Des 
Moines, have started a fund for the 
purchase of better fire fighting equip- 
ment with a donation of $1,000 in cold 
cash. With this as a nest egg, Super- 





Inflammables 
laws authorize, and city ordinances re- 


intendent Van Liew of the. department 





of public safety has started a fund 
which he declares will prove sufficient 
to be of material assistance in securing 
the equipment which the department 
needs and which it is estimated will 
cost $75,000. 

The building of the Flemings already 
has two high power pumps and the 
owners recommend similar installa- 
tions on the other high buildings of the 
city since the pressure at present is not 
sufficient to throw a stream higher than 
five or six stories. 

The building ordinance provides for 
fireproof buildings and all possible pre- 
cautions for proper construction as out- 
lined by the insurance men. An effort 
to incorporate a clause limiting the 
height of buildings in the future to 
eight stories was killed by the city 
council. 


RECOMMENDATIONS AT FRANEFORT 

A number of important recommenda- 
tions were made by the Kentucky State 
Fire Prevention Association to the city of 
Frankfort, which was inspected last week. 
One of them was for the purchase of a 
motor truck for use in the fire department. 
Frankfort has a number of steep grades, 
and horses have great difficulty in getting 
the apparatus to the points desired in a 
reasonable time. Either this or the erec- 
tion of two more engine-houses should be 
provided, it was recommended. The elimi- 
nation of a lot of dead ends in the water 
system was also suggested, while elec- 
trical defects were pointed out. Reinforc- 


ing water pipes, so as to admit of in- 
creased pressure, was suggested by W. J. 
Gilsdorf, who spoke for the fire depart- 
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ment and waterworks committee. Frank- 
fort may attempt to make such improve- 
ments as will change its classification 
from fourth to third. 


ACTIVITY OF FIRE MARSHAL 


Illinois Department Requires a Num- 
ber of Defects Removed in Buiid- 
ings Throughout the State 


Acting State Fire Marshal Frank R. 
Morgaridge of the Illinois department 
reports the following prosecutions and 
inspections made by the department 
during the week ending July 13. 


Abe Susman of DuQuoin, Ill, was in- 
dicted for arson and for burning to de- 
fraud by the grand jury, July 10. Susman 
conducted a clothing store at DuQuoin, and 
on the morning of July 5, at 6 o’clock, his 
store was discovered to be on fire in two 
different places. The fire department ex- 
tinguished the fire with a very nominal 
damage, but Susman claims a loss of 
$2,000. He had $6,500 insurance on his 
stock of goods. Susman had been in busi- 
ness at DuQuoin but about five weeks 
and on the morning of the fire left the 
hotel where he was staying very early. 
The fire occurred shortly after he 
left the hotel. Susman contends that he 
had not been at the store and is unable 
to account for the fact that his hat and 
coat were destroyed by the fire. This case 
has been set for the present term of the 
city court. 

Deputy State Fire Marshal W. S. Hoopes 
assisted by the city electrician of De- 
catur, made an inspection of the St. 
Nicholas hotel at Decatur, Ill. The man- 
ager of the hotel accepted a verbal order 
for remedying conditions and has let the 
contract for re-wiring this building. 

Deputy Hoopes issued an order upon W. 
P. Wilkins: and Sons, occupants of 152 
ast Main street, Decatur, Ill., for removal 
of paper boxes and rubbish from the base- 
ment of the building and also to cover an 
open fire place with metal covering. 

This department has been very active in 
getting conditions remedied in the Geb- 
hart block at Decatur, Ill. Deputy Hoopes 
has issued several orders upon the owner 
of this property and he is pleased to 
report that the owner is making many 
changes and remedying conditions very 
materially. 

Deputy State Fire Marshal W. S. Hoopes 
issued an order upon the owner of the 
Opera House, P. A. Gallaway, at Pleasant 
Hill, I1l., for removal of wooden partitions 
and also for providing additional exits. 
An order was alse issued against Harry 
Shelby, who runs a moving picture show 
in this opera house, to comply with the 
standard regulations relative to moving 
picture machine booths. 

Deputies Chas. J. Roberts, Ira D. Adams 
and W. S. Hoopes inspected a number of 
buildings at Bloomington, IIll., and issued 
an order for the removal of boxes and 
rubbish from the basement of the building 
leated at 405-409 North East street, occu- 
pied by Boyce & Son. 

Deputies W. S. Hoopes and Ira D. 
Adams in conjunction with the chief of 
the fire department and the city electri- 
cian of Joliet, Ill., made an inspection of 
the W. O. Cheeseman building at 321 Jef- 
ferson street and issued an order for cor- 
— of defective wiring of this build- 
ng. 

An order was issued upon the owners 
of the Joliet opera house by the deputies 
from this department for the correction 
of defective wiring. 

The Walsh Brothers building at 124 Jef- 
ferson street, Joliet, + Was also in- 
spected by the deputies assisted by the 
city authorities and an order issued for 
the repair of defective walls and flue and 
removal of rubbish about the building. 

The deputies and city authorities also 
inspected the Woods dancing academy at 
105 South Ottawa street, Joliet, Ill., and 
issued an order for the removal of paper 
shades and decorations from the electric 
fixtures, 











Report on Aurora, Neb. 


The committee of the Nebraska Fire 
Prevention Association that inspected 
Aurora, Neb., found twenty-two de- 
fects. The report says: 

The town was found in very clean order 
and, with a few exceptions, all risks were 
kept clean. The city has just lately been 
paved around the square and seems to be 
an extraordinarily good little town from 
a fire standpoint. 

The only risk that seems to be in bad 
shape is the court house. Different peo- 
Ple who occupy this building report 
lately they have been getting some pretty 
severe shocks upon opening vault doors. 
It seems the wires are old and there also 
Seems to be a short current some place. 
In the clerk’s office a number of wires 
were hanging over metal hooks and also 
We notice that same were shoved through 
the plastering without any protection. 

The committee had a meeting with the 
county commissioners and believe same 
will be fixed at once. 


HASN’T SUFFICIENT POWER 
In his report for June, Building Inspec- 
tor Ringer of Milwaukee, shows that 263 
buildings were inspected that month by 





regular inspectors and 208 by other offi- 
cers of the department. Rubbish was 
ordered removed in 144 cases. Mr. Ringer 
points out that the building ordinance does 
not give sufficient power to order the re- 
construction of theaters and halls already 
built in violation of safety measures. 


FAVORS MOTOR EQUIPMENT 


The annual report of C. W. Ringer, 
chief of the Minneapolis fire department, 
makes a strong presentation for motor 
driven equipment throughout. The chief 
recommends the substitution of automo- 
bile apparatus as soon as the city’s funds 
will permit, declaring that this will add 
to the efficiency of the department and 
will also reduce the operating expenses. 

There was a reduction in the number 
of fire alarms in 1911 to 1,482 from 2,333 
the year before. This is credited to the 
system of inspection which was insti- 
tuted by Chief Ringer in April, 1911. This 
inspection by members of the department 
carries with it reports of violations of 
the fire ordinances, and they also give 
orders to do away with hazardous condi- 
tions. The report of the fire marshal 
shows investigations of sixty-three fires 
suspected of having been incendiary, and 
two were arrested on a charge of arson 
and were convicted. The report states that 
fully 50 percent of the suspicious fires 
were started by these two men, and in- 
dications point to nearly all being started 
by them. 


SITUATION AT WINNIPEG 


The civic authorities at Winnipeg, Man- 
itoba, have done nothing to improve the 
water supply there notwithstanding the 
promises that have been made. Because 
of the long dry season, the pressure in the 
mains which supply the sprinkler systems, 
has fallen as low as twenty pounds so 
that water could not reach even the sec- 
ond story of a building. 


MADE OF BRASS AND WHITE METAL 


The Pyrene Manufacturing Company, 
which makes the Pyrene fire extinguisher, 
has gotten out a special pamphlet to show 
the mechanical construction of the ex- 
tinguisher. There are a number of ex- 
tinguishers on the market so cheaply con- 
structed that they have been compared 
to a tin can with a cork init. The Pyrene 
double acting pump is strongly con- 
structed of brass and white metal through- 
out and every extinguisher is inspected by 
an aes of the Underwriters Labora- 
tories. 


FIRE PROTECTION NOTES 
A complete electrical fire alarm system 
with seven boxes is being installed at 
Ripley, Mich., in the upper peninsula. 
A bond issue for the improvement of 
the city’s fire protection will shortly be 
submitted to the voters at Freeport, Ill. 


Fire alarms at Marquette, Mich., are 
now being soundéd according to the num- 
bers of the twenty-three alarm boxes in- 
stead of by fire districts as formerly. 


Additions are to be made to the pump- 
ing station of the waterworks plant at 
Bedford, Ind. A contract has been made 
for increased power with which to op- 
erate the plant. 

Mayor C. J. Dittmar of Freeport, wants 
the city to issue bonds of $30,000 to 
establish a fire station on the east side, 
purchase an auto truck and install a new 
system of alarms. 


At Findlay, F. E. Near and Philip Myers 
were bound over, charged with stealing 
water from the city of Fostoria. They 
worked in a flour mill and are said to 
have tampered with the meter. 


The town fathers of the village of 
Geneva, Ohio, are improving the water- 
works dam and in many ways making the 
fire protection better by securing better 
water supply during the period when the 
Grand river is low. 


City officials of Hinton, Okla., are get- 
ting preliminary estimates as to the cost 
of a waterworks system, preparatory to 
calling an election for ,the issuance of 
bonds. Bonds were recently voted for 
that purpose at Cheyenne, Okla. 


The city council of Kalamazoo, Mich., 
has awarded the contract for building two 
water towers or standpipes at cost of 
$15,000. These improvements when com- 
pleted are expected to greatly increase 
the water pressure in the mains. 

The electrical inspection bureau of the 
Union has furnished companies with re- 
ports on the properties of the Grand 
Forks Railway Company, Grand Forks, 

. D., and the Minneapolis, St. Paul, 
Rochester & Dubuque Electric Traction 
Company at Minneapolis. 

Deputy state fire marshals have been 
working in the northern part of Minnesota 
state. Several buildings at Eveleth, Minn., 
have been condemned, and the owners have 
been notified to tear them down by Sept. 
1. Merchants are criticized for their care- 
lessness in allowing the accumulation of 
inflammable rubbish. 

The Little Rock, Ark., city council has 
appropriated $60,000 for the purpose of 
erecting a central fire station on city prop- 
erty adjoining the city hall. On the first 
floor will be kept the aerial truck, the 
new tractor, a large-type pumping en- 
gine, and motor-driven combination chem- 
ical and hose wagon. Alarm system head- 


quarters will also be on the first floor. 





DISCUSSES RECIPROCALS 


(CONTINUED FROM PAGE 2) 
risks. This condition led to the banding 
. together of a few merchants to insure 
ach other. The. original association grew 
until it embraced several hundred mer- 
chants in a number of cities. The fol- 
lowing was the plan adopted: 

Each member of a group acts mutually 
as an insurer and an insured; that is, 
each member wishing to have his own risk 
insured must bind himself as an indi- 
vidual insurer up to a certain fixed limit. 
Contracts are exchanged through the in- 
tervention of an attorney-in-fact who acts 
as manager. Each subscriber is put on 
each risk after he enters the association, 
and is debited and credited with his earn- 
ings and losses on each risk. The stock 
— are charged, and the earnings, 
f any, amount to the return part of the 
premium. The early interinsurance asso- 
ciations confined themselves to high-grade 
well-equipped, sprinklered fire risks and 
maintained an inspection department of 
much the same character as the eastern 
mill mutuals. 


High Standing of Members 

Only three interinsurance associations 
were up to January 1, 1912, recognized in 
New York. The New York legislature, in 
1892, closed the doors to the organization 
of domestic associations and the admis- 
sion of foreign interinsurance associations 
by statute, limiting the writing of insur- 
ance generally to incorporated companies, 
exempting only the interinsurers which 
were actually operating in the state prior 
to October, 1892, and on conditions simi- 
lar to those governing stock companies, 
except that no capital stock or guarantee 
fund beyond the unearned premium re- 
serve was required. These first New York 
interinsurers, by writing only select risks, 
maintaining an efficient inspection serv- 
ice and cooperating closely with one an- 
other, were successful. They were for- 
tunate in escaping the conflagration haz- 
ard. The same may be said of at least 
one other exchange which was operating 
in Chicago as early as 1891. For several 
years the business was confined to or- 
ganizations limited to large mercantile 
and manufacturing concerns in a single 
line. The members were merchants of 
undoubted credit and of national reputa- 
tion, so that it was possible for each 
member to easily ascertain in a general 
way the financial standing and integrity 
of his associates. The managers or attor- 
neys-in-fact were of high character and 
operated the exchanges in the mutual in- 
terest of the subscribers. 

Adventurers Take Up Plan 

But the germ of the one-man insurance 
concern and the possibilities for graft 
and abuse by adventurers were present in 
,the scheme, and in time there sprang up 
a horde of hungry imitators and incom- 
petents who went about over the country 
promoting all sorts of wild interinsurance 
schemes. A considerable number of the 
later promoters deviated from the original 
conservative mutual plan. The attorney- 
in-fact became more dominant in the 
scheme. Through the unscrupulous at- 
torneys-in-fact the exchanges became com- 
mercialized. As the surplus preferred 
business in the better lines became ex- 
hausted by the better class mutuals and 
exchanges other exchanges were promoted 
to write the more hazardous and ques- 
tionable fire lines. Also the promoters 
of this form of insurance branched out 
into various hazardous and uncertain cas- 
ualty lines. Solicitors were employed at 
considerable expense by the managing at- 
torneys to scour the country for busi- 
ness. A considerable number of 30 per- 
cent commission attorneys-in-fact sought 
a large volume of business for quick per- 
sonal gain rather than serve the best in- 
terest of subscribers by conservatively 
maintaining a reasonable quality in risks 
either as to physical hazard or the finan- 
cial integrity and responsibility of the 
subscribers. 

Subscribers are Deceived 

The buccaneers of interinsurance preyed 
on the insuring public which is ever seek- 
ing to effect cheaper insurance. Prospec- 
tive subscribers were beguiled by dis- 
torted statements of the profits made by 
stock companies; big savings in expense 
were promised. Many subscribers were 
induced to sign vicious powers of attor- 
ney under the misapprehension that the 
power of attorney was merely an appli- 
cation for insurance carrying with it no 
financial obligation in addition to the 
stipulated premium. Under some powers 
of attorney the attorney-in-fact is bound 
to no financial obligations. He has ab- 
solute control of the funds. He may ex- 
act an extortionate proportion for ex- 
penses and his own compensation. All 
sorts of extravagant and illegitimate 
methods were practiced at the expense of 
gullible subscribers—all of which was to 
be expected in a business free from state 
control. Complaints by victims of the 
wildcat interinsurance concerns aroused 
the insurance departments in states where 
such concerns were active. It became 
plain to many insurance commissioners 
that interinsurance, which under the 
early practice was not considered a matter 
of serious public concern, was fast becom- 
ing a menace to the interest of the in- 
suring public, and a business which by 
reason of its abuse called for state regu- 
lation and supervision as a matter of 





sound public policy. On principle the 


,by the ordinary mutual. 





commissioners could not distinguish as 
between the better and worst class of 
interinsurers. 
What a Court Says 

The white light of simple, sound, direct 
reasoning was shed upon the subect by 
the Mississippi supreme court in the case 
of State of Mississippi v. Alley, 51 So. 
467: “Stripped of all its disguises the 
Manufacturing Lumbermens’ Association 
is nothing more nor less than an insur- 
ance association conducted by Harry Ran- 
kin & Co, (the attorney-in-fact) in Kan- 
sas City, Mo., having no capital stock and 
unauthorized to do business in the state 
in any way. Harry Rankin & Co. is in 
effect the association, receiving their profit 
by deducting 25 percent of all the pre- 
miums paid by the subscribers to effect 
insurance with the association. In a more 
complicated form this association is in 
effect nothing but an insurance association 
organized for the purpose of profit to its 
originators, and they do receive a hand- 
some profit and in reality constitute the 
association itself.” 

Simply a Mutual with Frills 


There is no real economic need that can 
possibly be served by this variation on 
the mutual plan that cannot be answered 
Eliminate the 
attorney-in-fact and the element of sev- 
eral liability of the subscriber and you 
have left the common unincorporated mu- 
tual association. 

The exchange of private indemnity con- 
tracts is a mere legal fiction by which the 
attorneys-in-fact seek to avoid regulation 
and supervision. The only person who is 
at all vitally concerned in the continuance 
of interinsurance is the attorney-in-fact. 
Eliminate the extravagant power of at- 
torney and interinsurance will disappear. 
Cut the compensation of the attorney-in- 
fact down to a reasonable salary for man- 
agement and most of the interinsurance 

vils will fade away. 

z No doubt had it not been for the pros- 
titution of the scheme and the disposi- 
tion on the part of the sharpers and even 
some of the more respectable attorneys- 
in-fact, to evade the laws of the states 
in which they operated, because of a mis- 
guided idea that they were above and be- 
yond state regulation, the interinsurers 
might not have attracted unfavorable no- 
tice or prejudiced so many of the state 
insurance departments against the scheme. 
Attitude of the States 

It would take too much space to relate 
in detail the various actions taken by 
the several insurance departments in ref- 
erence to interinsurance in the past two 
years, but the rulings of insurance super- 
intendents and legislation may be 
sketched briefly: 

The Tennessee insurance department in- 
sisted that the Individual Underwriters 
should come under the insurance laws, 
subject to the same supervision and taxa- 
tion as the regular companies with which 
they compete. In order to force com- 
pliance the department secured an in- 
junction against the Individual Fire Un- 
derwriters for operating without a license, 
brought suit against merchants who in- 
sured with the unlicensed concern asking 
that the contracts be declared null and 
void as contrary to law, and brought suit 
to recover taxes on insurance premiums 

d. 

Pe the Colorado, North Carolina, _North 
Dakota and Tennessee insurance depart- 
ments have issued rulings that interinsur- 
ance concerns should comply with the in- 
surance laws in the respective states. 

The insurance departments of Nebraska, 
Washington and West Virginia served 
notice that subscribers to interinsurance 
associations were violating the law and 
liable for penalties. 

The Virginia insurance department is- 
sued a ruling prohibiting interinsurance 
concerns from soliciting or in any way 
doing business in the state. 

Rulings as to Charter Rights 

Some of the above mentioned depart- 
ments and in addition the insurance de- 
partments of Texas and Utah have se- 
cured opinion from the attorney-general 
of their respective states that a corpora- 
tion becoming a subscriber to an inter- 
insurance exchange violates its charter 
rights. 

The insurance superintendent of Kan- 
sas has declared the practice of inte- 
insurance contrary to the laws of Kan- 
sas. 

The insurance superintendent of Mis- 
souri has expressed the opinion that the 
Missouri act exempting interinsurers from 
application of the general insurance laws 
is unconstitutional and against public 
policy. 

California and Illinois have passed laws 
regulating such associations and placing 
them under the supefvision of the insur- 
ance department. 

New York passed a law under which 
interinsurance is strictly regulated in the 
interest of the insured. 

The insurance departments of Iowa, 
Arkansas and perhaps others not heard 
from, have experienced considerable diffi-’ 
culty through the operation of interin- 
surers, but have, so far as has been re- 
ported, taken no definite stand in refer- 
ence to the business. It appears that the 
commissioners of the various states are 
thoroughly aroused to insist that in- 
terinsurers shall do only a legal, strictly 
above-board, on the level business, or 
none at all. 
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OHIO’S DEPARTMENT 

THERE are circumstantial reports at 
Columbus, Ohio, backed by an interview 
with the official in question, that Super- 
intendent E. H. Moorg, of the state in- 
surance department, is to. resign, and 
there are equally circumstantial reports, 
backed by a denial by the same official, 
that he intends to resign. In the quoted 
interview Superintendent Moore says: 

“I have not fixed any definite time for 
going. When I came here it was not 
with the intention of staying during the 
entire three-year term of the office. I felt 


that I could not sacrifice my law busi- 
ness to that extent.” 


In the public denial of the interview 
Superintendent Moore said he had “no 
present intention of quitting his post.” 

These conflicting statements and this 
condition of affairs are confirmatory of 
the belief of thousands of citizens of 
Ohio and thousands of insurance men 
throughout the country, that Superin- 
tendent Moore has been permitted to 
occupy this important office, at a great 
increase in cost to the taxpayers of the 
state, only through political exigency. He 
could not be expected to sacrific his 
large law practice in order that he might 
nurse Governor Harmon’s political am- 
bition, without return, so he was ap- 
pointed superintendent of insurance, with 
almgst autocratic powers for good or ill 
to millions of capital invested in legiti- 
mate business of the greatest necessity, 
and the salary of the position increased 
50 per cent in order that he might be 
compelled to make no financial sacrifice. 
Yet these things, important as they are, 
are the least important aspects of the 
situation, 

The insurance department of the great 
state of Ohio, which has ranked among 
the best in the country, has been allowed 
to run itself, while its superintendent 
chased Governor Harmon’s political rain- 
bow and the deputy superintendent 
chased, and still is chasing, a political 
rainbow of his own. The minor posi- 
tions in the department have been filed 
with men ignorant of the insurance busi- 
ness in all its phases, and veteran exami- 
ners like Crooxs, CrawFis, STEINMAN, 
Moore, STAREK, BALL and many others, 
have been thrown out to be seized upon 
by insurance companies, which know their 
worth and need men who can perform 
the service for which they are trained. 
The state, however, has no one left to do 
this work and to perform this duty. 

The situation is fraught with great 





danger to the young insurance com- 
panies of the state, which need not 
alone rigid supervision, but especially 
expert counsel and guidance, which the 
department, as at present organized, is 
unable to give. 

It is much to be hoped that Superin- 
tendent Moore, who is a lawyer of great 
ability, and apart from his attitude as 
a practical politician, a citizen of high 
character and ideals, will devote the rest 
of his term, whether he serves it out, 
to June, 1914, or whether he quits within 
a few months, to the duty which he is so 
capable of performing, and to build up 
again, around the fabric of the insur- 
ance business in Ohio, the walls of safety 
which he has allowed to disintegrate 
under the debilitating influence of practi- 
cal politics. 





BETTER SPIRIT IS SEEN 

THE meetings of fire insurance field 
men take on an entirely different aspect 
now that the two big company organ- 
izations have clasped hands. Hereto- 
fore there has been suspicion, lack of 
cooperation and a tendency to carry 
a chip on the shoulder. This year the 
men are together. There is an evi- 
dence of fraternity and good faith on 
all sides. This is as it should be. All 
are aiming at the same end, all have the 
same desires. While walking along 
the way, it is much more inspiring 
and uplifting to eat and drink to- 
gether, to hold friendly converse and 
act in harmony, rather than dare one 
another to cross the road. 

There is a better day for fire insur- 
ance in the west. 
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THE conflict in dates for the annual 
meetings of the Illinois, Wisconsin and 
Minnesota field men this year was un- 
fortunate. Many field men travel in two 
of these states and a few have all three. 
The annual meetings which bring a large 
number of field workers together are of 
direct benefit in the way of education, 
acquaintance and good fellowship. It 
should be made convenient for a field 
man traveling in more than one state to 
attend the annual meetings of the field 
men in each of his states. It would seem 
desirable for the guiding forces of the 
three states named to have their meetings 
so that they will not conflict. 





THE promotion schemes of today are 
about as full of holes as porosknit under- 
wear but hotter than red flannels. 





Now let some ambitious insurance 
commissioner arise in his might and 
urge insurance companies to reduce 
salaries of office boys. 





Personal Side of the 
Insurance Business 


Former Superintendent W. H. Hotch- 

kiss, of New York, is slated for the 
nomination for governor of New York 
as head of the state ticket of the new 
Progressive party. 

Colonel Nelson J. Edwards, general 
agent of the Preferred Accident and of 
the Connecticut General Life at Cin- 
cinnati, will be presented with a gold 
medal when he takes his regiment, the 
Second Kentucky Infantry, to Annis- 
ton, Ala., for the National Guard ma- 
neuvers the latter part of this month. 
The gold medal will mark twenty-one 
years of continuous service in the Na- 
tional Guard. Colonel Edwards has 
never been able to get into a real, sure- 
enough war, but he and his regiment 
have come close to it at times. They 
got as far as Chickamauga Park during 
the Spanish-American war, and when 
Governor Goebel of Kentucky was shot 
they were the bodyguard for Governor 
Taylor, and they have had several skir- 
mishes with the Kentucky mountain 
feudists. They hoped to go down to 
Mexico, but were disappointed. Most 
people still call him “Major,” but he 
was made lieutenant colonel several 
years ago. 





Harry G. Casper, Illinois special 
agent for the German American, is the 
premier golfer of his home town, Mat- 
toon. He is both the veteran and the 
expert of the Coles Country Club. Just 
now he isn’t the champion, as G. M. 
French recently wrested the title from 
him in a handicap match. The two men 
played a thirty-six hole game with Mr. 
Casper being handicapped a stroke on 
each of the four long holes of the nine 
hole course. Mr. Casper made up the 
handicap by brilliant work on the short 
holes and finished the thirty-six even. 
Under the rules this had to be played 
off, and on the thirty-seventh he lost 
out. 


Charles Agamemnon Hewitt, well 
known as a former insurance journalist 
in Chicago and New York, has become 
one of the editors of the Expositor, an 
ners and financial journal of New- 
ark, 


One of the best edited and printed of 
the company papers is the Meridian 
Life Line of the Meridian Life of In- 
dianapolis. Besides the general articles 
there are special medical and agency 
departments. As the paper goes to 
policyholders as well as agents, the 
medical department is particularly ap- 
propriate for a company department. 
There is a tendency among the older 
and larger companies to pay more at- 
tention to medical and health matters 
and this undoubtedly helps to make 
company papers more readable to pol- 
icyholders. There is perhaps no field 
of printing in which there is more need- 
less waste than in the publication of 
company papers, and this is especially 
to be regretted because of the oppor- 
tunity for presenting matter of real in- 
terest on the subject which the policy- 
holder naturally has called to his atten- 
tion when he receives a bulletin from 
the life company in which he has his 
insurance. 

Policyholders are bound to take more 
and more interest in the companies of 
which they are members and it matters 
little whether a company is on the mu- 
tual or stock plan, a company will un- 
doubtedly be strengthened by treating 
the policyholders as an integral part of 
the company and keeping them advised 
as to its affairs. This would be amply 
justified in the matter of securing new 
business through old policyholders 
alone. It is obvious that the medical 
department can better furnish interest- 
ing matter to take the place of the 
miscellaneous clipped from other publi- 
cations which now takes up so much 
of the space used. The Meridian Life 





Line, in its current issue, in the medical 
section has articles on typhoid fever, on 
the Owen bill, establishing a national 
health bureau and a questions and an- 
swers column. 


The Lansing, Mich., Journal says as 
to Insurance Commissioner C. A. Pal- 
mer: 


Important if true. Insurance Commis- 
sioner C. A. Palmer is out of politics. No 
longer will the annual gathering of the 
clan be brightened by the fiery eloquence 
of the versatile “Puss,” After years of 
strenuous endeavor in the gay political life 
of the state “Puss” says he is about to 
steer his ship in another direction and that 
politics will see him no more. 

When he says this, however, he puts on 
the soft pedal, and when a conference is 
called Commissioner Palmer is among the 
first to respond to the roll call. After the 
meeting is adjourned he retires from poli- 
tics and quits the A oy until the party 
leaders convene again. Just the day be- 
fore he announced his candidacy for the 
United States senate on the progressive 
ticket he solemnly declared that he had 
retired. Without Palmer on the job a 
political convention or a banquet would 
be about as lively as a deaf and dumb 
convention, and at the present time the 
betting is even that “Puss” will not “re- 
tire” until the G. O. P. is properly licked 
in this state and all republicans are forced 
to walk the plank. 





How It Happened 


Manner in Which Leading 
Men Entered Fire Insurance 








W. L. Steele, western manager Niagara 
—In the beginning of the year 1887, the 
Hekla Insurance Company of Madison, 
Wis., elected as secretary William R. 
Freeman, a man of long and varied ex- 
perience in underwriting. Not finding 
the system of accounting to his liking 
he introduced a new system. The old 
chief accountant, who had had charge of 
the books for some fifteen years, could 
not comprehend the new system and got 
the books all tangled up, worried himself 
sick and resigned. 

At that time I was assistant steward 
at the Hospital for the Insane at Mendota 
and in charge of its accounting. I was 
offered and accepted the vacant position 
in the Hekla and my insurance experience 
dates from that time. Mr. Freeman was 
a generous and able teacher and I rapidly 
acquired a knowledge of the fundamentals 
of the business. Three years later when 
the Hekla ceased business I was appoint- 
ed —— agent for the Niagara in Wis- 
consin. 


a 7 * 
J. H. Moo Moore, Case, Lyman & 
Hub’ o: From 1861 to 1863 I 


Chicag: 

was in the army, and during the winter 
of ’62 and spring of ’63 on detached serv- 
ice in a brigade commissary department 
of the Second Corps of the Potomac army. 
During July of '63, after the Battle of 
Gettysburg, I came home to Chicago, down 
with malarial fever, and while recovering 
from it made application to the govern- 
ment for an appointment as commissary 
subsistence with the rank of captain. The 
application was approved by the corps, 
division and brigade commanders of the 
Second Corps, and was approved by the 
Hon. Owen Lovejoy, United States sena- 
tor from Illinois, who was in Chicago at 
that time and took the application with 
him to Washington and told me he would 
secure the appointment for me imme- 
diately upon his return to Washington. 
On his way there he was taken sick and 
died in a few days. My application could 
not be found by any of his representatives 
after his death. 

In the meantime I had found temporary 
employment in the insurance agency of 
L. D. Olmsted & Co., at that time a con- 
spicuous local agency in Chicago. I had 
learned to like the insurance business, and 
rather than take the trouble to secure 
another application and endorsements for 
the appointment, I decided to continue in 
the insurance business, and have remained 
with that agency and its successors, until 
the present time, ‘now more than forty- 
eight years. Perhaps what was a disap- 
pointment to me at that time, was 4 
blessing in disguise. .I have not regretted 
the change from military to civil life. 

” s * 

W. A. Blodgett, Vice-President Ameri- 
can Central—My entrance into the insur- 
ance business was directly from school. 
The eldest son of Major A. J. Harding, 
manager of the western department of 
the Springfield Fire & Marine, was one of 
my classmates and I was lucky enough 
to make a good record and stand high in 
the final examinations. This attracted 
the attention of Major Harding and he 
offered to give me an opportunity to learn 
the insurance business with the Spring- 
field Fire & Marine. It would have been 
hard to find a better school of insurance. 
I spent thirty years there, learning some- 
thing new about the business each year, 
and am frank to confess that the educa- 
tion is not yet complete. 
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BREAKS WORLD'S RECORD 
DR. ALBRIGHT AGAIN LEADS 





Nearly 500 Agents of Northwestern 
Mutual Gather at Milwaukee for 
Thirty-Sixth Convention 


Dr. C. E. Albright, of Milwaukee, 
star agent of the Northwestern Mutual 
Life, broke the world’s record for the 
amount of insurance written in one 
year by any single person, according to 
announcement made at the thirty-sixth 
annual meeting of the Association of 
Agents of the Northwestern Mutual 
Life, which opened at the home office 
building in Milwaukee Tuesday. 

Dr. Albright wrote $1,817,000 of in- 
surance during the past year, exceed- 
ing his own former high record by 
$101,000, This does not include the 
large surplus lines written by Dr. Al- 
bright, and it is said that he placed 
$600,000 of insurance on one life alone. 
This is the sixth consecutive year that 
Dr. Albright has carried off the highest 
honors at the Northwestern gatherings. 

Associations Elect Officers 


With nearly 500 agents from all parts 
of the country in attendance, the gath- 
ering proved to be one of the most suc- 
cessful ever held under the auspices of 
the Northwestern Mutual. All the 
business sessions were held on a spe- 
cially arranged roof garden on the roof 
of the home office building. 

Officers of the Association of Agents 
of the Northwestern Mutual were elect- 
ed as follows at the business meeting, 
held Tuesday morning: 

President—Lawrence W. Mack, New 
York City, former vice-president. 

Vice-president—Royal 8S. Goldsbury, 
Pittsburgh. 

Secretary-treasurer—Russell W. Fish, 
Milwaukee, reelected. 

The Special and District Agents As- 
sociation, at a meeting held on Mon- 
day evening, elected the following of- 

cers: 


gah remitont—Rateign Recht, New York 





y. 
Vice-presidents—L. J. Lowenthal, Nash- 


‘ville, Tenn., and Henry Phillips, Syracuse, 


are not adapted and are obliged to change, 
but changes should not be hastily made. 
Change of business or profession does not 
in the majority of cases increase the 
chances of success.” 

President Markham referred to the pos- 
sibility of meeting in the new building 
next year and closed his remarks with 
the hope that the stay of the agents would 
be pleasant and profitable and that they 
would return to their several fields with 
renewed hope and pleasant recollections. 

The response was given by L. M. Keiter, 
St. Paul, Minn.,-president of the associa- 
tion, who dwelt upon the value of these 
annual gatherings to the agent, 

Winners of Prizes 

The agent ranking next to Dr. Albright 
was Charles Winfield, of Wausau, Wis., 
who wrote 239 lives, representing a total 
of $1,050,000. Other large writers in- 
cluded: I. Kaufmann, Minneapolis, sixty- 
five lives, with a total of $852,931; Ru- 
dolph Recht, New York, 105 lives, $776,- 
333; W. F. McCaughey, Racine, Wis., 
twenty-five lives, $67,000; W. H. Gage, 
Detroit, fifty-nine lives, $534,000; Charles 
Sachs, Kansas City, eighty lives, $507,500; 
A. Rosenberg, New York, forty-eight lives, 
$505,900; Herman Duval, New York, sev- 
enty-eight lives, $433,000. 

In prefacing his remarks to the agents 
in awarding the prizes, Superintendent of 
Agencies, H. F. Norris, said that during 
the twelve months ending with May 31, 
when the count is always taken, new in- 
surance was written and paid for to the 
amount of $128,999,071, an increase over 
the preceding and largest previous year in 
the company’s history, of $8,368,826. Dur- 
ing the year, 400 agents of the company 
,have reported business in excess of $100,- 
000 and 227 of that 400 have exceeded 
$150,000 of reported work. This is the 
largest year’s work in the history of the 
company. Mr. Norris declared that there 
had been during the year, the largest av- 
erage production per agent, and the poli- 
cies averaged greater in amount than dur- 
ing any similar previous period. 

* Same Men Get Both 

In awarding the prizes to the winners 
Mr. Norris called attention to the fact that 
in most cases the prize offered by the 
Agents association and the testimonial 
,of the company were won by the same 
person. Thus, the fifth association prize 
of the $300,000 class and the class “D” 
prize of the company were won by H. 
Schuyler Horn of New York City, a man 
comparatively new in the work. The 
$400,000 association prize as well as the 
prize in class “C” by the company was 
won by W. H. D. Barr of Buffalo. 

The $500,000 prize of the association and 
the class “B” prize of the company was 
won by W. H. Gage of Detroit, a son of 
the general agent at Detroit. 

The second prize of the association on 
number of lives as well as the same testi- 
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The executive committee will be ap- 
pointed at a later date by the presi- 
dent. 

President Markham Addresses Agents 

J. T. Throop of Nashville, Tenn., 
was elected president of the General 
Agents Association, at a meeting held 
at the Hotel Pfister on Monday after- 
noon. Dr. C. D. Rodman, Louisville, 
Ky., was elected vice-president, and 
M. W. Mack, Cincinnati, Ohio, was 
chosen secretary. 

In his address of welcome to the 
agents on Tuesday morning, George C. 
Markham, president of the Northwest- 
ern Mutual, advised the agents to keep 
out of politics. 

President Markham’s address was a 
departure from the customary speech 
of welcome and his words of confidence 
in, and advice to, the younger agents 
were particularly impressive. 

Greatest Year of Progress 

President Markham said that the 
company had made greater progress, so 
far as its general business advancement 
is concerned, than it had made in any 
previous year. He announced that the 
work accomplished had more than met 
the expectation of the management and 
that there had been a very large gain in 
written and paid for business. 


“Success in any business is not attained 
by any other means than hard work, econ- 
omy and close attention to business,” said 
Mr. Markham. “It sometimes happens 
that men choose a business for which they 


amount of $1,050,000. Class “A” goes to 
Rudolph Recht of New York City, who re- 
ported more than $776,000 of company 


business. 
Topics at Luncheons 


Tuesday afternoon was given up to pro- 
gressive luncheon conferences at the Hotel 
Pfister. “Business Insurance” was dis- 
cussed with Lawrence W. Mack as chair- 
man and E. B. Stinde and Richard H. Cal- 
kitis as leaders. “Creative Soliciting” was 
the topic of another group with I. Kauf- 
mann as chairman and Franklin Mann as 
leader. “Options ‘A,’ ‘B’ and ‘C’” were dis- 
cussed with R. H. Hobart as chairman and 
James F. Oates as leader. 

The ladies of the agency force were 
entertained Tuesday afternoon from 4 to 
6 o’clock at an informal reception by Mrs. 
H. F. Norris, wife of the superintendent 
of agencies, at her home, 953 Cambridge 
avenue, 

Annual Gridiron Dinner 


Impersonations of President Taft, Theo- 
dore Roosevelt, Woodrow Wilson and 
Champ Clark were the leading features 
of the annual gridiron dinner Tuesday 
evening. 

The fun started when Charles W. 
Fielder, Buffalo, representing President 
Taft, amid a mighty rumbling glided into 
the hall seated on a real steam roller, 
demonstrating “how he did it” in Chi- 
cago. With a rattle and a bang, the steam 
roller was stopped and “Mr. Taft” 
ascended the platform, accompanied by 
his caddy. A tee was made and the pon- 
derous gentleman, after a few healthy 
swats, sent the ball-into the crowd. His 
best song was entitled: “The Steam 
Roller, or How We Managed to Put the 
Pickle in Teddy’s Ear.” 

Impersonated Woodrow Wilson 

Royal S. Goldsbury, Pittsburg, attired 
in cap and gown of a college professor, 


(CONTINUED ON PAGE 29) 





Chicago’s Oldest and Strongest Company 
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WHERE INSURANCE MEN MEET 
@Hotel La Salle ranks first 
hotels for its i 


cated at the 
district it is the most 
ing place for the busy 


Room with private bath 
Connecting 


All rooms at $5 or more are the same price 


among 
service, elegant 
accommoda 
center of 


RATES: 


rooms and suites as desired 


for one or two persons. 




















CENTRAL LIFE INSURANCE CO. OF ILLINOIS 


THERE MAY BE WORK WITHOUT SUCCESS; BUT THERE IS NO 
OTTAWA, ILLINOIS ‘Real SUCCESS WITHOUT WORK. Our Men are successful. Are You? 
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ATTRACTIVE TERRITORY 


MEN OF CHARACTER AND. ABILITY CAN GET DIRECT CONTRACTS AND LIFE RENEWALS 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


W. O. JOHNSON, President 
HIGH GUARANTEES 

Company Has Over $1,000,000 of Surplus 

LIBERAL CONTRACTS 


LOW RATES 


DISABILITY PENSION PROVISIONS 


WRITE TODAY FOR TERMS 
S. W. GOSS, Vice-President, The “Rookery, Chicago 











BANK COLLATERAL FORM 
IS ISSUED BY HARTFORD LIFE 





Lockyer & Rhawn, the Big Life Insur- 
ance Firm of Philadelphia, Oper- 
ating This Department 





The Hartford Life is issuing a bank 
collateral policy with the bank as the 
“assured” or creditor and the debtor 
as the “insured.” The policy is issued 
for the big life insurance firm of Lock- 
yer & Rhawn of Philadelphia. The idea 
is to protect banks against loss from a 
debtor dying. 

The rates per $100 per month are: 

Ages 20 to 35—14 cents. 

Ages 36 to 40—15 cents. 

Ages 41 to 45—17 cents. 

Ages 46 to 50—21 cents. 

Ages 51 to 55—26 cents. 

Ages 56 to 60—39 cents. 


Ages over 60 are not insurable. A 
policy fee of fifty cents is charged. To 
find the premium to charge, multiply 
the monthly rate per $100, for the prop- 
er age next birthday, by the number 
of monihs the policy has to run, and 
this result by the amount of insurance 
in hundreds. Example: $500 insur- 
ance, four months, insured’s age 40, 
rate at age 40 per $100, 15 cents a 
month, and for four months 60 cents, 
and for $500, $3. Any fraction of a 
month over the full number of months 
is to be counted another month. 

Will Cover a Wide Territory 

Lockyer & Rhawn are managers of 
the Illinois Life but are working the 
bank collateral contract on the side for 
the Hartford Life. The agency expects 
to have the service installed in 750 
banks within the next 60 days. Two- 
thirds of this number are now equipped. 

Lockyer & Rhawn at present are only 
opening ten states for this contract but 
it is their intention to operate in all 
the states where the Hartford Life is 
licensed, if there is a demand for this 
indemnity. 

Chief Features are Given 


In brief the features are: 

Policies are issued in blank to the bank. 
The bank fills in the amount and the 
borrower’s name. To put the policy in 
force, the banker countersigns the policy. 
The original policy is kept by the bank 
and the ‘duplicate copy is sent to the 
insurance company. 

Most borrowers carry life insurance. 
Not all borrowers protect the bank with 
insurance in event of their death, but they 
should. The bank should have life insur- 
ance on the same ground that they de- 
mand fire insurance on the borrower's 
merchandise. 

If the borrower dies before the loan 
is paid, the company pays to the bank 





TO LIFE INSURANCE MEN—Leading Canadian 
Life Ccimpany requires a Manager for Manitoba, 
Can., with headquarters in Winnipeg; also Manager 
for Toronto, Can., with ulation rapidly ap- 
proaching half million. Either position affords ex- 
cellent ggg 2 for money-making in life insur- 
ance work in Canada, where prosperity abounds. 
Applications, which will be treated confidentially, 
should state experience, qualifications, salary ex- 

ted, etc. Address, 75-A, care The Western 


nderweiter. 
MAKE LARGE 


A G E, N t COMMISSIONS 


selling Computing Scales. Men who 
can give bond write 


Strubler Computing Scale Company 


ELKHART, IND. 








the face of the policy, and the bank re- 
turns the note to the borrower's estate. 

If the borrower only pays off part of 
his note when it falls due, a new policy 
for the reduced amount is issued by the 
bank for the amount of the renewal. 

No complicated forms. No red tape. No 
examination required. Takes about as 
much time to put the policy in force as it 
does to make out a note. 

Experience shows that the average 
bank can use the service on at least 10 
percent to 15 percent of its loans. 

The service makes the bank and the 
borrower feel absolutely secure. 


Contract Given in Full 
The contract is copyrighted by Lock- 
yer & Rhawn but is produced with 
their permission, it being: 
Age Amount Bank Number 
40 $500.00 99999 
Company No. 
00000 
BANK COLLATERAL POLICY 
Immediate Protection 


pany 
of Hartford, Conn. 
Agrees to Pay 

Five Hundred Dollars to The First Na- 
tional Bank of Oak Lane, Pa. (The As- 
sured) as creditor, immediately upon re- 
ceipt at the Home Office of the Com- 
pany of due proofs of the death of 
Henry W. Johnson (The Insured) before 
twelve o’clock noon, October 20th, 1912, at 
which time this policy expires. This 
policy is issued in consideration of the 
written and printed applications of the 
Assured and Insured herein, which are 
hereby made a part of the contract, and 
of the payment in advance of the proper 
premium as shown by the schedule of 
premiums printed on the back hereof, and 
is subject to all the terms and conditions 
recited upon the back of this policy. 

In Witness Whereof, the Hartford Life 
Insurance Company has caused this con- 
tract to be signed by its President and 
Secretary. 

John G. Hoyt, J. F. Lawrence, 
President. Secretary. 
Paar: this 20th day of June, 
12. 


By John H. Phelps, 


Cashier. 
Application by Bank 

The First National Bank of Oak Lane, 
Pa., hereby certifies that the Insured 
named in the above policy is a deb- 
tor to said Bank for an amount equal 
to or in excess of the insurance hereby 
applied for. Said Bank hereby applies to 
the above Company for insurance on the 
life of said debtor for the sum of Five 
Hundred Dollars, the policy beginning to- 
day and expiring October 20th, 1912. The 
undersigned officer of the Bank hereby 
certifies that lfe has this day seen the 
Insured and, to the best of his knowledge 
and belief, said Insured is in good health. 

The First National Bank of Oak Lane. 

By John H. Phelps, 
(Title) Cashier. 
Dated Oak Lane, June 20th, 1912. 
Application by Insured 

I hereby apply to the Hartford Life In- 
surance Company of Hartford, Conn., for 
$500.00 insurance on my life, subject to 
all the terms and conditions printed on 
the back hereof for a period beginning 
with the date of this application and ex- 
piring October 20th, 1912. I hereby cer- 
tify that the insurance hereby applied for, 
together with all other insurance carried 
by the Hartford Life Insurance Company 








YOU ARE WANTED 


in Michigan, where we have over one hundred active, pushing 
stockholders scattered over the state to help you get the business. 


Liberal Policy Contracts Good Commissions 


WRITE TODAY 


THE PREFERRED LIFE INSURANCE COMPANY 
OF AMERICA 

Grand Rapids, Michigan 

W. A. WATTS - - ° : - Secretary and General Manager 


Reliable Life Assurance Company 


We want State Managers, Field Superintendents, District 
Managers and General Agents. We have fine contracts 
to offer men of character and ability. : : Address 




















401 to 417 PENNWAY BUILDING INDIANAPOLIS, INDIANA 














1906-1912 


Six Years of Uninterrupted Success 


TOTAL ASSETS OVER $650,000 
INSURANCE IN FORCE MORE THAN $8,000,000 


Most attractive contracts for Life Insurance repre- 
sentatives either as General, District or Local agents. 


OPERATING IN OHIO ONLY 


If you desire alliance with a wide-awake, up-to-date 
life institution, write us. 


Dr. W. O. THOMPSON, President. | B, F. REINMUND, Secretary. 
COLUMBUS, OHIO 


A COMBINATIO 


Ordinary Life Commercial Casualty 
Industrial Life Industrial Casualty 


THE NEWEST IDEAS IN UP-TO-DATE PROTECTION 








HARD TO 
BEAT 


An old line stock company desires the services of THREE SPECIAL TRAVELING 
AGENTS on salary and commission to appoint agents on all lines. 


A home for life to the man who loves success and prosperity. Give references, which 
will be held strictly confidential. Territory:—Ohio, Michigan, Wisconsin, Indiana 





Pennsylvania. Address 52-D, care The Western Underwriter. 





Liberal Life Assurance Company 


JAMES J. DAVIS, President 


HIS Company is managed by men who have demonstrated their ability as organizers. 


ANDERSON, INDIANA 
W. H. HINTON, Secretary and Actuary 





President Davis 


is Supreme Organizer of The Loyal Order of Moose, an organization that has had a phenomenal growth 

under his leadership, an enthusiastic membership of nearly half million, composed of the best citizens 
of their communities, who want to see this company succeed. If you can appreciate what kind of backing 
this is, and want to sell life insurance in a state where less than 12% of the insurable population are insured 
in a legal reserve company, address home office. 
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INDIANA 








D. W. PLACE, President. 


DISTRICT MANAGERS 
Experienced life insurance men who are Personal Producers and Geod Organisers can secure 
contracts that mean something for the future as well as for the present. 

LOCAL AGENTS 


Young men with energy, who desire to engage 
ing contracts while learning the business, wit 
measure up to the requirements. 


CONSERVATIVE LIFE INSURANCE CO. OF INDIANA 


SOUTH BEND, INDIANA 
J. W. FITZ GIBBON, Vice-Pres. and Gen’l Manager. 


in the life insurance business, can secure pay- 
assurance of advancement as fast as they can 

















on my life does not exceed $15,000, and 
that the insurance hereby applied for, 
— with all other bank collateral 
policies on my life in the said Company, 
does not exceed $5,000. I was born Ply- 
mouth, Luzerne Co., Pa. October 4th, 
1872, and my age next birthday will be 
40 years. I hereby certify that to the 
best of my knowledge and belief I am in 
good health. 
Signed Henry W. Johnson. 
Dated June 20th, 1912. 
Terms and Conditions 


(Referred to on Face of Policy) 

This policy and the application there- 
for, a copy of which is attached hereto, 
taken together constitute the entire con- 
tract, which cannot be varied except by 
an executive officer of the company in 
writing, and no other condition, privilege, 
provision or modification of this contract 
endorsed hereon or attached hereto shall 
control or be binding upon the company, 
or in. any manner be regarded as a part 
of this contract, unless such condition, 
privilege, provision, or modification so 
endorsed or attached, be duly signed by 
an exectuive officer of the company. 

If the statement in the insured’s ap- 
plication as to the amount of insurance 
carried by the insured in this company 
be incorrect, the insurance provided 
herein shall automatically be reduced to 
conform to said statement, and the in- 
sured shall be entitled to a refund of 
premium, corresponding to said reduc- 
tion in insurance. 


Reduction of the Debt 


If the insured’s indebtedness to the 
assured shall be reduced prior to the 
expiration of this contract to an amount 
less than the insurance provided herein, 
said insurance shall be automatically 
reduced to the reduced amount of said 
indebtedness, and the insured shall be 
entitled to a refund of premium corre- 
sponding to the number of full months 
between the date of said reduction and 
the expiration of this contract. 

No suit shall be brought against the 
company under this contract by reason 
of the death of the insured after six 
years from the actual date of said death. 

All statements made by the insured 
shall, in the absence of fraud, be deemed 
representations and not warranties and 
no such statement shall avoid this policy 
unless contained in the insured’s appli- 
cation herein. 

This policy is not entitled to partici- 
pate in the profits or surplus of the 
company. 

Contract May Be Renewed 

This contract may be renewed from 
time to time for additional periods of time 
by payment of the proper renewal pre- 
mium, contingent upon approval by the 
company at its home office of renewal ap- 
plications by the insured and assured. 

The company reserves the right to re- 
quire medical examination before approv- 
ing any application for renewal, said ex- 
amination to be at the insured’s expense. 
Any renewal will be evidenced by the is- 
suance of a new policy by the bank, and 
authorized by the company. 

The bank hereby certifies that it has 
not issued a bank collateral policy to the 
insured within the last six months. 

In making payment upon this policy 
the company may accept as true and act 
upon the statement made by any person 
executing proofs on behalf of the bank 
as to the amount of the indebtedness due 
to it from the insured at the date of the 
insured’s death. 

Suicide Clause 

Suicide, sane or insane, or death result- 
ing from attempted suicide, is a risk not 
covered by this policy. The limit of recov- 
ery under this policy in such an event 
shall be the amount of premiums paid 
hereon. 

If the age of the insured is understated 
herein, the insurance under this policy 
shall be for such amount as is purchased 
by the premium paid according to the rate 
= the true age of the insured next birth- 

ay. 

This contract shall go into immediate 
effect upon being countersigned by the 
president, a vice-president, or the cashier 
or other proper officer appointed by the 
bank named as assured, but it is under- 
stood and agreed that this contract shall 
not be binding on the company unless: a 
copy thereof, duly countersigned by one 
of the above described officers of the 
said bank, on the day of the execution of 
this contract shall be forwarded by mail, 
together with the proper premium herefor, 





to the said company at its home office, 
and received by the said company in the 
regular course of the mails. 

This policy is null and void if issued on 
any of the following 


Prohibited Risks 


Persons engaged in the following acts, 
employments or occupations; blasting, 
mining, submarine labor, aeronautic as- 
censions, the manufacture, handling, 
transportation or sale of inflammable or 
explosive substances; handling electric 
wires or dynamos, service on railroad 
trains or tracks (excepting as passenger 
or sleeping car or parlor car conductor, 
or on dining car, or as express agent or 
railway postal clerk), service on any 
steamboat or other vessel or boat, except- 
ing as an officer on river steamboat, serv- 
ing as bartender. 


Simons Wins Prsidency 

L. A. Simons, general agent of the 
American Central Life at Lawrence, 
Kan., has won the pesidency of the 
company’s $100,600 club for this year. 
His personal business amounted to over 
$600,000. 

The members of the club will get a 
ten-day. vacation, with all expenses paid. 
The company has chartered a lake 
steamer and the club will leave Chicago 
Aug. 3 for a cruise on Lake Michigan, 
touching at all the summer resorts ang 
completely encircling the lake. 


Illinois Life Convention 

The Illinois Life announces that the 
ninth annual convention of its Hundred 
Thousand Dollar Club will be held in 
Chicago, August 15-17. The first day 
will be devoted to business meeting, 
followed by a banquet in the evening 
and the last two days will be given to 
side trips and entertainments. 


Preferred Life’s Agents’ Outing 

The annual outing of the agents of 
the Preferred Life of Grand Rapids, 
Mich., was held last week at Macatawa 
park, on Lake Michigan. The first day 
was devoted to business sessions and 
the second to sports and games, with a 
banquet in the evening. Charles B. 
Morrell, formerly with the Sheldon 
School of Salesmanship but now with 
the Preferred Life, delivered an address 
at the business session, with “Sales- 
manship” as his topic. The agents 
gathered at the home office and made 
the trip to the park in a special car. 





The Oklahoma department has licensed 
the North American Life of Chicago. 





CORPORATION INSURANCE 


—_ 


COMMENT MADE ON SUBJECT 


Plans Suggested Whereby the Benefi- 
ciary Can Be Absolutely Protected 
From All Contingent Claims 


The questions involved in corpora- 
tion or business insurance are interest- 
ing life insurance agents all over the 
country. Those connected with insur- 
able interest, change of beneficiary, etc., 
are receiving the most attention. The 
decision of the Ohio Supreme Court 
declaring not only that a corporation has 
an insurable interest in the life of one 
of its officers while he retains his con- 
nection with the company, but also 
after he leaves, is the most important 
yet rendered. Agents and insurance 
lawyers. have always assumed that a 
court would so construe the matter, but 
this decision by a court of last resort 
in an important state should effectually 
put a quietus upon the doubts as to 
the insurable interest of a corporation 
in the life of its officials. 

Objects to Staemmler’s Plan 

One reader of THe Western UNDER- 
WRITER questions the wisdom of the 
plan of Bernard Steammler of the 
Travelers at Chicago, as outlined in the 
July 4 issue. Mr. Staemmler’s plan is 
to have the policy made payable to his 
estate and then to have an “absolute 
assignment” to the corporation which 
is paying the premiums. The reader 
referred to is in favor of having the 
policy made payable directly to the 
corporation and have the applicant reply 
to the question in the application as to 
whether the assured desires the right to 
change the beneficiary. “No.” This 
puts the matter beyond peradventure. 
A company is less likely to bring up 
the question of insurable interest on a 
policy which is made payable directly to 
the beneficiary than after it has been as- 
signed. Having accepted the applica- 
tion with the beneficiary absolutely de- 
cided upon, it is fair to assume that the 
policy will be paid without question, 
and it is much better to have the ques- 
tion of insurable interest fully deter- 
mined at the time the policy is issued, 
and to have it recognized by all parties 





If 80% graded first year with continu- 
ous renewal commission and a full line 


of neat, simple but 


special policy con- 


tracts to sell in Chicago will secure one 
responsible life insurance agent who is 
capable of producing One Hundred 
Thousand paid for business annually— 


then answer this ad. 
Address 73-Y, care The Western Underwriter. 


to the transaction, than to have the 

question come up, as it might possibly 

do, after the death of the assured. 
Comment on Ohio Case 


In the Ohio case, the assured fieglect- 
ed to make the formal assignment to 
the corporation, although it was well 
understood that the insurance was for 
the corporation’s benefit and it was 
paying the premiums, but the widow 
sued to recover. It is believed that 
there is less danger of the intent of the 
contract being misunderstood if the 
corporation is named directly as the 
beneficiary. It is felt that the courts of 
most states would take the stand of the 
Ohio court without question. In the 
case of a policy made payable to the 
wife and where a divorce is secured, the 
policy must still be paid to the divorced 
wife unless the beneficiary is changed. 
This would seem to be a somewhat 
parallel case to that of the official who 
retires from the service of the corpora- 
tion. 

George Pick’s Plan 

George Pick, the well known general 
agent of the Mutual Benefit Life at Chi- 
cago, states that his plan in writing busi- 
ness insurance is to make the corporation 
or firm the beneficiary and in addition have 
an assignment made to the beneficiary. 
This will effectually dispose of all con- 
tingent interest that the assured or his 
heirs may have. It is a quit claim deed, 
so to speak, on the policy. 

Others, however, in writing business in- 
surance prefer having the policy made 
payable to the estate and then have the 
contract assigned to the corporation or 
firm. They claim that this disposes of all 
doubt. By simply having the corpora- 
tion or firm made the beneficiary, it is said 
there may be some question raised as to 
the policyholder’s or his family’s con- 
tingent interest in some of the policy pro- 


visions. 
Situation in Indiana 


The other day a Chicago manager wrote 
some business insurance for a corporation 
on the life of one of its officers who re- 
sided in Indiana. The policy came back 
with a rider attached to the effect that in 
view of the ruling of the Indiana state 
auditor, nothwithstanding any provision in 
the policy to the contrary the assured had 
the right to change his beneficiary. The 
corporation refused to accept the policy 
in that form holding that it made the 
policy subject to control of the assured 
and he could change his beneficiary at will. 
It was therefore subject to the claims of 
creditors. 

Law of Indiana Quoted 

The Western Underwriter interrogated 
the Indiana department on its ruling and 
received the following letter: 

“In reply to your favor relative to the 
right of the insured to change the bene- 
ficiary without the consent of the bene- 
ficiary will say the law on this point is 
so explicit there seems no room for a 
ruling by this department. I cite you to 
the acts of 1899, page 40, Burns R. 8, 1908, 
Article 4703: 

“The insured in any such corporation 
shall have the right at any time, with the 
consent of such corporation, to make a 
change in his payee or payees, or bene- 
ficiary or beneficiaries, without requiring 
the consent of such payee or beneficiaries, 
provided such policy has not been assigned 
as security for a debt, or other legal con- 
sideration.” 

The term “corporation” in the Indiana 
law means the life company. It would 
seem that under the law of that state a 
policy can not be written that will hold 
water prohibiting the assured from chang- 
ing his beneficiary without the consent of 
the beneficiary. In other words the only 
way in Indiana an assured can properly 
protect his beneficiary is having the policy 
assigned. 


Change Dividend Practice 
The National Life of Vermont has 
changed its method of paying divi- 
dends. Hitherto all forms of deferred 
dividends were paid by vouchers. Now 
ifor the payment of deferred dividends 
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and dividends on paid up policies drafts 
are igsued and for the payment of an- 
nual premium dividends deductions are 
made on the face of receipts. 


AFFIDAVITS ON MANY CASES 


A. C. Wegner Says He Has Two Safety 
Deposit Boxes Filled—Many 
Suits Pending 











A. C. Wegner, informer in all of the 
rebate suits against life insurance com- 
panies and agents in Chicago, says he 
has two safety deposit boxes filled with 
affidavits alleging rebates. “We gather 
these from several sources,” he says, 
“and never go after a company or its 
representative until we have three dis- 
tinct charges against them. In that 
way we expect to have every rebater 
fined, as we will have two suits up our 
sleeve should we fail in the first.” 

A second suit against the Illinois 
Life, which company won in a former 
case, has been instituted. Parallel to 
the case is a suit against Agent P. J. 
Kane, who was alleged rebater in the 
first case. The present charge is that 
he rebated to Charles W. Jaissle on the 
first policy he ever sold for the com- 
pany. The first case was alleged to be 
on the secorid policy he ever sold and 
Albert Beilstrom was author of the af- 
fidavit. The case was argued Satur- 
day, Monday and Tuesday. The con- 
tention of the defense is that the law 
says such cases must be brought by 
the state’s attorney. The plaintiff ar- 
gues that the word “by” does not mean 
that no cases can be brought except 
through the state’s attorney but that 
the costs of all such cases must be 
borne by the state’s attorney’s office 
and not by the informer. The court 
has taken the matter under advisement 
for a week. Charles W. Jaissle is now 
an industrial agent of the Prudential 
Life and stands high in the company’s 
roll for ordinary business writing by 
industrial men. He was not in the in- 
surance business at the time the rebate 
was alleged to have been given. 

Suits have been brought against the 
Equitable of New York and its agent, 
Silas M. Barr. Sally Riche swears by 
affidavit that she was offered a 40 per- 
cent rebate on a $500 ordinary life pol- 
icy and was given a 33% per cent re- 
bate on a 20-year endowment of the 
same denomination. Fines of $1,000 are 
asked in each case. The cases were 
begun July 15 and would have been 
outlawed the following day as the pol- 
icy was dated July 16, 1910. 

Another pair of suits in which James 
F. Waltz claims he was the recipient 
of a rebate on a life insurance policy, 





have been filed by A. C. Wegner, ne- 
mesis of alleged Chicago rebaters. One 
case is against the Prudential and the 
other against its agent, Clarence C. 
Gebhart. The complaint charges a re- 
bate of $5.48 and fines of $1,000 are 
asked in each suit. These brought the 
number of suits pending up to twenty 
and Mr. Wegner has six more to file 
during the present week or early next. 
The appellate court has granted Mr. 
Wegner a writ of error in the case 
against the Columbian National Life 
and he now has until Oct. 1 to appeal. 
The case was decided in favor of the 
company by the municipal judge. 





REPORT ON FRATERNALS MADE 


New York Department Tells About 
National Protective Legion and_ 
Assurance League of America 








The examiner who investigated the 
National Protective Legion of Waverly, 
N. Y., for the New York department, 
after his report, draws the following 
conclusions: 


It is apparent from the report that this 
society’s future existence depends wholly 
upon the outcome of the present crisis 
through which it is passing, as well as 
the ability of the management to conduct 
its affairs on an economical basis. The 
attitude of the management with regard 
to the matter of restoring the transferred 
funds to old class “B” is that such pro- 
cedure will be undertaken only after a suit 
is brought by a party in interest and the 
courts have (1) declared such transfer of 
funds to be in violation of the «contracts 
made with the members of such class, 
and (2) indicated an equitable adjustment 
in the premises. 

It is the opinion of your examiner and, 
I believe, practically conceded that if the 
society is obliged to re-transfer. the funds 
taken from old class “B,” its ruin is in- 
evitable, for the reason that two classes, 
“B” (new form) and “C” will be almost, 
if not completely, depleted of their assets; 
the expense fund would be in such finan- 
cial condition that it could not meet its 
obligations, and the shock, it seems clear, 
the society could not survive. In this 
event, I am of the opinion that it would 
be hazardous to its members, its creditors 
and the public if it continued to transact 
business. 

No account is taken in this report of the 
reserve value of the society’s outstanding 
certificates, as this is not a statutory lia- 
bility chargeable against fraternal orders 
at this time. Beginning Dec. 31, 1912, 
such societies operating in this state will 
be required to make such valuations, as 
provided by the new law relating thereto. 

As to the Assurance League of 
America of New York City, the exam- 
iner says: 

It is apparent from the foregoing re- 
port that the business of this society is 
constantly declining. It was hoped at the 
time the last readjustment in rates took 
effect that the society could at least hold 
its membership to the number it then had 
and gradually show improvement but, as 
shown above, the number of members on 











ASSETS 
and County Bonds (Ohio) $359,000.00 
Firat Mortgage Loans on Real Eat 140,300.00 
Cash in and office 174,649.38 
Policy Loans and Liens . 1,776.86 
Notes Receivable (Stock Notes) 43,567.89 
Net Uncollected and Deferred 
eae 14,589.83 
Accruedinterest. ... . Yanss 
Accounts Receivable 
Premium Notes... =. - 30.00 
Assets . $750,673.09 
Deduct Assets not Admitted 51,996.14 
Total Admitted Assets . . $698,676.95 
GROWTH 1911 


Mitchell Building . 





SECOND ANNUAL STATEMENT 


Che Obio National Life Insurance Company 


CINCINNATI, OHIO 
Financial Condition December 31, 1911 


T. M. BALL, Manager of Agencies 


LIABILITIES 
Net Reserve on All Life Policies, 
December 31,1911. . . . § 27,834.38 
Health and Accident 
Death Claim—Proofs Not Received 1,000.00 
Premiums Paidin Advance . 653.83 
Bills, etc. 986.28 
‘po 
(Inclu: Sgt Capit 
apita 
Total Liabilities. . . . . $698,676.95 
GROWTH, 1911 
Gainin Premiums ..... 62,379.86 
GeiminImterest . 2 2. we 5,164.19 
Gain in Assets (Admitted) 568,763 10 
Gainin Reserve . ...... 21,054.38 
Gain in Surplus to Policyholders 524,619.30 
Gain in Insurance 2,134,447.00 
° Cincinnati, Ohio 














R. AGENT:— 
ERIDIAN 
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Y TIP IS—BE A 
ERIDIAN 
MAN—Write the 


ERIDIAN LIFE 


INDIANAPOLIS, INDIANA 











A GENERAL AGENCY IS OPEN IN THE STATE OF 


ILLINOIS 
For one of the best Old Line Companies in America 


Address 69-S, Care The Western Underwriter. 














ROLAND 0. LAMB, Pres. WALTON L. CROCKER, 3rd Vice-Pres. and Secy. 


Issues the most desirable form of Endowment, Term and Installment 
Policies. Ss Orllenie Cash and Paid Up Values. 


The most liberal conditions of any policy in the market. 
INSURANCE See our and terms before elsewhere 
OF BOSTON MASSACHUSETTS. Excellent agency contracts await men. 
ROBERT K. EATON ti tredowengea 04 
for and 
Superintendent of Agencies, Agent ay 





@ Wisconsin ranks high as a 
wealth producing state. Yet 
there are fewer life companies 
operating in Wisconsin than in 
any Northern state. 


Will Buy 


50 American Bankers Ins. 
10 Amer. Druggists’ Fire 
25 American Fire 

10 Central Life (Ottawa) 

3 German American Ins. 

100 General Founders 

10 Globe & Rutgers 

60 International Life 

25 Marquette Life 

25 Midland Casualty 

5 North American Life 
50 Old Line Life 
100 Prudential Casualty 

5 U.S. Annuity & Life 


DUDLEY A. TYNG & CO. 


Specialists in Insurance Stocks 


29 So. La Salle St., Ground Floor, Chicago 


THE EQUITABLE LIFE OF IOWA 


offers, as helps to selling its policies, (which are liberal 
and up to date) 


Moderate Premiums, Highest Interest Earnings and 
Low Mortality Experience, resulting in 


LOWEST NET COST 


See Official reports or other publications 


A history of Conservative and Economical Management for more than Forty 
Years; Deposit of Full Reserve to Secure Policies, etc. 


These sre effective helps with intelligent prospects. 
Separate Territories to Agentsex==<.LONG CONTRACTSaxcu: FAIR TERMS 


Hartford Life Insurance Company 
Chartered forty five years 
THOMAS F. LAWRENCE, Vice-Pres. and Secy. 


@ Men who are doing moder- 
ately well elsewhere should be 
able to do vastly better in an 
almost unoccupied field. 


q Operating in Wisconsin only. 


nsurance 
Home Office, Madison, Wis. 

















JOHN C. HOYT, President 


Modern, Liberal Policies. Low Rates. Participating or Nonparticipat- 
ing, Dividends annual or deferred. Values based upon Full Reserve. 


Nearest to self-sellers ever put upon the market 
For best agency contracts address the HOME OFFICE, HARTFORD, CONN. 
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THE GEM CITY LIFE INSURANCE COMPANY 


DAYTON, OHIO 
Franklin T. Betts, Pres. and Mgr. of Agencies | 
We want live men in Ohio, Indiana and Michigan. If you are a live wire and want 
to start with a Live Young Company, write us at once. 
R. T. Betts, Vice-Pres. and Supt. of Agents 


F. F. McGinnis, Secretary and Gen. Counsel 


Good Contracts to live men. 











sound and adequate rates is only 611. 
This figure may be slightly increased by 
those members on the step rate plan who 
have thus far refused to choose one of 
the options offered. It is probable, how- 
ever, that most of them will terminate 
their insurance when it becomes necessary 
to levy extra assessments in order to 
meet their share of the mortality which 
is certain to be incurred. 

A tentative offer was recently made by 
the Equitable Life Assurance Society to 
reinsure all the members in this society 
who are paying adequate rates. This 
offer seemed to be fair, but it was with- 
drawn before it was formally accepted or 
declined by the management. 

In the opinion of your examiner the 
wisest thing the management could do, in 
view of all the circumstances, is to con- 
sent that all members paying adequate 
rates be reinsured in an old line life in- 
surance company, if possible. I believe 
the assets on hand at present are ample 
to do this. The accumulated funds be- 
longing to the step rate members who 
have accepted the new options seem to be 
sufficient to provide for any suspended 
mortality by reason of adverse selection, 
and those members on this plan who re- 
fuse to accept one of such options should 
be given their equity in such funds in 
eash and their insurance would therefore 
cease and determine. This could be ar- 
ranged through the instrumentality of the 
insurance department with the consent of 
the management. 





GETS STOCKHOLDERS EXCITED 





Former Employe of Gem City Life Con- 
venes Owners and Account- 
ing Is Asked 





Moses L. Fred, a former employe of 
the Gem City Life, and three other 
stockholders are responsible for a meet- 
ing of 150 owners of shares in the com- 
pany which wanted an accounting of 
the affairs since organization. At this 
session charges were made against the 
officers and directors. President Frank- 
lin T. Betts does not appear to be 
greatly worked up over the action as 
he has countered with a call for a spe- 
cial meeting July 20. The purpose of 
this meeting is stated in the call to be 
the reorganization of the company, the 
making of preparations for future 
growth and the dismissal of any and all 
officials and directors, if in the opinion 
of the majority represented, it is deemed 
advisable. 

According to Dayton, O., newspapers 
Fred broke with the management some 
weeks ago and was ordered out of the 
office and told never to darken the door 
again. He later had Secretary F. F. 
McGinnins haled into court, alleging he 
had struck him in the face. The case 
was dismissed and Fred sued for $5,000 
damages. Then came the call for a spe- 
cial meeting of stockholders, signed by 
Fred, James M. Irvin, L. H. Vinson and 
William T. S. Yocum. Before the meet- 
ing had been called to order Fred was 
served with a warrant charging him wth 
embezzlement of $50.79 from the com- 
pany. He speedily furnished bond and 
reappeared twenty minutes later. 

The disgruntled stockholders claim 
gross mismanagement and assert that 
officers and directors organized the 
Miami Valley Securities Company to 
freeze out the little fellows. 

President F. T. Betts states that Su- 
perintendent E. H. Moore of the Ohio 
department will take charge of the 
company, and that all of the officers 
and directors will tender their resigna- 
tions in the hope that at a subsequent 
stockholders’ meeting affairs can be so 
adjusted as to promote the efficiency 
and prosperity of the company. 








Western Life Companies 





Report of Their Activities and 
Progress 


Pederal Life—The company is prepar- 
ing to entertain a number of its agents 











at the house warming at the new home 


office in Chicago, Aug. 15-17, Any agent 
who produces $20,000 paid for business 


between April 1 and Aug. 10 will be per- 


mitted to go to the home office. If $35,000 
is produced the company will also pay 


for his wife’s expenses. 
” * . 


Bankers’ Reserve mu.— 
Examiners from the Illinois department 
e an examination of this association 
recently, The examination covered the 
transactions during the year 1911 and the 
five months ending May 31, 1912. The 
concluding paragraph of the report of the 
examiners is as follows: “Its board of 
directors is composed of well known men 
and financiers in this section of the state, 
and its affairs are handled in a business- 
like manner. The agents’ commissions 
are paid from the membership fees, and 
other management expenses are econom- 
Ty managed.” The association has 
issued to date this year more insurance 
than was issued the entire year last year. 
The amount of losses has been small and 
the assets show a marked increase since 
the beginning of fhe year. 


American National, St. Louis—William 
Parsons, who is organizing this company 
single handed among the osteopathic doc- 
tors of the country, has thus far se- 
cured $200,000 in cash, half of which will 
be capital and half surplus. He expects to 
double this amount by the first of Sep- 
tember. Under the Missouri law the pro- 
motion expense is limited to 10 percent. 


United States Annuity & Life—Month 
by month this company has shown about 
a 100 percent increase in business this 
year over last. The only month this rec- 


ord has not been maintained was June. 


Last year in June President Henry A. 
Salzer was convalescing from a serious 
illness and the agents of the company put 
on extra steam and produced a million and 
a quarter with a hope that the produc- 
tion would hasten his recovery. 

. a * 

Cleveland Life—It has added $47,800 
to its capital stock making that item now 
$250,000. It has also added the same 
amount to surplus. Its net surplus above 
capital on Jan. 1 was $33,260. During 
the first six months of the year its new 
business amounted to $1,555,35. Presi- 
dent W. H. Hunt is making the Cleveland 
Life a clean company in every way with 
no frills about it, but representing solid 
and safe énsurance. 

. 7” . 

Northwestern National—Its six months’ 
record shows increase in new business 
$698,000; in insurance in force, $927,997. 
It paid in endowments and dividends dur- 
ing the six months, $940,961. It will pay 
to living policyholders this year about 
$2,000,000. The company will hold its 
agency convention at the home office 
Aug. 6-8. 

. * * 

Iowa Life, Waterloo—It has written 
over a half million the first six months 
of 1912 and the prospects are especially 
favorable for its writing three-quarters 
of a million the balance of the year. 
Eighty or eighty-five per cent of the 
business is renewing. The company has 
always done a good business, but is now 
enjoying greater prospects than ever be- 
fore in its history. It had only one death 
claim of $1,000 the first six months of 
1912. It is getting a nice agency organi- 
zation lined’ up, but of course is always 
looking for more good, dependable pro- 
ducers. 

. * om 

Peoria Life—Its semiannual statement, 
as of July 1, shows premiums, $157,819; 
total income, $184,940; total paid policy- 
holders, $29,690; excess of income over 
disbursements, $80,365; gross assets, $422,- 
597; reserve, $217,267; policyholders sur- 
plus, $172,416. The six months’ gains are: 
In surplus, 7 percent; in assets, 22 per- 
cent; in premiums, 25 percent; in mor- 
tality, 52 percent; in insurance in force, 





‘Citizens Union Life Insurance Co. 
1106 Engineers Building CLEVELAND, OHIO 
Chas. P. Wickham, Fr» President and General Manager 
pater sae rong of maint nf te ob beg shen 


is room for more stock salesmen who can p stock at a fair margin of expense. We 
employ only high-class men whose references are first-class. No stock is soid through 


Address the President 





Mr. Agent: 
Shakespeare said, “What fools 


we mortals be.” But— 
No. 9 





See Next Underwriter 
JOSEPH STOUT, President. 


SOUTH BEND LIFE ASSURANCE COMPANY 
SOUTH BEND, INDIANA 








OVER $2,000,000.00 INSURANCE IN FORCE 
WANTED—A FEW MORE STOCK SALESMEN 
OF PROVEN ABILITY 


ONE OF THE BEST PROPOSITIONS EVER OFFERED 
STOCK SALESMEN 


The Universal Life Insurance Company 


CHARTERED UNDER LAWS STATE OF OHIO 


We can use men of character and ability on liberal commission basis—work 
direct with Company—no fiscal agencies or promotion schemes. Address 
DEPARTMENT ORGANIZATION AND DEVELOPMENT 

Swetland Building CLEVELAND, OHIO 


AGENTS WANTED 


Our liberal and attractive policies, Home Office assist- 
ance and co-operation have made our Agents and our Com- 
pany successful. We are now licensed in Illinois, Indiana 
and Kentucky, and want reliable and producing agents 
to grow and prosper with us who want to make money. 


You will find our policies and rates among the best. 
Ask us why. 


The Intermediate Life Assurance Company 


EVANSVILLE, INDIANA 














Procrastination is the thief of time 





Wake Up to the 
SELL LIFE INSURANCE for a Company | 
Western Life Indemnity Company “Gin.” 


Gen. Geo. M. Moulton, President J. L. Mitchell, Genl. Agency Manager 
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Manager Wanted 


at ety 
of the Middle West. As 







the right man. 
confidential. 
The Fidelity Mutual Life 


INSURANCE COMPANY 
1. G FOUSE, Pre’t PHILADELPHIA 





3 GOOD POLICIES 


1—19 Pay-Premium Saving Policy 
2—Whole Life, Premium Reduction Policy 
3—Paid-Up Addition—20 Pay Life Policy 


As well as all other regular forms 


Central States Life 


ST. LOUIS, MO. 


Capital $300,000 Deposited with State 
1300 Stockholders Sworn to Boost 


OWARD C. BOONE J. A. MeVOY, 
. President 
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ROTECTION 


Pension Mutual Life Insurance Co. 
Peneion Life Bldg, 
1901 Fifth Ave. PITTSBURGH, PA. 








Frank D. Jackson, Pres, Sidney A. Foster, Sec. 


DISTRICT MANAGERS WANTED 


Territory in Pennsylvania, Ohio, Mis 
souri and Iowa 


ROYAL UNION 
Mutual Life Insurance Co. 


Des Moines, lowa 


DISTRICT MANAGERS WANTED 


Carleton B. Pray Jas. T. Priestly, M. D, 
Treasurer Medical Director 

















Fone Retest Fromtum. less 3 Lhe y iutnal 
purchasing = Mu ¥ 
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The Penn Mutual 
Life Insurance Company 
of Philadelphia 

ee Ss Se Se rates were reduced 


On 
and val i full 83% reserve. 





Our Men are Making Money 





We issue a joint policy for husband and 
wife that is a winner. We also have 
several other attractive propositions. 


A few good districts still 
open in INDIANA 


The COMMONWEALTH LIFE ASS’N 
CRAWFORDSVILLE, INDIANA 
Marshal! M.Nye, Pres, Albert E. Harris, Sec. & Mer 


ness and What He Can Do—J. 





$1,146,405. The company is growing con- 
servatively and is not spreading over 
useless territory in getting its business. 

+ e * 

Old Colony, Chicago—This company is 
$288,000 ahead for the first six months 
of year over the first half of 1911. The 
record is on the paid for basis. 

*~ - . 

Commercial Life, Indianapolis—Arthur 
O. Main, general manager of agencies of 
the company, comments thus on its busi- 
ness: 

“Although this is a campaign year and 
some people are howling about business 
being dull I wish to say most emphati- 
cally that we would experience great 
difficulty in handling a greater amount 
of business than we are being blessed 
with at the present time. Although June, 
July and August are usually considered 
dull months, June was an exceptionally 
good month for us and July is starting 
out far better than June, and so far we 
have as much business on the books for 
July as we got during the whole month 
of June; and if August will only be half 
as good we will feel that we are escaping 
the dull season with fine colors. 

“Our business for the second quarter 
of 1912 was 150 percent better in amount 
of production, and about 200 percent 
greater in point of character. We are 
writing our business for 100 cents upon 
the dollar and getting the gross premium 
upon the application in almost every case. 
We have about 300 men operating in the 
state of Indiana alone and are thinking 
of swinging a strong organization into 
Kansas the 15th of August.” 





MISSOURI STATE LIFE’S PLAN 


Members of the $100,000 Club Will 
Hold a Convention in Detroit 
uly 29-31 








The $100,000 Club of the Missouri 
State Life will be held in Detroit, July 
29-31. The members will be taken to 
Niagara Falls for the last day on a 
sight seeing trip. Some of the topics 
to be discussed at the convention are: 


The $100,000 Club and What It Means 
to Agents and Company—wW. J. Behrens, 
president of the club. 

What Is a Prospect and How to Find 
aveseue in New ans Old Territory— 
E . Misemer, E. K. Cumming, W. H. 
ine 


What Facts Should Be Known, if Pos- 
sible, Before Approaching an Applicant 
for Ingurance?—E. K. Cumming, 7 * 
Lake, P. B. Hog 
What Kind of “Policy Should Be Pre- 
sented and the Right Way to nrenens It— 
John G. Eaton, Hugh Morton, A. K. Stacy. 

How Should the Registration Feature 
Be Used?—P. M. Harper, J. F. Halley, 
W. J. Nesbit. 

Some Objections to Life Insurance An- 
swered—Frank Williams, T. H. Schuster, 
L. C. Saunders. 

How and When Should We Get Settle- 
ments. L. D. Howard, W. H. Leek, C. S. 


Closing Arguments that ig eed in 
Soliciting—M. G. Hodnette, J. M. Rhoades, 
T. H. Schuster. 

What Is an Adequate Amount of Life 
Insurance for a Man to Carry?—J. G. 
Eaton, C. 8. McEwen, J. F. May. 

How to Obtain and Hold Agents. «1 
terial that Should Be Required, etc.—2Z. 
Hughes, J. T. Timberlake, A. K. Stacy. 

How to Write a Large Sue of In- 


\McEwen. 


surance Each Year. L. L. Cogdill, W. J. 
Lake, W. F. Beaton. 
The Proper Way to Meet Competition— 


Sam Lederer, M. G. Hodnette. 

How Success Begets Business, or “Noth- 
ing ee Like Success”—J. M. 
Rhoades, W. J. Behrens, Frank Williams. 

A New Man in the Life Insurance Busi- 


F. May, 

J. Gibbons, L. D. Howard. 

The Strong Features of the Missouri 
State Life—W. J. Lake, Frank Williams, 
W. J. Behrens. 

How Can We Increase Our Usefulness 
to the Public?—W. F. Beaton, P. M. Har- 


per, T. H. Schuster, E. R. A. Misemer. 





King Heads Mid-Continent 


H. C. King of San Antonio, Tex., has 
been elected president of the Mid- Con- 
tinent Life of Muskogee, Okla. The 
submission of a new financial state- 
ment showing a substantial compliance 
with all of the requirements imposed ; 
by the Oklahoma department a few 
weeks ago, following an examination of 
the company, has led to a license be- 
ing granted by the department to the 
company for the present year. | 

Mr. King is an experienced life in- 
surance man, having been with the | 
Equitable in Texas prior to the Pas- | 
sage of the Robertson law. He is to! 
receive a salary of $6,000 and. will do | 
the work formerly performed by both 
the president and the general manager, | 
both receiving large salaries. Judge H. | 
G. Baker, the former president, has re- 





American Central Life Insurance Company 
INDIANAPOLIS 


Indiana’s Oldest and Largest Non-Participating Company 
Established 1899. 


INSURANCE IN FORCE 
OVER THIRTY MILLIONS 


OVER TEN MILLIONS WRITTEN 
DURING 1911 
For an Agency Connection with this PROGRESSIVE COMPANY 
Address HERBERT M. WOOLLEN, Vice-President 


FOUR STATES LIFE 


THE QUESTION OF THE DAY 


life insurance is not so much the age and size of the company, 
but the POLICY CONTRACT, the NET COST and LIBERAL 
CONDITIONS. 


WE HAVE THEM ALL. 


IN NEED OF EFFICIENT FIELD MEN. ADDRESS HOME OFFICE. 
TEXARKANA, ARK. 


GERMAN-AMERICAN LIFE INSURANCE COMPANY 


OMAHA 


THE PROGRESSIVE LIFE COMPANY OF THE WEST 
Are you a winner? 
If you can and will make good, we can place you in productive territory. 
Address the Home Office. 


MID-CONTINENT LIFE INSURANCE COMPANY 
MUSKOGEE, OKLAHOMA 


HoH. Ge BAKER, President 



































If an active Life Insurance Agent, your efforts should be associated with 
this Company. If not an active Agent, become one and see how easy it is 
to write business for the MID-CONTINENT. The MID-CONTINENT 
is licensed in Kansas, Arkansas and Oklahoma. The MID-CONTINENT 
wrote more business in its own State (Oklahoma) during 1911 than any 
other company. WRITE FOR AGENCY to 


FRANK K. KOHLER, Agency Director 
WANTED @ Two large PERSONAL 
PRODUCERS in Illinois 
AT ONCE 


Special arrangements will 
be made with those who 


can deliver the goods. 




















Address Peoria Life Insurance Company, Peoria, Ill 


HE GREAT NORTHERN LIFE 
INSURANCE COMPANY, éonpeny, 


WANTS AGENTS. All Stock and Policy Holders are live wires 











and boosters. Stock well scattered. Located in the very heart of the 
most prosperous country in the world, where money is easy and people 
want insurance. A most liberal contract to men with clean records. 
Write AT ONCE. 


THE GREAT NORTHERN LIFE INSURANCE COMPANY 
Room No. 17 Clifford Building, Grand Forks, N. D. 














July 18, 1912. 
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signed as general counsel and director 
as well as president, and the resigna- 
tion of, Secretary Carl Pursell will be- 
come effective Aug. 15. J. H. Maxey 
of Muskogee and A. N. Ruble of Paw- 
huska have been elected directors to 
fill vacancies caused by other resigna- 
tions, and it is probable that Bank Com- 
missioner J D. Lankford will in the 
near future succeed Charles T. Madi- 
son of Muskogee on the board of direc- 
tors. 


BUYS CHICAGO LIFE COMPANY 





American Assurance of Philadelphia 
Takes Over Home Life & Indus- 
trial, a Mutual Organization 


President Reinhold Koch of the 
American Assurance of Philadelphia 
consummated the deal in Chicago 
Wednesday by which he acquires the 
business and agency force of the Home 
Life & Industrial of Chicago. The con- 
cern has about 3,000 policyholders and 
about $100,000 of ordinary business. A. 
D. Johnson, western agency supervisor, 
is now in Springfield to get the ap- 
proval of the state department to the 
reinsurance. 

The Home Life operated under the 
assessment laws of Illinois. A fair vol- 
ume of business was put on in Chicago 
and late last summer an effort was 
made to capitalize the company. This, 
however, failed of accomplishment. 

The American Assurance will con- 
tinue the business in force, putting en- 
dorsements on all policies. No new 
weekly payment business will be writ- 
ten, however. The agents will be given 
the regular line of monthly pay and 
ordinary life policies and industrial and 
commercial disability policies of the 
American. 

The commercial accident and health 
is a new field for the American. A 
little business was written in May and 
about $1,000 in premiums in June. No 
pressure will be put on along this line 
but the American expects to build up 
slowly a good commercial business 
through its industrial agency corps and 
fire insurance brokers. 








New Company at Pittsburgh 

The United Mutual Life is being or- 
ganized at Pittsburgh, Pa., by Joseph 
W. Bryan, who was connected with 
the International Life of St. Louis 
when that company was in the organi- 
zation state a few years ago. He will 
be vice-president and general manager 
of the company, which will be started 
as a mutual, writing participating 
policies, but later will be turned into 
a stock company. The proposed capi- 
tal is $200,000. 

Beauford McKinney, a former officer 
of the International Life, is a director in 
the United Mutual. Both he and Bryan 
have been in the agency force of the 
International in the east for the last 
two years. The West Penn Securities 
Company will have the agency contract 
for the United Life. 





Increase in West 

Since the appointment of Edwin W. 
Christy of Cleveland as supervisor of 
agents in the middle west the United 
States Life of New York has shown 
an enlargement of its agency plant and 
an increase in the individual produc- 
tions of various general agents. Mr. 
Christy is doing some good work with 
the established force and securing some 
good general agents. 


Indianapolis Company Gets Control 

Announcement is made of the resig- 
nation of Martin Fleming as president 
of the Shawnee Life of Shawnee, Okla., 
and the election of L. H. Oberreich of 
Indianapolis of his successor. A large 
amount of the stock of the company has 
recently been transferred by its hold- 
ers to the Amalgamated Insurance Cor- 
poration of Indianapolis, which is re- 
ported to have control of approximate- 
ly 70 percent of the stock of the com- 
pany. 

The Shawnee Life has reinsured all 





of its outstanding life contracts with | 
the Home Life of Oklahoma City and ' 
has asked permission of the insurance | 
department to enter the health and | 
accident field, but there is some ques- | 
tion as to whether such a change could | 
be made without a change in its char- | 
ter, and the matter has not been passed 
ypon finally as yet. 





Three Cities Want Meeting 

Salt Lake City, Denver and Atlantic 
City have started a lively contest for the 
1913 convention of the National Asso- 
ciation of Life Underwriters. The Utah 
association is working for the former 
place while New York and Philadelphia 
are strong for the eastern resort. At- 
lantic City would be the favorite if 
there were any betting as its backing 
is strongest and the far west will get a 
meeting in 1915 when the world‘s insur- 
ance congress will be held in connec- 
tion with the Panama-Pacific exposi- 
tion in San Francisco. The annual es- 
say contest for the Calef Cup and Ben 
Williams Vase is on, the subject being 
“The Permanency of Life, Life Insur- 
ance and Life Insurance Work.” 








Agents Work for Babies 

Sixty agents of the American Life 
of Chicago, which specializes on indus- 
trial business in Cook county, have been 
enlisted by the management in the ice 
fund work carried on every summer by 
the daily Tribune. The newspaper has 
been carrying on a “save the babies” 
campaign and has secured numerous 
donations to the ice fund of the United 
Charities. This fund is used to provide 
ice for the poor and thus prevent the 
spread of tuberculosis among infants 
from impure milk. The fund has been 
running low and the American Life has 
stepped into the breach. It has en- 
gaged moving picture outfits and turned 
its agents into operators. Nightly con- 
certs will be given at various churches 
and the proceeds put in the Tribune 
fund. The donation will be called the 
Charles F. Fishback fund in honor of 
Judge Fishback, president of the com- 
pany. 





Lewis Recommends New Laws 
The following changes in laws af- 
fecting life companies are recommend- 
ed by Superintendent I. S. Lewis of 
Kansas in his annual report: 


A law amending the present laws or 
parts of laws relating to reserve valuation 
of legal reserve life insurance companies, 
providing for a uniform standard of re- 
serves for all such companies. 

A law to provide for automatic non- 
forfeiture provisions in policies issued by 
legal reserve life insurance companies. 
This department, having been apprised of 
losses to citizens of this state by reason 
of their failure to observe the require- 
ments of policy provisions by giving notice 
of intent to discontinue, and, being with- 
out authority under law, used its dis- 
cretionary powers by refusing to author- 
ize any company to transact business in 
this state which did not provide for auto- 
matic nonforfeiture. 





Texas After Postal Life 

The Texas department has carried 
its war on unauthorized insurance into 
the life field. It is now in controversy 
with President Malone of the Postal 
Life and the old question as to the 
rights of citizens to buy insurance out- 
side of the state is brought up. The 
Texas attorney-general holds that the 





adjuster for a fire company is its agent 





WANTED 
DISTRICT MANAGERS 
FOR SOUTHERN OHIO 


at Cincinnati, Columbus, Springfield, Zanesville 
and other important points by 


The Germania Life Insurance Company of New York 


A Company whose conservative management in the interest of its 
policyholders is unexcelled. 
Dividends increasing yearly for the past eighteen years. 
Policies containing all up-to-date features, including “Disability 
Clause.” 
Assets: - - $46,786,131.91 Surplus and 
Liabilities: - - 40,259,380.22 Dividend Fund - 
Insurance in Force over $132,000,000 


LIBERAL CONTRACTS WITH HOME OFFICE DIRECT 


can be obtained by experienced, successful life insurance men. 
Address: Home ce, 50 Union Square, New York. 


$6,526,751.69 














Bankers’ Life Company 


DES MOINES, IOWA 
Organized 1879 





SATISFACTORY RECORD FOR THIRTY-TWO YEARS 





A Good Company for Policy Holders, therefore a Good 
Company for Agents to Represent. 


Every Month a Record Month! 


BACH month of this year has given a fine gain in new business over the same month 

in 1911. Never were the policies of this Company as easily sold as now. If this 
rate of increase continues, 1912 will pile up a total of new business far exceeding that 
of 1911—our record year. 


Popular policies, low premium rates, large dividends, Massachusetts prestige, and 
Massachusetts Mutual far-spread reputation, at the command of a well-organized 
agency force that is backed by progressive Home Office management, are the cause of 
this satisfying prosperity. 

We occasionlly have a general agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company 
SPRINGFIELD, MASS. 


The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 





Incorporated 1851 








: PROOF OF PUBLIC CONFIDENCE 
This Company has more premium-paying business in force in the United States 
than any ae Campent, onl tor each of e last sixteen years has had more new 
insurance accepted and issued than any other Company in America, 
THE DAILY AVERAGE BUSINESS DURING 1911 


526 day in Num’ of Claims Paid. 6,432 'per day in Number of Policies issued and revived for 
$1,524,268 per day in New Insurance issued and revived. $233,386.44 per day in payments to Policy. 
holders and addition to Reserve. $128,468,73 per day in Increase of Assets. 








This is the 
year to make 
money selling 
life insurance 





Opportunity in Central Illinois 


Connect with a company that gives excellent service to its agents 
and policyholders, low premiums and large annual dividends. 
Experienced men to coach and help you write the business. 


Manager Central Illinois 
Indianapolis Life Insurance Co. 


Address ANDREW J. CASEY 
915 Jefferson Bldg., Peoria, ILL. 
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and is subject to fine where the com- 
pany is not admitted. The Postal Life 
uses no Texas residents other than 
physicians to close insurance, all busi- 
ness being done by mail. In some 
states the departments have held that 
the physicians violated the law in ex- 
amining risks for unauthorized com- 
panies. If the Texas department does 
likewise much trouble will follow for 
those companies that withdrew when 
the Robertson law was enacted. Where 
policies are revived the services of phy- 
scians are used and to put a ban on this 
practice would make revivals of lapsed 
ogg ay in retired companies impossi- 
e 





Put State Scheme in Force 

Soon after his return from the meet- 
ing of insurance commissioners at Spo- 
kane, Commissioner Ekern of Wiscon- 
sin will announce the date for putting 
the state life insurance plan into effect. 
It will probably go into effect Sept. 1, 
although the law gives until June 1, 
1913. 


E. M. France’s Paper 

The paper read by E. M. France, gen- 
eral agent of the State Mutual Life 
at Cleveland, at the annual meeting of 
the General Agent’s Association of 
that company at the home office, dealt 
with business insurance and the ideas 
were put in such an original way that 
they attracted much attention. The 
paper brought about an extended dis- 
cussion of the subject, just what Mr. 
France meant to do, as more genuine 
information comes in this way than any 
other at such meetings. Mr. France, 
in his own office, has had a very fa- 
vorable experience with business in- 
surance. During a period of six years 


ACTUARIES 
i, ©: Burros 








CONSULTING 

ACTUARY 

Hume Building 
INDIANAPOLIS, IND. 


ONALD F. CAMPBELL 
CONSE TING 
CTUARY 





@56 Peoples Gas Building 
Telephone Randolph 1530 


CHICAGO, ILL. 


se J. HAIGHT 
Consulting 
Actuary 


Hume Bldg. 
INDIANAPOLIS 
J H. NITCHIE 
es 








1219 Association Building 
S. La Selle St. 





° Central 739 CHICAGO 
B R. NUESKE 
e CONSULTING 
ACTUARY 
2116 First National Bank Building 
38 S. Dearborn Street 
Telephone Randolph 2520 

CHICAGO, ILL. 





— J. PORTER 
CONSULTING 
ACTUARY 


INSURANCE ACCOUNTANT 
(Ordinary and Industrial) 


729-732 Ohio Building 
TOLEDO, OHIO 


a F. ROCHE, F. A. S. 
Consulting 
Actuary 


55 Liberty Street 
NEW YORE 








only a little over 6 percent of the busi- 
ness has gone off the books. Of this, 
term insurance showed the highest per- 
centage. However, he had but a small 
amount of that kind. Life and 20-pay- 
ment contracts were very close to- 
gether in the amount lost, but the per- 
centage was exceedingly small. In 
fact, the experience of the office has 
been that no more business insurance 
is lost by lapse and otherwise than 
personal indemnity. 


SAFETY FUND ASSESSMENTS 
Hartford Life Finds It Necessary to 


Increase the Rate Owing ‘to 
Increasing Mortality 





The Hartford Life has considerably 
increased its assessments for the cur- 
rent quarterly death losses in its safety 
fund department, the increase being 
nearly one-half. President Hoyt in 
sending out the notice says: 


It will be noted that the enclosed call 
is considerably higher than the previous 
call. You no doubt, understand that the 
amount of each call is determined by the 
rate for the age as illustrated on the cer- 
tificate, the amount of indemnity outstand- 
ing at the various ages of the table, and 
the amount of death losses incurred. 

The increase in this case is due to an 
exceptionally heavy mortality in the last 
quarter, the death losses included in the 
present call amounting to $362,463.48 as 
compared with death losses amounting to 
$258,448.80 in the previous quarter. 

It is the duty of the company to levy 
assessments for the death losses incured, 
the company has no control over the 
amount of the death losses that may be 
incurred. 





Northwestern Heaviest Loser 

From the latest statistics obtainable 
the Northwestern Mutual carried the 
largest amount of life insurance on the 
lost passengers of the Titanic. Claim 
notices now amount of $428,340 of 
which $382,332 has been paid, no death 
proofs having been filed on twg claims. 
The Northwestern’s mortality in 1911 
was 57 percent of the expected and 
had the Titanic claims come in that 
year the mortality would have been 
60.8 percent, showing that the mor- 
tality will not be greatly affected by 
the loss this year. 





Commercial Life Convention 

The annual convention of the agents 
of the Commercial Life of Indiana will 
be held at Indianapolis Aug. 1-3. More 
than 300 agents are expected to attend. 

The business sessions of the conven- 
tion will include lectures by insurance 
experts from other companies and gen- 
eral discussions on how best to de- 
velop new territory. 

The first day will be devoted to a 
pleasure excursion about the city. Au- 
tomobiles will be provided for the vis- 
iting agents and a tour will be made 
to Riverside Park, the state fair 
grounds and other points of interest. 
A banquet will be given the evening of 
Aug. 3. 

A feature of the convention of inter- 
est to the agents will be the announce- 
ment of a series of prizes to be distrib- 
uted by the district managers next 
year. The committee on entertainment 
is composed of William A. Pickens, Ar- 
thur O. Main and Jefferson D. Sims. 





Gets Valuable Publicity 


The staid old Connecticut Mutual 
Life is getting a lot of valuable pub- 
licity by a method that is not open to 
its younger competitors. The com- 
pany has on its books a lot of old poli- 
cies, and in many cases both the as- 
sured and the beneficiary have been 
lost track of. Some of the policies fave 
lapsed with paid-up values of greater 
or less amount, while on some of the 
limited payment contracts all the pre- 
mium payments were completed. The 
company has lately been enlisting the 
aid of newspapers in the search for 
lost policyholders or beneficiaries. The 
fact that a big financial institution is 
hunting for someone to whom it wish- 
es to pay money is always good for 
considerable space in the newspapers. 
When the policy dates back to the ’six- 


INCORPORATED AS A STOCK COMPANY BY THE STATE OF ILLINOIS 





Home Office Building Cass and Ohio Streets 
CHICAGO, U. S. A. 





You Should See Our-New 1912 


GENERAL AGENT’S CONTRACT 


It really talks—do you wish to hear it? 
Good territory in Illinois, Iowa, Michigan and South Dakota 


Union Life Insurance Go. 
we, ng OF CHICAGO 
HOME OFFICE 


1220 Stock Exchange Building 


S. W. Corner La Salle and Washington Streets 
Live Men of Ability can secure the best contracts offered by any 
sound, conservative goods. 





Le 
y company to men who can deliver the 
footy For GENERAL AGENCY Address, THE HOME OFFICE 


EXPANSION! EXPANSION! EXPANSION!!! 


Opening up new territory in Missouri and Kansas and offering exceptional oppor- 
tunities to local managers and general agents. 


SPEND A POSTAGE STAMP 


We have something interesting to tell you about one of the best life insurance prop- 
ositions on the market. 


PIONEER LIFE INSURANCE COMPANY OF AMERICA 


410 DWIGHT BUILDING, 33 83 KANSAS CITY, MO. 











Can you write Life Insurance— 

Can you write Accident & Health Insurance— 

Can you write monthly Life, Accident & Health Insurance— 
if the forms of contract are up-to-date and issued by a progressive Company 
with the Management behind the Agent? If so, write Perry today. 





Midland Insurance Company 


Has first-class opportunities in Minnesota, North Dakota and Michigan for 
wideawake men with ambition to help build up a Great Company in the 
Great Empire of the Northwest. Write 

H. W. STRICKLER, President EndicottBidg. St.Paul, Minn. 


HOME COMPANY FOR HOME PEOPLE 


Backed by men of character, business ability and 
tate of income from from investments, the security behind the 


; CAPITAL $250,000. STATE DEPOSIT $100,000 
STRAIGHT PROPOSITIONS TO PRESENT—NO ESTIMATES; 


FIRST NATIONAL LIFE 
And Accident Insurance Company 
PIERRE, SO. DAKOTA 


Mr. Insurance Producer! ! 
We Can Appreciate You! ! 








We Have a Company for the Agent. 
Salable, Attractive Policies. 


MAJESTIC LIFE ASSURANCE COMPANY 


INDIANAPOLIS, IND. 


Every Officer of the Company is an Insurance 
Producer and had Years of Experience in the Field. 


Address the Company 
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ties or ’seventies and the amount due 
is comparatively large, the story be- 
comes almost a sensation in the smaller 
towns. The name of the company is 
always mentioned, and incidentally the 
public gets a good impression of the 
value of life insurance in general. 


CONVENTION SPEAKERS NAMED 
Leading Addresses for Life Underwrit- 


ers Meeting Announced—Balance 
of Program Incomplete 








New York, July 17—(Special.)—Life 
Association News, the official organ of 
the National Association of Life Un- 
derwriters, has announced the speak- 
ers for the annual convention at Mem- 
phis. They are Robert Lynn Cox, Dr. 
Oscar S. Dowling, E. A. Woods and 
Isaac Miller Hamilton. 

Mr. Cox first came into prominence 
in the life insurance world as an at- 
torney in the Armstrong investigation 
in New York. Since then he has add- 
ed materially to his reputation as at- 
torney and general manager for the 
Association of Life Insurance Presi- 
dents. 

Dr. Dowling is president of the 
Louisiana State Board of Health. In 
such capacity he hired a special train 
at his own expense and toured the state 
inspecting the milk and water and lec- 
turing on health and hygiene. Before 
the Life Insurance Presidents he re- 
cently attracted attention by a most 
able address. 

To most insurance men Mr. Woods 

is well known as the head of the larg- 
est general agency in the world. He 
holds forth for the Eauitable of New 
York at Pittsburgh and produces $18,- 
000,000 a year. The agency has 350 
solicitors and fifty-five clerks and occu- 
pies an entire floor in the Frick build- 
ing. 
Isaac Miller Hamilton, president of 
the Federal Life of Chicago, is one 
of the younger company executives. He 
has been president of the American 
Life Convention. Prior to going into 
life insurance work he was an attor- 
ney and prominent in republican poli- 
tics of Illinois and served as a state 
senator. He has just celebrated his 
tenth year as president of the Federal 
by moving the company into its own 
office building. 





Aimed at Abstracters 

A change in practice, aimed at ab- 
stracters and insurance cannibals, has 
been made by the Northwestern Mutual 
in regard to change of policy forms 
where a loan has been made on the 
policy. It was formerly required that 
the entire loan be repaid before a 
change was granted but if the insured 
desires it he may now transfer his loan 
from an old to a new policy. When 
this is done new loan papers and an 
order directing the company to retain 
the proper amount to cancel the old 
loan will be necessarv. 





Gross Interest Rate for 1911 


The Phoenix Mutual has worked out 
a gross interest rate table for com- 
panies that it claims is fair and accu- 
rate. It says: 


To obtain the approximate gross yield 
of the assets of all companies in 1911, we 
have used a new method which makes more 
exact results possible. The method is 
fair to all companies and is similar to the 


Capital Furnished 
Fraternal Societies 


RATERNAL Societies and 

small Life Insurance Com- 
panies desiring assistance in 
extending or re-insuring their 
business; address in confi- 
dence, First Apartment, 4362 
Kenmore Ave., Chicago. 





-policy has been paid to the insured, bene- 








The Detroit Life Insurance Company 


Majestic Building, Detroit. 

You are hearing about this Company these days, and why? Because we are keeping abreast of the times. 
Our new men are marching with us, keeping step all along the line, from the president on down. 

Active operations of this company date from March Ist, 1911. We paid for over a million and a half 
our first year. Out of sixty-nine companies operating in Michigan during 1911, only seven wrote as much 
business during the year as the Detroit Life did in eleven months. This record proves that our men have 
the proper tools and equipment to get results. 

Why not take a general agency contract direct with the home office and grow with a growing company, 
whose management believes that the agents make the company, and not that the company makes the agents? 

INSURANCE WRITTEN TO APRIL ist, OVER $2,800,000. 


M. E. O’BRIEN, President 
REAL HELP FOR THE AGENT 


WE have just placed a contract for advertising that will reach one out of every 

three farmers in Ohio, the most prosperous State in the Union. Direct leads 
will be secured for agents to develop. All your time can be devoted to closing business. 
We can use a few more live men—real producers—in this work. 


The Toledo Life Insurance Co. 


601-619 Nicholas Bldg., TOLEDO, OHIO 


























method formerly used by the Connecticut 
insurance department in determining the 
net rate. 





i‘ From the figures in the report of the There Is Only One Thing Ails Grow Up and 

onnecticut insurance commissioner for 

1911 and 1912 the actual interest earnings Flourish With Us 
have been found by making adjustments 


in the actual receipts from interest and 
rents for the “amortization” fund, accrued 


amount of admitted assets was uae afer THE MISSOURI STATE 
u n one- 0 e actu nteres 
earnings as found above. | The ratio ob- LIFE INSURANCE CO. 


terest earnings represents the gross earn- 
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Protection on the Reserve Fund Plan of 

4s Ti iati ; . 

A masihhy tasnate teitae tee bore the Merchant’s Life Association of Burlington, Ia. Hence: 

added to the total and permanent. dis- Many Prospects, Good Income. Good Contracts for 
ability clause on Reliance Life policies. ; : 

The company has been putting the dis- Producers. Drop us a line. Let's talk it over. 


New Twist on Clause 


ability clause on all contracts and now 
adds a provision which entitles the in- 
sured to a monthly income of 1 percent 


of the face of the policy until the face THE KIND OF CONTRACTS ~ 


of the contract has been paid. The new 


“Doria tne eee sont ana nema | TAL Made the Old General Agents. Rich 


nent disability and at any time one year . . r . 
Sellowine the date ot poy “disability, ‘the Do you want to better your condition in the Life Insurance 
sured and beneficiary or assignee, if any, | Business? One of the oldest Life Insurance Companies in 


pay a monthly income amounting to 1 


percent of the face value of the policy, if| this country (not doing business in New York), wishes to 


there be auch indebtedness, 1 percent of contract with live General Agents in the following states: 
eh. By EY hE. Ss colees Ark * . . 7 
until_the total amount of payments made ansas, Colorado, Indiana, Iowa, Illinois, Kansas, 
ae pteiness it'any. at which time the | Michigan, Minnesota, Missouri, Nebraska, Ohio and 
CoP eny eg Oant tke event of the death of | Olclahome. 

the insured before the full amount of this 





Relary or assignee, the company will pay | Liberal contracts to the right men. Address 1-7=Q, 


the remaining amount due under this con- 


tract upon due proof of death. The cash, | Care THE WESTERN UNDERWRITER. 
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loan and surrender valués will bear the 
Same proportion to the full cash, loan and 
surrender values stated in table, on page 
2, as the remaining amount of insurance 
under this contract bears to the original 
amount of insurance, 

If, however, the insured shall recover, 
80 as to he able to engage in any occu- 
pation for wages or profit during the pre- 
mium payment period, or before the full 
amount of the policy is paid, he shall then 
be required to pay all premiums becoming 
due under this contract after the date of 
recovery, and the liability of the company 
will be limited to the face of the policy 
less all payments made to the insured and 
less all indebtedness thereon. 





GOES WITH FIDELITY MUTUAL 
Frank L, Carroll, formerly general agent 
of the Germania Life at Cincinnati, and 
recently resident manager of the Conti- 
nental Casualty there, has been appointed 
city manager of the Fidelity Mutual Life, 
under Dr. Kirgan, at Cincinnati. 
RECEIVERSHIP OR REINSURANCE 
Prompt action to reinsure, or a receiver- 
ship as the alternative, has been given to 
officers of the Equitable Endowment As- 
sociation of Omaha by Auditor Barton of 
Nebraska. License to write business was 
withheld at the beginning of the year, 
until the association braced up financially. 
In the spring, no bracing having been 
done, they were advised to reinsure. Not 
having done this, they are given the choice 
of two propositions, with the necessity of 
taking one in the very near future. 





HANLEY MADE PRESIDENT 


The annual election of officers of the 
West Virginia Life Underwriters’ Asso- 
ciation at Wheeling resulted in the selec- 
tion of the following: 

A * aecueailtataaaas P. Hanley, Penn Mu- 
ual. 

First vice-president—George C. Crook, 
Metropolitan. 

Second vice-president—J. E. O’Brien, 
Prudential. 

Treasurer—George Baird, Mutual Life. 

Executive committeemen—Percy Calla- 
han, John Hancock; H. M. Taylor, North- 
western; J. H. Jenkins, Equitable of 
Washington, D. C.; H. M. Kimberland, 
Union Central; Carl Sobanski, Conserva- 
tive; Thomas B. Sweeney, Equitable of 
New York. 

Secretary—Ignatius Brennan, Southern 
States Mutual. 

At the next meeting to be held in Au- 
gust delegates to the National convention 
will be chosen. 





WILL RETUBN TO CONVENTION 


The Security Life of Chicago is return- 
ing to membership in the American Life 
Convention. It formerly was a member 
but its agency methods were criticized 
and it retired from the organization. 
Under Agency Manager S. W. Goss, the 
company has changed its plans in the field 
9 conform with safe and ethical prac- 

ces. 





McNAMARA GOES TO IOWA 


D. J. McNamara, of Columbus, Ohio, 
who has been the state manager of the 
North American Life of Chicago and is 
also treasurer of the company, has lo- 
cated in Le Mars, Iowa, where he will 
have a general agency and give most of 
his attention to the loans of the com- 
pany. The McNamaras are lowa people 
and are in close touch with the loan mar- 
ket in that state. 

D. J. Fallon, who has been with the 
Ohio state agency of the North American 
Life, in Columbus, for some time, succeeds 
Mr. McNamara as Ohio state manager. 


LIFE APPOINTMENTS 
Onio 


Mich. State—C. P. Luce, Wooster. 

National, Vt.—F. C. Rulon, Cleveland. 

National, U. S. A.—C. C. Love, Bedford; P. 
B. Schneeder, Akron. 

New Engl. Mut.—Earls & Johansing, Cincin- 
nati, 

New York—Hyman Stakulsky, Cleveland; W. 
G. Wolff, Salineville. 

North Amer., Ill.—J. H. Baldwin, Madison 
Mills. 

N. W. Mutual—E. W. Kolthoff, Cincinnati. 

Pacific Mut.—C. E, Conover, Greenville; L. 








history 


The 
been built 


an Old Style General ; 
arbitrarily. First look up the record of the LINCOLN LIFE. Then if 


ARTHUR F. HALL 
1st Vice-Pres. and Gen. Mgr. 


Experience is a Good Teacher 


of the life insurance business proves that the permanently successful cies have NOT 
3 uk tot Gt par caidas wll ke ond chee sonstale, 


THEY HAVE BEEN BUILT ON 


Continuous and Non Forfeitable Renewals 


WALTER T. SHEPARD 
3rd Vice-Pres. and Mgr. Agencies 


LAG 


” FORT WAYNE, INDIANA 





(. Clay, Lewistown; William Grabenstater, Val- 
ey City. 

Penn Mut.—E. S. Barden, Cleveland; L. P. 
King, Lima. 

Pitts. L. & T.—G. A. Linfoot, Youngstown. 

Phoenix Mut.—W. D. Crosby, Toledo. 

Prov. L. & T.—W. L. Marlin, Covington; R. 
C. Shinkle, Cincinnati. 

State Life—A. L. McDade, Findlay; C. B. Phil- 
lips, North Fairfield. 

Travelers—G. M. Morris, Lancaster; A. H. 
Breese, Mt. Gilead; The C. C. Shanklin Co., 
Cleveland; Ralph Reynolds, Columbus; R. P. 
Baird, Dayton; Arthur Pomeroy, Cleveland; J. 

. Coombs, Cincinnati; E. lough, Mans- 
field; W. G. Roller, Alliance. 

Berkshire—J. A. ‘Warner, Cleveland. 

Canada—Lurie & Good , Youngstown. 

Conservative, W. Va.—M. William, Marietta. 

Cont. Assur.—W. R. Umbaugh, Lima; L. A. 
Davis, Cincinnati; A. B. Crow, Findlay; G. G. 
Roth, Dayton. 

Equitable—Harry Toes Cleveland; W. C. 
Gilliam and Mrs. M. J. Howell, Toledo. 

Hartford—O. E. Fri, Creola. 

Home—W. E. aoe Zanesville; G. E. Mor- 
row, Findlay; J. M. Printz, Springfield; E. F. 
Hodges, Wauseon. 

Mass. Mut.—W. C. Weidler, Columbus; W. 
P. Bowman, Portsmouth. 

Mich. Mut.—F., J. Wagner, Delaware; E. G. 
Bisch, Dayton. 

Mich. State—R. H. Winchel, Cleveland; A. 

. im, Warren. 

Mut. Benefit—W. H. Beebout, Steubenville; 


Mutual, N. Y.—E. A. Pabody, Hamilton; 
Mollie L. Brown, Piketon. 
E. E. Williams, Mansfield. 
National, U. S. A.—R. L. Bruce and C. 
Riner, Columbus. 
N. W. Mutual—G. W. Hays, Rockford; C. A. 
Sutter, Shelby; M. F. Christian, Marietta. 





Mansfield. 

Philadelphia—A. H. he (mg Cleveland. 

Pitts. L. & T.—F. W. Ries, Jr., Akron; T. A. 
Fell, Kinsman. F 

Prov. L. & T.—C. H. Chappell, Utica; M. F. 
Edwards, Columbus. ; 

Reliance—M. A. proveriog, Cleveland; E. q: 
Osborne, Akron; B. Lindsley, Cleveland; 
C. L. Leahy, Edwin Rosnagle and S. D. Zim- 
merman, Columbus; Seran, Canton. 5 

Travelers—L. A. Lallance, Jr., Cincinnati; 
R. C. Keffer, Dayton; William Kuhn, Hamden; 
M. D. Wilson, Bowling Green; Harris Cohn, 
Cleveland; R. P. Smith, Fremont; L. A. Stith, 
Sycamore; E. K. Carwin, Cincinnati; H. McD. 
Marlatt, Belle Center. 

Amer. Cent.—R. S. Harmount, Jamestown; 
H. C. Fisher, Bowersville; L. F. Hale, Belle- 
fontaine; F. H. Stafford, La Rue. 

Bankers, Ia—H. L. Pierce, Newark. _ 

Canada—W. J. Timmerman, Cincinnati. 

Conn, Genl.—R. D. Lewis, Cleveland. 

Conn. Mutual—E. N. Talbott, Toledo; H. B. 
Ditwiler, Mansfield; R. P. Smith, Fremont. 

Cont. Assur.—A. M. Foard, Mt. Vernon; How- 
ard Zelner, Lorain; T. C. Butler and C. Heiser, 
Youngstown; Frank McGookey, Sandusky; T. A. 
Lindsay, Urichsville; W. E. Watt, Cleveland; 
ye A Felming, Massillon; A. L. Martin, Spring- 
field. 

Equitable, Ia.—M. H. Wadsworth, Wellington; 
T. A. Isonmonger, Greenwich; W. D. Chandler, 
Washington C. H. 

Federal, Ill.—Daniel Helwig, Columbus. 

Fidel. Mut.—G. B. Carver, Toledo; F. C. Car- 
roll, Norwood. : 

Mich, State—W. R. Mathews, Napoleon; Miles 
Baldwin, Canton. 

Mut. Benefit—O. B. Hunnicutt, Columbus. 

Mutual—C. H. Dewey, Dayton; Adam Wagner, 
Sardinia. 

National, U. S. A.—M. Palkovic, Bellaire; C. 
H. Compton, Springfield. 

Equitable, N. Y.—J. G. Haefner, Norwood; 
John Schumacher, S. F. Trounstine, Cincinnati; 





The Conservative Life Insurance Company 


Wheeling, West Va. 


Otte Schenk, President 


Clem E. Peters, Secretary and Treasurer 


Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 
ular Policy. We have an agency contract that may surprise 


you. Ask for details. 









Honest Contract, seld by Honest Men, by Honest Methods _ 
N Permanent connection for desirable agents 
to sell life insurance 


NEAL BROWN, President 
WILLIAM A. FRICKE, Vice-President and General Manager 














REPRESENT A WESTERN COMPANY 
The Reserve Loan Life Insurance Co 


Operates ander the Compulsory Deposit Law or mwas 
Reliable Agents Wanted. Address 





WANTED 
GENERAL AGENTS 


—in — 




















Illinois Missouri North Dakota Texas 

Indiana Minnesota South Dakota and 

Michigan Washington Kansas Ohio 
To Represent 


CONTINENTAL ASSURANCE COMPANY 


UP-TO-DATE LIFE POLICIES 
Non-participating Disability Benefits 
Liberal Contracts Desir able Territory 


CONTINENTAL 


Casualty Company Assurance Company 








H. G. B. Alexander, President 


1208 Michigan Avenue Chicago, Illinois 


Great Western Life Assurance Co. 


TERRE HAUTE, IND. 


Backed by the best In Indiana 


We are ready to receive applications for agencies 











Address, Agency Department 
Odd Fellows Bldg. - - Indianapolis, Ind. 


ASK OUR MEN 


if they are entirely satisfied with the treatment 
accorded them by the HOME OFFICE. 


ENTIRELY NEW + ‘tte policy which our men are 


specializing upon. Investigate this 














Address ARTHUR O. MAIN, Gen. Man. of Agencies 
Commercial Life Insurance Company 





INDIANAPOLIS, INDIANA 
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C. E. Kenna Alger; J. B. Soncrant, Toledo; 
to Leith. Canal Find, a = 


York—V. H. Christ Toledo; W. P. 
A. Taller, Worthington; 


3 , Kinsman. 

North —J. S. Craig, Coshocton. 

; Wi —E. D. Wilson, Watiséon. 
Phoenix Mut.—R. L. , Cincinnati. 
Pitts. L. —J. D. Fried, Cléveland. 

2 s, New Vi 


tonville. - 
Mut.—J. W. Imes, Ironton; L. J. 
Cutter, Marietta. 

State Mut.—C. F. Matthew, Bucyrus. 

Travelers—F. A. Kleppel, | ‘oneta, R. T. 
Brower, Clev ; David nell, Osborn; 
caput Law, Willoughby; A. A. Arnold, Brook- 
ville. 

Woodmen Acci., Neb.—W. E. Roberts, Pros- 
pect. 


ete! S. Sharp, Sandusky; G. 





Minnesota 
Penn Mut.—J. L. Garland, Minneapolis; F. 
tT. aite, Brainerd. 

Hartford—Edward Maertz, Shakopee; James 
S. Stewart, Jr., Eden Prairie; Otto W. Fager- 
strom, North Branch. 

Travelers—S. F. Bonaime, Roseau. 

Phoenix Mut.—W. j: McNabb, Minneapolis; 
H. C. Smith, St. Pauw’ 

— Mut., Mass.—Charles F. Kohn, Minneap- 
olis. 

Equitable, Ia.—R. C. Higbee, St. Paul; D. C. 
Brown, Minneapolis. 

New York—H. E. White, Little Falls; A. M. 
Bank and H. F. Rosing, Minneapolis; Martin 
Olson, Sacred Heart; G. F. Munier, Winsted; 
F. W. Marshik, Browns Valley; A. K. Lukens, 
Brainerd; a E. Lemm, Richmond; ii S. . 
Willmar; J. A. Hilden, Oslo; J. E. Hawkinson, 
Parkers Prairie; T. A. Drejer, Tyler; N. W. 
Ahles, Pierz. 

Mut. Benefit—McKenzie St. Clair, LeSueur. 

N. W. Mutual—J. Haukland, Maynard; John 
A. Wright, Lake City. 

‘Wisconsin 

Aetna—G. W. Bartlett, Albany; G. N. Hoef- 
fel, Green Bay; J. D. Thill, Port Washington. 

Central—William Milne, Merrill; A. H. 
—— Cuba City; T. H. Edwards, Dodge- 
ville. 

New York—J. G. Smith, Theresa; D. D. Man- 
ross, Janesville; E. C. Daly, Richland Center; 
G. A. Blaisdell, Milwaukee; J. W. Battin, Ste- 
vens Point. 

N. W. Mutual—I. R. Kittleson, Albany; A. 
F. Ewers, Jr., Baraboo. 

Travelers—R. L.. Youngren and W. C.. Web 
ster, Milwaukee; J. J. Schreibeis and F. E. 
Pettric, Antigo. 

Wis. Natl.—E. C. Schrameyer, Sheboygan; W. 
D. McDaniels, Oshkosh; C. E. Martin, Eau 
Claire; M. I. Jacobson, Milwaukee; C. T. Ever- 
ett, Oconomowoc. 





LIFE NOTES 


The legal reserve life companies wrote 
$4,569,071 insurance in New Mexico last 
year and have $23,110,694 in force. 


The agents’ association of the Oklahoma 
National Life held a convention at the 
Kingkade hotel, Oklahoma City, last week. 


W. S. Radebaugh has been appointed 
state agent for the United States Life in 
Kansas, with headquarters at Hutchinson. 


The Ohio Burial Insurance Company 
has filed an amendment to its articles 
changing its name to the National Pro- 
gressive Life. 


H. K. Beall has been appointed general 
agent of the Reliance Life of Pittsburg. 
and will have charge of Nashville and 
middle Tennessee. ; 


George H. Babcock, former Chicago 
manager for the Franklin Life and more 
recently in the field for the company, has 
resigned and left Chicago. 


“Permanency of Life Insurance and Life 
Insurance Work” is the subject for the 
prize essay contest of the National Asso- 
ciation of Life Underwriters. 


E. H. Moore, assistant secretary of the 
Pacific Mutual Life, was the guest of 
General Agent Herman Fellinger at 
Cleveland, Monday of this week. 


Jesse E. Smith, ordinary general agent 
for the Prudential in Chicago, has moved 
from 527 to 824 Marquette building, tak- 
ing larger and more commodious quarters. 


W. H. Pullen, general agent of the 
Security Mutual Life at Nashville, Tenn., 
will shortly open a branch office at 
Mompats to take care of western Ten- 
essee, 


Wyman & Palmer, Chicago general 
agents for the Berkshire Life, show a 
handsome gain for the first six months 
of this year over the corresponding pe- 
riod of 1911. 

Ernest H. Bissett, who has been man- 
ager of the Canada Life at Detroit, 
Mich., for the past five years, has gone 
to Winnipeg, Man., as manager for the 
Mutual Life of Canada. 


Thos Shields, who has retired as man- 
ager of the Hartford Life’s First National 
Bank building agency in Chicago, is now 
located at 703 Rector building. He will 
Probably make a connection soon. 

F. O. Bletcher, recently with the Ameri- 
can Central in Illinois, has become con- 
nected with the Great West Life at Win- 
nipeg, Can. After looking over the terri- 
tory and trying it out he moved his fam- 
ily there, = 

G. Ernest McGlasson has been ap- 
pointed manager of the Fidelity Mutual 
for central West Virginia, with head- 
quarters at Charleston. Mr. McGlasson, 





has had considerable experience in the life 
underwriting field. 

Fred L. Morrell, Chicago manager for 
the Manhattan Life, has returned to the 
office after a two months’ illness with 
neuritis. He is not yet fully recovered, 
but three weeks at Mudlavia, Ind, im- 
prove im greatly. 

H. A. Calohan, who for a num 
pers has represented the Fideli utual 
is the det of Columbia, der the 

. R. Midyette Gompany, has been ap- 
pointed mafiager for the western part of 
the state of Washington. 


The attorney-general of Indiana holds 
‘that a bank may insure the life of a 
debtor where the bank is made the 
beneficiary of the licy, provided the 
insurance is a bona fide transaction to in- 
sure the bank against loss. 

The Republic Trust Company has been 
organized at Dallas, Texas, to buy up the 
stock of the numerous life insurance com- 
panies of that state, with a view to con- 
solidating them in the interest of economy 
of management and production. 

A. L. Steece has resigned as passenger 
agent for the Rock Island Railway in 
Minneapolis, after twenty years’ service, 
and has been appointed Minnesota state 
agent for the Prudential, in charge of the 
Offices at 306-7 Andrus building, Minne- 
apolis. 

H. L. Remmel, manager of the Mutual 
Life for Arkansas, stands on the roll of 
honor among four of the company’s gen- 
eral agencies in the United States and 
Canada in having secured this year’s quota 
of paid-for business at the end of the 
first six months. 


W. H. Watlington of Oklahoma City, 
who has been state agent of the Fidelity 
Mutual Life, has been indicted for em- 
bezzlement, the charges growing out of 
his promotion of the Bankers’ Mortgage 
Loan Company, of which he was presi- 
dent and general manager. 


Charles L. Scott, formerly manager of 
the Massachusetts Mutual at Kansas City, 
Mo., is now installed as Chicago manager 
of the Germania Life. Mr. Scott was 
formerly secretary and then president of 
the Kansas City Life Underwriters’ As- 
sociation and intends to build up a first 
class agency for the Germania Life in 
Chicago, 

James A. Yowell, of Nashville, one of 
the best known life men in Tennessee, 
who until recently was general nt for 
the Union Central Life for middle Ten- 
nessee, has rétired from the service of 
the company, but will probably accept a 
contract from another company. Yowell 
&° Yowell have renewal interests in the 
Union Central which will be looked after 
by his son, Joseph E. Yowell. 


A bill has been introduced in the Georgia 
legislature applying in that state tne pro- 
visions of the Robertson law of Texas, re- 
quiring life insurance companies to invest 
in Georgia securities 75 per cent of their 
reserves on Georgia policies. It is under- 
stood that the bill is backed by the 
Georgia life companies. The enactment 
of the similar law in Texas led to the 
retirement from the state of all the large 
outside companies. 


BREAKS WORLD’S RECORD 


(CONTINUED FROM PAGE 19) 
rode into the hall astride a donkey and 
gave an excellent interpretation of Wood- 
row Wilson. When the emblem of democ- 
racy had covered half the distance to the 
platform, he balked and the Democratic 
nominee was forced to walk the remain- 
der of the way, “unsupported by the 
Democratic party.” 

Charles Sachs, Kansas City, gave a good 
take-off on Champ Clark, hurrying into 


r of 





.the hall, accompanied by a real “houn’ 


dawg.” Mr. Sachs said the delegates at 
the Baltimore convention talked about Wil- 
son and “that’s all.” He declared that 
he was going to vote for T. R.—T. R. 
Marshall. His slogan was “Wilson and 
Marshall, we need the jobs.” 

“Teddy” Makes a Big Noise 

Clad in a khaki suit and a campaign hat 
and brandishing a revolver which he dis- 
charged now and then, the “Big Noise” 
arrived, impersonated by Fred Worthing- 
ton of the Milwaukee agency. Shouting, 
“Robbers, thieves, liars, he made his way 
to the platform, where, with considerable 
gusto he proceeded to state the position 
of the defeated candidate. “I, ‘Meadore 
Moosevelt,’ am the only’one who can lead 
the new party to success,” said Mr. 
Worthington. 

Ralph M. Hamburger, Chicago, who had 
charge of the events of the evening, read 
a travelogue, relating the experience of 
a visiting agent at the leading offices in 
the country. .One of the hits was a politi- 
cal song lead by M. A. Carroll, Oshkosh, 
Wis. “Old Northwestern,” “We'll Do the 
Same Thing Over,” “When the G. A. Bug 


STOCK SALESMEN 


If are looking for the best proposi- 
tion in the market today, address 


The International Security 


Company of America 
Grand Forks, N. D. 





Gets Busy,” “W. J.,” “I’m the Guy,” were 
included in the songs the chorus composed 
of men from the Chicago office sang. “I'm 
the Guy,” referred to H. S. Fuller, head 
of the Milwaukee agency. Other features 
were the recitation, “I Like All Kinds of 
Fish,” by J. 1. D, Bristol, New York, and the 
endeavor of Col. Richard Woods, Fargo, 
N. D., to make a speech, which was 
interrupted continually by the Chicago 
chorus, singing, “Please Go Away and 
Let Me Sleep.” Charles Junod, Omaha, 
Neb., acted as toastmaster. 
Association of Agents 

The following were elected Tuesday 
afternoon to the standing committee of 
the Association of Agents: Charles W. 
Fielder, Buffalo, N. Y., chairman; T. W. 
Peyser, New York; Fred Felix Wettengell, 
Appleton, Wis.; Robert Hamilton, Phila- 
delphia; H. A. Clark, Princeton, IIL. 

Late Tuesday afternoon, President Ru- 
dolph Recht of the Special and District 
Agents’ Association appointed the follow- 
ing members of the executive committee: 
Charlies E. Albright, Milwaukee; J. H. 
Campbell, Pittsburg; C. W. Fielder, Buf- 
falo, N. Y.; Charles L. Levitt, Minneapo- 
lis, Minn.; Lee J. Loventhal, Nashville, 
Tenn.; Lawrence W. Mack, New York 
City; Henry Phillips, Syracuse, N. Y.; 
Rudolph Recht, New York City; August 
Rosenberg, New York City. 


Corner Stone Is Laid 


The convention closed Wednesday after- 
noon with the laying of the corner stone 
of the two million dollar home office build- 
ing. President George C. Markham de- 
livered the leading address, which was 
historical in nature and laid the corner 
stone. Charles E. Fox, Chicago, spoke 
for Marshall & Fox, architects. William 
Adams Merriman, Chicago, represented 
George A. Fuller Company, New York and 
Chicago contractors. 

Addresses of Wednesday 


At the Wednesday session of the agents 
F. A. Griswold, Hartford, Conn., spoke on 
“The Qualifications of an Agent,” laying 
stress upon enthusiasm, personality and 
hard work. Mortimer B. Parker, Cleve- 
land, Ohio, talked on “Northwestern Ad- 
ministration.” C. H. Delano, Chicago, told 
of “Interesting the Young Unmarried 
Man,” saying the problem is to get thé 
young man to act now, calling his atten- 
tion to the fact that he will need insur- 
ance when married, should protect his 
parents and make provision for old age. 





“The Monthly Income Policy” was handled 
by Charles W. Scovel, Pittsburg. He said 
the income policy performs a real func- 
tion of life insurance. Speaking of 
“Golf,” M. A. Carroll, Oshkosh, Wis., said 
there is no place where life insurance 
agent can get closer to more big business 
men than on the golf links. H. F. Brown, 
Ames, lowa, speaking on “Interesting the 
Collége Student,” said the college man is 
a good booster for an agent and company. 
Wednesday Morning Session 

“Adaptability,” by F. L. Wright, Scotts- 
bluff, Neb., made a hit in the morning with 
stories and apt illustrations of how to 
“Land” the prospect. Edwin 8. Jewell, 
statistician with the Chicago office, spoke 
on “Life Insurance Measuring Sticks.” 
E. 8S. Emert, Muskogee, Okla., in the after- 
noon, spoke on “The Disintegrating Fra- 
ternal and Assessment Societies” and said 
it is the tendency to place all insurance 
on @ permanent basis while what frater- 
nals offer is merely temporary protection. 
He paid particular attention to the Mod- 
ern Woodmen and said that the changes 
taking place in the methods of this fra- 
ternal indicate the disintegration taking 
place among fraternals. He believed the 
time is ripe for the old line life agents 
to reap their harvest. A memorial ad- 
dress on late Vice-president Skinner was 
given by G. A. Dimoc, Kalamazoo, Mich. 

Resolutions Adopted 

Resolutions passed upon the death of 
Vice-president Skinner, Cashier John Du- 
four, Dr. Bamuel Lawrence and Jacob E. 
Friend, trustees and six members of the 
Agents’ Association. Percy H. Evans, as- 
sistant superintendent of agencies, ve 
a “Clearing House” discussion. The fare- 
well address was made by Henry F. Nor- 
ris, superintendent of agencies. 

Board of Trustees Meet 

At the annual meeting of the board of 
trustees of the Northwestern Wednesday 
afternoon the following were elected to 
the board: Charles Allis, Gen. F. C. 
Winkler, C. A. Loveland, BE. J. Lindsay, 
Stuart H. Markham, Milwaukee; A. J. 
Frame, Waukesha; J. H. Gibbs, Boston; 
J. E. Wilder, Chicago, and Judge H. D. 
Harlan, Baltimore. 

Henry F. Norris, superintendent of 
agencies , was elected a trustee to fill the 
unexpired term of the late Jacob E. 
Friend. Walter S. Paddock, capitalist, 
Milwaukee, was elected to fill the unex- 
pired term of late Vice-president James 
W. Skinner. 
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Insurance Company 


OFFERS 


ial Proposition to Some Live Producing 
Agent to Take Charge of Some Unusually Good Ter- 


isconsin. A Chance to Advance. 


Address: SILVESTER SCHIELE 


First Vice-President and Director of Agencies, Home Office 


ony Life 


Old Colony Bldg., Chicago 











Employes Life & 


HAMMOND, $2 


Casualty Company 


If you are a live one you can sell Life Insurance for a Company 
whose policy contracts are up to the minute, 


Write for terms. 


INDIANA 








The Provident Life and Trust Company 
OF PHILADELPHIA 


Insurance in Force (Paid-for Basis)...........+ poedaenserececdovesvosssoninse cecccecsvcanebed $253,319,009.00 
Assets (market value December 31, 1911)....... enece 
Contingency Reserve (Including Capital Stock $1,000,000) ....++..-.+0+-+++++: cocecccccecceses@ O70 01881 


endowment of the Provident may be converted at maturity into a 
jolt monthly ator tae as either insured or beneficiary shall live. 


4 > fI artment 
J Thomas Moore, Manager o} nsurance Dep 
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LIFE ASSOCIATION 


Will enter several new states and desires men of ability who are 
Agents who are com 
DENCY or MANAGERSHIP can secure an excep- 
tionally good contract by addressing home office 


MONMOUTH, ILLINOIS 
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CASUALTY AND SURETY NEWS 








FEDERATION IS FORMED 
ASSOCIATIONS TO COOPERATE 





Surety Men from Several Cities meet 
at Cleveland and Start a New 
Organization 





At a meeting held at the Cleveland 
Athletic Club in Cleveland on Tuesday 
of this week, the National Federation 
of Surety Associations was created. 
The organization, as its name implies, 
is a federation or association of local 
surety associations throughout the 
United States. The idea of such a 
move was first conceived by several of 
the surety men in the middle west and 
conferences were held in the various 
cities. The suggestion met with hearty 
approval of the local bodies to which it 
was submitted, and these associations 
appointed delegates to attend the 
Cleveland meeting. 

BR. H. Clark Is President 

The meeting was very enthusias- 
tically attended by delegates appointed 
by the local surety associations of De- 
troit, Pittsburgh, Buffalo, Toledo and 
Cleveland. A constitution was adopted 
after an all day session and the follow- 
ing officers were elected for the ensuing 
year: 

President—Robert H. Clark, Equitable 
Surety, Cleveland. 

Vice-president—Chas. N. McNaughton, 
American Bonding, Detroit. 


Secretary and treasurer—Chas. R, Laur- 
enson, National Surety, Cleveland, 


Five Charter Members 

The federation starts with five char- 
ter members, namely, the local asso- 
ciations of the cities mentioned. It 
is the intention of the federation to 
gradually spread until its membership 
includes all the local associations of 
the United States. The object of the 
federation is to encourage closer rela- 
tionship between the constituent or- 
ganizations, to promote honorable and 
proper practices in the surety business, 
to assist existing local associations and 
to encourage the formation of such 
associations in those cities where they 
do not at present exist. It is pointed 
out that the federation will be of great 
value to the surety companies in that 
it will very materially assist in the up- 
building of the business generally. The 
Surety Association of America has 
wonderfully improved conditions in the 
business during the past few years and 
with the cooperation and assistance of 
the National Federation, the work and 
usefulness of the former association 
will be greatly facilitated and broad- 
ened. 

Objects that are Sought 

President Clark says of the move- 
ment: 

“This is another move to further im- 
prove the conditions in the surety busi- 
ness and should have the support not 
only of the agents but of every one of 
the home offices as well. It should be 
clearly understapd that it is not our pur- 
peer to fight or antagonize the companies, 
ut on the contrary it is our aim to help 
and assist them in every way possible. 
We appreciate that the success of an 
agent depends upon the success of his 
company, and we propose to do everything 
in our power to add to the success of the 
companies generally. We believe that we 
can be of great help to the companies. 
We pledge them our hearty cooperation 
and hope we may have theirs.” 

Secretary Laurenson received a num- 
ber of telegrams from various local 
surety associations requesting informa- 
tion from him as to its object, and it 
is safe to say that as soon as the bene- 
fits are known all local associations 
will become active members. 

The meeting adjourned after a reso- 
lution was passed to get together again 
about Oct. 1. At the close of the meet- 
ing the delegates were informally en- 
tertained by President Clark. 


MEETS AT DETROIT AUG. 28-29 





More Members of Detroit Conference 
Favor the Old Home Town 
Than Any Other 





The Detroit Conference will meet 
at the Hotel Tuller, Detroit, Aug. 28- 
29. This has not been officially an- 
nounced yet, but a majority of the 
executive committee has given assent 
to this time and place. This week a 
meeting is being held at Detroit to 
outline the program and decide upon 
the details of the meeting. Until its 
close it will not be known certainly 
whether the annual meeting will be 
purely a business affair or have some 
social features as has been customary 
in the past. 

At the winter meeting it was de- 
cided to have the annual meeting one 
solely for business, to be held in Chi- 
cago. The executive committee found, 
however, that there was a division of 
sentiment both as to place and char- 
acter of the meeting. The membership 
was canvassed by mail and it was found 
that a few more favored Detroit than 
any other place, although’ a number 
favored Chicago, Niagara Falls and 
Utica, N. Y. It was also found that 
a number of members like to take in 
the meeting gn their vacation trips 
and therefore prefer that provision be 
made for some entertainment for the 
ladies. 





PAID MANY CLAIMS 

In the two years ending July 1, 1912, the 
Brotherhood of Carpenters, with head- 
quarters at Indianapolis, has paid out 
$562,697 in death and disability claims, ac- 
cording to the biennial report now being 
prepared for the general convention in 
September. A total of 4,324 claims have 
been allowed, of which more than 4,000 
were death claims. This number is larger 
than the number of members that have 
died, as the union pays a benefit on the 
death of the wife of a member. The dis- 
ability benefits range from $100 to $400, 
according to length of time the disabled 
man has been a- member, five years being 
necessary for the maximum payment. 
The death benefit ranges from $25 to $200. 





AMENDS ITS CONSTITUTION 

The Plate Glass Service & Information 
Bureau at its meeting last week amended 
its constitution so that the organization 
will operate only in states in which the 
members are unanimous in giving assent 
to its operation. There are four or five 
states in which conditions are such that 
the companies feel the need of a free hand 
to protect their business. A subsequent 
meeting will be called to devise a new 
plan for assessing the expense of conduct- 
ing the bureau. 





TO HAVE CALIFORNIA BUREAU 
The conference liability companies are 


working on a separate bureau to handle. 


the workmen’s compensation business in 
California. California now has a stringent 
law, but it is to be changed next winter, 
the state having amended its constitution 
so as to permit compulsory compensation. 
There is danger of a state scheme being 
put into effect and the companies desire 
to have their business well organized be- 
fore changes are made in the present law, 
whatever they may be. 


AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 
Burglary, Personal Accident and Health, Fidelity and Surety Bonés 
ALB ALO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 


HUTCHINSON & COOLEY, Gen. Agts. for Illinois 
ny etal? Inmarance Ex Exchange, Chicage 
HRI CHROEDER & SO 
. ae “8 8 Hician Be Street, Milwaukee 
E. ONOVER, Gea. for Indiana 
J. SCO R, Gen. Agt. for ae J . 


F. A. BUCHANAN, Jr.. Gen. Agt. for Scrthon Okie aad He. Ke, 
BE — a 312 Johnsten Bldg.. Cincinnati 
ot pnmiaatinacn: 5 ee 


THE PHYPERS BROS. CO., General Agents for Northern Ohio _ 
ark Building, Cleveland, Ohio 


F you will let us have your name and address, we will send you our prospectus, 

a pamphlet which we have prepared for the information of Agents who con- 

template taking on the representation of a Surety Bond Company. There's money in 
this line for hustling, wide-awake agents. 








The Title Guaranty & Surety Company 


Scranton, Pennsylvania 
““WE ISSUE SURETY BONDS” GORDON SCOTT, Superintendent of Agencies. 
Organized 1897 
Royal Casualty Company 


CASH CAPITAL ee GEO. E. DICKSON, President 


District Managers wanted to appoint agents and sell our new Accident and Health 
Policies (no policy fee)—choice territory—liberal contracts. 


Home Office: 705 Olive Street, St. Louis, Mo. 
Principal Branch Office: 1445 Insurance Exchange, Chicago, Ill. 


The Sign of Good Casualty Insurance 








LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L. LIABILITY 





ESTABLISHED 18690 


London Guarantee 6 ‘Accident ‘Company, Ltd. 
Head Office, Chicago 
F. W. LAWSON, General Manager 


or KLING PRICE & WEBB, Gea. Agts. Illinois, Mo., Ind., 1423 Sneusnnse Ex e, Chi 
ED L. GRAY COMPANY > 4 Northwestern anagers, Minneapoll 





RAYMOND & RAYMOND. A : Seas 

CLARK & SPRAGUE” cides? a Agents os ¥ 

SPRAGUE & DIGGS — ™ : . + General Agents, Hamilton’ | aoe meng rh | 

KING, McCUNE & McKEN > e : es. Agents, N. W. Ohio, Lima 
MERRILL DODGE & JACKSON CO. + Gen. Agts., Lucas County, Toledo, Ohio 








Capital, Paidin Cash : : : : 
Surplus to Policy Holders, Dec. 31, 1911 


T. J. FALVEY, President 


MASSACHUSETTS hantmenioan 


HOME OFFICE, BOSTON, MASSACHUSETTS 

$1,000,000.00 
$1,628,797.56 
JOHN T. BURNETT, Secretary 


FIDELITY AND SURETY BONDS OF EVERY DESCRIPTION 


Accident, Health, Liability, 





Automobile, Plate Glass, Burglary and Theft Insurance 


GOOD TERRITORY AND POSITIONS OPEN TO LIVE UNDERWRITERS AND PRODUCERS 
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FINE PROGRAM OFFERED 


FOR INTERNATIONAL MEETING 





Casualty and Surety Underwriters at 
Old Point Comfort to Be 
Given a Treat 





The second annual convention of the 
International Association of Casualty 
& Surety Underwriters, as outlined in 
the partial program sent out by the 
Bureau of Publicity, promises to be a 
very instructive as well as entertaining 
meeting. It will be held at the Hotel 
Chamberlin, Old Point Comfort, Va., 
Aug. 13-16. 

Governor William Hodges Mann of 
Virginia will welcome the members to 
the state, and Hon. James V. Barry 
will respond. Commissioner Joseph 
Button of Virginia will also address the 
meeting. 

Workmen’s compensation will receive 
considerable attention. Hon. F. Spen- 
cer Baldwin of Boston will deliver an 
address on “Employers’ Insurance un- 
yoo the Massachusetts Compensation 

et. 

Schwedtman to Make Address 

Ferd. C. Schwedtman, chairman of 
the committee on industrial indemnity 
insurance of the National Association 
of Manufacturers, will tell what the 
members of that association as repre- 
sentative employers of labor expect of 
insurance companies in providing in- 
demnity for industrial accidents and in 
the prevention of accidents by inspec- 
tion. David Van Schaak, the safety en- 
gineer of the liability department of 
the Aetna Life, will address the meet- 
ing on “Accident Prevention.” George 
A. Gilbert, resident manager of the 
Employers Liability at Chicago and 
president of the Casualty Underwriters 
Association of Chicago, will speak on 
“The Necessity for and Proper Ways 
and Means of Organizing Local Cas- 
ualty Insurance Associations.” 

Two other speakers before the con- 
vention will be Major A White, presi- 
dent of the New York Plate Glass, and 
William BroSmith, president of the In- 
ternational association. 

Meetings of Sections 

The sectional meetings will be pre- 
sided over and addressed by their vice- 
presidents as follows: 

PERSONAL ACCIDENT AND HEALTH 
SECTION; STOCK COMPANIES: Hedley 
R. Woodward, vice-president, Fidelity & 
Casualty. 

PERSONAL ACCIDENT AND HEALTH 
SECTION; MUTUAL AND ASSESSMENT 
COMPANIES: M. W. Van Auken, general 
— Commercial Travelers Mutual Ac- 
“FIDELITY, GUARANTEE AND SURE- 
TY SECTION: H. H. Stryker, president, 
Surety Association of America. 

Scofield 


LIABILITY SECTION: J. 
Rowe, vice-president, Aetna Life. 

PLATE GLASS SECTION: William F. 
a president, New Amsterdam Casu- 
alty. 


BURGLARY SECTION: Victor E. H. 
Hoagland, vice-president, New Jersey Fi- 


delity & Plate Glass. 
STEAM BOILER AND FLY WHEEL 


SECTION: Lyman B. Brainerd, president, 
Hartford Steam Boiler. 


Presentation of Medals 

As usual the presentation and accep- 
tance of the George E. McNeill me- 
morial medals to three persons who 
have been judged worthy of them be- 
cause of their service in saving human 
life at the risk of their own lives, will 
be an imposifig feature on the pro- 
gram. The presentations will be made 
by Hon. Arthur I. Vorys, former insurance 
superintendent of Ohio, now attorney of 
the American Insurance Union; Edwin 
W. DeLeon, president of the Casualty 
Company of America, and William C. 
ohnson, vice-president of the Colum- 
bian National Life. The addresses of 
acceptance will be made by Reinhold 
R. Koch, president of the American As- 
surance; John Emo, general manager of 
the Canadian Railway Accident, and M. 
W. Van Auken, general counsel of the 
Gcenmtoreial Travelers Mutual Acci- 
ent. 

The final session of Aug. 16 will be 
devoted to consideration of reports of 





committees and bureaus, the discussion 
of subjects submitted and the election 
of officers. 





POLICIES GIVEN WITH SALES 


Royal Casualty Issues Disability Con- 
tract to Be Sold to Merchants 
for Premium Purposes 





_ The Royal Casualty of Chicago has 
just gotten ready to sell a form of ac- 
cident insurance policy designed to be 
given away by merchants with goods 
sold by them. President Geo. E. 
Dickon has copyrighted the policy and 
has also made application for a United 
States patent covering the plan of op- 
eration. 

The policy is a small affair, being 
about four by seven inches in size and 
is put up in books with stubs. Be- 
tween the policy itself and the stubs, 
are a number of short coupons, each 
perforated from the next one and on 
these are printed “Amount of purchase 
$1”; “Amount of purchase $2,” and so 
on, up to $10.00. 

When the purchaser buys the goods 
and pays for them the merchant stamps 
the date on the policy and on the stub, 
and writes the name of the purchaser 
on the stub and then tears off the pol- 
icy from the book at a point which 
shows the number of dollars’ worth of 
goods purchased. 


The policy then becomes an accident 
and health policy with the amount pur- 
chased as the principal sum payable in 
the event of accidental death. The 
monthly indemnity is equal to one-third 
the amount of the purchase for a term 
not exceeding three months. Indemnity 
for illness is payable for not more than 
three months and first week of illness is 
not covered. The company is not liable 
for more than $50 a month as monthly 
indemnity. In case the assured is a 
woman, the liability of the company, 
under any provision, shall not exceed one- 
half of the amount otherwise payable. 

Each of these policies is good for a 
period of ninety days. The plan is ex- 
pected to work out about as follows: 
Supposing that a head of a family pays 
$10.00 a week for groceries and meat, he 
gets these policies amounting to $10. At 
the end of a month he has policies with 
principal sums aggregating about $40, 
which in the event of his disability would 
pay about $13 a month. At the end of the 
second month he has policies aggregating 
about $80 and at the end of the third 
month, policies aggregating about $120, 
which would pay $40 a month disability 
indemnity. At that time the policies 
first secured begin to expire and their 
place is taken by those given with later 
purchase, so that the amount of insurance 
remains about constant at $120 principal 
sum and $40 monthly indemnity. 

The company is able to sell these pol- 
icies to merchants at a very low cost and 
yet get as much net premium as it gets 
from industrial disability policies giving 
equal indemnity. Settlements with mer- 
chants are made on the basis of the 
stubs and attached coupons, the coupons 
that have been torn off showing the 
amount of insurance the merchant has 
given away. President Dixon has been 
working on this plan for several years 
and finally developed it after having 
worked out and improved a trading stamp 
plan for selling disability insurance. 





Kansas Recommendations 
Superintendent I. S. Lewis of Kan- 
sas in his annual report recommends 
the changes in laws affecting casualty 
companies, as follows: 


A law requiring that all companies 
transacting liability insurance in the state 
be made a party to the action commenced 
by an injured employe against the em- 
ployer. 

An antirebate law applicable to acci- 
dent companies. 

A law to establish uniform standard 
provisions for health and accident policies, 
as recommended by the Insurance Com- 
missioners’ Convention. 





OUT FOR HEAVY DAMAGES 


According to the Cleveland Press, the 
labor unions of that city have started 
an organized campaign to compel em- 
ployers to go under the workmen’s com- 
pensation law for Ohio. The federation 
of labor plans to coach every union man 
to make a fight for heavy damages in 
ease of accident. A number of instances 
are given where such damages have been 
paid recently in Cleveland. For example, 
settlements for the deaths of several men 
killed in the recent oil explosion in the 
Cuyahoga River, were made by the Stand- 
ard Oil omer at amounts varying from 
$4,000 to $8,650. One man at Cleveland 
was paid $12,000 for the loss of a leg and 
another has secured a verdict of $20,000 
for the loss of two arms. 





ENJOINS ST. LOUIS CONCERN 


American Bankers Assurance, De- 
barred from Writing Insurance, Will 
Merge with Another Company 








The court of chancery at Wilming- 
ton, Del., last week entered a decree 
perpetually enjoining the American 
Bankers Assurance of Dover, Del., and 
St. Louis, Mo., from engaging in the 
insurance business. The court also di- 
rected the insurance commissioner of 
Delaware to retain in his possession all 
assets of the company that he now has, 
until a further order is made. 


The American Bankers’ Assurance was 
promoted in Missouri but secured a char- 
ter in Delaware, as the Missouri law re- 
quired that the entire capital be paid up 
before the company could begin opera- 
tion. Its authorized capital was $10,000,- 
000, and it proposed to insure bank de- 
posits. Considerable stock was sold and 
the company operated in a few far west- 
ern states. 

A fight occurred between two factions 
among the stockholders, which resulted in 
its getting into the courts, and one fac- 
tion charged that its condition was thor- 
oughly rotten. This assertion was borne 
out to a certain extent by the Delaware 
insurance department, it being charged 
that its funds had been badly juggled. 
The Treasury Department refused to 
license the company to issue bonds run- 
ning to the wnited States and a number 
of the states stopped its operation. Finally 
a temporary receivership was secured in 
Delaware and recently one group of stock- 
holders has been endeavoring to secure 
a receivership in Missouri. 

It is claimed by those in control of the 
company that the decree of last week will 
clear the way for a merger with some 
other company. It is said that two or 
three insurance companies are negotiating 
with the American Bankers’ Assurance, 
one of these being the Western Casualty 
& Guaranty of Dallas, Texas. 

At one tfme the American Bankers’ 
Assurance got control of the Federal 
Union Surety, but the securities it gave 
in buying the control were not satisfac- 
tory to the insurance departments and 
the deal was afterwards declared off. 
This has been given as the cause of the 
retirement of the Federal Union. 





Ohio Matter Taken Up 

The Bureau of Publicity of the cas- 
ualty companies has taken up with Su- 
perintendent Moore of Ohio the ques- 
tion of his recent ruling concerning the 
endorsements that liability companies 
must put on their policies in that state, 
providing that the policies shall not 
cover liability for accidents due to the 
failure of employers, their members or 
agents to comply with statutes, ordi- 
nances and official instructions regard- 
ing safety appliances. Up to last Sat- 
urday no reply had been received from 
Mr. Moore, so it was impossible to tell 
what course the companies would pur- 
sue. There has been talk of a friendly 
suit to get a court decision on the rul- 
ing and on the opinion of the attorney- 
general on which it was based. 





SURETY HELD LIABLE 

The federal court at Cincinnati decides 
that the American Bonding must make 
good the shortage of James Buck, trustee 
of the Job Nash estate, several heirs of 
decedent living at Lafayette, Ind. James 
Buck was trustee for half of a trust fund 
of $250,000 and it was found, after his 
death, that he was short $65,000, lost in 
grain speculation. He was under $50,000 
bond. The bonding company brought suit 
against the other trustee, holding that he 
was liable for the defalcation of his co- 
trustee, but the court holds the bonding 
company solely liable. 





ADMITTED TO GOVERNMENT LIST 


The International Reassurance Company 
of Vienna, of which William H. Sale is the 
United States manager, has been admitted 
by the treasury department to do a rein- 
surance fidelity, and surety_business on 
government undertakings. The company 
will limit itself to $25,000 net Mability on 
any one bond, although its deposits and 
surplus, under the 10 percent rule would 
permit it to write $41,600, on one bond. 





GET MORE TERRITORY 
Sprague & Diggs, of Cincinnati, have 
had their territory for the London Guar- 
antee & Accident enlarged to include 30 


counties in southern Ohio. They were 
formerly general agents for Hamilton 
county. The Massachusetts Bonding, 


which they also represent for surety, has 
concluded to forego entering Ohio for lia- 
bility for .the present, continuing in fi- 
delity and surety and the other casualty 
lines. 





RULING AS TO REINSURANCE 


Treasury Department Takes Position 
That May Affect Arrangements 
Among Casualty Companies 


The Treasury Department has just 
made a ruling on credit for reinsurance, 
which at first sight looks innocent 
enough but on closer reading appears 
to be rather far-reaching. The circular 
is headed, “Credit will not be allowed 
surety companies in their financial 
statements for reinsurance in unauthor- 
ized companies.” It reads in part as 
follows: 

The receipt is acknowledged of your let- 
ter of July 1, 1912, in which you ask 
whether you will be perecseee to take 
credit in your quarterly financial state- 
ments for reinsurance premiums on busi- 
ness other than fidelity and surety insur- 
ance where such business has been rein- 
sured with companies not authorized to 
transact a fidelity and surety insurance 
business on behalf of the government, 
under the provisions of an act of Con- 
gress approved August 13, 1894, Vol. 28, 
Stats. at Large, page 279, as amended 
by the act approved March 23, 1910, Vol. 
36, Stats, at rge, page 241. 

In reply you are informed that inas- 
much as the unearned portion of “Gross 
premiums, less reinsurance,” is an item 
of liability of surety companies, and all 
reinsurance is treated as an asset of the 
company, it necessarily follows that such 
reinsurance must be in a company or 
companies acceptable to the government. 

Credit can not therefore be allowed you 
in your financial statements whereby your 
liabilities would be decreased for any 
reinsurance effected with reinsuring com- 
panies which have not been authorized 
to transact insurance or reinsurance busi- 
ness on behalf of the government. 

It will be noted that this pertains 
to “reinsurance premiums on business 
other than fidelity and surety insur- 
ance.” It therefore does not affect 
those engaged solely in the bonding busi- 
ness as they have no other business to 
reinsure. It appears, however, that 
multiple line companies which insure 
considerable of their liability un- 
der casualty policies, cannot take 
credit for such reinsurance by means 
of reduced unearned premium liability 
if the reinsurance hag, been effected in 
companies not authorized to transact 
bonding business for the government. 
Inasmuch as many of the largest cas- 
ualty companies do not do surety busi- 
ness and therefore cannot quality un- 
der the federal laws, apparently no 
credit can be taken for reinsurance 
placed in them or in the European re- 
insurance companies. 











Quimby Succeeds Markland 

S. C. Quimby has been appointed 
general agent of the United States Cas- 
ualty at Cincinnati, succeeding Sher- 
wood B. Markland, who died about a 
month ago. Mr. Markland was one of 
the old-time accident men in Cincin- 
nati, having been with the United 
States Casualty ever since it started, 
for the past ten years as general agent. 
He was seventy-four years of age at 
the time of his death, and was promi- 
nent in Masonic circles—a thirty-sec- 
ond degree Mason. Mr. Quimby was 
at one time in the insurance business 
in Des Moines. He has been in Cin- 
cinnati for the last two years. 





Woman Bound Separate Estate 

At Lincoln, Neb., the National Fidel- 
ity & Casualty has recovered judgment 
against Mrs. Agnes H. Greusel as in- 
demnitor on the bond of William H. 
Greusel, on which the company had 
been abliged to pay $556. Mrs. Greu- 
sel’s defense was that she had not in- 
tended to pledge her separate estate. 
In the schedule of assets given the fidel- 
ity company, however, she certified that 
she owned the property in her own 
right, and the court held an intention 
to bind the separate estate was con- 
clusively indicated. 


W. L. Taylor’s Views 
W. L. Taylor, general manager of 
the Missouri Fidelity & Casualty, states 
that there are two features of the busi- 
ness concerning which he is giving spe- 
cial attention, viz.: adequate reserves 
and rigid inspection; not only as to 
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liability risks but to all risks. The 
company is now inspecting its automo- 
bile risks and getting reports as to the 
moral hazard just the same as it does in 
its large accident and health lines, It 
follows the same policy in its fidelity 
branch and just recently discovered, 
through its inspection department, ir- 
regularities of a public official who, was 
bonded by the company. 


-_——— 


GOING AFTER TRAVELING MEN 


Nou American nage Can Out 
pecial Travel Policy and Plans 
Campaign of Novel Nature 


With a special $5 travel policy the 
North American Accident of Chicago 
has instituted a campaign for commer- 
cial travelers’ business, which is now 
largely done by accident associations. 
The policies and supplies have been 
put in the hands of the commercial 
agents of the company, but a novel 
campaign through which the traveling 
men may be reached more effectively is 
being planned. This will be announced 
later. The principal sum of the policy 
is $5,000 and is paid for loss of life, two 
limbs or both eyes, $2,500 for one hand 
or one foot; $1,666 for one eye; $25 a 
week for total disability continuous un- 
til the aggregate payments reach $5,- 
000; $12.50 a week for partial disability 
for a period not exceeding 26 weeks. 
These indemnities will be paid where 
losses are sustained while riding as a 
passenger on a public conveyance, 
while riding on a passenger elevator, 
while within a burning building, in con- 
sequence of lightning, steam boiler ex- 
plosion, cyclone or tornado or collapse 
of the outer walls of a building. If any 
of the losses are sustained within the 
first fifty-two weeks of payment of the 
weekly total disability benetit both the 
weekly benefit and the specific sum will 
be paid. Blood poison resulting from 
bodily injury is paid for. The weekly 
indemnity is payable quarterly. All in- 
demnities increase 3 percent the second 
year, 3 percent the third and so on up 
to 10° percent the tenth year. Identifi- 
cation to the extent of $100 and physi- 
cian’s services to the extent of $25 are 
also provided. With each policy is 
given a leather bill flap. 


How About Blotters? 

Commissioner H. L. Ekern of Wis- 
consin has sent the following letter to 
all companies doing health and acci- 
dent business in Wisconsin; 

The question having been submitted 
as to whether a casualty insurance com- 
peony transacting a health and accident 
business in this state can, in connection 
with such business, distribute to its pol- 
icyholders articles of value, such as auto- 
mobile road maps, pocketbooks, or other 
articles, either directly from the com- 
pany or by sale of such articles to the 
agent to be fvrnished by him to the 
policyholder or by direct sale of such 
articles to the ge inne spel I am of the 
opinion that this is not a business con- 
templated by the articles of organization 
of such companies and that it is in viola- 
tion of section 19550 and therefore can- 
not be permiited in this state. 


Has New Boiler Policy 

The Fidelity & Casualty has gotten 
out a new steam boiler policy in which 
there is no “stop-loss” provision. In 
other words, the payment of a claim 
does not reduce the amount of the pol- 
icy as in fire insurance, but the policy 
continues in effect for its full amount 
just as a liability insurance policy does. 








FORBIDS ACCUMULATIONS 

Commissioner Gill of Texas has issued 
a warning against companies issuing acci- 
dent policies with the accumulation fea- 
ture, which is held to be in violation of 
the Texas antidiscrimination law. After 
an investigation by the commissioner at 
Fort Worth recently, a company was 
obliged to annul the accumulation agree- 
ment on policies that had been issued, and 
an intimation has been given that revoca- 
tion of license will follow the issuance of 
policies with this feature in the future. 


GETTING FIELD IN SHAPE 
The Chicago branch office of the Massa- 
chusetts Bonding is now getting its big 
field in good order and is securing a large 
volume of business. At the first of the 
year, when the company opened the branch 





office, it was to handle the bonding and 


burglary business of Illinois. Then the 
company reinsured the business of the 
Pennsylvania Casualty and shortly after- 
ward Morrison & Blew, general agents of 
the casualty department at Chicago, who 
had taken the downstate territory at the 
company’s request, relinquished all of it 
except that adjacent to Chicago. This was 
then thrown upon the branch office. Later 
Brown & Mann, general agents at Kan- 
sas City, gave up their outside territory 
in Kansas and Missouri and that was 
pS mnt over to the Chicago branch office 
also. 

The branch office is now pushing hard 
for surety, accident and the smaller cas- 
ualty lines. It gets enough liability and 
workmen’s compensation business with- 
out driving for it. Its premiums on bond- 
ing business from April 1 to July 1 
amounted to about $25,000 and it is get- 
ting a nice line of burglary and plate 
glass also. 





WANT BURGLARY CONFERENCE 


Chicago Managers Hold Two Meetings 
and Will Hold Others to Work 
on Agreement 








Chicago burglary insurance managers 
held a meeting last Friday with a view 
to organizing a new local conference. 
The old one has not met for a couple 
of years and has been practically dead. 
There were present representatives of 
all but five or six companies and a 
committee was appointed to wait upon 
these and ask them to come in. At an- 
other meeting on Tuesday it was re- 
ported that most companies were read 
to join. The attendance was so small 
on Tuesday that adjournment was taken 
to Friday. 


Already differences of opinion have de- 
veloped which make the consummation 
of any successful arrangement appear 
rather distant. Under the old rules, 
adopted after the commission war of 1909, 
brokers were to get 20 percent on mer- 
cantile business and 25 percent on resi- 
dence, and class 1 agents of the Chicago 
Board of Underwriters were to receive 5 
percent additional to compensate them for 
handling the brokers’ accounts. By de- 
grees this scale has been overstepped un- 
til now brokers are able to get 30 or 35 
percent for residence business from some 
offices and cases have been reported where 
40 percent was offered, although this may 
have been to class 1 agents. 

About the first move last Friday was an 
effort to get through a temporary agree- 
ment to make no new arrangements at 
more than 25 percent with brokers pend- 
ing the making of permanent agreements. 
Inasmuch as some companies have lib- 
eralized their forms and there are said to 
be deviations from manual rates, some 
opposition has developed to tackling the 
commission question until an agreement 
has been reached on rates and forms. 

Another difference has arisen over the 
old question of policy-writing agencies. 
The companies that have a number of 
agents naturally do not want to give them 
up, nor do the companies that have as 
yet secured only one or two agents want 
to limit themselves as to number while 
their competitors have many more than 
they have. The prospects are that a good 
many concessions will have to be made 
before all interests can be gotten to- 
gether. 





BIG ENOUGH TO GO IT ALONE 

The Travelers has_ circularized its 
agents and brokers in Massachusetts to 
the effect that the published statement 
that it will take care of liability under 
the compensation law in excess of $25,000 
in the Travelers Indemnity is incorrect. 
The company points out that it has 
$2,500,000 capital and over $4,000,000 sur- 
plus in its accident department alone. 

Under the Massachusetts law the lia- 
bility companies are not permitted to 
limit their liability for one accident, but 
must pay, subject to the limit for injury 
to one person, the legal compensation to 
all who may be injured in one accident 
and are entitled to compensation. The 
other companies formed an association to 
assume the liability in excess of $25,000 
on pe accident, but the Travelers declined 
to join. 





TAKES NEW ENGLAND CASUALTY 

F. Churchill Whittemore Company of 
St. Louis has been appointed agent of the 
New England Casualty for St. Louis and 
vicinity. This is one of the live agencies 
of St. Louis and until recently was the 
eneral agent of the American Bonding. 
t has both a good surety business and 
casualty business on its books. 





The Western National Casualty, the new 
St. Louis industrial accident and health 
company will enter Arkansas and Illinois 
and Manager W. L. Rowley is already 
organizing an agency force in those states. 
The company writing from $3,000 to 
94.060 of business a day, Mr. Rowley re- 
ports. 
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Kansas Casualty & » Wichita— 
Over 10,000 shares of the company’s stock 
have been placed with 200 citizens of Kan- 
sas and Oklahoma. Onstad & Craiglow, 
experienced promoters, are in charge of 
the work of placing the stock. The pro- 
motion literature states that the company 
will be a great factor in saving to the 
people of Kansas the enormous profits that 

ave gone to foreign casualty and surety 
companies. a. 

American Accident, Cleveland—U. G. 
Denman, ex-attorney-general of Ohio and 
now United States district attorney for 
northern Ohio, has been made general 
counsel for the company. The company 
proposes a million capital and like sur- 
plus, It will take over the mutual com- 
Pany of the same name. A well known 
Ohio capitalist will be announced as 

resident in a few days. J. H. Silliman 
s the moving spirit in the enterprise. He 
is a well known accident man and is gen- 
eral manager of the mutual company. 
Considerable of the stock has been placed. 
The stock company expects to be licensed 
by Oct. 1. a” ae 


Business Men’s Accident, xpagae City, 
Mo.—For the present, at least, the Kan- 
sas insurance department will take no 
action in the case of the association, 
whose recent statement showed a large 
excess of liabilities over assets. The de- 
partment explains that the laws govern- 
ing assessment concerns is different from 
that governing stock companies, and that 
an assessment concern is insolvent only 
when it is unable to meet its losses by 
assessment. 

The expected supplementary statement 
as of July 1 has been filed and shows a 
marked improvement, the total liabilities 
having been reduced materially. he lia- 
‘bilities shown amount to $44,308.60 with 
assets in the sum of $24,871.94. Included 
in the liabilities are two claims, reported 
as “Death claims reported but not yet 
adjusted,” both of which are said to be 
out of the ordinary, and may never have 
to be paid. Taking them out of the lia- 
bilities the balance would be only $34,000, 
or a little less than $10,000 more than 
the assets shown. 

. . - 

Standard Live Stock of Indiana—It be- 
gan business the first of the year and rein- 
sured a part of the business of the former 
American Live Stock. At the close of its 
first six months it had a gross premium 
income of practically $100,000. Of its total 
capital stock, all of which has been sub- 
scribed, $228,353 had been paid in July 30. 
On the same date the company’s total ad- 
mitted assets were $310,628 and its net 
surplus over all liabilities $26,322.66, the 
reserve on unearned premiums being 
$50,048.36. 





EKASTLER GOES TO CINCINNATI 


G. A. Kastler has been appointed resi- 
dent manager of the Continental Casualty 
at Cincinnati. L. A. Davis continues as 
district manager. The Continental Casu- 
alty will move its offices from the John- 
ston building to 11 Carew building shortly. 
Mr. Kastler comes from Detroit. He 
succeeds Frank L. Carroll who goes with 
the Fidelity Mutual Life at Cincinnati, as 
city manager. 





Oo. K. ON CONTINGENT AGREEMENT 

Considerable publicity has been given 
within the last few days to the fact that 
a firm of Chicago lawyers secured the O. 
K. of Judge John P. McGoorty to a con- 
tingent retainer agreement to collect a 
= under the workmen’s compensation 
act. . 

Theodore Gundlach, a boy of 17, lost the 
end of his second finger while at work in 
the plant of the Illinois Rawhide Box 
Company of Chicago. It is said that his 
claim would amount to not more than $8 
a week for six weeks, but he put the case 
in the hands of lawyers to collect, al- 
though the employer was perfectly willing 
to pay the compensation. 

The United States Casualty has the 
employers’ liability risk of the box com- 
pany and Manager Charles H. Eldredge 
Says that the company has already re- 
ceived several notices from attorneys that 
have had the O. K. of Judge McGoorty. 
The course to be pursued has not bean 
definitely decided, but it is very likely that 
the liability company will go ahead and 
settle with the injured employe, ignoring 
the lawyers, in which event, if they see 
fit, they can bring suit for their fees. 





“TENTH ANNIVERSARY” POLICY 


The Columbian National Life is now 
selling its “Tenth Anniversary Disability” 
Policy, which contains a number of un- 
usual features. In case of accident in 
iaveling: in a passenger elevator, burn- 
ing building or building whose outer walls 
co ge, or accident by lightning, steam 
boiler explosion, cyclone or tornado, the 
weekly indemnity as well as the specific 


indemnity is doubled. Hospital benefits 
and surgical operation fees for accidents 
and sickness are both paid in addition 
to weekly indemnities. Indemnity for 
total disability through accident is paid 
whether the total disability immediately 
follows the accident or is preceded by 
,@ period of partial disability. The as- 
Sured is given the option of receiving the 
indemnities for total losses or drawing 
the weekly indemnity for total disability 
for life. Total disability indemnity is 
payable for life. Weekly indemnity can 
be drawn monthly. Specific indemnity is 
given for ,paralysis, insanity, loss of 
hearing, loss of speech and fourteen other 
total losses. 


GENERAL WILL WRITE SURETY 
Scotch Company Now Arranging to 


Enter Several New Lines in 
the United States 











The General Accident is going into 
the bonding business in the United 
States. It already has secured an amend- 
ed license in Ohio and will doubtless 
do so in other states soon. United 
States Manager John A. Kelly, who 
was in Chicago recently, stated that the 
department would be organized by a 
man to be sent over from the home 
office in Perth. Later the company will 
probably take up the plate glass busi- 
ness and it may take up steam boiler 
insurance also. 

Mr. Kelly arranged for these addi- 
tions to the company’s lines on his re- 
cent visit to the home office. 





LAWTONS CHANGE COMPANIES 

J. E. Lawton & Son, who have been rep- 
resenting the Fidelity & Deposit in St. 
Louis, have severed their connection with 
that company and have taken the gen- 
eral agency of the Globe Indemnity. The 
manager of the department has not been 
ae but applications are being con- 
sidered. 





GREAT HALF-YEAR RECOED 

The Chicago branch office of the casu- 
alty department of the Fidelity & Deposit, 
which was opened at the first of the year 
under management of John T. Wagner, 
closed its first six months with $142,000 
in premiums. Of this amount $112,000 
was new liability and workmen’s compen- 
sation business. This is a remarkable rec- 
ord and immediately places the Fidelity & 
Deposit well up the list in volume of lia- 
bility business done in Illinois. 





LAND SOME BIG BONDS 


At St. Louis last week the American 
Surety landed the $215,020 bond of John 
E. Bishop as trustee in bankruptcy of 
Sern & Bernd Hat Company, the 
Equitable Surety getting $100,000 in re- 
insurance. The American Surety also 
landed the $300,000 bond of Charles Stof- 
fregen, administrator of the estate of 
Julius Stoffregen. The Equitable Surety 
got the $100,000 bond of the Westlake 
Construction Company on a sixteen story 
building at Houston, Tex. 





RESTORES COMPANY’S LICENSE 

Commissioner J. R. Jobe of Arkansas 
has announced that the license of the 
Great Southern Home Industrial Associa- 
tion of Little Rock, whith was revoked 
May 20, 1912, has been restored. The 
original order was issued because the Lit- 
tle Rock company was a branch of a Bir- 
mingham concern. It has since effected 
a reorganization and complied with the 
requirements of the department. All agents 
holding licenses as such on May 20 are re- 
instated and authorized to proceed under 
such licenses. 





TO ENTER SEVERAL MORE STATES 

Vice-President Johnson, of the New 
England Casualty, was in Kentucky re- 
cently looking over conditions there and 
intimated that the company will arrange 
to enter the state in the near future. It 
is likely that a number of other states 
will be entered at the same time and per- 
liminary arrangements looking to this 
end are now being made. 





MISSOURI COMMISSION MEETS 

The Missouri workmen’s compensation 
commission met at Jefferson City last 
week and organized, by the election of 
Senator A. L. Oliver of Caruthersville as 
chairman and Senator Wallace Greene of 
Kansas City as secretary. The commis- 
sion will meet in St. Louis late in July 
or early in August to study the compensa- 
tion laws adopted in other states, espe- 
cially that of New Jersey. 

According to one of the members of 
the commission, the principal question to 
be decided is whether the law to be rec- 
ommended shall provide for the expense 
of compensation to be borne by the em- 
ployers alone or by the employers and 
employes jointly. The sentiment in the 
commission appears to be in favor of 
throwing the entire expense on the em- 
ployers. The Missouri commissioner is 





‘composed of five senators, five represent- 
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atives and five persons appointed 5 | the 
governor representing organized labor, 
the employers and the general public. 


SPECIAL AGENT AT FORT WAYNE 


Benson & Upington of Detroit, resident 
managers of the Fidelity & Casualty for 
Michigan and northern Indiana, have an- 
nounced the appointment of A. L. Wort- 
mann as resident special agent in Fort 
Wayne, with headquarters at 814 Shoaff 
building. The object in noe Mr. Wort- 
mann at Fort Wayne to give better 
service to the company’s agents in north- 
ern Indiana. 





—. Iw BROKERAGE BUSINESS 

Grogan, who recently resigned as 
mt soarenary of Ge Frankfort Gen- 
eral at Chi has opened an office in 
the City Hal ‘square. Poullding and for 
the present is doing an insurance brok- 
erage business. It is understood that a 
number of propositions have been Fs 
to him but that he has not closed with 
any of them. 





FRAUD CONTENTION STANDS 
The National Surety Company’s conten- 
tion that the assured, under a burglary 
policy, cannot recover on the policy if 
he has warranted untruthfully that he has 
never been rejected or refused insurance 
by another company, was upheld by a de- 
cision of the appellate division of the 
New York supreme court, just handed 
down in the case of Bernard Wolewich 
against the National Surety. The plain- 
tiff’s judgment in the city court was re- 
versed in the appellate term which is now 

sustained by the appellate division. 


NEW SCHEME- EME PROPOSED 

A new pian for the Surety Association 
of America is being considered, which in- 
volves a rotation of company executives 
in office of president and engaging a sal- 
aried secretary. The committee named to 
select a successor to H. H. Stryker has 
had no meeting yet, and no names are 
under consideration. 


IOWA CONSULTS WOLFE 

John T. C. Clarkson, chairman of the 
Iowa Workmen’s Compensation Legislative 
Commission, will be in New York Monday, 
in consulation with S. H. Wolfe, who pre- 
pared the Massachusetts manual of work- 
men’s compensation rates for the State 
Mutual Association. 


CASUALTY APPOINTMENTS 
Dlinois 

Aetna Life—A. O. Moulton, Leland; J. L. 
Teneey, Prairie Du Rocher. 

Ill. Sur.—John at Quincy. 

Cont. Cas. “i | Watwood, Mounds; E. W. 
Chipman, a "bacatie and D. L. _Tevis, 
Chicago. 

Fid. & Dep.—George Herrmann & Co., Chi- 


“Efaryland Cas.—Nic Weer. Belleville. 
Masonic Mut. Acc’ ~ Rurey, Chicago. 
Pacific Mut. Life—G. tae Centralia. 

ta oo Coast Cae” Robertson,  Fair- 


Reliance Life—Thomas Joce, Creston. 
Standard Acci.—R. W. ——— , Decatur. 
Travelers—H. R. Brown, ck S Towa; 
Love, Danville. Junction; Sprinkle, 
Villa Grove; J. H. Theobald, es hicago. 
Title Guar.—H. V. Wynd, Mt. Pulaski. 
Aetna Life—J. W. P. "Kerr, Sesuten; Rufus 
Witwer, Kinmundy. 
Cont. Cas.—W. tS Carson, Greenville. 
Gen, Acci.—L. R. Stricklin, Eldorado. 
Globe re H. Andersen, Elgin. 
Globe Sur.—Y. 7 pee Hillsboro. 
Springfield. 


ey. Lite“Y. i. Murphy, 7 Johnston, Cit City; 
Berry, eori a; 





New Amst. coe R. Hale, Winnetka; R. 
R. Bruning, Havana; R. M. Hu / Rushville. 

Royal Cas.—J. E. Elzea and R. Martin, 
uincy. 

Trav. Indem—F. E. Gardner, Rochelle. 

Travelers—B. J. Ettelson and Charles Wart- 
man, Chicago; F. C. Charlesworth, Charleston. 

Kansas 

a Cas.—Moses Applegate, Pleasanton; 
W. E. Reed, Emporia; E. A. Wallen, Parsons. 

Gt. East. Cas.—O. S. fr aug pentaoen: 
jon J. Spencer, Norton; W. C. Alford, Hazle- 


Amer. Cas.—N. R. McLain, Lancaster; A. F. 
Ott, Washington C. H.; Cherrington & McCor- 








mick, Gallipolis; J. C. Webster, Pomeroy; H. A. 
Carns, Massillon; Hitchcock Real Estate & Trost 
Co., Warren; H. L. King, Warren; Louis and J. 
E. Blohm, Marietta. 

Maryland Cas.—Frank D. Kaufman, Newton; 
A. P. Trott, Junction eG 

No. Am. Acci.—M Gallagher, tne *. 

Title Guar. 4 M. a Erie: N N. Arm- 
strong, Iola; W. Volkmann, Lyons. 

Pacific tk Cas.—J. W. Carson, Topeka; 


E. Adamson, Eldorado. 
Cont. Cas.—J. C. Gill, Athens; P. E. Arnold, 


Wooster; J. F. Buchanan, Woodsfield; R. P. 
Glosser, Canton. . 
Hartiord S. B.—J. A. Knapp & Son, Marion. 


Midland Cas.—Wells-Price Co., Akron 


‘ Natl. L. & Acci—W. G. Crutcher, George- 
own. 

a por Acci.—C, C. Rothier & Co., Cin- 

«Standard Live St—J. C. Barr, Lancaster; 

W. Euler, McClure; A. F. Gilbert, Farmers- 
Fines W. J. Ratigan, den. 

Union Cas—R. A. Ken, ‘Cleveland; DY < 
Koch, Kenton. 

S. H. & Acci.—C. L. Zimmerman, Maple 
Grove. 
Ohio 


Cont. Cas.—A. H. rjes, Cincinnati; J. W. 
Welsh, Columbus; C. C. Hale, Wapakoneta; C. 
C. Hamilton and 'E. A. Sidley, Ashtabula; C. V. 
Petty, Cleveland. 

Fid. & Dep.—J. C. Sconce, Cincinnati. 

Dradhtevd—Bcenasn & Brennan, Wellsville; 
C. G. Hiskey, Attica; W. D. Pearce, Clyde; 
Samuel Dotson, Lima. 

Genl. Acci.—C. H. Spaulding, Steubenville. 

Globe Indem.—W. C. Owen, East Palestine; 
F. A. Drake, W. H. Findley, E. H. Fishman, H. 
A. Fresbie, W. A. Kappler, D. H. Kornhauser, 
Albert Kroeckel, H. Lahrheim & Co., Max Levy, 
Charles Muller, P. V. Neuenschwander, Cc. 
Pegler, E. M. Robbins, C. C Schellentrager, 
Ven Svare, F. L. Thurber, G. W. Voth and 
Thomas Wells, Cleveland; Van Benschoten, Ely- 
ria; L. M. Goodman, Youngstown; H. L. Me- 
Lain, Massillon. 

Grt. East. Cas—C. A. Hess, West Milton; 
¢.> Throekmarten, Piqua; S. J. Colwell, Mans- 

aes S. B.—G. B. Fulton, North Balti- 


mit ‘ds Pl. Gl.—H. T. es eo Greenfield; W. 
po Columbus; J Moorman, Houston. 
Bond—Van Deusen Realty Co., Hinck- 


le 

‘Midland ae —H. J. Atwood, Akron. 

Natl. & A.—C. H. Nalle, L. H. Adams and 
E. Sennett, Hamilton; J. E. Smith and John 
Liggett, Cincinnati. 

ew Amst. Cas.—D. W. Jt East Liverpool; 
Alfred > Salem; J. W Zeis, tag 

Ocean Acci.—J. W. Lee & Co. and C. } M. Ault, 
Cypetsee, 

N. A. Acci.—A. J. Spriggs, Paulding. 

Pind” Cas.—J. McCracken, Steubenville; 
Mathew Lazin, East Youngstown. 

Southern Sur.—I. J. Colvin, Akron; J. F. Mc- 
Kenna, Toledo. 

Standard Acci.—H. J. Ellis, Toledo; C. M. 
Adams, Wellington 
ee Live St. —S. T. Price & Co., Pauld- 


Amer. Cred. Ind.—T. R. Covey, Sn 


in 
S. Cas.—S. C. Quimby, Cincinnati; C. E. 
Willis, Lima. 
Union Cas.—S. J. Cessna, Cadiz; R. J. Baum, 
Akron; Hoyt Johns, Mansfield. 
U. H. cci.—James Mamahon, Akron; 
Ts hs Wilson, Portsmouth. 


Kansas 

: geese, Acci., Neb.—Matsin Baker, Parkers- 
ville. 

Bankers Acci., Ia.—R. S. Dorrell, Coffeyville. 

Cas. Co. of Amer.—G. S. Harris, Manhattan. 

Cont. Cas.—W. . Shuford, Garnett. 

Genl. Acci.—M. E. Luch, Clay Center. 

Gt. East. Gad. G. Maloy, Eureka. 

Kansas City Cas.. Mo—C. K. Sourbeer, 
H. Holdman, Hutchinson. 


Meade. 
Maryland Cas.—J. 
Medical Pi gan Ind.—C. S. Gillispi ie, Topeka. 
N. A. Acci.— —W. N. Bartlett, peka; I. C. 
Ore a 
& Acci. —J. S. Green, Wellington. 
Pac. Chit Cas.—J. B. Harris, Parsons. 


® Michigan 

Amer. Sur.—L. C. Caswell, Crystal Falls; A. 
E. Dunbar, Monroe; R. G. Tetro, Stephenson. 

Cas. Co. of Amer.—H. G. Will liams, Lapeer. 

Federal Cas.—Carroll Miller, Detroit. 

Genl. Acci.—John Wells, Deckerville. 

Grt. East. Cas.—W. L. Corson, Detroit. 

Ill. Sur.—Luther Ferris Co., Grand Rapids. 

J. ‘i O’Hara, Menominee. 

Metrop. Cas.—C. . Mowery, Hartford. 
Midland Cas.—C. : Stro ugh, Mendon. 
Ocean Acci.—T. % Linehan, Harbor Springs. 
Prud. Cas.—Ignot DeMagsie, Detroit. 
Security Cas.—Glen DeBar, Kalamazoo, 
Fidel. Acci.—Frank Gaceet. oo Axe; S. 





troit; W. G. Niemi, Diorite; Robert Anderson, 
Ford River; J. E. Johnson, Iron River; Anthony 


Polito, Ishpeming. 
South. Sur. O. and C. L. pier, Marshall; 
M. Meee, Marshall; A. W. Black, Tawas 
City; H Garrett, Kalamazoo. 
pstandard Acci.—C. E. Williamson, Tecumseh; 
Don Ostrander,*Milan; B. F. Meyers, Lapear: 
Holmes Realty Co., Inc., Lansing; Noah De- 
loria, Garden. 
Trav. Indem.—E. C. Bell, G. D. Ingram and 
Harrison-Taylor Co., Detroit. 
U. S. H. & Acci.—E. L. Johnson, Fremont. 
Columbia Cas.—L. L. Bissell, Lakeview. 
Detroit Cas.—Carroll Miller, Detroit. 
Hoosier Cas.—J. A. Waliski, = 
Masonic Mut—R. C. M 4 
Heights. 
ich. Cas.—J. T. Bridwell, Vestaburg; A. T. 
Collins, Adrian. 
Peoples H. & Acci.—C. F. Green, Mulliken; 
. H. Haconb, Pierson; L. W. Ashe, Reed 
City; C. H. Johnson, Detroit. 
olumbia Cas.—C. M. Nash, Grand Rapids; 
C. C. Santee, St. Joseph; J. B. Weaver, Lansing; 
- M. Rau, Cedar Springs; W.-A. Seckinger, 
hree Oaks. 
Inter-State Boe Men’s Acci.—L. B. Ettinger, 
Benton Harbor; b § jpatige, Big Rapids. 
Merchants, A rne, Detroit. 
Mich. Cas.—A. D. Ver Vassar; Milton 
Mikan, Durand. 
U. S. Hospital—Leroy Rose, Lansing. 








CASUALTY NOTES 


E. Sanford Miller, assistant secretary 
of the Globe Surety of Kansas City, has 
resigned. 


The Republic Accident of Cleveland has 
changed its name to the Republic Casu- 
alty Company. 


The North American Accident of Chi- 
cago, has been elected a member of the 
Southern Conference, 

Application for admission to Nebraska 
has been made by the Southwestern 
Surety of Denison, Tex. 

S. F. Trobaugh, who has been with the 
Fidelity-Phenix, in Chicago, has gone with 
the agency of Moore, Case, Lyman & Hub- 
bard to look after their burglary insur- 
ance department. 

The reason the American Surety dropped 
its mandamus proceeding against the Ore- 
gon insurance commissioner was _ that 
during the delay another surety bond was 
procured and filed. 


In Ohio the Aetna Accident & Liability 
has had its license broadened to include 
fidelity and surety business. The New 
England Casualty has eliminated plate 
glass from its license. 

C. H. Hood, of the Hood & Penney Com- 
pany, Minneapolis, is on an automobile 
tour through the New England states. 
The trip started from New York City. 
The party is now in Maine. 


W. J. Hickisch, of La Crosse, Wiscon- 
sin, has been appointed general agent of 
the Globe Indemnity for five counties. He 
is one of the leading casualty and surety 
agents in that part of the state. 

The Iowa State Automobile Insurance 
Company of Grundy Center has secured 
applications for $260,000 insurance, $10,- 
000 more than it required to secure a 
license, and it will shortly begin to issue 
policies. H. B. Kelly is secretary. 


Albert Newton Ridgley of New York, 
has sued the Aetna Life for $2,571, under 
an accident policy which was to pay him 
$150 a week for disability. He alleges that 
on July 1 11, he was severely injured 
in a fall from a biplane, which he was 
using carefully for recreation and learn- 
ing to fly, and that the company has re- 
fused to pay his claim. 


Reports from Philadelphia are to the 
effect that many prominent employers in 
that city have organized to uphold the 
workmen’s compensation bill that has been 
drafted by the industrial accident commis- 
sion. Attorneys will be employed to draw 
up a substitute bill. The Pennsylvania 
bill, as proposed, follows to a considerable 
extent the lines of the New Jersey law. 

The constitutionality of the employers 
liability law of Indiana, 1911, was attacked 
in a case before the circuit court at Shel- 
byville, Ind. The plaintiff was injured 
while decorating a passenger car, suffer- 
ing a fall from a scaffold, The Big Four 
Railway demurred to the complaint, hold- 
ing the law unconstitutional because it 
made liable employers having five or more 
employes while no liability was placed on 
employers of less than five employes. 
Judge Blair overruled the demurrer. 





OHIO FIELD MEN GATHER 
(CONTINUED FROM PAGE 1) 
were elected. A telegram of congratu- 
lations was sent to Captain J. J. Con- 
way of the Cincinnati Underwriters 
Salvage Corps on his steady progress 
toward recovery from his injuries re- 
ceived in the Prest-o-Lite explosion 


May 9. 
Entertaining the Ladies 

The management of the Breakers 
has been especially diligent in enter- 
tainment of the ladies of the party. 
This morning there was a card party 
with tables at bridge and “Five Hun- 
dred” on the balcony of the main lobby. 
First prize at bridge went to Mrs. Earl 
Reid, second to Mrs. George Wilson. 
In “five hundred” first went to Miss 
Etta Wilson, second to Miss Gladys 
Hoover. Tonight the smaller dancing 
pavilion was reserved for the field men 
and their ladies exclusively. This af- 
ternoon the ladies and children had 
water sports. 

Tomorrow there will be no formal 
program but individual inclinations will 
govern the amusements of the day. 

Executive Committee Meets 

There was a meeting of the executive 
committee Tuesday afternoon, attended 
by Chairman John H. Gray, Mrs. 8. C. Neff, 
secretary, and members, Herbert Boning, 
John Martin, John Hoover and George 
Gross, It was reported that in response 
to letters sent out by the association some 
time ago looking to the holding of a pre- 
liminary meeting in the fall in Chicago to 
discuss plans for the formation of a 
national fire prevention association, sev- 
eral favorable answers had been received. 
The question of ordinances to regulate 
the handling of storage and sale of 
matches was referred to the chairman of 
the executive committees of the two field 
organizations. Ii was announced that the 
annual report of the association would 
come from the printer and be distributed 
to the members. A favorable report was 
made on the plan to have special deputy 
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WESTERN SPECIAL AGENTS—M. 8. 
Moore, Terre Haute, Ind.; F. §. Chase, 
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Mo.; Cc. W. ys Om Neb.; A. 
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fire marshal cards issued to field men 
and it is likely the cards will be dis- 
tributed soon by Fire Marshal Zuber. 
Quite a number of members are accom- 
panied by their wives and in some in- 
stances, other members of their families. 


MICHIGAN MEETING HELD 


(CONTINUED FROM PAGE 1) 
of the insurance men as well as a large 
gathering from the country side. 
Greatness of Petoskey Agents 

There is a working spirit among Petos- 
key agents that is remarkable, and al- 
though they are few in number the fact 
is almost forgotten as one considers the 
completeness in every way of their ar- 
rangements for the _ visiting agents. 
Nothing has been overlooked and nothing 
provided in a limited manner. Boats and 
automobiles were placed at the conve- 
nience of all who would use them, The 
banquet Tuesday evening was a truly 
grand one and on every hand could be 
heard words of appreciation of the splen- 
did entertainment provided. 

President Galster’s Add 

President Galster opened the program 
at the banquet with his official address, 
briefly but vigorously pleading for a 
united effort toward increasing the mem- 
bership. He mentioned as benefits at- 
tributable to the organization the fire 
marshal and the anti-rebate laws, and 
further and greater work could and would 
be done with a larger part of the agents 
working in the association. He introduced 
as toastmaster his fellow townsman, Wm. 
G. McCune. A neat and most hearty wel- 
come was extended by Mayor Sly. Hon. 
A. L, Deuel, of Harbor Springs, opened 
his talk with some amusing sidelights on 
the early history of Messrs. Galster and 
McCune. In speaking of the charms of 
the little Traverse Bay Judge Deuel was 
most eloquent, 

M. O. Bowland Speaks 

Insurance legislation was the subject 
of some thoughtful remarks by M. b 
Rowland, president of the Detroit National 
Fire. Generous applause greeted his ref- 
erence to former Commissioner James V. 
Barry as the peer of supervising officials 
and prince of good fellows. He said the 
investment law of Michigan cannot be ex- 
celled as a means of safeguarding the 
public. The statute of 1911 was directed 
against unauthorized insurance and the 
best of that year and has been effective. 
Another wise statute of the same year 
directed the insurance commissioner to 
take charge of delinquent corporations. 
The fire marshal law has resulted in great 
good although on a niggardly appropria- 
tion. The association would do a splen- 
did work if it could influence the next 
legislature to make an adequate appro- 
priation for this work. The present agents’ 
license law under interpretations placed 
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upon it is not satisfactory either to com- 
panies or agents. 
Agents’ License Law 

Mr. Rowland said no trouble would 
probably be experienced if the associa- 
tion’s legislative committee cooperating 
with managers, field men and the depart- 
ment, would seek the passage of a rea- 
sonable agents’ license law at the next 
legislature. The commissioner, in his life 
report, has discussed the question of re- 
quiring a standard of knowledge in issu- 
ing licenses. This is more important in 
the case of fire agents who construct 
clauses and pass on the nature of risks, 
functions not in the sphere of the life 
agents. 

Mr. Rowland declared that for the pur- 
poses of inspection, fire prevention and 
fixing of rates companies should be per- 
mitted to combine their efforts. Legisla- 
tion of this kind is being discussed and 
cannot be long delayed. 

Address by Paul Turner 

Paul Turner of the Detroit Underwrit- 
ers Company, speaking of the two-fold 
representative capacity of the local agent, 
said that two masters have been served 
and served well. As the company’s agent 
his duties are to guard its resources by 
planting its contracts only with repre- 
sentative and reliable people, as well as 
noting the elements of physical hazard 
in assumed risks. His office should be so 
arranged as to most efficiently and with 
greatest harmony carry out the plans of 
administration. 

He should ally himself with the local 
board and abide by the rules as they 
are; labor as a part of the organization 
toward its improvement, have courage 
enough to stand out against unjust de- 
mands of assured in making adjustments, 
thus reducing the troubles of the field men 
and saving the assured and his com- 
panies possible litigation. 

Big Pactor in the Business 

The local agent will always be the big 
factor in the insurance business. To his 
client he owes counsel and advice to the 
end that the client may thoroughly un- 
derstand every word of the contract en- 
tered into and encourage him to keep an 
intelligent record of his policies. The 
agent should identify himself with the 
state and National association and by this 
means keep posted as to legislation that 
uffects his business and work to make the 
ussociation a larger and more efficient 
mineans of the improvement of the busi- 
ness. No square company has anything 
to fear from the agents’ associations. 
On the other hand they recognize and wel- 
come the resulting increased efficiency and 
reliability in the agency force. 

Plea from Fred Guenther 

Fred Guenther made a strong plea for 
concerted action to strengthen the organi- 
zation. His talk was brief. He promises 
to publish in book form his real address 
on the subject assigned, “Fire Waste and 
Fire Prevention.” The price will be ninety- 
eight cents. 

Samuel D. Capen, of St. Louis, presi- 
dent of the Missouri Agents’ Association 
and vice-president of the National asso- 
ciation, was present at the business ses- 
sion and told of his state association’s 
activities and of the success of the St. 
Louis agents in controlling lines offered 
in their city. 

Lively discussion started with a motion 
by George M. Goodell, of Lansing, that the 
legislative committee be instructed to seek 
the passage of a law to prevent the issuing 
of licenses to agents and brokers outside 
the state of Michigan. The matter was 
left with no action taken but with the un- 
derstanding that the legislative committee 
will give it all possible attention. 

H. R. Vernor moved that the legislative 
committee be instructed to place antidis- 
crimination legislation at the head of the 
list of matters to receive their considera- 


tion. 
American Agency Bulletin 

W. A. Eldridge of Detroit told of the 
difficulties encountered by those having 
in charge the American Agency Bulletin, 
published under the National association’s 
direction. It is now proposed that as a 
means to its financial support, agents take 
advertising space. Cards will be run at 
the rate of $5 up, and that agents be 
encouraged to send in news items and 
seek to make the paper of the greatest 
possible general interest. The association 
went on record as favoring these propo- 
sitions. 

The resolutions suggested in the ad- 
dress of W. T. Benallack of the previous 
evening adopted by the National Fire 
Protection Association in May, with ref- 
erence to fire prevention and education, 
were adopted on motion of H. R. Vernor. 
On motion of W. A. Eldridge a rising 
vote of recognition of the splendid work 
of John L. A. Galster, the retiring presi- 
dent, was taken. Mr. Galster has estab- 
lished a new president’s record for new 
members as well as for effective work 
in other association activities. A record 
was made of appreciation of the local 
Petoskey agents’ entertainment in this 
connection, A most eloquent tribute was 
paid President Galster and his townsmen 
by Fred Guenther, which was enthusias- 
tically supported by rising vote. 


Address by Benallack ; 
William T. Benallack, manager of the 
Michigan Inspection Bureau, offered 





some suggestions for local agents in a 
paper entitled “Clinkers and Ashes.” 
Mr. Benallack always has a supply of 
wit and wisdom on tap and the officers 
know there would be rebellion in the 
ranks if they prepared a program with- 
out putting “Ben” down for a speech. 
His address on this occasion was as 
follows: 

We are living in a busy and strenuous 
era, and your business contains many 
problems, but unfortunately there are a 
great many wiseacres, including myself, 
who can tell you how to run your busi- 
ness better than you can. The boiler- 
maker thinks he can run a newspaper, 
and the editor thinks he can make boil- 
ers. There are also plenty to fix the price 
of commodities and: determine the cost of 
fire insurance. 

Special Agents Can Tell About It 

Go to a baseball game any afternoon 
in Detroit and you will find that the spe- 
cial agents can tell the players how to 
play the game, and the umpire what a 
bonehead decision he has made on that 
last strike. 

The yellow journals keep up a steady 
bombardment against high rates and the 
great profits in fire insurance, but lack 
the space to write the epitaphs for the 
500 companies who have succumbed to 
the fire plague. 

I have often wondered whether, in for- 
eign countries, politicians and the press 
entertain the same antipathy to fire in- 
surance companies as they do in this 
country and whether their lower loss ratio 
makes them have a kindlier feeling. 

We have got to admit that there is 
something wrong with our system when 
our annual fire loss per capita is about 
six times greater than all Europe. The 
city of New York in 1911 suffered a fire 
loss of five times the fire loss of Lon- 
don and nine times that of Paris. 

Highest in Many Years 

Commissioner Palmer shows in the rec- 
ords of his department for the year 1911, 
that the fire loss in Michigan was 61 
percent, the highest for many years. The 
losses in Michigan for the past ten years 
amounted to over $34,000,000, which is an 
awful drain on our good state and simply 
deplorable when we must admit that a 
great deal of it was due to neglect and 
carelessness. Recognized authorities have 
made the statement, to our shame, that 
at least 50 percent of our fires are pre- 
ventable. 

Let me ask you if you are doing your 
share in conserving the resources of our 
state by using your valuable efforts to 
lessen the great fire waste. 

Year after year our great cities are 
being equipped at enormous expense with 
improved fire fighting facilities that 
amaze the world, the cost of which is be- 
coming a burden to the taxpayer, but in 
spite of the efficiency, daring and equip- 
ment of our fire fighters the fire losses 
of the United States continue to increase, 

Nothing but Clinkers and Ashes 

If it was not for our wonderful re- 
sources this land of the free would eventu- 
ally be nothing but clinkers and ashes. 

Distributed as you are in every nook and 
cranny of the state, you form a standing 
army of publicity and education for the 
purpose of showing the public the in- 
surance business in its true light, and 
removing the unreasonable prejudice that 
exists in their minds. 

Due to this feeling I venture to say 
it is easier to convict for anything from 
stealing sheep to murder than to convict 
for the crime of arson. 

Agents Can Do Most 

I believe that no set of men could do 
more to protect our nation from chronic 
series of disastrous fires than the local 
agents. 

We must have fire protection, but fire 
prevention is what counts. fire pre- 
vented needs no water or expensive ap- 
paratus for extinguishment. 

An insurance paper recently published 
the following excellent article under, “An 
Agent’s Duty to Customer”: . 

“If an agent looks after the interests 
of his customers he will be casting his 
bread upon the waters. This means that 
whenever he can assist in bringing about 
improvements in the risk that will lower 
the rate, the property owner so benefited 
will not forget it when he goes to take 
out additional insurance. In making esti- 
mates of fire hazard the relation of one 
risk to another is measured by (1) the 
cause, that is, the things which originate 
fires, (2) the medium, that is, the sub- 
ject on which the fire acts, and (3) the 
effect, that is, the result of fire upon 
matter. These factors are constant but 
are modified in proportion to the efficiency 
of fire department protection, if there is 
any, and also by the fire record of the 
town and state. - 

Owners Pay for Defects 


“Property owners often pay for defects 
and conditions of risks that in many cases 
ean be easily removed, and they also fail 
to appreciate the value of fire walls, fire 
doors and numerous other items that 
affect the cost of insurance. By looking 
after the correction of these defects, the 
local agent casts his bread upon the 
waters, does his best for his customer and 
builds up his business, even though he 
causes the rates to be lowered. His loss 
in income occasioned by lower rates is 





offset by the increased business he builds 
u 


p. 

“All rating bureaus or inspection com- 
panies are glad at all times to furnish 
information concerning the fire risk and 
methods of safeguarding hazard. It is the 
aim of companies, through these rating 
or inspection bureaus, to encourage better 
building laws, to give suggestions as to 
public and private fire departments and 
fire protection and in general to give ad- 
vice and reports in fire protection en- 
gineering so that the fire hazard may be 
lessened and the cost of insurance there- 
by reduced. If the agent needs informa- 
tion of this kind, therefore, he should 
communicate with the proper authority 
and secure such aid as will equip him to 
protect the interests of his customers.” 

Agent’s Obligations 

The agent owes a certain obligation to 
the insuring public, but he also owes an 
obligation to his fire insurance com- 
panies. 

It may interest you to know that at 
least 95 percent of requests for reinspec- 
tion received from the agents are for rate 
reduction, which is all right where im- 
provements have been made or conditions 
warrant it, but many times the request 
is merely for a reduction to curry favor 
with the assured and swipe the line from 
the other fellow. 

There are times when it appears harder 
to please the agent than the assured, and 
it is an unfortunate fact that many agents 
never attempt to defend the published es- 
timates based on the best system of meas- 
urement to date, but instead will side 
with the assyred for reductions regard- 
less of conditions, and frequently to the 
disparagement of the rating inspector. 

Premiumless Fire Insurance 

We have wireless telegraphy, fireless 
cookers, firecrackerless Fourth of July, 
and by persistent effort I think premium- 
less fire insurance can be brought about. 
Don’t misunderstand what I have just said 
as being a reflection on the conscientious 
agent who is properly looking after his 
customers’ interests, still keeping in mind 
the fact that his companies are paying 
him commission and are also entitled to 
consideration. 

One of the inconsistencies of the busi- 
ness is the chronic giving of credits for 
improvement regardless of how small, and 
immediately rebating the amount of re- 
turn premium for the unexpired portion. 
How often do you increase the rate and 
collect the additional premium if the haz- 
ard is increased and the boot is on the 
other leg? 

Defend Bureaus Once in a While 


A merchant might buy a barrel of flour 
at 5 cents per pound, and when it is half 
used, the price drops to 4% cents, but he 
does not look for a rebate of a half cent 
per pound on the unused portion. Think 
it over my friends, for it is a poor rule 
that will not work both ways. 

I want to say one little word on behalf 
of the rating bureaus—Defend them once 
in a while and don’t make them the scape- 
goat for all attacks when the assured will 
probably always have the complaint, re- 
gardless of the fact that estimates are 
steadily reducing until for the year 1911 
the average rate in Michigan was 98 
cents, the lowest in years. 

Do Not Realize Their Influence 


I do not think the local agents realize 
their power and influence which they could 
utilize to such good advantage, and al- 
though there are times when things look 
dark and gloomy, I believe that brighter 
days are in store as evidenced by the fact 
that the two classes of companies are 
meeting each other half way on a com- 
mon ground. 

Quotes Some Local Agents 

I am going to present you with a few 
“clinkers” gleaned from prominent local 
agents. 

Fred Guenther says, “Lack of oppor- 
tunity has kept many a poor agent out of 
business.” 

John Galster says, “The greatest of 
harmony in the business comes from 
chords from the barber agents.” 

Pop Eldridge says, “Many local agents 
will never be happy until there are enough 
special agents’ positions to go round.” 

Mark Geer says, “The only independent 
local agent is the one that is not mar- 
ried.” This also applies to the female 
of the species. 

Billy Ames says, “Successful agents 
should be born poor, thus giving them a 
greater chance for success by comparison 
with their start.” 

Leo Weadock says, “A wishbone and a 
backbone should be part of your supplies.” 
Charlie Emery’s Estimate 

Charlie Emery was asked, “When is a 
local agent not a local agent?” and re- 
plied, “About three times out of five.” 

Bert Barnes says, “There are two im- 
portant periods in a man’s life, one be- 
fore he becomes a local agent, and the 
other after.” 

Sherm Collins says, “The agent who 
works both ends against the middle is 
likely to get his string tied in a knot.” 

Birchard Asks Why 

Tom Ribble says, “You can’t make a 
good agent out of anybody. I tell you, 
sir, good insurance solicitors are born.” 
“I understand that thoroughly,” says 


Seely Birchard, “but why?—that’s what 
bothers me—why?” 
Cecil Peck says, “It is easy to get into 
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the local agency business, but it’s hell 
getting out.” 

Harry Wright says he believes in 
graded commission—75, 85 and 95 per- 
cent. 

Leo Hennes says, “Support bad prin- 
ciples and correct right practices in fire 
underwriting.” 

Otis Leonard says he believes in all the 
others have said. 

The Agent’s Lament 
You may brag about your agency 

And the lines that you can write, 
You may boast of company assets 

That are way up out of sight, 
But the words that I hear mostly, 

Hear them early, hear them late, 
Are “Mister kind inspector, 

Won’t you please reduce the rate?” 


You pay exorbitant prices 
For cost of living is high, 
You eat expensive dinners 
From soup and nuts to pie, 
You pay with scarce a whimper, 
But as agent, up-to-date, 
You murmur, “Dear inspector, 
Won't you please reduce the rate?” 


A request comes for inspection, 
“There’s a change,” the agent said, 
“The metal worker has moved out, 
It’s a powder works instead. 
I’ve every dollar of the line. 
Now please don’t hesitate, 
And, mister kind inspector, 
Won't you please reduce the rate?” 


It always has seemed strange to me 
That losses ‘keep so high, 

When improvements are so many 
And for credits there’s a cry. 

It would seem good if now and then 
You could hear the agent prate 

Some other words than those of 
“Won’t you please reduce the rate?” 


It may not be for years and years, 
But all things have an end. 
You can’t keep on reducing, 
There'll be nothing left to spend, 
But I think that I'd be ready 
To knock at the pearly gate, 
If I heard a local agent say, 
“Won't you please advance the rate?” 





OPPOSES STATE RATING 

Insurance Commissioner Done of Utah 
takes a strong position against state fire 
insurance rating in his annual report. He 
regards agitation as deplorable, holding 
that fire insurance can be carried on prop- 
erly only by companies organized for that 
purpose, with men of means and ability 
behind their operations. He urges the 
prompt establishment of a fire prevention 
day, the organization of a state fire pre- 
vention association and regular instruction 
on the subject in the public schools. 


Want Column 


—S=— 
Two dollars per insertion of five lines. 
Additional lines, 40 cents 
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CHICAGO BROKERS will find it to 
their advantage to place their personal 
Commercial Health and A t 
with the NATIONAL LIFE INSURANCE 
Co., U. S. A. Facilities as a whole un- 
equaled by any other company. Try and 
be convinced. C. H. Boyer, Managing Cas- 
ualty Department, National Life Building, 
Chicago. 


FOR RENT—Private office with telephone 
service. Apply to Frank Rosenblum, 
room 666 Insurance Exchange, Chicago. 











Prominent Chicago Agents 
Members of the Chicago Board of Underwriters 
RRED Ss. 








AMES & CO. 
INSURANCE EXCHANGE, CHICAGO 
Agents for the Connecticut, Fidelity-Phenix, Mechan- 
ics & Traders, National, Ct., Bri 


America, German 

. B. & M., Calumet, Merchants, N. Y. 
Osage, State Neb., Generalof Paris, Nat. Surety and 
Cas. Co. of Ameri unexcelled 


K d, of an 
& Suffolk ble of England, Legal of E 
land, Liverpool Vittoria (Ltd.), of London 
and at London Lloy usive Binding 
tract with teed ters. 





GRITCHELL, MILLER, 
WHITNEY & BARBOUR 





1535-39 Insurance Exchange, Chicago 
Ls American, NJ Scions, Spring 
Gzo. E. Surpman H. L. Wayne 
SHIPMAN & WAYNE 


1937 Insuranee Exchange, CHICAGO 


Agents for Hartford Fire Ins. Co., Milwaukee Me- 
chanics Ins. Co., Calumet Insurance Co. 
Mercantile F. & M. Und. Agency. 


DISAPPEARANCE BRINGS HALT 


Winding Up of Century Fire at Stand- 
still as Result of Loss 
of Assets. 








Des Moines, Ia., July 17,—(Special.) 
—The winding up of the affairs of the 
Century Fire has come to an abrupt 
standstill through the failure of the 
provisional board of directors to se- 
cure possession of the $39,000 worth of 
securities which so strangely disap- 
peared from the vaults of the company 
some months ago. 

It is expected that there will be re- 
newed efforts to close up the affairs 
of the company after the fall terms of 
court begin. 


The statement of Secretary Hazard to 
this effect gives a hint of suits to be 
filed in the near future in an effort to get 
possession of these securities for the 
benefit of the policyholders. It is the 
policy of the provisional board and offi- 
cers to completely protect the lowa policy- 
holders in settling the affairs of the com- 
pany. 

The provisional officers have managed 
to convert some assets into cash. A con- 
siderable portion of the office furniture 
of the company has already been sold. 
Secretary Hazard is now negotiating with 
some parties for the rent of the suite of 
rooms which the Century occupied before 
its policies were taken over by the St. 
Paul Fire and Marine which made them 
absolutely safe. 





Official of New Company 
W. W. Dark, formerly an official of 
the American Central Life of Indian- 
apolis, has been elected vice-president 
of the General Indemnity of Indian- 
apolis, a new company. 





EMMET NOT PRESENT 
Superintendent Emmet of New York has 
not yet started to Spokane and probably 
will be unable to go on account of the rush 
of important business. His paper will be 
read by Deputy Henry D. Appleton. 


POINTERS wt 


FOR LOCAL AGENTS. 


“Pointers for Local Agents” is a book of 256 
pages, containing all the data that has ap- 
peared in this column for more than six y 








Western Underwriter. 


Question—Can you give us a cita- 
tion of the law governing unlicensed 
insurance companies doing business in 
Ohio or those doing business with such 
a company. We have a case in hand 
and have tried a number of insurance 
men for a reference to the statute cov- 
ering the case but so far have been un- 
able to secure any information that 
would assist our attorney in locating 
same. 

Answer—We presume you refer to 
the surplus line law, which under cer- 
tain conditions gives an agency licensed 
under the provisions of that law, the 
authority to write excess lines in non- 
admitted companies. You will find this 
statute in Chapter 11, Sections 3656-1 
and 3656-2 of the Ohio insurance laws. 
By addressing the state insurance de- 
partment, state house, Columbus, Ohio. 
you will be able to procure a copy of 


the insurance laws, which are distrib- 
uted gratuitously. 


Question—We have township trus- 
tees who have charge of school affairs. 
They elect a township treasurer who 
has charge of the funds of all districts 
in this township. City schools are un- 
der the direction of a district board of 
directors. To whom should the fire in- 
surance policies on city school property 
be written? 

_ Answer—All property, including pub- 
lic property, should be insured in the 
name of the owner. We do not know 
where the title to school property in 
the smaller Illinois towns rests, but be- 
lieve it is in the school board. If the 
treasurer handles the school funds it 
may be that he would collect the pro- 
ceeds of a policy, on behalf of the 
board, but that would not mean that 
policies should be written in his name. 
The school board’s attorney should be 
able to say where the title to the prop- 
erty rests, and the insurance should be 
in the name of the owner. 


Question—Will you kindly give me 
the names of nonaffiliated companies 
that have neither made application nor 
are likely to apply for membership in 
either the union or bureau. 

Answer—It is impossible to say 
which of the nonaffiliated companies 
will not join either organization. How- 
ever none of the following has made 
even conditional application to either 
body as far as can be learned. Many 
of these operate in only a few of the 
states under the jurisdiction of the 
union and bureau. 


—_— Giede, Texas 
obe & Rutger 
Anchor, Des Moines Globe Und. = 
Arizona Greenwich 
Assur. Co. of Amer., Hamilton 
N. Y. Hernando, Texas 
Austin Hudson Und. 
Sener _Uaton, Kan. yaene. Millers 
nei. nd. owa Manufactu 
— v& M., O. sfetropolitan Nase 
ecurity, O. nnesota, 
Colonial Assur.,N. Y Natl, N. J. cervaaueian 


Columbia, Dayton, O. 
Commerce, Albany 
Commercial, D. C. 
Commonwealth, Tex. 
Equity, Mo. 


Northern, N. Y. 
Northern F. & M., 
N. D 


Pacific 
Potomac, D. 


Farmers, Ia. Queen City, S. D. 

Federal Union, Chi- Southern Natl. Tex, 
cago Standard, N. J. 

Federal Und., D. C. State, Ia. 

Fidelity, Ia. Stuyvesant 

Firemen & Mechan- Stuyvesant Und. 


ics, Ind. 
Forest City, Ill. 
Franklin, D. C. 
German Sec., Ky. 


United Amer., Wis. 
Western Empire 
Vulcan 





MISCELLANEOUS NOTES 


The Niagara and the London Assurance, 
which have heretofore been managed 
jointly on the Pacific coast by A. W. 
Thornton and Edwin Parrish, will be 
managed separately after 1912. Mr. 
Thornton will have the London Assurance 
and Mr. Parrish will have the Niagara and 
the Niagara-Detroit Underwriters. 


An organization of moving picture the- 
ater managers is planning the organi- 
zation of a mutual or interinsurance ex- 
change to write only the one class of 
business. The projectors of the plan are 
counting a 50 percent saving. 


Witkowsky & Affeld have been given 
the Cook county agency of the Boston for 
automobiles. Fred 8. James & Co. have 
replaced the company with the Nord 
Deutsche, which they also have for fire 
business. 
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Independent Adjusters 


COLORADO 
CHARLES F. 

801 Gas & Electric _ ver 
Territory: Mountain field and Black Hills. 
(Also consulting underwriting authority.) 
ILLINOIS MISSOURI IOWA 
Quincy AGjustrment 

& Serwice Bureau 

Wells 
GEORGE C. GI 
ILLINOIS 
HoH. MoM. HUFE 
1551 
Telephone Wabash 509 

ADJUSTER OF FIRE LOSSES 
ILLINOIS 
EDWARD ‘TI. GUTHRIE 

Demaree Building, Mattoon 
Bell Telephone 165 
Adjuster of Fire Losses for Companies 
ILLINOIS 
Maurice Woolman &Co,. 

1807 Insurance iy Cc ‘0 

ADJUSTMENTS AND A PRAIS. LS 
Building Losses & Specialty 
INDIANA 








. Manager 














I. BH. ODELI 
110 Upper Second St., Evansville 
Adjuster of Fire and Inland Marine Losses 
INDIANA 
FRED HoH. JONES 


Sheaf +» Fort W 

FIRE AND AUTOMOBILE LOSSES 
Northern Indiana and Ohio and Southern Mich. 
INDIANA 

Ve M 

836 American Central Biag., mdianapo 
Long Distance "Phone, Main 871 
Indiana, Ohio, Mich. Ill. and Kentucky 
IOWA 
IOWA ADJUSIMEN'T CO. 
206-8 Des Moines Life Bldg., Des Moines 
H. H. McGUIRE, Manager 


IOWA 


GEO. C. NEWMAN 
601 Citizens Nat. Bank Bidg., Des Moines 
ADJUSTER OF FIRE LOSSES 
KANSAS 
ALEX. 8S. HENDRY 
McPherson 
Adjustments—Field Work—lInspections 
KANSAS 
WARREN ADJUSTMENT BUREAU 
Zz. B. Warren, and Adjuster 


FIRE LOSSES 


MICHIGAN 
JOHN ROWSON 
401 Ashton Bldg., Grand 
Long Dist. Phones: Bell 110; Cit. 1279 

ADJUSTER OF FIRE LOSSES 

MICHIGAN 
ALLEN OC, FP RINK 
Kalamazoo 


FIRE AND AUTOMOBILE LOSSES 
MICHIGAN AND NORTHERN INDIANA 


MICHIGAN 





























Telephone 700 
ADJUSTMENTS AND INSPECTIONS 


MICHIGAN 
PHILLIPS & WRIGHT 
903 Sixth St. Port Huron 





Telephone 636 
ADJUSTMENTS AND INSPECTIONS 
MICHIGAN 
FRE 





D. Bo SPAR 


Bay 
Phones: Office 112, House 499 
ADJUSTER OF FIRE LOSSES 


MICHIGAN 





Phones: Office 181; House 6. 
ADJUSTER OF FIRE LOSSES 





Central Insurance Co. of London 
Northwestern of Liverpool 


aina ant paid through this office 
Prompt a 





Travelers Ins. Co. 


Globe Surety Co. 





The Highest Class of Surplus Insurance 


FRED. S. JAMES & CO. of NEW YORK have secured the exclusive 
representation in the United States of the following high-class English 
Companies for SURPLUS BUSINESS: 


Liverpool Victoria Insurance Corp., Ltd. 
BINDING CONTRACT with GUARANTEED UNDERWRITERS at LLOYDS, LONDON 


timate surplus lines at full tariff rates entertained on the heavy value risks 


Only legi 
after the local agents is exhausted.—Your business protected. 
Com; he ae Selatan’ form policies issued without a Warranty Qconpany. 


tention. Applications in Central and Western States should be addressed to 
HERBERT DARLINGTON, Insurance Exchange, 175 W. Jackson Blvd., Chicago 


Keep this *Ad"—You may Need our Facilities. 


Essex & Suffolk Equitable of England 
Legal Ins. Co. of London 
Gresham of London 


—Strong 


Losses 


MINNESOTA 
JNO. B. LEE Co. 
15 North Fourth St., Minneapolis 
ADJUSTER OF FIRE LOSSES 


MINNESOTA 





458 Telephones 8 
Minn., Northern Wis., Northern Mich. 


NEBRASKA 
M. EB. PUNKHOUSER 
1611 Dodge Street, Omaha 
ADJUSTER OF FIRE LOSSES 
- ARLES wre 
re H. HO R 
702-3 746 Buclid Ave., Cleveland 
Bell, Main 2265 Cuyahoga, Cent. 6340 W 
ADJUSTER OF FIRE LOSSES 


PENNSYLVANIA 
WAL/TER H.COBBAN CO. 
1304 Peoples Bank Bldg., Pitts 














burgh 
FIRE AND AUTOMOBILE LOSSES 
Western Pennsylvania, Eastern Ohio, West i 
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CHICAGOS 
GREATEST 
COMPANY 
CHICAGO 
LARGEST 
ILLINOIS | 


INSURANCE IN FORCE 
OVER 


$60,000,000.00 


WANTS GOOD MEN 
WILL PAY THEM WELL 


FEDERAL LIFE 


INSURANCE IN FORCE - - $20,000,000.00 
CAPITAL, SURPLUS AND RESERVES 3,000,000.00 


An enterprising, progressive, 12 year old Life Insurance 


Company issuing all standard forms of term, non-par- 
ticipating, annual and deferred dividend policies. 


Accident and Health Department just being inaugurated. 
Exceptional opportunities for men of ability desiring to 


form PERMANENT connections. If interested address 
ISAAC MILLER HAMILTON, President 


CHICAGO 











The Western and Southern 
Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI, OHIO 
The Largest Industrial Company West of the Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 
PROGRESS BY SIX YEAR PERIODS 

Year Assets Insurance in Force Income 

1893 $139,826 $3,691,843 $626,116 
1899 401,717 10,881,961 2,061,558 
1905 1,824,295 31,739,266 6,245,918 
1911 6,122,365 56,060,715 12,703,247 


Branch Offices in all the larger cities in Ohio, Indiana, Kentucky, West Virginia and Western Pennsylvania 
AGENTS WANTED 











INVESTIGATE 


Our New Commercial Accident and Health Poli- 

cles. Increased Indemnities — Same Premiums. 

The General Accident ‘= Assurance 
Corporation, Ltd. 


KELLY & NORIE-MILLER, U. S. MGRS. 
(A. E. HUTSON, Dept. Manager) 56 John Street, New York City. 








HEN you read this, follow your inclination and 
write the Company for particulars regarding its 
direct, guaranteed Agency contract. Good open- 

ings in its Home State—Pennsylvania. Likewise, in 
Ohio and West Virginia. Policies contain liberal provi- 
sions. Lowest participating premiums. Write to-day. 


PITTSBURGH LIFE AND TRUST CO. 


Home Office—PITTSBURGH, PA. 


W. C. BALDWIN, HOWARD S. SUTPHEN, 
President Director of Agencies 


34 Nassau Street 


**Pre-eminence in Benefits to Policyholders” The Watchword 


THE MUTUAL LIFE 


Insurance Company of New York 





Bald TO Policvholders tm 1081... 2... cc cece ccccdcceecscccceces $57,353,726.13 
Received FROM Policyholders in 1911 ................00cceeeeeee 582, 

Excess of Payments over Receipts. ............-..cceeecesecseeese $1,771,642.93 
I G5. das «0 56,05, 060k wehs tices depedeee $13,631,857.72 
Apportioned for Dividends in 1912................---000000e 15,146,685.72 


Mutual Life Agents Make Most Money BECAUSE Mutual Life Policies Sell Most Freely 


For terms to producing agents, address 


GEORGE T. DEXTER 


@nd Vice-President NEW YORK, N. Y. 











“THE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 
Not the Oldest Not the Largest 


NINE MILLION DOLLARS 
Deposited with the State of Indiana for the Sole Protection of Policyholders 


OUR _COMPLETE PROTECTION POLICY 
eee mary Natural Death, Doubles the Payment in the event of Accidental 


ides for Suspension of Premiums without Forfeiture in the event 
of Total Disability. 


THE MOST DESIRABLE POLICY FOR ALL AGES 


Good Territory and Address CHARLES F. COFFIN 
Remunerative Contracts for 2nd Vice President 


Men Who Can ‘‘ Do Things” 1231 State Life Building 


Just the Best 


HIS Com; igouen polled which grant the insured COMPLETE PROTECTI! against 
T all the adversities Soling ite or Leskth, ond waleh peovide fadeamie ne _ 


DEATH FROM ANY CAUSE 
PERMANENT TOTAL DISABILITY 


DISABILITY RESULTING FROM ANY SICKNESS OR ANY ACCIDENT 
For agencies address 


The Columbian National Life Insurance Company 
BOSTON, MASSACHUSETTS 
ARTHUR E. CHILDS, President ; WM C. JOHNSON, Vice Pres. and Gen. Mgr. 
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E LIFE’S PROSPEROUS YEAR 


NEW POLICIES 


NEW RENEWAL CONTRACT 


Both Worthy An Inquiry 


Scranton Life Insurance Co. 


SCRANTON, PENNA. 


















THE OHIO STATE LIFE 





over to the surplus is increased and is now z of Columbus 
$1,868,494 over the eum ef 62,496,260 which le reserved for deferred dividends. S Offers you an attractive Agency Contract if you can 
For Agency in Ohio, Apply to W. A. R. BRUEHL & SON In Other Territory Apply to GEO. W. MURRAY = deliver the goods 
4th Nat Bank Bldg, Cincinnati Bupt. of Agts., 256 Broadway, New York, N. Y. Latest and Best in Life, Health and Accident Policies 
Carrespondence confidential *‘Let’s get together”’ 
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Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 








JULY, 1912 








assertions regarding the casualty 
business is that made by the New 
York department examiners who ex- 
amined the Ocean that although the 
reserves of the company are over half 


O NE of the most significant recent 


a million dollars in excess of the re-. 


quirements of the New York law they 
are no larger than the experience of 
the company shows will be necessary 
to meet its undetermined liabilities. 

That being true, what is to be said 
of the position of those companies that 
have up merely the required reserves 
and have not abundant surplus from 
which to make good possible deficits? 
It is no wonder that the companies 
are viewing the liability business with 
a good deal of solicitude and that many 
of them are putting forth unusual 
efforts to build up a larger business in 
other lines and are treating liability 
insurance much as an accommodation 
line written to help out the agents. 

Now workmen’s compensation laws 
are going into effect so fast that the 
companies are crowded to get out their 
rates rapidly enough and every one of 
these laws is a new and uncertain prob- 
lem. The rates are not much better 
than enlightened guesses, for in no two 
states are the laws the same and none 
of the laws is old enough to furnish 
experience on which to base rates. The 
rates are based on experience under 
other kinds of business, mostly work- 
men’s collective, and the conditions 
vary sufficiently to create much doubt 
as to how well they measure the work- 
men’s compensation hazard. These 
compensation premiums are running 
into the millions so fast that a mistake 
of even a few points in rates, on the 
wrong side, will cost the companies 
an immense amount of money. 

It is an excellent time for conserva- 
tive underwriting. It is an excellent 
time for agents and others who know 
but precious little about what the rates 
ought to be to assume an air of be- 
coming modesty when it comes to 
offering criticisms. It is a time for 
employers to think twice before they 
assume the liability of policyholders in 
mutuals. Perhaps also it is fortunate 
that at this time, when exact knowl- 


edge is very scarce and guessing is. 


very popular, the states should try the 
experiment of conducting an insurance 
business, for now rather than later the 
chances are excellent that the people 
will see in short order what a beautiful 
mess can be created by a crowd of 
political appointees who undertake to 
run a dangerous business by inspiration 
or brilliant evolutions from their inner 
consciousness when the prospects are 
far from bright to men who have spent 
their business lives in lines of insurance 
most closely related to workmen’s 
compensation. 





On every hand is seen evidence of 
the terrific pressure under which the 
whole insurance system is working. 
New companies are constantly being 
organized and making a hard struggle 
to get a foot-hold, while older ones are 
reinsuring their business or merging 
with others. Big fire risks are sprink 
lered and either go to the mutuals or 
are held by the stock companies at 
rates so low that there is very little in 
it for the agent to handle them. 

utuals are making hedvy inroads on 





the lumber business, hardware, imple- 
ments, drugs and other lines, and 
while losing this business the agents 
also are confronted with reduced com- 
missions and a cutting off of extras to 
which they have been accustomed. 

In some casualty lines we have cut 
rates by stock companies; in others, 
mutuals are offering their kind of in- 
surance at rates so low that stock 
companies cannot think of selling their 
indemnity at the same price. In sev- 
eral of the casualty lines the tendency 
is to reduce agents’ commissions. The 
agent must feel at times that he is 
beset on all sides. 

Yet out of this struggling mass are 
constantly emerging those most fit to 
survive. The weak companies and the 
weak agents go down under the pres- 
sure and their stronger competitors get 
their business and go on, perhaps 
stronger than before. If ever there was 
a time that the insurance business was 
child’s play that time is rapidly pass- 
ing or has already passed. It’s a job 
for men and for strong, resourceful, 
trained men at that. The man who 
goes into it would better roll up his 
sleeves, buckle his belt a few notches 


+ aga and prepare for the fight of his 
ife. 





_ The Title Guaranty & Surety is giv- 
ing a prize of $10 every month for the 
most practical idea for increasing effi- 
ciency. This gives agents a good 
opportunity to learn what the home 
office thinks of their ideas on the surety 
business. 





The Maryland Casualty Budget an- 
nounces that unless the agents of the 
company show that they want it, the 
paper will suspend publication after the 
August issue. 

The Budget has been published for 
nearly nine years. President Stone, 
who is considered one of the readiest 
writers among the big casualty men, 
has been a constant contributor. The 
department heads have written many 
articles full of instruction. It has been 
lightened up with a fair amount of 
humor. It is gotten up in attractive 
style and well printed. Altogether it 
ranks among the best of the company 
papers, and it was only fair to suppose 
that it had proved a strong educational 
factor among the Maryland’s agents. 
They seem to have lost interest in it, 
however, or at any rate are not show- 
ing the interest which the company 
feels it is necessary to create in order 
to justify the labor and expense of con- 
tinuing the publication. The announce- 
ment of possible suspension may call 
out expressions which will show that 
the interest really exists but has not 
been expressed. It is to be hoped that 
it will. 

This apparent want of interest in so 
excellent a paper brings up the ques- 
tion, do the agents want instruction 
and assistance? Some company officials 
think they do not. Perhaps they are 
right. Perhaps, on the other hand, 
their really live agents are devoting all 
the time they feel like giving to busi- 
ness reading to the general insurance 
papers and therefore do not feel the 
need of the company publications, 
although they are alive to learn what- 
ever they can. 

There never was a time when agents; 





especially liability agents, needed to 
study their business as much as they 
Jo now. In the past few months, here 
in Chicago, the want of information 
has been sadly in evidence. At a time 
when employers were trying to decide 
whether they should go under the 
workmen’s compensation provisions of 
the new law or not and were seeking 
advice from all available quarters, 
many of them have certainly been told 
some very queer things by men who 
ought to have known better. 

Before the summer is over the 
Michigan employers will be in much 
the same position. Next’ year those of 
Iowa, Missouri, Nebraska and Indiana, 
and probably of other western states, 
will be seeking light. Then some agents 
who have studied this question and 
know how to give sound advice will 
come to the front and others will wish 
they had studied company papers or 
any other source of information. 





On the whole it strikes the “innocent 
bystander” that the liability companies 
are exercising a large amount of good 
common sense in handling a delicate 
situation. They seem to read the signs 
of the times and adapt themselves to 
conditions before they arrive. They, 
more than others, are face to face with 
state insurance schemes. The hazard 
against which they insure is created by 
law and it varies largely as the laws 
vary. Workmen’s compensation laws 
increase it and the rates immediately 
show the amount of the increase. The 
liability company being the messenger 
which breaks to the employer the news 
of what the legislature has done to him 
gets soundly “cussed” as being the 
agency nearest at hand on which the 
employer can vent his indignation. The 














company deals with him more or less 
gently, but firmly. It tells him the 
price he must now pay for protection 
if he wants the real thing, but it makes 
that price no higher than is necessary. 

In Illinois for example, the Work- 
men’s Compensation Bureau worked 
out rates based on the old general 
agency commission scale of 25 percent. 
The companies found they could re- 
duce the commissions 7% percent. 
They therefore promptly reduced the 
rates 7% percent also. This was an 
example of giving the assured that to 
which they are entitled. It helps to 
allay the feeling that the companies 
are seeking to reduce expenses and 
take the amount saved themselves. 
This was a clear case of giving the 
assured the amount saved. This fair 
treatment of the assured makes it 
easier for the agents to hold their old 
business and get new, and thus in a 
way they reap an advantage from the 
reduction. 


NEED OF ENERGY 


Plans and resolutions are easy enough, 
but without energy, will never ma- 
terialize. The best plans _and most 
energetic actions will not bring success 
without persistency. Energy and per- 
sistency are misdirected without loyalty 
to your company, and loyalty is. noth- 
ing but common honesty, for if you 
accept compensation from a company, 
you owe that company an honest effort 
in return. You cannot work for a com- 
pany a part of the time and against it a 
part of the time. Give undivided serv- 
ice or none.—C. S. H. 








“One of the secrets of success in ad- 
vertising is to say something that will 
interest people.” 
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LOTT ON STATE SCHEMES 


POINTS OUT SOME OF THEIR 
FAILINGS 





President of United States Casualty 
Discusses Various Plans for Com- 
pensating Workmen for Injuries 


The Iowa workmen’s compensation 
commission has been seeking informa- 
tion from insurance sources, the 
sources which are able to give the most 
valuable information. Chairman Clark- 
son asked President Edson S. Lott of 
the United States Casualty for his opin- 
ion on insurance under state manage- 
ment and the reply sets out the objec- 
tions to the state scheme so forcibly 
that it is published here almost in full: 


You ask “What objections there be 
- + + to the state insurance plan, that 
is the plans now in force in Germany, 
Washington and Ohio . . .; 1 do not 
mean the details of their plans, but the 
payment of the premiums in the way of a 
tax.” 

In the first place, German “industrial 
accident compensation insurance” is not 
state insurance, and premiums under that 
plan are not payable in the way of a tax. 
lt is compulsory mutual insurance of em- 
ployers in trade associations, generally on 
a deferred assessment basis, and while 
subject to lots of state regulation the 
associations are managed by the employ- 
ers and not by the government. This 
plan has many advantages and many dis- 
advantages; but nothing like it has been 
suggested in America,—the Washington 
and Ohio plans do not faintly resemble 
it, and it is not state insurance. 

‘rhese facts must be emphasized, be- 
cause in the advocacy of state insurance 
in this country the advantages of the 
German industrial accident law are cited 
in its favor, whereas state insurance 
misses those advantages completely. 


Norwegian Plan 


The only compulsory state insurance 
law in Europe ts that of Norway—al- 
though in some other countries the gov- 
ernment through an insurance office sells 
accident insurance in competition with 
private insurers, 

I will, therefore, present very briefly 
my principal objection to the Norweg- 
ian state insurance and to the laws of 
Washington and Ohio: 

In Norway the state has itself as- 
sumed the liability for compensation for 
industrial injuries, and taxes employers, 
at rates graded according to rough guesses 
at the risks in their respective trades, 
to maintain a fund (one single fund) out 
of which the state makes the compensa- 
tion payments. Government officials do 
everything—manage the fund, fix the 
rates for particular employers, investi- 
gate claims and determine awards. There 
is no “come-back” on the employer after 
he has paid his premiums; if the pre- 
miums are not sufficient the state loses, 
and the taxpayers generally must pay 
the deficiency. This has happened once, 
when the deficiency was about $100,000— 
which for a small, poor, non-industrial 
country like Norway means as much as a 
million or two would for the state of New 
York. Norway is a thinly populated coun- 
try, with widely distributed petty indus- 
tries, under which conditions this scheme 
has some advantages; and I don’t know— 
none of our people reading Norwegian 
literature currently—that there has yet 
been any strong outbreak of dissatisfac- 
tion in Norway. But there are serious 
objections to this scheme for an industrial 


state: 
Objections to Flat Rate 


1. It has resulted in a “flat” rate for 
all in each trade, regardless of the com- 
parative degree of risk in particular es- 
tablishments. This means that the in- 
dividual employer is freed from any 
economic inducement to prevent accidents, 
since his competitors must share with 
him pro rata any loss thereby incurred; 
and the better employers are penalized by 
being made to pay a large share of the 
losses of their more careless and more 
poorly equipped competitors. 

2. Through indifference and a desire for 
apparent economy ‘in management no 
progress has been made in fixing rates 
fairly for the respective trade classes. 
Some trades have been taxed double their 
risk cost, while others have been favored 
with rates 50 percent below cost. And 
the individual employer is absolutely at 
the mercy of politicians as to which of 
several trade classes he shall be assigned 
to and consequently as to which of several 
widely different rates he shall be taxed; 
and this would be especially true if any 
attempt is made to specially rate in- 
dividual risks. 

Political Officers in Charge 

3. The allowance of claims and the ad- 
justment of awards are absolutely in the 
discretion of administrative officers. Em- 
ployers have nothing to say about the 
management of the fund and no check at 
all upon the determination of claims 
egainst it. They merely foot the bills. 
Experience everywhere in Europe shows 





that this practice results in great laxity 
in precautions against fraud and impos- 
ture and in a tendency on the part of of- 
ficials to use their discretion to distribute 
political favor or charitable relief. Public 
officials have no pecuniary interest in the 
fund which they are administering. On 
the contrary, they are inclined to dispose 
of such fund as their political interests 
may dictate. 

Without going into details, then, this 
plan is simply a scheme to avoid all the 
difficulties of adjusting private rights be- 
tween employers and employes by turning 
over the whole matter of compensation to 
a political bureau with power to tax em- 
ployers and to dispense the money there- 
by obtained, as it pleases. If this is a 
good practice in regard to a compensation’ 
why should not all other private rights 
and liabilities be adjusted in the same 
way? The answer is, because that would 
be complete socialism. So also is this 
plan socialism—partial, but pure. 

Washington State Plan 

at as to the Washington and Ohio 
plans. 

The Washington law is subject to all 
the objections to the Norwegian laws— 
with one qualification—and, in addition, 
to another and a most serious objection. 
The qualification is that under the Wash- 
ington law employers are not at the mercy 
of the state insurance officers as to their 
rates, the rates being fixed by the law. But 
the rates are fixed “flat’—that is, they 
are fixed so as to be unfair. For you 
must realize that the difference in risks 
between two establishments in the same 
trade is often far greater than the dif- 
ference between average risks in different 
trades. The injustice of putting the bad 
risks and the good risks on the same 
plane cannot be overemphasized. And as 
you undoubtedly know all experts in in- 
dustrial safety insist that it has a very 
bad effect in increasing accidents. 

The additional objection to the Wash- 
ington law is this: The “compensation 
law” in its simple form (as in England 
and in the majority of foreign countries) 
makes the employer an insurer of his 
workmen. That liability exposes almost 
every employer to constant peril of 
financial ruin, unless at a reasonable rate 
he can reinsure and distribute his risk. 
Now, what the Washington law does is to 
make each employer not only an insurer 
of his own workmen but also an insurer 
of all the workmen of all his quampetioecs 
in the same trade, thus multiplying his 
risk; and it then taxes him a heavy pre- 
mium as if for insurance. but does not in- 
sure him—does rot indemnify him—does 
not adequately distribute his risk. 

Tilustration Is Given 

Take the case of the Chehalis disaster 
in the state of Washington, described in a 
pamphlet by Senator Graves of Spokane. 
What would the Dupont Company have 
got in return if it had paid its $14,400 
premium into the powder mill insurance 
fund? Indemnity? Not a bit of it. 
probability of adequate return in ¢om- 
pensation paid to its imjured workmen? 
Nothing like it. It would merely have 


paid that money into a fund to be dis- ! 


pensed according to the unsupervised dis- 
cretion of a few low-salaried state officers 
unversed in insurance and would still 
have remained liable for at least 85 per- 
cent of any deficiency in compensation due 
by the fund to all workmen in powder 
mills in the state of Washington. 

To procure indemnity or to distribute 


of this fancy scheme of so-called state in- 
surance. 

Whatever may be said in criticism of 
the state insurance schemes of Europe at 
least none of them has this defect, but 
all of them either provide indemnity or 
furnish adequate distribution of the risk. 

Ohio Plan 

As to Ohio, I don’t know where to be- 
gin. It seems absurd to call its law 
either a compensation or an insurance 
law. Under that law an _ employer, 
whether he elects to insure or not to in- 
sure in the state fund, remains liable for 
damages pretty much as before. If he 
elects to insure he simply pays his good 
money over to a state board to be dis- 
pensed as political exigencies may dictate. 
No methods of insurance are prescribed 
in the law, the board may fix rates as it 
chooses, maintain or dispense with re- 
serves as it chooses, and may make awards 
against the fund to whom it chooses and 
upon such evidence as it chooses—without 
right of appeal in any one except the 
claimant—the injured workman. 

All that an employer can do, if dis- 
satisfied with the rate given him or with 
the management of the scheme, is to exer- 
cise his election and drop out. It is true 
that the employer is discharged from all 
liability for compensation if he insures; 
but he is discharged from but little of his 
preexisting liability for damages. 

On the other hand, this fund does not 
insure compensation to the workmen. The 
state assumes no liability to pay the com- 
pensation and does not guarantee its pay- 
ment; as said before, the employer is dis- 
charged from all liability for compensa- 
tion by insuring; therefore the insurance 
fund alone is liable. But with the uncer- 
tainties respecting the methods and suc- 
cess of the board in collecting and main- 
taining that fund there is every chance 
that it may become exhausted. Then, 
from what source would the pensions of 
injured workmen who have received com- 
pensation awards be paid? In short, this 
law neither protects the employer nor in- 
sures compensation to the workmen. I 
have said about enough to show that the 
Washington and Ohio _— are merely 
~ ating imitations of the Norwegian 
plan. 

English Plan the Best 

Against the foregoing Utopian schemes 
why not consider the English law? Al- 
though some of its minor details may be 
imperfect, as a whole it is successful and 
gives satisfaction. It is the model which 
is being copied by the English colonies 
and the federal commission in its bill. 
In all the agitation for sickness and old 
age insurance in England there has_been 
no disposition to change it; for it covers 
the subject of work-accidents satisfactor- 
ily. Two laborite members of parliament 
testified before our New York commission 
in 1910 that labor is satisfied with it (but 
1 am informed that the socialists among 
them are agitating for state insurance of 
everything, including accident compen- 
sation). As for employers, no English 
employer with a well equipped and well 
conducted plant would listen to a sugges- 
tion that the bureaucratic scheme of Nor- 
way—or of Germany either—should be in- 
flicted upon him. 





_Some agents make more money “ac- 
cidentally” than other business men do 
“intentionally.” 








its risk the Dupont Company must still 
go out and buy real insurance in the open 
market, under the same conditions as, but 
for a larger risk than before the adoption 


One way to avoid disappointment is 


| not to expect anything; another, is to 
, make things come your way. 








General Agents —[ 
For Middle West Liability 
Boiler 





Fred S. James & Co. 
Chicago, Ill. 
Logue Bros. & Riviere 
Pittsburg, Pa. 
Davis & Farley 
Cleveland, O. 
Ferris Agency Co. 
Cincinnati, O. 
Hayden & King Co. 
Toledo, O. 
James W. Carroll 
Columbus, O. 
W. B. Joyce & Co. 





Plate Glass UI 
" Automobile Liability and Defence 
Employers’ Compensation 
Industrial Insurance 


HOME OFFICE 


Accident 
Disability 
Fly Wheel 








NEW YORK 











St. Paul, Minn. J. A. Eddy Earl C. Thompson 
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Duluth, Minn. Fell & Pinkerton Co. William F. Martin 
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OHIO LAWYER’S ADVICE 


STATE FUND DOES NOT GIVE 
FULL PROTECTION 





Says Employers Should Have Liability 
Insurance in Addition to the 
Workmen’s Compensation 





William R. Collins, a Cincinnati law- 
yer, recently gave an insurance broker 
in that city an opinion on the Ohio 
workmen’s compensation act which is 
well worth reading. It is as follows: 

“You have recently inquired whether 
the new Ohio state insurance law gives 
ample and complete protection against 
the liability of employers who pay into 
the fund. 

“An examination of the law shows 
that while it was intended to give such 
protection, the law expressly exempts 
damage suits which employes may bring 
from the failure of the employer to 
comply with the laws of the state or 
municipality for the protection of the 
life and safety of the employes, or for 
any wilful act of such employer or his 
officers or agents. 

Many Suits Based on Alleged Defects 

“Experience has shown that nearly 
half of the damage suits brought 
against factories grow out of an alleged 
defect in appliances, machinery, or the 
failure to guard machines, as required 
by the laws governing workshops and 
factories in Ohio. Only a short time 
ago I settled an action brought against 
a Norwood manufacturing plant, with 
an indemnity company, for failure to 
comply with the laws of Ohio in plac- 
ing around a certain machine safety ap- 
pliances. 

“Of course, if an employe elects to 
file his claim with the state liability 
board, he can not as a cumulative or 
additional remedy, sue the employer 
also, but the amount of recovery is 
more or less limited by the new law, 
while an action brought against an em- 
ployer can be unlimited, the jury being 
free to fix any amount of damages they 
see fit, which may or may not be exces- 
sive, subject only to the power of the 
court to reduce an excessive verdict. 

Thinks Opinion Will Not Hold 

“If you have any clients who are 
thinking of taking the benefit of this 
new law, you should impress upon them 
the importance of complete protection 
by liability insurance also. 

“I am advised that a short time ago 
the attorney-general rendered an opin- 
ion that indemnity companies could 
not write this form of insurance in 
Ohio. If this be the law, an employer 
is left entirely to the mercy of law 
suits, irrespective of the state law or 
his liability insurance, but I call your 
attention to the fact that Attorney-Gen- 
eral Hogan, by virtue of his office, pos- 
sesses nio judicial powers, and I do not 
believe that the opinion he has ren- 
dered will be sustained by any court, if 
a liability company enters into a bond 
with an employer, under the broad 
ground that the state can not pass any 
law under the constitution of Ohio im- 
pairing the obligation of a contract.” 
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WHICH ONE DIED FIRST? 


LEGAL QUESTIONS INVOLVED 
IN DISASTERS 
Sinking of the Titanic Brings Out 
Points of Interest Regarding 
Rights of Beneficiaries 





An interesting legal question is pre- 
sented for the courts as a result of the 
recent Titanic disaster, that of who 
died first as a result of the accident, in 
many cases whole families dying in the 
accident, while in others only husband 
and wife being lost. Concerning this 
question Willis E. White, of Cleveland, 
an attorney who has had considerable 
experience in settling legal disputes of 
a similar nature, has said: “It is one of 
the biggest legal questions courts have 
ever been confronted with.” 

This question will probably be settled 
in admiralty courts in the various coun- 
tries, though it has been suggested that 
this would be a field for courts like the 
Hague, which, being of international 
composition, would be able to bring 
all the wisdom of the nations together 
in settling such questions. 

7 Roman Law on Question 

Under the Roman law, in case several 
persons perished at the same time it 
was presumed, in case of parents and 
children, that impubescent children 
(fourteen years of age in males, and 
twelve in females) died before, and 
pubescent children died after their par- 
ents. Where the rights of persons who 
are not parents and children to one an- 
other are involved, and the rights of 
one are dependent on the previous 
death of the other as in the case of an 
inheritance or legacy, such rights can- 
not be made available under that sys- 
tem without proof of the previous death 
of the party against whom they are 
claimed. But where a person receives 
a gift from another, the irrevocability 
of which depends only on the fact that 
the other did not revoke the gift in his 
lifetime, and the donee is also dead, 
then in case of doubt the donor is re- 
garded as having died first, and the gift 
cannot be reclaimed, as the case of a 
gift between husband and wife or “bona 
causa mortis.” Dropsie’s Mackeldey’s 
Roman law, Sec. 153. The Roman law 
has had great weight in the develop- 
ment of the jurisprudence of Conti- 
nental Europe, and probably will be 
given much weight in settling this mat- 
ter. It is the basis for the modern 
French code; and is established by stat- 
ute in California and Louisiana. See 
Hollister v. Cordere, 76 Cal. 649, Cal 
Code Civ. Pro., Sec. 1963; Langle’s 
Succession, 105 La. 39, 29 So. 739, La. 
Civ. Code Arts. 936-939. 

Common Law Position 

At the common law where several 
persons perish in a common disaster, 
notwithstanding differences of age, sex, 
and physical strength, there is no pre- 
sumption as to survivorship. Slinde v. 
Goodrich, 3 Redf. Surrogate (N. Y.), 
87; Young Woman’s Christian Home v. 
French, 187 U. S. 401, 23 Sp. Ct. 184, 
47 L. Ed. 233. In the latter case there 
is an excellent discussion of the rule 
and the reasons therefor, by the late 
Chief Justice Fuller, in his usual vig- 
orous manner. See also as sustaining 
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this rule: Underwood v. Wing, 4 De. 
Gex, M. & G. 633; Wing v. Angrave, 8 
H. L. Cas. 183; Newall v. Nichols, 12 
Hun. 604, s. c. 75 N. Y. 78; Johnson v. 
Merithew, 80 Me. 111; Cowman v. 
Rodgers, 73 M. D. 403; Russel v. Hal- 
let, 23 Kan., 276; In re Wilbor, 20 R. I. 
126. As the court says in Young Wom- 
an’s Christian Home v. French, supra, 
“The question of actual survivorship is 
regarded as unascertainable, and de- 
scent and distribution take the same 
course as if the deaths had been 
simultaneous. Opinion, page 410, 187 
U.S. See also Coye v. Leach, 49 Mass. 
(8 Met.) 371; 41 Am. Dec. 518, and note 
wherein the decisions are collected and 
reviewed by Mr. Freeman. 
Presumptions of Civil Law 

In some of the earlier cases in the 
Ecclesiastical courts, the opinion Was 
expressed that the presumption was 
“that all persons in a disaster died to- 
gether,” Wright v. Netherwood, 2 Salk. 
{Evans Ed.) 539—Note, In re Murray, 
1 Curt. 596. This opinion has been in 
effect overruled, it being now held that 
this question is one of fact. In an early 
case, Moehring v. Mitchell, 1 Barb. 
Chancery (N. Y.) 264, in which a hus- 
band, wife and infant daughter per- 
ished, the chancellor held that while 
there was no presumption that the 
daughter survived the mother, the hus- 
band would be presumed to have sur- 
vived the wife, because of the greater 
strength of the man, which would en- 
able him to sustain life longer. In Sil- 
leck v. Booth, 1 Youg. & Coll. C. C. 
117, it was held that where two per- 
sons were shipwrecked in a vessel, the 
elder being the master, and the younger 
the second mate, the older would be 
presumed to have survived, being the 
better sailor. As was said in Under- 
wood v. Wing, supra, “The question of 
survivorship is the subject of evidence 
to be produced before the tribunal 
which is to decide upon it, and which 
is to determine it, as any other fact. 
If there be evidence to show that one 
survived the other, the tribunal ought 
so to decide, independent of age or sex, 
and if there be no evidence the case is 
the same as a great variety of cases, 
more frequent formerly than at present, 
where no evidence exists, and conse- 
quently no judgment can be forced 

Now Held Question of Pact 

It has been held that where there is 
no evidence whatever as to which of 
two persons survived a common dis- 
aster, such general considerations as 
age, health, etc., may be resorted to to 
aid conjecture. Pell v. Ball, Cheves Eq. 
(S. Car.) 99 Moehring v. Mitchell, 
supra, Coyne v. Leach, supra. But 
where there is any evidence whatever 
as to the survivorship between the per- 
sons who perished in a common dis- 
aster, it must govern the decision of the 
facts. Pell v. Ball, supra, 1 Greenleaf 
on Evidence, sixteenth edition, Sec. 29- 
30, and note, where the rule is stated as 
follows: “The rule now established in 
the American and English Cases is, that 
where it is proved that two or more 
persons perished in the same calamity 
there is no presumption of law that one 
survived the others or that all perished 
at the same time, the burden of proving 
that one survived the others, or that 
all perished at the same time, is on the 
person who asserts the fact. In the 
absence of proof of this fact, the per- 
son asserting it must fail. The whole 
question is one of fact, to be decided 
in each case by the jury, before whom 
the case is brought.” See also Wigmore 
on Evidence, Vol. IV, Sec. 2532, and 
Chamberlayne’s Modern Law of Evi- 
dence, Sec. 1177.—Philip H. Cale, B. S., 
Assistant Editor of the American Legal 
News. 
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At sometime or other in the course 
of their checkered careers most surety 
men have occasion to go to Baltimore. 
Those who have not already done so 
undoubtedly will before their last risk 
is written. Some go to try to secure 
some little revision upward in their 
agency contracts; others to expatiate 
at length upon the merits of perfectly 
unmeritable risks; and yet others go 
without any reason whatever except 
that they have been there before. And 
to the credit of Baltimore let it be 
said that they are all made welcome. 

na * 


A La Maryland 








Of course, Baltimore has some proper 
claims to preeminence as a Mecca for 
bond men and many are the devotees 
who at about 5 p. m. turn their faces 
eastward in prayer—usually to urge 
upon their particular prophet the amaz- 
ing lack of hazard in the matter of the 
thousand dollar contract premium just 
submitted—but the really, truly Pro- 
phet’s Dream is realized by him who 
makes a pilgrimage thither and, having 
accomplished the journey, is free to re- 
vel in viands and refreshments that 
make Mohammed’s Paradise look like 
Monday’s dinner at the House at 
Galleypoleece, Ohio, and to feast his 
eyes upon visions of feminine loveliness 
that cause the Mussulman’s houris to 
resemble a busted burlesque show on 
a rainy day. That pilgrim has indeed 
shaken hands with the deity of Delight 
and called the goddess of Good Things 
by her front name! 

* * * 

But all this does not seem to be 
getting us anywhere toward the indi- 
vidual it is intended to tell about. How- 
ever, it is all quite apposite for no 
catalogue of Baltimore’s best products 
is complete unless it runs this way: 

Bonds. 

Fried chicken. 

Oysters. 

Peaches (floral). 

Soft crabs. 

Peaches (faunal). 

Rye (with or without seltzer). 

Terrapin. 

Old hams. 

Mint juleps. 

Hospitality. 

Major Franklin Buchanan Owen. 

Just read them over rapidly and you 
will find them almost synonymous. And 
Major Owen is not necessarily least be- 
cause last. 





* * 


The gentleman is mostly known as 
“Buck” and he is the presiding genius 
of the Reese-Owen-Clark Agency, rep- 
resenting the Fidelity & Deposit Com- 
pany in Cleveland. He has been in 
Cleveland for several years and Cleve- 
land has been good to him, but never 
for an instant does he forget his native 
heath and never does Cleveland let him 
forget it. To the amazed and admiring 
Buckeyes he is Major Owen, a la Mary- 
land. And he has no desiah to avoid 
the honah, suh. 

Buck became a surety man fourteen 
years ago at the home offices of the 
American Bonding Company. He ac- 
quired valuable experience in every 
branch of home office and field work, in- 
cluding the rehabilitation of the San 
Francisco office after the fire had shot 
things pretty much to pieces out there. 
In 1907 he became manager of the Bal- 
timore offices of the American Surety 
Company, which he administered until 
he went to Cleveland to become asso- 
ciated with the late E. Shriver Reese. 
Upon the latter’s death the business de- 
volved upon Buck and he got right 
down to cases and planned to show 
those Cleveland people what a good 
Baltimore bond man could do. He 





showed ’em, too, by making what was 
already the leading office in Cleveland 
increase its production by more than 
100 percent in two years. And in a 
town where the surety game is played 
as hard as in Cleveland that is some 
bear of a showing, as they say in 
’Frisco. This, by the way, with a de- 
creasing loss ratio. 
+ * * 


Buck has two pet ambitions. One of 
them, and by far the less important, is 
to write all the business in Cleveland 
without a cent of loss, and the other 
is to teach those Ohio niggers to con- 
duct themselves like their more re- 
spectful but less prosperous brethren 
south of the Mason and Dixon Line. 
He probably has no idea of ultimate 
success in either direction, but that does 
not abate his energy in the least and 
rarely a day goes by that he does not 
astonish his competitors by taking over 
one of their pet lines or by compelling 
a humble “Yassuh, ’scuse me, _ suh,” 
from some hitherto haughty head 
waiter of color. The secret, of course, 
is that he knows bonds and he knows 
niggers, and that’s no small sum of 
knowledge for one man. 

” * + 


Major Owen has additional abilities, 
as well. He can assemble a julep or 
mix a toddy that makes Jove’s nectar 
hang its head in shame. As a con- 
noisseur of soft crabs he has no peer. 
In the matter of fried chicken and 
waffles his advice is widely sought and 
as a judge of old hams he challenges 
all comers. And Hospitality is his mid- 
dle name. 

For all his splendid success as a pro- 
ducer for his company Buck is more or 
less an attachment to all the companies. 
Never an harassed home office man or 
special agent comes into Cleveland with 
a problem to solve that the doors of 
Buck’s office are not thrown open to 
him and he is made welcome to what- 
ever he may need from stenographers 
to sympathy. And then Buck takes him 
to lunch, just like he was brought up 
to do down in Baltimore. Quite likely 
the meal is enlivened by countless anec- 
dotes inimitably told regarding the ad- 
ventures and misadventures of sundry 
Senegambians whom Buck has encoun- 
tered and of which his remarkable sense 
of humor has made the most. After 
luncheon you can get down to business 
or he will take you to the ball game, 
just as you prefer. No small number 
of the present agency arrangements in 
Cleveland were effected through Major 
Owen’s disinterested assistance. 

* * * 

Major Owen is a gentleman. If any- 
one who does not know him doubts it 
(No one who does know him could) 
there are documents to prove it. They 
are not to be seen except by stealth 
or subterfuge, but they certify his con- 
nection with all that is most honorable 
in the history of this country, including 
the Colonial wars and the Revolution. 
Thomas M. Kean, who signed the 
Declaration of Independence, was his 
forebear, and his grandfather, for whom 
he is named, is that Franklin Buchanan 
who added undying laurels to the navy 
of the Confederacy. His people have 
fought in every war of the country and 
he himself had an honorable service in 
the militia of Maryland. 

Whether he will succeed in writing 
all the bond business in Cleveland is, 
of course, a question and most of us 
prefer that he should not, but we do 
hope that in the matter of those Cleve- 
land niggers he can accomplish some- 
thing, a la Maryland.—G. U. P. 





How can a salesman make another 
man understand his proposition when 
he doesn’t understand it himself? 
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Liability Insurance 


At the recent annual meeting of the 
Iowa Association of Local Fire Insur- 
ance Agents, State Senator John W. 
Clarkson, chairman of the state work- 
men’s compensation commission, deliv- 
ered an address on workmen’s compen- 
sation. Having been a coal miner him- 
self and later a damage case lawyer, at- 
torney for liability companies and care- 
ful student of the system of compensa- 
tion, he was able to look at the question 
from all sides and his address was char- 
acterized by great fairness. 

In one way, however, it was disap- 
pointing. Assuming that in the event 
of an enactment of a workmen’s com- 
pensation law those employers coming 
under its provisions will be obliged to 
insure the risk, Senator Clarkson pre- 
sented only two plans for furnishing 
such insurance—in stock liability com- 
panies or in an insurance fund con- 
ducted by the state, in other words a 
state mutual. It was the omission of the 
private mutual plan which was disap- 
pointing. If it was omitted simply for the 
purpose of reducing the length of the 
address, it is not serious; if it was 
omitted because the Iowa commission 
does not think it practicable, that is an- 
other matter, and one to which the lia- 
bility insurance agents of the state may 
well give serious consideration. 

Workmen’s compensation is bound to 
be expensive. As Senator Clarkson 
put it, “You cannot pay for all accidents 
as cheaply as for only part of them.” 
This advance in insurance cost will 
raise a protest from those who have to 
pay it. If given free choice, many will 
still buy insurance in the stock com- 
panies because they want good insur- 
ance, at a definite rate, with no “come- 
back” in the form of extra assessments, 
and with the good service which most 
stock companies give. There are others 





who want to get out just as cheaply as ' 


they can. They will buy almost any- 
thing called insurance if the price is 
only low enough. Put up to this sec- 
ond class the alternative of stock com- 
pany insurance or state mutual insur- 
ance, and they will choose the latter on 
the sole ground that their own pre- 
miums will be less. Put up to them the 
third alternative of insurance in a pri- 
vately conducted mutual and many of 
them will take it in preference to the 
state mutual plan because on principle 
they are opposed to the state’s invad- 
ing the field of private enterprise. 
This element that wants cheap insur- 
ance cannot be ignored. With Washing- 
ton and Ohio both on the state mutual 
plan, with the Michigan law permitting 
the insurance commissioner to act as 
custodian ofan insurance fund, with the 
Massachusetts law providing for the 


organization of a mutual, encouraged 
and partly controlled by the state, it 
must be evident that the idea of so- 
called state insurance is not so novel as 
to scare anybody of progressive ten- 
dencies, and there are many such in 
lowa. ’ 

If there should be presented to the 
employers of lowa; ouly the two alter- 
natives of stock insurance or “state” 
insurance, there would be made chances 
of the latter being adopted. If there 
were presented the options of stock in- 
surance, with private mutuals as a guar- 
antee against rates that the assured 
might regard as excessive, or, on the 
other hand, the state mutual plan it is 
doubtful if the state would go into the 
insurance business. 

The liability men in Illinois saw this 
situation a few weeks ago when the 
legislature was considering the bill to 
make the organization of mutuals 
easier. They wisely kept hands off, 
except as a few of them advocated the 
bill. They saw that unless the employ- 
ers who object to paying the stock 
rates were given the opportunity to 
organize mutuals of their own it would 
be but a short time until the demand 
for insurance under state management 
would be irresistible. 

What the liability men of Iowa need 
to do is to head off any movement 
towards state-managed insurance by 





giving the employers the opportunity to 
get just as good insurance just as 
cheaply in mutuals under their own con- 
trol and managed by men of their own 
choosing. The stock people regard 
both state and privately conducted mu- 
tuals for liability business as evils. It 
is for them to choose the lesser. 


Growth in Illinois Business—Two 


years ago there was published in this 
Supplement, a table showing the lia- 
bility premiums in Illinois for the years 
1905-1909. That table is reproduced 
here and brought down to the end of 
1911. 

In 1905 sixteen companies, not in- 
cluding the Illinois Coal Operators’ 
Mutual, which is omitted throughout, 
wrote $1,976,945 in liability premiums 
in the state. Six companies write over 
two-thirds of the total. In 1911, 
twenty-four companies wrote $3,403,131 
and the six that were leaders in 1905 
wrote nearly two-thirds of the total. 
In the second column under each year 
is given the rank of the companies in 
volume of premiums. 





Some buyers of employers’ liability 
insurance fail to realize that the or- 
dinary liability policy does not protect 
them against. accidents sustained by 
their employes if the accident be caused 
through the making of extraordinary 
alterations or repairs or by reason of 
new buildings being erected. Even 
though the alterations, repairs, or new 
construction work be done by outside 
labor, employes are not covered unless 
a special agreement is contained in the 
policy. 

There is also considerable liability on 
the employer through accidents sus- 
tained by employes of outside contrac- 
tors who are frequently injured on the 
premises and as a result sue both their 
own employer and the owner of the 
premises where the accident occurred. 
This liability should be covered by what 
is called a contingent liability policy — 
Phybro Facts. 





One cannot quarrel if the other fellow has 
good sense. é 








DANGEROUS BOND FORMS 


STANDARD PROVISIONS MIGHT 
BE ADVANTAGEOUS 





Companies Should Be Required to Pro- 
tect Their Solvency for the General 
Good 





The National Convention of Insur- 
ance Commissioners has given much at- 
tention in the last two or three years 
to the subject of standard provisions 
in accident and health policies. The 
commissioners took the ground that the 
public should be protected against un- 
fair provisions, and while there was op- 
position to their program the companies 
in the long run are likely to find stand- 
ard provisions desirable, just as the fire 
companies have found a standard fire 
policy desirable. It may not be out of 
order to call the attention of the com- 
missioners and of the companies to the 
desirability of giving consideration to 
standard provisions for contract bonds. 

Should Protect Companies 

Four years ago the commissioners 
took cognizance of the weakened condi- 
tions of many of the surety companies 
and appointed a special committee to 
investigate the surety situation with a 
view to making the companies adopt 
some measures which would enable 
them to give surety honds which would 
actually furnish protection. Notwith- 
standing that the companies organized 
an association, established a rating bu- 
reau, advanced rates on many classes 
of bonds and pretty generally have ad- 
hered to those rates, at least five com- 














c——1905——,, -—1906—_._ -——1907 r7—1908—,, -——1909—,  -—1910—,  -——1911—, 
Prems. R Prems. R rem R Prem. R rems. R Prems. R ‘em: R 
Employers Liability ........ $321,014 1 $248,030 5 $279,556 4 $227,995 5 $256,892 4 $336,812 3 $357,060 3 
London Guarantee .......+..-- 320,855 2 411,655 1 422,075 1 375,025 1 393,132 1 430,534 2 542,304 1 
BANE TALS .n cccccccsvetsesas 319,903 3 304,679 2 316,146 2 44,7 4 292,152 3 316,561 4 260,174 5 
Fidelity & Casualty ........ 233,482 4 279,835 4 284,457 3 300,998 2 305,365 2 433,079 1 477,111 2 
WEAVOIOTE oc ccc cccccvcectuce 181,659 5 292,372 3 261,564 5 272,6 3 256,337 5 306,047 5 303,140 4 
Standard Accident .......... 122,412 6 143,014 6 186,323 6 186,218 6 162,011 6 191,415 6 213,339 6 
WUEEEGEE ccc cccccesepenouss 108,132 7 90,115 8 102,585 9 95,320 7 122,300 8 146,796 8 144,037 9 
Maryland Casualty ........ 93,401 8 73,554 10 1,273 10 93,320 8 104,258 10 111,630 10 127,002 11 
RR Par ee er 74,018 9 98,201 7 108,324 8 58,868 10 118,780 9 169,211 7 152,026 
General Accident 68,614 10 76,760 9 113,375 7 5,664 9 6,824 11 122,990 9 111,382 13 
New Amsterdam ........ re 46,902 11 38,921 13 1,066 13 36,498 16 31,392 15 41,153 16 45,756 17 
UW. ©. COBRSRty. odie ccccccece 35,358 12 47,982 11 50,660 11 52,947 11 123,212 7 »293 11 113,895 12 
Cas. Co. of America......... 24,519 13 41,121 12 43,090 12 47,503 13 9,111 14 78,929 13 130,435 10 
Penna. Casualty ...... wach ae 19,938 14 10,816 15 32,761 14 48,494 12 70,202 12 88,069 12 ‘one 
American Fidelity .......... 6,048 15 14,880 14 21,100 15 35,573 14 51,757 13 62,771 14 168,269 7 
Phile. Casualty <0 cei ccicses 690 16 ,000 17 ,647 19 36,229 17 29,229 16 48,795 15 er 
Empire State Surety ........ 4,137 16 10,532 16 5,842 18 ,607 17 wee’ 288 23 
Pacific Coast Cas...........- ws 7,799 17 2,479 19 1,150 18 6,365 18 28,039 18 
Norwich & London.......... 2,315 18 38,222 15 joes pee yt apes 
Travelers Indemnity ..-...... 589 20 = G tee wivoe 1,899 21 
U. S. Fidelity & Guar....... oe 10,312 17 82,397 14 
American Casualty ......... ee 1,996 19 5,051 20 
Fidelity & Deposit.......... aan 65,901 * 
Royal Indemnity 657 1 
Pacific Surety .......... 55,704 16 
Globe Indemnity 172 22 
European Accident .......... mye swes P instec agee 52 24 
GND 5s cies CPE ceteris $1,976,945 $2,177,072 $2,357,237 $2,24%583 $2,458,711 $2,999,758 $3,403,131 
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INSURANCE 


Accident-Health 
MIDLAND CASUALTY COMPANY 
Cash Capieal $150, 000 Deposited with 





issued by 


: Chic . Tl. 
Insuranes Lept., 








in the managers of this 
if you enlist under our salary 





WM. A. KEHOE, Secy-Treas. 


Salary and E ; 
Commission Mutual Insurance for Indiana + pie ‘ _— me 
Meany years’ experience in Indiana a 


developed the necessary “‘know-how’ 
. You will it help 


Indiana Casualty Company 


receive intelligen’ 
agreement. 


South Bend 











A FEW FIRST-CLASS STOCK SALESMEN 


(NO GRAFTERS NEED APPLY) 
CAN FIND A PROFITABLE CONNECTION WITH 


The Equitable Bank De 
of COLU 


itors Guarantee Com 
BUS, OHIO os 


A HIGH CLASS PROPOSITION FOR HIGH CLASS MEN. 


SECURITY 





CAPITAL 
$125,000 


CASUALTY CO. 


INDIANAPOLIS 
W. Morton HArR10TT PRESIDENT 


A Company up to the minute in its methods, ideas aid policies. The 
only stock company confinin 
Insurance. This means service to the agent and policyholder. 


E. E. GRirFiTH MANAGER 


itself to Industrial Health and Accident 





GROUND FLOOR OPENING 
FOR MEN WITH “PEP”? WHO CAN PRODUCE BUSINESS 


$15.00 per week and commissions for selling our Health and Accident Policies. Pre- 
miums payable either weekly or monthly. Good territory open in Indiana. Plenty of 
room for advancement. Write today for particulars. 


Industrial Sick and Accident Company of Indiana - 


Terre Haute, Indiana 





SALESMEN WANTED 


Good Agency Openings In Central States 


$5,000 Policy $9.00 A Year 
With $2 Weeks 


Policies comply with Standard Provisions Law 


5 Weekly for 200 Wee 


Health Policy $10.00 A Year 
Pays $2 eekly Indemnity 


Address ERNEST W. BROWN, Secy-Treas. 











Interstate Business Men's Accident Association 


MOINES, 3 3 
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panies then in operation have since 
gone out—three of them by failure and 
two by merger in other companies. 
There are still some in the business 
which are so weak that their bonds are 
fairly subject to question. 

As guardians of the insurance inter- 
ests of the people, the insurance com- 
missioners cannot overlook the serious 
consequences of a surety company fail- 
ure. Not only does it expose the 
estates of orphans, widows, bankrupts 
and others to loss, but the state and its 
various subdivisions, which depend 
upon the official and devository bonds 
of surety companies for protection, are 
subject to loss also. 

Evil Is Insidious 

One of the most insidious weakening 
processes to which surety companies 
are exposed is executing bonds on bad 
forms. Cut rates show at once in the 
premium income. It takes some time 
to. determine how much losses are in- 
creased by certain provisions or the 
absence of them in bonds, and it is 
sometimes almost impossible to deter- 
mine just what proportion of losses can 
be attributed to this cause. 

Various states have safeguarded the 
fire insurance companies in the stand- 
ard policies. While these have been 
designed primarily for protection of the 
assured, they protect the companies 


likewise by stating positively under | 


what conditions the company shall not 
be liable. They are as a rule, fair, rea- 
sonable forms of contract between in- 
surer and insured, under which each as- 
sumes obligations to the other. They 
are in the line of good public policy in- 
asmuch as they compel the assured, if 
he would be protected, to take certain 
reasonable precautions against fire. 
Wo Protection to Surety 

There is a strong tendency among 
architects and others to develop the 
form of contract bonds along lines 
which relieve the obligee and his agents 
of all responsibility to take precautions 


against loss and throw upon the surety © 


the entire burden. Unfortunately there 
are always in the field some companies 


that will stand for almost any imposi- , 


tion and their weakness has the effect 
of forcing others to follow their ex- 
ample. Accordingly, we have surety 
companies executing bonds under the 
terms of which the owner of a building 
and his architect are not obliged to 
notify the surety of signs of trouble on 
the part of the contractor which may 
come to their notice, or other forms 
under which the architect may change 
the plans after the bond has been exe- 
cuted, make the job entirely too large 
for the contractor’s strength and yet 
hold the surety liable for the fulfillment 
of the contract. 
Public Policy Involved 

It may well be questioned whether it 
is public policy to permit institutions 
on whose solvency so much depends to 
endanger that. solvency by permitting 
themselves thus to be imposed upon. 
It may be that standard provisions in 
contract bonds do not furnish the 
proper solution of this problem. There 
may be practical objections to them 
which do not appear at first sight. For 
years the New York standard fire pol- 
icy has contained the clause, “This 
entire policy, unless otherwise provided 
by agreement indorsed hereon, or added 
hereto, shall be void .. . if the 
hazard be increased by any means 
within the control or knowledge of the 
insured,” and it is accepted as reason- 
able. To the mere onlooker it is diffi- 
cult to see why it would be any less 
reasonable to incorporate by law into 
every contract bond a provision of simi- 
lar effect, and others which would re- 
quire cooperation of the obligee and his 
architect organize to cooperate with the 
surety to prevent loss. 





It does not require a very elaborate 
system to handle an office which is do- 
ing no business. 





“Fast horses increase in value in pro- 
Portion to their speed. It works the 
other way with men.” 








Surety and Fidelity 


Contract bond business is 
something to make the home office 
people get gray hairs. They want the 
business and yet they are more or less 
afraid of it. If they do not give an 
agent powers of attorney to execute 
contract bonds, he is likely to lose out 
on the business if some other agent in 
his town has such powers. If the agent 
has the powers he may abuse them ~ 4 
careless or bad judgment, for whic 
the company has to pay the penalty. 

In some cities now, architects have 
forms of bonds that good underwriters 
ought to have nothing to do with. But 
they want the business and some weak- 
kneed or liberal brother executes a 
bond on one of these abominable 
forms and one after another the other 
companies drop into line. The under- 
writers know they are signing away the 
company’s rights and that they are tak- 





surely 





ing something of a gambler’s chance 
with its money, but if they do not do 
so they are likely to be criticized for 
failure to get enough business. 

Then the underwriters are tied up in 
the matter of rates. There is plenty of 
contract business in every large citv 
on which companies could make money 
at 35 cents, or perhaps at 25 cents, but 
they know that if the bars are let down 
demoralization will result. So the poor 
underwriter must fold his hands and see 
a lot of the best contractors get bonds 
waived or give personal bonds because 
they will not pay a 50-cent rate, while 
he tries to make a showing both in 
volume and profit by selecting the good 
out of the miscellaneous lot of good, 
bad and indifferent risks offered for his 
consideration. 





Most Men Are Honest—One of the 
dangers to which the insurance agent 
and the surety agent are exposed more 
than are many other men is that of 





losing faith in humanity. The man who 
burns his property is always insured. 
Too often the claimant under any kind 
of an insurance policy seeks to recover 
more than he is entitled to. These 
cases stick in the agent’s memory, 
while he forgets the thousands who 
have no claims at all and the hundreds 
whose claims are only just. It is the 
dishonest employe on whom his com- 
pany has to pay a fidelity loss that im- 
presses him. He has little occasion 
to think of the thousands of honest 
ones bonded by the company. 

All this naturally tends to make the 
agent suspicious, He may not be in- 
fluenced in this way, but he is exposed 
to the temptation to be. If he yields 
to this temptation he comes to exag- 
verate. He talks to the employer as 
if many of his trusted men are really 
dishonest, when, in fact, it is only one 
out of perhaps a thousand or several 
thousand who is. This hurts the agent. 
It makes the employer lose confidence 











LIBERAL CONTRACTS TO LIVE AGENTS! 


‘EDERAL ¥ NIONQURETY 














URN NISHE ‘$ 
CASUALTY INSURANCE 


Address 





NEXCELLED 





SURETY BONDS 


AGENCY DEPARTMENT 


FEDERAL UNION SURETY COMPANY, INDIANAPOLIS, IND. 





ECURITY 

















$100,000. 00 
Deposited with 
State of Indiana 





* G00D AGENTS WANTED—OHIO AND INDIANA 


LIBERAL FLAT RENEWAL COMMISSIONS 
BEST SELLING CONTRACTS ON THE MARKET TODAY 





EVER 


W. R. SANDERS 
General Manager 


MONTHLY PREMIUMS 


ACCIDENT 
DISEASE 


ACCIDENT anno ILLNESS 


MONTHLY BENEFITS 


PAYS MAXIMUM LIMIT 
ACCIDENT 24 MONTHS 


AMERICAN LIABILITY CO., 


ILLNESS 12 MONTHS 


: : Cincinnati, Ohio 

















Equitable Surety 


ST. LOUIS, MISSOURI 


Company 








Capital $1,000,000.00 


Surplus $250,000.00 








N. A. McMILLAN, Vice-President 


JAMES E. SMITH, President. 
FRANK MEAD, Vice-President 


J. L. HUMPHREY, Vice-President and General Manager 
JOHN S. BATES, Treasurer 


WALTER H. WEST, Secretary 














The Equitable Surety Company has demonstrated the need of a large Surety Company centrally located in the 


Middle West. 





The second largest Company in the world doing exclusively a Fidelity and Surety Business. 





Liberal contracts for high class agents. Applications directed to Home Office will receive immediate attention. 
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CASUALTY & SURETY 











ILLINOIS 
ATIONAL .SURETY COMPANY 
The Rookery 
Surety Bonds of every description 
JOYCE & COMPANY, Inc., General Agents 
CHICAGO 
HME TITLE GUARANTY 
& SURETY COMPANY 
727 Rookery Building 
° Special Serv ce to Brokers 


Harve G. Badgerow, Res. Mgr. 
Phone Harrison, 7940 


CHICAGO, ILL. 


EO. K. THOMAS 
Surety Manager of Illinois 
Maryland Casualty Company 
606 Chamber of Commerce Bldg. 
General Surety and Bonding Business 


CHICAGO, ILL. 
IOWA 


LVERSON & MONTROSE 
General Agents for Iowa 


United States Casualty Co. 
Liability, Steam Boiler and Automatic 
Sprinkler Insuran 


Fire and Marine 
oe Automobile and all floater insurance. 


DES MOINES, IOWA 


MICHIGAN 


ORLEY & FISHER 
Managers for Michigan 
Southern Surety Co. of St. Louls 
: see a Service Guaranteed. 
900 Union Trust Building, 
DETROIT, MICH. 














| 




















pagaenere SURETY COMPANY 
Capital $1,000,000, fully paid 


Agents Wanted in Michigan 


WYNNE & KINSELLA 
General Agents 
(Lower Peninsula) 


Chamber of Commerce Building 


DETROIT, MICH. 


paar od INSURANCE AGENCY 

General Agents for Michigan 

ROYAL INDEMNITY COMPANY 
All Classes of Surety Bonds 

Beolovere Liability. Automobile Liability, 

: and Teams ~ — and Fly Wheel. 
and Accident. Burglary Insurance. 

DETROIT, MICH. 


MINNESOTA 


HE HOOD AND 

PENNEY COMPANY 
CASUALTY AND SURETY 
INSURANCE SPECIALISTS 


The Phoenix 














MINNEAPOLIS 
K T. BOHEN CO. 
PLYMOUTH BUILDING 


BONDS AND INSURANCE 
General Agents 
The Title Guaranty & Surety Co. - 


MINNEAPOLIS 








Use The Western Underwriter's Dircc- 
of Adjusters. Inside 


Independent 





D.™ 248s 
bad Northwestern Manager 


CONTINENTAL CASUALTY CO. 
For Minnesota, North and South Dakota 
and Northern Wisconsin. 


Good Agents Wanted 
Andrus Building 
MINNEAPOLIS, MINN. 





amie INSURANCE 
AGENCY 


General Agents for Southern Minnesota 


of the Department 
TRAVELERS [ CE Co. 
for local 
Every form of Casualty Insurance 


NEW YORK LIFE BUILDING 
MINNEAPOLIS, MINN. 


G W. BARNES & CO. 
* 


Northwestern Managers 
NATIONAL CASUALTY COMPANY 


Agents’ correspondence solicited 
423 Palace Building 
MINNEAPOLIS, MINN. 


Daas & COMPANY 
General Agents for Minnesota 








Missouri Fidelity & Casualty Co. of Springfield, Mo. 
703 Hennepin Avenue 
MINNEAPOLIS, MINN. 


ORRIS BROS. 
Accident Insurance Specialists 


PREFERRED ACCIDENT INSURANCE CO. 
OF NEW YORK 
We settle our own claims 


702-703 Andrus Building 
MINNEAPOLIS 


_ T. HAZARD CO. 
321 Plymouth Building. 
General Agent Casualty Lines. 


MASSACHUSETTS BONDING AND INSUR- 
ANCE CO. 


MINNEAPOLIS, MINN. 














NORTH DAKOTA 


D M. HOLMES 
© General Agent 
Frankfort Marine, Accident and Plate Glass 
Insurance Co. 
Mannheim Insurance Co. 
Rooms 3-4 Clifford Building 
GRAND FORKS, N. D. 














OHIO 
B™ A. MILLER, Gen. Agt. 
United Surety Co. 
Surety, Court, Fidelity, Plate Glass, Personal 
. Accident, Burglary 
Long Distance Phone 72 ‘ Main 1329 


607 Century Building 
CLEVELAND, O. 





PESE-OWEN-CLARK AGENCY 
Suretyship and Insurance 
General Agents: Fidelity and Deposit Company of 
Maryland. 
ts: London Guarantee & Accident Co., 
Ltd., (Credit Dept.) 
Nine Twelve Society for Savings 
CLEVELAND, O. 





HAS, R. LAURENSON 
General Agent Northeastern Ohio 


NATIONAL SURETY COMPANY 
AMERICA'S LEADING SURETY COMPANY 
AGENTS WANTED 


708-709 Park Bldg. 
CLEVELAND, ORIO 


in him, not only because his state- 
ments are overdrawn, but because one 
naturally suspects those who are them- 
selves suspicious of others. On this 
point one of the company papers says: 

“Let no young agent make the mis- 
take of allowing his heart to grow 
callous to the honest employe, the em- 
ploye who is true through ‘gray days 
and gold.’ The agent who does is lost. 
For he persuades himself that all men 
are base at heart, and those of whom 
he asks business laugh at him as a 
fool. They know better. 

“We seek our patronage from a 
grade of men too intelligent to con- 
sider exaggeration or bald error. They 
are repulsed by loose tongues. This 
company and all other successful en- 
terprises of any kind deal with cus- 
tomers only in demonstrable facts. 
And one of the fundamental facts for 
the guidance of our company and the 
company’s agents is the truth, so plain 
to the normal mind, that the vast ma- 
jority of men are as clean as sunlight.” 





_The Ideal Agent—Speaking of effi- 
ciency in attending to details a promi- 
nent surety official, in referring to the 
valuable service of one of his general 
agents, said: 

“TI regard him as just about the ideal 
surety agent. It is very seldom that 
any of his business gets held up at the 
home office while we write to him for 
additional information. He gives us all 
the information necessary on the start. 
In my opinion, the cause of a large 
part of the troubles of surety agents is 
that they give incomplete information 
which causes delays and not infre- 
quently loses business for them as the 
result. 





Momentum—Momentum is a great 
thing in the surety business. There are 
offices where business is almost always 
reported as good and others where the 
men work hard but often report busi- 
ness slack. The former class seems to 
comprise offices that have built up a 
large clientele that constantly comes 
back. When the contract business is 
slow or it is “off-season” for official 
business, the constant flow of miscel- 
laneous bonding business into the office 
keeps the volume up to a reasonable 
figure. 





Assigned Accounts—H. E. McClellan, 
writing in the Budget, points out the 
undesirable character of the bonds re- 
quired by the corporations which buy 
or advance money upon the accounts of 
merchants, says in part: 

“There is seldom a case where a mer- 
chant raises funds in this way before 
he has first exhausted in full his limit 
of credit at his regular bank and almost 
invariably has exhausted his credit 
through every other channel. If any 
other avenue were open to him he 
would not apply to the finance company 
and submit to the excessive rates, fees, 
etc., that they demand, and in addition 
to this pay a premium on the bond. 
. . . I do not mean to imply that 
every person who attempts to raise 
money on the security of outstanding 
accounts is on the verge of financial 
collapse, or that he is making his last 
desperate stand against failure. There 
are exceptions to all rules, but I main- 
tain that the very fact that the mer- 
chant is willing to incur the extraordi- 
nary expense usual in such cases is a 
pretty clear indication that in the vast 
majority of cases the business is not in 
very good shape or else he is careless 
and indifferent, or is a fool, and in any 
of those cases is not a good risk.” 








WISCONSIN 





ILMER D. LEWIS 


General Agent 
AMERICAN CASUALTY CU. 
of Reading, Pa. 


UNION CASUALTY INS. CO. 
of Philadelphia, Pa. 


707-708 Reibold Building 
DAYTON, O. 





PNHE FRANKFORT 
Accident 
~ yt - Glass 
INSURANCE COMPANY 


LOUIS AUER & SON JULIGS BACHER 
General Agents Wisconsin Manager 


MILWAUKEE, WIS. 





Accident and Health 


Agency managers are giving more at- 
tention these days to scientific sales- 
manship. This is due to the fact that 
this is an era of business service. The 
object of successful and serviceable 
salesmanship is to place the salesman in 
the position of the prospect and have 
the salesman, with the knowledge of his 
business, fit a policy to the needs of 
the prospect. The aim of the sales- 
man should be to make it easy for the 
prospect to reach a decision and make 
a choice. A suggestion, a word, a bit 
of kindly advice, from a salesman at 
the proper time will do the work. 
While, to an extent, the real salesman 
may be born, in that every man is not 
successful along salesmanship lines, 
yet many men are diamonds in the 
rough that can be polished and made 
to produce fine results. 

While it is necessary for the sales- 
man to be a man of agreeable person- 
ality, who has a happy way of present- 
ing his case, yet he must have back 
of this a real mastery of his work. He 
must be able to point out the attractive 
and unusual points, the features of the 
policy that vary from those issued by 
other companies, and one who can lay 
stress on the particular advantages of 
the policy he is suggesting. A sales- 
man should be so trained that he should 
know just when the time has come to 
stop and let his prospect do some think- 
ing. If he has to deal with a man who 
finds it hard to decide, the salesman 
must help that person reach a decision. 

As a general rule agents find that 
prospects desire to consult someone 
else and have their opinions confirmed. 
Others lack the ability to reach a de- 
cision and hesitate about making the 
move. In all these different cases the 
salesman must be quick to read the 
signs and be ready to help the cus- 
tomer. 








Vacation Accidents—This is the per- 
iod to point out the vacation accident 
figures. People are exposed to extra 
danger in recreations. The Travelers 
gives its 1911 vacation accident claims 
as follows: 

cath Indemnity Total 
Recreation ....$51,336.20 $ 93,300.11 $144,636.31 
0 67,875.00 





Drowning .... 67,875.00 ......-- 875. 

Auto Accidents 83,050.00 122,498.16 205,548.16 

Travel .eccose 91,500.00 76,147.14 167,647.14 
TOO cece $293,761.20 $291,945.41 $585,706.61 


Under the heading of recreation the 
Travelers paid claims for many forms 
of sport, the most important of which 
were: Baseball, basketball, squash, 
handball, tennis, lacrosse, fishing, hunt- 
ing, polo, golf, bowling, cricket, etc. 

The number of accidents from any 
one cause varies greatly from year to 
year, due to catastrophes which set 
calculation at defiance. For several 
years steamship accidents have been 
almost negligible, but for 1912 the loss 
of the Titanic will place steamship ac- 
cidents so far as the amount of benefits 
paid by the Travelers is concerned, far 
above any other cause of accident. 





Brain Force—Many agents, in solicit- 
ing, go at their work in a stereotyped 
way. They get together a lot of stock 
arguments and do not vary from them. 
To such agents all men look alike. They 
fail to study personality and do not 
use their brains in trying to ascertain 
just what arguments will meet a par- 
ticular case. Every man has a person- 
ality of his own. He is endowed with 
certain mental and soul faculties. He 
has prejudices and strong points. The 
aim of the agent should be to so train 
himself to be able to solve a person- 
ality, to turn the searchlight on a pros- 
pect and see just what treatment 1s 
needed. This is one of the great de- 
lights of soliciting. Every man opens 
up a different field. It does not re- 
quire a wizard to, analyze a man, but it 
does require the use of the head and 
the brains that have been given to 
agents. Initiative, the power of creat- 
ing and analyzing, of takin advantage 


of every opportunity, should form the 
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mental equipment of every agent. Be 
something more than an ~ automaton. 
Do not can your arguments, but use 


fresh ones, right out of good live brain 
force. 





Accidents at Home—While much has 
been made of the Titanic disaster and 
its lesson as to accident insurance, yet 
Statistics show that out of every thou- 
sand claims only one is due to an acci- 
dent on a steamship. In contrast to 
this, out of every thousand claims, 366 
are due to accidents at home, on the 
Street or in some form of recreation. 

The Titanic disaster has simply called 
attention, in a striking way, to the un- 
certainty of life, but, after all, the nu- 
merous accidents at home should not 
be overlooked and they should be prop- 
erly represented by accident agents as 
the real need for accident insurance. 





Record of Business—The Aetna Life 
gives a sample of a blank used in large 
cities for agents to keep track of their 
personal accident premiums. The 
cashier is supposed to hand each agent 
a blank properly filled out each Mon- 
day morning. 

This statement is destined to show 
new business actually written. Pre- 
miums on policies replacing other poli- 
cies in the same company should not 
be included in the total, except in cases 
where the premiums on the new policies 
are in excess of the premiums on the 
policies which they replace, when the 
excess premiums only should be in- 
cluded. The card is: 





1912. 
- Prems. 

Week Premiums Total for Cor’sp’nding 
Ending Month Wk.Prev.Yr. 
June 8 $550.25 $ 486.12 
June 15 728.40 594.70 
June 22 439.1 516.25 
June 29 592.75 $2,310.55 612.95 
July 6 702.5 645.60 
July 13 994.12 1,018.74 

*These amounts are losses. 

Lapses—Has your company ever 


breathed the word “lapses” to you? It 
seems that we have heard about the 
subject somewhere. It is one big, 
dreadful bugbear at the home office. 
And when you talk with the sales man- 
ager or the conversation commissioner, 
he will tell you that the real reason 
for the high lapse ratio is due to the 
fact that policies are not sold right. 
And there is a lot of truth in it. 

When you purchase something and 
find it is all that is represented, when 
you ascertain that it is worth every dol- 
lar you paid for it, when you are en- 
tirely satisfied with your bargain, you 
have confidence in your salesman and 
you will return to him. You will keep 
the goods. The lapse ratio is up to 
the agent. The assured does not know 
anyone else connected with the com- 
pany. The agent who sells policies on 
the square, who eliminates all pretense 
and makes a frank appeal to a man’s 
business judgment usually a satisfied 
policyholder. Misrepresentation, high 
pressure selling, the knock-down-and- 
take-your-money plan always results in 
lapse. It pays to be honest, it pays to 
be truthful and square. The agent who 
can bind his clients to him because he 
is worthy of confidence does not have 
to bother about lapses. The agent who 
serves his policyholders, who keeps in 
touch with them, who sells good goods, 
has the remedy for the lapse fever. 





Big Field for > agen Weber. ms to 
the American table of mortality, for 
every eight men living at age 33, seven 
will be alive fifteen years afterwards, 
or at the age of 48. Yet, if each one 
of those eight men, at age 33, took out 
a life insurance policy for the protec- 
tion of his family, the chances are that 
when he arrives at age 48, his family 








would have outlived the acute necessity 
for the insurance and would be at a 
self-supporting age. During that fifteen 
years there would be thirty accident 
and health claims among the eight per- 
sons insured, ranging all the way from 
one day upwards. There is a thirty to 
one chance, yet the people who insure 
against the single chance outnumber, 
many times, the people who insure 
against the thirty chances. 

In this fact lies the hope of the acci- 
dent and health insurance salesman for 
future business. But a small percentage 
of the insurable people are insured 
against accidents and illness today. This 
branch of insurance is growing more 
rapidly than any other branch of the 
insurance business. Big money will 
be made by accident and health insur- 
ance salesmen during the next ten years 
or during its process of catching up 
with other lines.—U. S. Health & Ac- 
cident Bulletin. 





Need the Agent—Circulars, advertis- 
ing matter and letters are good in their 
place and are excellent to introduce 
a company and its contracts. However, 
in themselves they will not induce 
many people to apply for insurance. 
All kinds of insurance needs the per- 
sonal contact of the agent. Mail order 
campaigns have been tried in many dif- 
ferent lines of insurance, but it has 
never worked out in itself. Some com- 
panies have adopted the advertising 
and mail order system, but they have 
never made much of a success. Peo- 

Total Gainorloss Gain or loss 


For Month By Weeks By Months Balance 
Prev. Yr. 191 er Fett 191 over 191 to pete 





64.1 
133.70 197.83 
*77.1 20.73 
$2,210.02 *20.20 100.53 100,53 
56.90 57.43 
24.62 132.81 





ple need urging to buy insurance. The 
personality of the agent and his argu- 
ments are needed to back up all cir- 
cular letters and advertising and it is 
talk that convinces and gets the signa- 
ture. 





Visits His Customers—A Chicago 
broker who places much accident busi- 
ness in the Travelers says he has but 
little trouble about lapses. A company 
doing such a large volume of accident 
business is constantly paying large 
claims or many claims resulting from 
a catastrophe. This broker sends his 
customers from time to time a new 
illustration of the need or value of ac- 
cident insurance, as shown by what the 
company has done. 

Another plan he works to advantage. 
He makes it a point to call upon his 
customers several months before the 
time to pay a new premium. He thinks 
it is a mistake to call only just before 
the premium is due as the assured is 
then likely to think the agent broker’s 
interest in him is purely pecuniary. 





RULES ON ASSUMPTION OF RISK 

Judge Turner in the Milwaukee circuit 
court has ordered a new trial in the case 
of Peter Van Dinter against the Worden- 
Allen Company of Milwaukee, a damage 
suit in which a jury awarded Van Dinter 
damages of $6,500 some time ago, the 
court holding that the “assumption of 
risk” defense has not been abolished by 
the Wisconsin legislature, as contended by 
the plaintiff's attorneys. The new Wis- 
consin workmen’s compensation law, it is 
generally understood, does do away with 
the “assumption of risk” defense. The 
court holds that the jury’s conclusions 
were inconsistent and that- Van Dinter 
should have known of the risk and danger. 
Van Dinter was knocked from the fourth 
floor of the Worden-Allen building by a 
board which *was being lifted by a mov- 
able hoisting machine, and sustained a 
broken hip. 





Industrial Sick & Accident Co. 


TERRE HAUTE, IND. 
J. D. HUNT, Vice-President @ General Manager 


Agents, Attention! 





Do you know that we issue a Personal Health and Accident 
Policy payable either weekly or monthly, that gets the busi- 
Ask us for Indiana territory. 


CITIZENS TRUST & GUARANTY 
COMPANY OF WEST VIRGINIA 


Parkersburg, W. Va. 
Becomes Surety on Bonds 
- $641,357.46 


Anestablished company operating in West Virginia, Ohio and Kentucky. 
Offers exceptional service and liberal contracts to desirable agents. 


National Fidelity and 
Casualty Co. 
OMAHA 


MEANS “‘The best of everything for both 


W.G. PETERKIN 
President 


J. H. KNAPP 
Secretary & Treasurer 





Assets - - - 











Assured and Agent.” 
Na 
—— Get the Agency 








Attention 


Recent examination by the Insurance Departments gave this 
company a most excellent bill of health and it is therefore entitled 
to the confidence of the insuring public. 97% of all claims paid on 
day final proof papers were received at Home Office. Our agents, 
policy holders and insurance commissioners are satisfied. Some 
territories still open in Indiana, Michigan and Pennsylvania. Write 
E. C. Bowlby, general manager, for particulars. 


Workingmen’s rca. Association 
Benton Harbor, Michigan 

















KANSAS CITY CASUALTY COMPANY 


INCORPORATED 1909 
Cc. J. SCHMELZER, Pres. S. L. LONG, Sec’y. 
CAPITAL $250,000.00. SURPLUS TO POLICYHOLDERS OVER $350,000.00 
Writing Fidelity Bonds, Surety Bonds, Burglary, Plate Glass, Steam Boiler, 





*s, Public, Contractors, Teams, Elevator Liability, ans’, 
* and Druggists’ Liability and Personal Accident and Health Insurance. 
A clean and ably managed Company. 
New and attractive policies. 
Offers attractive agency contracts for territory in Missouri, Arkansas, Kansas, 
Nebraska, Texas, Weshingion and other States 


ADDRESS AGENCY DEPARTMENT, Kaneas City. 


American Automobile Insurance Company 


LAWRENCE B. PIERCE, Chairman of the Board 
CHAS. W. DISBROW, President 


Pierce Building, St. Louis, Mo. 
ALL KINDS OF 


INSURANCE ON AUTOMOBILES 


Fire, Theft, Collision, Property Damage 
and Liability 


PACIFIC SURETY COMPANY 


Established 1885 
All forms of Liability Insurance, including Automobile liabil- 
ity; Plate Glass; Personal Accident and Health. Best and 


most liberal “Death and Dismemberment” policy. 
Liberal Commission and prompt attention paid Agents. Desirable Agents wanted in the State, 


Pactric URETY 
ERFECT WAFETY 
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Miscellaneous Lines 


Reinsurance of the entire steam boiler 
and liability business of the Casualty 
Company of America by the Hartford 
Steam Boiler, illustrates the difficulties 
of conducting these lines except on a 
large scale. The Casualty Company of 
America had the fourth business in 
point of volume among the American 
steam boiler companies. There are 
about twenty with a smaller volume. 
One of its general agents says it could 
have made money on the line if it could 
have kept its business bunched around 
the large cities, but it could not do this. 
If it proposed to serve its agents it was 
obliged to write their boiler business 
wherever it might be located. Often 
this resulted in isolated risks whose pre- 
miums would not pay for the cost of in- 
spection, to say nothing of home office 
expense, insurance and profits on the 
business. With rates too low and the 
volume of business scarcely increasing, 
the prospects for making money on 
boiler insurance are very poor except 
for the companies that have the largest 
volume. Doubtless a number of com- 
panies will be satisfied with even small 
profits on this line as they want it in 
order to give their agents full service, 
but some of them are not likely even to 
do that. 

The agents of the Casualty Company 
of America, were protected under an 
agreement under which the Hartford 
Steam Boiler is to appoint them as 
agents so far as they may desire. 








Steam Boiler in Ohio—Phybers Bros. 
Company of Cleveland, gives the fol- 
lowing concerning steam boiler insur- 
ance in Ohio: 

“Under a law recently passed in re- 
gard to boiler inspections it is provided 
that every boiler must be inspected 
twice a year, and the state makes a 
charge of $5 for the first inspection and 
$2 for the second inspection. However, 
if an owner of a boiler carries boiler 
insurance, the insurance company’s in- 
. ector is recognized, and licensed by 

e state department after he has passed 
4 certain examination, and the boiler 
owner is relieved of the $7 annual 
charge. Consequently, since boiler in- 
surance costs so little in excess of the 
$7 per year it is decidedly to the ad- 
vantage of the owner to have his boilers 
inspected by an insurance company at 
a slightly increased cost, since he is 
thereby afforded insurance protection, 
which would otherwise be lacking were 
the $7 paid to the state. This is a 
telling argument in soliciting boiler in- 
surance.’ 





Plate Glass as a Puller—John M. 
Donahue of the Maryland Casualty, 
thinks plate glass insurance one of the 
very best lines by means of which to 
get other business. He was waked up 
to its possibilities about seven years 
ago when one of his assured found a 
show window broken early in the morn- 
ing of a day when a big sale had been 
advertised. He called up the Maryland 
office in Philadelphia and urged that 
the plate be set at once. It was a large 
one, could be secured only at one glass 
house and required a special crew to 
set. Saeccthalees it was put in within 
an hour and before 9 o'clock in the 
moraing had been cleaned and polished. 


AGENTS! LISTEN! 


Write insurance for a Strong, Growing 
Company; one that pays losses promptly. 
We never hed a lawsuit on a claim. 
Then, too, we can give you personal 
cooperation. 

Decide to have these advantages + Write us sow 


American Casualty Co. 
READING, PENN. 








That service resulted in the agent’s se- 
curing the whole insurance line of the 
owner. Then he commenced to push 
plate glass business largely as a puller 
for other lines. He found he could get 
real estate agents to handle it because 
it made no trouble for them as the 
office made all the surveys and attended 
to the detail work. Soon they were 
sending in orders for burglary and 
other miscellaneous policies also. Then 
he worked the fire brokers and then 
the casualty agents who represented 
companies that do not write plate glass. 





Consolidating Risks—Agents can 
sometimes increase a plate glass line 
by consolidating a number of risks 
owned by one assured under one policy. 
For instance, an estate owns a number 
of buildings and the insurance on them 
has been given out at various times and 
to different agents or brokers. By in- 
ducing the assured to cancel all the 
glass policies and have all the plate glass 
written under one policy the lucky 
agent gets a good sized line. This is a 
considerable advantage to an assured 
also, as it saves him the trouble of 
having so many policies renewed or of 
having so many brokers visiting him to 
see about renewals. Furthermore, on 
one large risk the assured can get more 
favorable rates than on the same glass 
insured as several separate risks. 





Service Proposition—An owner of 
plate glass agrees, at a certain price 
per year, with a plate glass insurance 
company to replace any of his glass 
that may be broken, very much as an 
office contracts with a towel supply 
company to furnish it so many clean 
towels a week at a certain price per 
month. The difference is that there 
may be no occasion to replace any 
broken glass. It is this contingency 
that brings in insurance. However, 
what the owner of the glass wants is 
replacement of what is broken. Often 
the prompt replacement is worth really 
more to him than the price of the glass. 
It is service he wants and for which 
he is paying and service counts for 
more than large assets, provided the 
solvency of the company is beyond 
doubt. 





Double Strength Glass—Question: 
Will you kindlv advise us if you know 
of any responsible company who will 
write double strength glass, located 
inside or outside of building? 

Answer: We have asked a number 
of plate glass managers seeking to find 
out if plate glass companies would 
write double strength glass. They tell 
us their policy is against this unless 
at the same time they can get some 
plate glass with it. Once in a while 
a company will, in a big city, take a 
risk of this kind from a broker who 
gives it a fine plate glass business. 
This is about the only way you can 
get a company to write a single risk 
on double strength glass. 





DOUBT AS TO LAW 


The Kentucky Surety Underwriters’ As- 
sociation held its July meeting at the 
Tavern Club in Louisville, a luncheon feat- 
Mring the affair. No vacation will be 
taken, but the regular August session will 
be held. The association has not been 
able thus far to determine whether the 
jaw passed at the last legislative session 
was invalidated by the failure of the 
lieutenant-governor to sign it. It pro- 
vides for the payment of the premiums 
on pana bond of state officials by the 
state. 





DOING A FINE BUSINESS 

Sawtelle & Serven of St. Louis, who 
became general agents of the casualty de- 
artment of the Massachusetts Bonding 
or southern Illinois and eastern Mis- 
souri about the first of the year, are now 
doing a fine volume of good business for 
the company. They have got their out- 
side territory pretty well developed, hav- 
ing made some strong local agency con- 
nections. 





The Southwestern Suret 
Texas, of which Charles 


of Denison, 
Brooks, for- 


merly secretary of the Empire State 
Surety, is now vice-president, was 7 

0 ap- 
pointment for New York has as yet been 
anounced. 


its New York license on July 9. 





American Accident 

Insurance Company of Lincoln, Nebr. 

Health 4°" *Psicy an cny sie.” Accident 
Write Home Office for an Agency 


The METROPOLITAN CASUALTY 


INSURANCE pee ty f Bi OF NEW YORK 











PLATE GLASS ‘eae oy ame. Gane, President 
PERSONAL ACCIDENT POLICIES DANIEL D. WHITNEY, Vice Fresieat 
‘the Most Approved Forms ALONZO G. BROOKS, Assistant Secretary 


_______~_ RELIABLE AND ENERGETIC AGENTS WANTED 


AMERICAN INDEMNITY COMPANY 
Manhattan Building, CHICAGO 
The Pioneer Health and Accident Company of Ilinois 


Issues a full line of attractive policies which provide a Natural Death Benefit, $1,000.00 
Travel Death Indemnity, and an Increasing for a prolonged illness, which 
are features not offered by our competitors. 


Agents wanted in Illinois. Liberal Renewal Contracts to “business getters.” 
After four years of very suc- 


NOTICE— ~ cessful operation we are 


changing to Stock Basis. Excellent proposition 


to Stock Salesmen. p B. Brson, President, - 
622 Metropolitan Bidg., Minneapolis. 


WIDLAND CASUALTY COMPANY 


“SQUARE DEALING” OUR MOTTO 
The fairest agency contracts, the highest possible commissions and 
the most liberal policy contracts, both commercial and industrial, 
backed by a deposit of over $100,000 - the Illinois Department 
and capital and surplus of over $200,000 


Licensed in Illinoi: Michi, West Virginia, Scapivtente, 
look Texas, Colo: aaa ichignn. | essee, California, New Jersey, Tienes oat Conch Donne. Dakota. 
ioe eile Ginianan eteathenh nbd ikon Sepianen eniber tie Gusadipane Hlinois. 


HOME OFFICE, 901 Insurance Exchange, CHICAGO 









































The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 








EB. M. TREAT, President 


Insures manufacturers and wholesal 
Insolvency of Customers. opp apy ae yt et 


snot Te 





Loss through 


4165 Locust St., ST. LOUIS, MO. $02 BroadwayJNEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 














M. L. GARRETT, President W. L. TAYLOR, 2d Vice-Pres. & Gen’! Manage 
KEITH McCANSE, Sec’y and Asst. Treasurer 


Missouri Fidelity & Casualty Co. 
Capital and Surplus $375,000 Springfield, Missouri 


A Middle West Company writing Fidelity, Surety, Plate Glass, Accident, 
Health, Steam Boiler, Liability, and Industrial Accident and Health Insurance. 


BEGAN BUSINESS MARCH 1, 1911 


Net Reserve to Policy Holders, . . . . . . $872,971.68 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 
New and Attractive Policies. Liberal Commissions. Correspondence Solicited 
INSURANCE 


UNION CASUALTY (Conbany 


HOME OFFICE—UNION CASUALTY BUILDING 
S. E. Corner Sixth and Walnut Sts., Philadelphia, Pa. 


GENERAL AND SPECIAL AGENTS WANTED 
For Gouthere Obte apgly company’s offices, 314-315 Mercantile Library Building, 


For Northern Ohio, apply company’s offices, Williamson Building, Cleveland, Ohio. 
Highest Brokerage Paid. Most Liberal and up-to-date Policies Written. 














Mercantile Burglary Elevator Insurance 
Seis” «= [INSURANCE| csc nae 
Plate Glass Liability 























